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N$parks | Wave of ‘Little’ Strikes Now Bars 
Path to Volume Car Production 


_ Here’s to the next 50 years! 
» 


Because of strikes, it takes the 
patience of Job to do a job. 
+ * 


A thorough safety check means 
h to drivers and prevents them 
om bouncing on pavements. 
~ on * 


The Executive committee of 
WADA has been called to a meet- 
ting in Washington qune 12-13. 


If a passenger car tire is made 
of natural rubber, it takes the 
output of two trees for a year. 

’ a + * 


Hats off to the past, coats off 
to the future and a chance to keep 
our feet on the floorboard instead 
of walking the pavements in search 
of work. 


The OPA Industry Advisory 
committee will meet June 11 in 
“Washington to discuss the new 
truck regulations. The meeting, 
originally called for May 24, was 
postponed by OPA. 


* 
Cooling Off Period 
> Truman is shown eating ice 
‘¢ream in a news photo. For some 
of his unstable colleagues, we rec- 
‘ommend vanishing cream. 


* * 


-Wayne University, Detroit, will 
er an honorary degree on 
Charles F'. Kettering, speaker at 
p yeRresmeenes June 13. . 
* * 


fal f, That Is 


Indiana has 198% covered bridges 
41 of its 92 counties. The “half’ 
rid crosses the Obie tndtnne 
oundary and is shared by the op- 
fite county in Ohio. 

* * 4 


No Rolls! 


No, Torquey, when you read 
bout the roll call in Congress it 
pesn’t mean that senators and 
Tepresentatives are getting any 
more bread than gnyone else. 
* * * 


fas the Know-How 


In his new book, Bowles explains 
reasons for the economic col- 
lapse in 1929. He should be a pretty 
od expert on depressions. His 
plicies are depressing many lines 
business now. 


Output for Week 
Cut to 33,387 


May Total of 221,183 
Is 12,305 Under April; 
772,126 Since Jan. 1 


By Mel Humphrey 
Associate Editor 


DETROIT.—Material short- 
ages mounting from supplier 
plant tieups, coupled with 
Memorial Day holding as- 
semblies to a maximum of 
four days, cut U:. S. car and truck 
production last week to an esti- 
mated 33,387 units. 

With the Golden Jubilee in 
progress, it was noted that from 
1900 to May 381, 1946, the U. 8. 
auto industry has turned out 
87,208,730 cars and trucks. 

Last week’s outturn raised the 
tally for May to an estimated 
221,183 vehicles, a drop of 12,305 


from the official total of 233,488 in| 4. 


April. 

The 33,387 units produced last 
week were 8,052 short of the re- 
vised total of 41,439 tallied in the 


For complete production totals 
by makes, see table, page 76. 


previous week, according to AUTo- 
motive News tabulations. An es- 
timated 21,844 cars and 11,543 
trucks comprised last week’s out- 


put. 

In addition to U. S. output, Ca- 
nadian makers turned out an esti- 
mated 2,675 cars and trucks last 
week, raising the combined U. S.- 
Canada total to an estimated 
36,062. 

Since Jan. 1, 1946, U. S. as- 
sembly lines have produced an 
estimated 172,126 vehicles. Of 
this figure, car output hit 516,- 
089 and the balance of 256,037 

units were commercial vehicles. 
From V-E. Day, through last 

week, combined car and truck 

production tallied an estimated 

1,224,320 units. Car production in 
(Continued on Page 76, Col. 1) 


pirit Catches On 
Car Show Opens Today 


By George B. Deery 
Staff Writer 

DETROIT.—tThe spirit of the 
Automotive Golden Jubilee spread 
rapidly here over the weekend. De- 
troit newspapers and radio stations 
accelerated the community spirit 
of unity; newspapers throughout 
the nation sent their best writers 
to cover the ceremonies, while na- 
tional magazines carried articles 
that bowed to the capital of motor- 
dom. 


Many of the main events of the 


fete took place over the weekend 
but there still remains what will 


eet 
tion Hall through June 9—plus a 


huge rally to stress the greatness 
of Detroit. internationally as a 


OPA Hit for Deception on Discounts 


WASHINGTON.—The dealer-dis- 
count status in the latest car-price 
pases remained confused up to 
ess time Friday, with OPA ap- 
ently unable to provide formal 
fication. 
In making the original announce- 
ment, OPA asserted that the deal- 
would absorb none of the in- 
ease; that it all would be passed 
to 


‘However, reports from General 
Motors dealers made it clear that 
th er mere suffering a direct cut hs 


In addition, all dealers suffered 


still be $200, which in effect means 
that the percentage of profit or dis- 
count has been reduced. 

In the case of General Motors 
dealers, it was said that’ part of the 
new increase in price was that 
made to other manufacturers pre- 
viously and on which the other 
dealers suffered a cut in discounts. 

OPA has been asked to clarify 


this formally, but as yet no action 
has been taken. 

A specific example of the loss to 
GM dealers is this: The old price 
of the Oldsmobile club sedan 76 
was $1,129, the discount was 19.9 

a. cost at factory $904.43 and 

r profit $224.67. 

The new price is $1,181, discount 
18.6 percent, cost at factory $961.33 
and dealer profit $219.67. 

Auto dealers in general assailed 
“OPA’s deceptive release” announ- 
cing the latest increase. OPA had 
sought to give the impression that 
dealers were suffering no further 
discount cuts, while it is obvious 
that the dealers are suffering a 
loss due to OPA’s. order requiring 
that the exact amount be passed 
on to the buyer despite the: in- 
creased exposure of the dealer. 

Several dealer groups have pro- 
tested this inequity to their senators 
at Washington, who are consider- 
ing the Crawford amendment to re- 
store discounts in connection with 
the OPA extension bill. 


dominant economic force and as 

city of the world’s peoples. 

An estimated 200,000 - persons 
thronged Grand Circus Park Wed- 
nesday evening to see the great 
Golden Jubilee of the Automobile 
set in motion. 

With co-chairman Lt. Gen. Wil- 


liam S. Knudsen and Prentiss M. 
(Continued on Page 75, Col. 1) 


Kaiser Announces 
Special Car for 
Early Output 


By Bob Finlay 
Managing Editor 
DETROIT.—A new Kaiser car, 
the Kaiser-Special, was announced 
last week by Henry J. Kaiser, 
chairman of the board of Kaiser- 
Frazer Corp. It is scheduled for 
volume production this summer. 
Kaiser arrived here Friday to in- 
spect progress at the Willow Run 
plant. The Kaiser-Special will have 
conventional features, eliminating 
the front-wheel drive, torsion-bar 
suspension and monocoque con- 
struction. 


The front-wheel drive Kaiser will 
(See KAISER, Page 8, Col. 1) 


-| underestimate 


eups Cause 


\Parts Famine 


See Only Partial Relief 
As a Result of 
Coal and Rail Peace 


By Mac Gordon 
Staff Writer 


DETROIT.—Restoration of 
peace on the railroads and in 
the soft coal mines afforded 
only partial relief to car and 


truck manufacturers last — 


week as the prolonged shortages of 
component parts and - materials 
wore on. Oy 
Adopting a “get tough” attitude 
towards union leaders for the first: 


| time since moving into the White 


House, President Truman 
ceeded in “breaking” the railroad 
strike and hastening the 

coal settlement. 

To the troubled - vehicle 
blers, thé results produced by 
President's active- 
especially 
on non-essential shi ek 
freight was called off. _ i : 
coal strike will enable Steel 
to boost production from the low 
of 43 percent of capacity reached 
last. week, 


suc- 
soft 
assem... 
Lae 
hea 
rail. 


continued inte the Golden Ju- 
bilee period. 

Auto makers are not prone to 
the impact and. 
threat of the wave of parts shut- 
downs. From all _ indications, 
more and more vendors are des. 
tined for strike stoppages. Fur- 
thur interruptions and cessations 
are in store for the assembly lines 
if the crisis is magfified or even 
extended. 

The crisis in parts has com- 
pletely flattened the Ford system 
in the U. S. and Canada. It forced 
Studebaker down throughout -Jast 
week, and Nash had to suspend 
operations to take a backlog in- 
ventory. 

Using General Motors as the 
barometer, it is estimated. that 
vehicle output is a third to a half 
of what it could be. C. E. Wilson, 

(Continued on Page 77, Col. 1) 


Cr i ae ae es 


Ff 


De gr fbead a aelnd & faa Lom ot eee ie 
2 - fork : oP Na ark ae altel a 











2 AUTOMOTIVE NEWS, JUNE 3, 


Goals for Others Reduced .. . 


°46 Auto Tire Schedule 
Boosted Over 3,000,000 


WASHINGTON.—To help meet 


Rockets Away . 


economic developments in the Far 
East since V-J day make it im- 
possible at this time to count on 
more than 250,000 tons of natural 
rubber in 1946 (of which 190,000 
tons will be available for consump- 
tion and the rest will be stock- 
piled by the government). The pro- 
cessors using petroleum for making 
synthetic GR-S mlist Operate at 
full capacity to attain the 610,000 
ton estimate, even with the allo- 
cation of a small amount of alco- 

















3,150,000 units while at the same 
time schedules for other types of 
tires in more ample supply will 
al downward, CPA an- 

last week following a 
aoaien with its rubber industry 
advisory committee. 

“Passenger car tires are still in 
short supply, therefore a new pro- 
duction goal has been set at 69,- 
150,000 units compared to 66,000,000 
scheduled at the beginning of the 
year,” Director W. J. Sears of 
CPA’s Rubber division said. 


h 


of this year, he noted. 

Output of truck and bus tires 
might drop to 6,000,000 units in 
the last half of the year compared 
with an indicated production of 
7,860,000 tires in the first half. This 
will be sufficient to take care of 
demand, Sears said. 

CPA listed the following com- 
parison of tire production esti- 


implements and special purposes. | Type of Pian of Estimates Pian of 
However, the available supply of Tire Jan. 1946 Mar. 1946 May 1946 
these types of tires was suffi- | truck & 

cient, he said, to meet the cur- Bus ... 13,760,000 16,080,609 13,860,609 
rent demand. Tractor- 

In estimating the available rub-|Implement 3,803,000 4,735,013 4,267,811 
ber supply, industry men and CPA | Pass. and 


Motorcycle 66,000,000 70,450,000 69,150,805 


Addressing the first session of 
the advisory committee to be held 


officials agreed that supplies would 
not.exceed the 903,000 ton estimate 
made around the first of the year. 


amount of rubber included | since V-J day, CPA officials com- 

* 190,000 tons of natural rubber, 610,-| mended the rubber manufacturing 
000 tons of GR-S (general purpose | industry on an “outstanding recon- 
synthetic) and 100,000 tons of spe-| version job.” Spokesmen pointed 


cial purpose synthetics (butyl, neo- 
prene and N-type rubbers). 
Sears said that the political and 


Dealer Buildings 


out that while it was CPA policy 
to facilitate increased production 
wherever possible, the reconversion 


that it has outstripped the ability 
to obtain component materials in 


DUKE NALON, of Beverly Hills, Calif., making Indianapolis 
Speedway. The rocket ynit, known as Jato, is manufactured by the Aerojet Engineering 
hol in the second calendar quarter | Corp. of Azusa, Calif., a subsidiary of the General Tire & Rubber Co. 


full quantities. 

The textile shortage has been 
one of the most serious problems, 
committee members said. Textiles 
are used in the manufacture of 
over 90 percent of all rubber prod- 
ucts. Also in short supply for rub- 
ber products are such items as res- 
ins, casein and other compound- 
ing materials such as plasticizers, 
activators, etc. 

At the moment, bead wire, re- 
quired in the manufacture of 


Given New Curb 
For 45 Days 


WASHINGTON.—New dealership 
buildings were hit again last week 
when the government took further 
drastic: steps on non-housing con- 
struction for at least the next 45 


days. 

John D. Small, Civilian Produc- 
tion administrator, ordered all CPA 
field offices to reduce the dollar 
value of approvals for non-housing 
projects by two-thirds in compari- 
son with the two weeks ended 
May 23. ‘ 

The action was reportedly taken 

_ because of the effect of strikes on 

' building materials and the large 
amount of new building already 
under way or approved. The order 
is to be reviewed after the 45-day 
period. 


N.Y. Dealers Plan 
Parley July 10-13 


ALBANY, N. Y.—Tentative plans 
for the twenty-third annual con- 
vention of the New York State 
Automobile Dealers, to be held in 
Saratoga Springs July 10 to July 

were announced last week by 
A. (Dutch) Bigsbee, convention 
chairman. 


Bigsbee said nationally known 

in the automotive industry 

would be present at closed sessions 

to discuss current problems fac- 
ing automobile dealers. 


bead wire has been low since the 
steel strike and should the coal 
strike continue, there will be 
even less bead wire available, 
CPA officials predicted. 

In addition, with the current and 
prospective shortage of food and 
feed throughout the world, CPA 


supply additional raw materials 
for the manufacture of synthetic 
rubber. 

Turning to the special purpose 
synthetics, CPA said that the fa- 
cilities for making butyl are oper- 
ating at rated capacity but addi- 
— production of butyl is need- 





“Based on these estimates, there- 
fore, the rubber manufacturing in- 
dustry is faced with the problem 
of holding its production sights at 
approximately the same level as 
set at the beginning of the year,” 
CPA pointed out. 
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DUKE NALON installing rocket, while, left to right, a mechanic looks on. Next to the 
mechanic William Caughlin, General Tire dealer; Harry 
in this industry has been so rapid | 9polis general manager, and Wilbur Shaw, president of the Speedway. 


Scott, Indian- 





46 Tire Goal Held Assured; 
100,000-Miler in Offing 


By Pete Wemhoff 

Editor, Automotive News 
DETROIT. —Tire makers will 
likely reach their goal of over 
66,000,000 car casings this year, 
and the 100,000-mile tire is not 
too distant, newspapermen were 
told here Tuesday at a Goodyear 





E. J. Thomas 


Dr. Dinsmore 


inland-shore dinner featuring 24- 
hour fresh seafoods, fruits and 
vegetables flown here from far 
corners of the U. S., Alaska, Cuba, 
Hawaii and Mexico. 

Orchids, as well as the items on 
the dinner menu, were shipped in 
Goodyear’s Pliofilm packaging ma- 
terial via United Airlines, Pan 
Amercan, Eastern, TWA, Chicago 
and Southern airlines, with the 
aid of Wayne University here. 

Attendees agreed that “no man 
in history ever ate a better meal.” 

E. J. Thomas, Goodyear presi- 
dent, predicted that the indus- 
try would reach its 1946 goal, 
barring unforeseen events, and 
that the backlog demand for car 
tires would be cleaned up this 
year. 

Dr. R. P. Dinsmore, vice-presi- 
dent of Goodyear, declared that 
improved synthetic rubber will be 
responsible for the development 
of the 100,000-mile tire in the not 
too distant future. 

From a high of 50,000,000 car 
tires in 1941, Thomas said 1946 
production shauld reach the goal 
of 66,000,000 if shortages of syn- 
thetic rubber and bead wire is 


overcome. Due to the shortage of| ‘ 


grain to make alcohol, used in the 
making of a good portion of the 


asserted that the industry will be 
forced to depend on rubber made 
from petroleum for some time. 
He predicted that both crude 
and synthetic rubber will be 
used in the future, pointing out 
that already the price of syn- 

thetic has been cut down to 12. 

cents a pound, not allowing for 
amortization of plants. 

Truck and bus tire production 
is expected to total 14,000,000 this 
year, Thomas said, compared with 
@ prewar peak of 11,000,000- in 
1941. Tractor and implement tire 
output will be around 3,800,000 this 
year, he believes, while plane tire 
production will drop sharply from 
820,000 in 1945 to 182,000 this year. 

Thomas said the industry will 

be able to provide tires for any 

increased production of new 
cars. 

Dr. Dinsmore said he believes 
that outstanding improvements in 
future tires will come, not from 
crude rubber, but from advance- 
ments in synthetic. 

A 100-000-mile tire will last as 
long as the average owner keeps 
his car, Dr. Dinsmore said. He 
added that the 30,000 to 50,000. 
mile tire of today has been per- 
fected chiefly through improved 
synthetic reinforcing compounds 
and fabrics. 


LONG ROWS of trucks and automobiles rust in the sun at the Army 
. at Stockton, Calif., as they wait to be classified surplus and sold to 
nation’s synthetic rubber, Thomas tires om the vehicles have gone flat.—(Acme Photo) 


Willys Intends 
Station Wagon 
For Many Uses 


TOLEDO, O.—James D. Mooney, 
president and chairman of Willys- 
Overland, has announced some de- 
tails of the new all-steel station 
wagon scheduled for early pro- 
duction. 


Describing the new model as a 
car able to work all week and yet 
be suitable for pleasure on Sun- 
day, Mooney said inquiries are 
heavy on the dual-purpose car 
and orders are being filed for 
early delivery. 

Constructed entirely of steel, 
rather than with side panels of 
wood, the station wagon is larger 
than the civilian jeep and will 
carry seven passengers with ease, 
he said. It can be converted 
quickly from a passenger-carrier 
to a workaday vehicle ideal for 
delivery work and similar fun:- 
tions because of a clear, unhind- 
ered floor and wide doors, the 
Willys executive stated. 

“We don’t look to the country 

club set alone as the prime user 
of ‘this new station wagon,” 
Mooney said. “We are exploring 
an entirely new and larger field, 
one that has shown it is ready 
for our station wagon by great 
numbers of inquiries and by ac- 
cepting so solidly its half-brother, 
the civilian jeep. 
“It is already evident our con- 
ception of a station wagon is the 
answer to the wants of the busi- 
nessman, just as we have believed 
while testing this model for the 
past year. Greatest numbers of 
inquiries, in fact, have been com- 
ing from salesmen and _ service- 
men, some of whom have been 
carrying samples in their pass- 
enger cars. 

“The result heretofore, and they 
are conscious of it, is that their 
passenger car has been a poor 
truck and their poor truck has 
been a sorry passenger car.” 

Many inquiries have been re- 
ceived from schools and private 
academies who see an all-steel 
station wagon, equipped with 
heavy safety glass windows, mect- 
ing their needs for roomy, safe 
transportation, Mooney disclosed. 


Wis. Drops Suit 
As Chrysler Files 


For License 


MADISON, Wis.—Formal Regis- 
tration of Chrysler Corp. under 
the Wisconsin automobile dealers’ 
license law was announced last 
week by B. L. Marcus, state com- 
missioner of motor vehicles. 


Marcus said that the corpora- 
tion’s action makes it unnecessary 
for the state to continue its suit 
started in the Dane county cir- 
cuit court to compel compliance 
with the registration statute. 

“Chrysler was fighting against 
compliance with our state law re- 
quiring registration of all auto 
manufacturers, dealers and dis- 
tributors,” the commissioner said. 

“Wisconsin has a strict law gov- 
erning operations of all who han- 
dle the sale of new and used cars 
and trucks, and we are anxious 
to enforce that law rigidly and 
impartially in the interest of the 
car-buying public.” 


“WE HAVE FOUND YOUR Want Ad 
Dept. to be always move than satisfac- 
tory.’’—David T. Robinson Co. 
Plymouth), Philadelphia, Pa. 


(Dodge- 
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ETERAN dealers will remembe1 
the years 1898 to 1910; they 
were the formative years. Only 
four thousand cars were produced 
in 1900. Production progressively 


increased until 1910, when 181,000} ye 


cars were made. With the help of 
the oldtime dealers, I have been 
searching the country to find the 
dealers still in business who start- 
ed during these years. I am listing 
those I have a record of in this 
issue. They are merely set up so 
that those who are missing can 
send the facts to Automotive News 
and they will be suitably recorded. 


Before 1899 the Duryea, Ap- 
King, 


pearance. George b 

been granted a patent in 
By 1898 an electric taxicab serv- 
ice had been established in New 
York City. In the year 1898 the 
first continuous automobile deal- 


started by Charles 8S: Snyder, 
now a Hudson-White dealer at 
York, Pa., handling locally made 
cars. : 
. * 
In 1902... 
The Detroit Automobile Co. name 
was to the Cadillac Auto- 
mobile Co. The National Assn. of 
Automobile Manufacturers adopted 


a sixty-day guarantee. The Ameri- 
can Automobile Assn. organized to 


7 


take charge of all racing. The J./ 33 


Stevens Arms & Tool Co. began 
production on a car designed by 
Duryea. Apperson brothers broke 
away from Haynes to build a car 
of their own.. 

John Van Benschoten, now a 
in Po 


vannah, 

Oldsmobiles. John W. Dee (Driv- 
co), Rock Island, LiL, became the 
dealer for the Black Crow. He 
kept the cars in a carriage and 
blacksmith shop at night, but 
displayed them at market square 
in the daytime. | 


In 19903... 


HE Ford Motor Co. was organ- 

ized by Henry Ford. John and 
Horace Dodge took a block of stock 
in exchange for tooling up for 
building Ford motors. An Olds 
racer established the world’s 
straightaway record at Daytona 
Beach by covering five miles in 
six and a half minutes. Barney 
Oldfield was doing tricks with the 
Ford “999” Racer, and one of his 
principle competitors was Carl 
Fisher in a Mohawk. The Buick 
company was 0 d and build- 
= a car with a valve-in-head en- 

e. 

William L. Hughson, Ford deal- 
er of San Francisco, signed his 
first contract. Peter T. 


sell Fords and Overlands. George 
W. Browne (Chrysler-Plymouth), 
Milwaukee, started with Cadillac 
and P; and was state dis- 
tributor for Overland during its 
years of ascendancy. He was the 
first president and organizer .of 
NADA in 1917. 


In 1904... 


The first Vanderbilt Cup Race 
was held on Long Island. The Reo 


23 Memberships Added 
By Chicago Dealers 

CHICAGO. — Announcement that 
23 more dealers have recently join- 
ed Chicago Automobile Trade Assn. 
was made last week. The increase 
in membership during the past 12 
months totals 88, J. F. McManus, 
president, added. 


Motor Car Co. was organized. Stu- 
debaker sold its first gasoline mo- 
tor vehicle. Hartford Shock Ab- 
sorbers and Prest-O-Lite gas were 
brought on the market during that 


ar. 
Allen B. Laing, Cadillac-Oldsmo- 
bile dealer at Plainfield, N. J., 
started to sell Cadillacs. 

‘2 


In 1905... 


The first Glidden Tour was held; 
a Pierce-Arrow won. The high- 
wheel International Harvester 
trucks put in their appearance. 
Packard built its first truck. Ga- 
briel horns and Weed chains were 
introduced. 

Harry H. Brown, now Cadillac 
and Oldsmobile dealer in New 
Haven, Conn., started selling the 
Lecomobile and Orient Buck- 
board. R. C. Cadillac 


Gridley, now a Pontiac dealer at 
Wichita, Kan., started to handle 
the Moline. ? 

Arthur H. Jones, Chrysler dealer 
at Hastings, Neb., took on an Olds- 
mobile contract. M. V. DeForeest 
(Buick), Sharon, Pa., took on the 
Yale of Toledo, O., followed in 1906 
with a Ford contract. He has han- 
dled Buick and Cadillac for 39 
years. Albert L. Nelson (Dodge), 
Lockport, N. Y., began operations 
as a dealer in Erie, Pa., selling 
the Baker Electric. He helped or- 
ganize the Pennsylvania state as- 
sociation in 1918. 


* * * 


In 1906... 


Production reached a total of 
passenger cars and 500 trucks. 

Buick included a storage battery 
as standard equipment. Packard 
had magneto ignition. A Franklin 
was driven from New York to San 
Francisco in 15 days, two hours 
and a quarter—a record. Front 
bumpers appeared on some cars. 
More dealers started to come into 
the picture. 

Forty years ago Clifford M. Bish- 
op, Dodge dealer in Brooklyn, N. 
Y., took on the Ford line. John H. 
Fassitt, Ford-Mercury-Lincoln, in 
Philadelphia, was the sales agent 
for Pierce Arrow. D. R. Noonan, 

and Plymouth dealer in 
Paris, Ill, was handling Maxwell 
cars from Ta , N. ¥. A. FP. 

Ford dealer at Hunting- 
ton, N. Y., signed a Ford contract 
that year and has signed one every 
year since. John E. Smith, Chev- 
rolet dealer at Atlanta, whose fa- 
ther had been a carriage manu- 
facturer since 1867, took on the 
Reo line. 


* * * 


In 1907... 


The Oakland Motor Car Co. was 
organized to make a two-cylinder 
car designed by A. P. Brush. A 
White won the Glidden tour. A 
Reo made a round trip across the 
continent. Ford made more than 
a million dollars profit. The indus- 
try, as a whole, weathered the 
1907 panic in good shape. 

(Continued on Page 14, Col. 4) 
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center is Betty Vallerie, a 


§ Daytona 
and Byron H. King jr., Orlando. The young woman in the 
model from ‘New York City. 


House Passes Gwynne Bill; 
Ready for Senate Action 


WASHINGTON. — After months 
of delay, the House finally has ap- 
proved and sent to the Senate a 
bill to place a two-year limitation 
on the filing of civil suits for pen- 
alties and damages in 19 specified 
categories of cases, such as those 
arising under the Wage-Hour Law. 
The unanimous action came after 


Big Roundup . 
6-Month Dealer Campaign 
Doubles the Membership 
ALBANY, N. ¥.—The New York 

State Automobile Dealers almost 
doubled their membership during a 
six-month membership campaign 
which ended last week. At the close 
of the campaign, the membership 
had jumped from 865 to 1,573 mem- 
bers. . 


The campaign was run as a con- 
test, with counties making up an 
eastern and western team. After 
a hard-fought campaign, the east 
topped the west by a narrow mar- 
gin. The winning district was di- 
rected by Charles A. Parsons, vice- 
president of the state ‘organization. 
Heading the west was Ed C. 
Schoen, also a state association 
vice-president. 


Dealer Celli’s Estate 


Valued at $102,052 

OAKLAND, Calif. — A _ one- 
eighth interest in the firm of 
Cochran & Celli was valued at 
$99,202 in a listing of assets held 
by the late Bernardo Celli, one of 
the founders of the Chevrolet 
dealership. His entire estate was 
$102,052, according to a probate 
inventery. 


L. A. Area De Soto Dealers 


Elect Frost President. 

LOS ANGELES.— Members of 
the Southern California De Soto 
dealers association gathered here 
last week to hold their annual elec- 
tion of officers for the fiscal year. 

The following men were chosen: 
Art Frost, of Glendale, president; 
Jim Thrasher, - Bakersfield, vice- 
president;; Hugh R. McNeil, East 
‘Los Angeles, secretary, and Fred 
Clampett and Domenich Basso, Los 
Angeles, directors. 





comparatively short debate which 
centered not so much on the ne- 
cessity for such legislation as on 
details. As approved originally by 
the House Judiciary Committee, 
the legislation said that such civil 
actions would have to be filed with- 
in one year after an alleged viola- 
tion of one of the laws involved. 
During floor debate, there were 
those who wanted a three-year 
limit. So a compromise was reached 
on two years. 

Sponsors of the measure, headed 
by Gwynne of Iowa, pointed out 
case after case where civil actions 
were filed many years late. 

Rep. Gwynne cited, for example, 
the possibility of complications 
that might arise as a result of the 


Supreme Court reversal declaring. 


insurance is interstate commerce. 
Similar difficulties have arisen as a 
result of administrative interpreta- 
tions and extensions of the wage- 
hour law. 

The Judiciary Committee and 
the House, too, that the 
proposed limitation could not be 
applied to the federal government. 


New L. A. Chiefs: 


. 
Stuebing, Mann, 
cs 

Honig, Spencer 

LOS ANGELES.—Al Stuebing 
has been elected president of the 
Los Angeles Motor Car Dealers 
Assn., it was an- 
nounced last 
week following 
meetings of the 
association and 
directors. Stueb- 


ing is a Ford- 
Mercury - Lin- 
coln dealer. 


Other new of- 
ficers: Harry A. 
Mann (Chevro- 
let), vice - presi- 
dent; Spencer T. 
Honig (Nash), 
treasurer, and LeRoy Spencer 
(Packard), secretary. 

The remaining members’ of the 
board of directors are Irvin Kaiser 
(Oldsmobile), James E. Waters 
(Dodge-Plymouth) and Harrison 
H. Rhoads (Chevrolet). 





Al Stuebing 





Detroit Dealers 
Complete Code 


For Salesmen 


DETROIT.— Completion of the 
proposed code of minimum employ- 
ment standards for salesmen was 
reported last week by the labor 
committee of the Chevrolet Dealers 
Assn. of Greater Detroit. 

The code will be presented to the 
full body of local Chevrolet dealers 
at a meeting next Monday. It was 
learned that the code will comprise 
about 10 standards embracing sal- 
aries, commissions and general 
working rules. 

Dealers working on the program 
reported that favorable reactions to 
the idea have been received from 
operators throughout the country: 
All responses agreed that such a 
code would constitute an effective 
death blow to the unionizing efforts. 
of the AFL, members of the draft- 
ing committee said. 

Terms of the code will be re- 
leased. for publication later this 
week in advance of the Chevrolet 
meeting. The authors of the pro- 
gram expressed the belief that the 
Detroit Chevrolet men would pace 
the nation in providing a just sales- 
men’s program and “ off at 
the roots the inequities which breed 
unionism.” 

Meanwhile, Detroit’s retailers won 
relief from the organizing en- 
croachments of the AFL Teamsters 
union. Circuit Judge George B. 
Murphy authorized continuance of 
the temporary injunction against 
the Teamsters, which in effect for- 
bids any attempt at unionization of 
retail grocery and meat shops. 

Dealers were studying this in- 
junction to determine whether its 
scope covers their establishments. 
Judge Murphy is conducting the 
one-man grand jury investigation 
of the Teamsters here. 


Mallon to 
At CATA Dinner 


CHICAGO.—James F. McManus 
jr., president, announced last week 
that the annual dinner meeting 
of the Chicago Automobile Trade 
Assn. will be held June 10 at the 
Congress hotel. The occasion will 
be marked by an election of 
directors and a report on the 
past year’s activities by Edward 
L, Cleary, general manager. 

Principal speaker at the meet- 
ing will be William L. Mallon, 
president of NADA. 
speaking honors with Mallon will 
be Arthur H. Brayton, secretary 
of the Des Moines (Ia.) conven. 
tion bureau. 


Cincinnati U. C. Dealers 
Form New Association 

CINCINNATI.—Used car dealers 
have formed Cincinnati Used Car 
Dealers Assn. Action was taken 
after certain dealers took excep- 
tion to “statements reflecting. on 
our profession” by an official of 
the Cincinnati Auto Dealers Assn., 
it is said. 

Officers of the new group are 
William Deremo, president; Fred 
Schneider, vice-president; and 
Leon Strikman, executive secre- 
tary, treasurer and counsel. Fol- 
lowing were named trustees: De- 
remo, Schneider, Richard Johnson, 
Pat Weindrop, Paul Maurer, Wal- 
ter Vail and Jacob Sweeney. 








The Auto Dealer: A Half-Century on the Front Line 


By John O. Munn 

RTY-FOUR years ago mention 
was made in a Boston news- 
paper that the Back Bay Motor Co. 
would open a stable for renting, 
sales, storage and repair of motor 
vehicles. This probably was the 
first public announcement from the 
motor vehicle retailing trade, which 
was destined to grow and develop 
until in dollar volume it exceeded 
every other industry except food— 
an industry that eventually was to 
revolutionize the living habits of 
our nation and affect the lives of 

about all of our citizens. 
It is significant, too, that the ad 
itself reveals the history of the 
early trade. Automobiles were a 


for renting purposes. Blacksmith 
shops were affiliated with livery 
stables and the combination was 
a “natural.” There were no gar- 
ages at that time so it was logi- 
cal that livery stables should ven- 
ture into the business on the 
basis of renting storage space for 
these strange vehicles. 

Just prior to the introduction of 
the automobile the use of bicycles 
had grown steadily until the mar- 
ket reached the saturation point 
and was declining. There were bi- 
cycle repair shops in every village, 
operated mostly by young men. 
Those with vision saw opportuni- 
ties in the new “horseless carriage” 


. | field and were among the first to 





make application for factory fran- 
chises. 


+ +. oe 
Dealers Become Makers 
To Assure Cars 


OHN N. WILLYS was one of 
these. He was operating a bi- 
cycle repair shop in Elmira, N. Y., 
when he took on the Overland car 
which he sold. with great success. 
In 1908 he bought the factory to 
be certain of obtaining more cars, 
At about the same time Dick 
Collins, later president of Buick, 
was selling buggies and agricul- 
tural equipment in the west. H. H. 
Rice was a Cadillac dealer in Prov- 
idence, R. L, in 1903, and later be- 
came president of the Cadillac fac- 
tory. W. E. Metzger was another of 





the early dealers. He afterwards 
helped to form the E.M.F. Co. 
which in 1911 was absorbed by the 
Studebaker Corp. 


Then came direct 
The Pacific Coast territory 
early years, being far removed 
from the factories in the east, was 
generally handled by distributors, 
representing not only the Pacific 
coast but the Mountain states. Al- 
most everyone remembers when 
Don Lee had the coast territory 
for Cadillac, Earl for 


(Continued on Page 58, Col. 1) 
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WE STAND FOR: 

1 1. Fair and equitable contracts between manufac- 
turers and dealera in motor vehicles, parts and ac- 
cessorics. 1 2. A fair profit to the dealer on every 
used vehicle accepted in partial payment for a new 
car or truck. 1 3. Bvery dollar of gasoline taz col- 
lected state or federal governments to 
the building and maintenance of highways. { 4. The 
elimination of governmental and bureaucratic con- 
So earthen y genet pts a oF yee 
of 
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The First Fifty 
IHE Golden Jubilee of the Automobile started as a little 
snowball, gained speed and then rolled downhill at a 

great pace. 

And, like a snowball, it missed a lot of the highspots and 
rolled too fast over others. 

But a significant thing about the Jubilee was this: Come 
hell or high water, the auto men pushed it through. It is 
a symbol, perhaps, of the dynamic men of the industry that 
it was held despite all the obstacles and despite the criticism. 

At several times during the course of the planning it ap- 
peared that it might be necessary to hold the Jubilee by 
candlelight. 

John L. Lewis was roaring mightily. again in Washington, 
and his miners were sitting it out. The two Als of the rail 
‘brotherhoods—Johnston and Whitney—were playing prima 
donna, too, shutting down more auto companies. For a while 
it looked like none of the auto companies would be operat- 
ing during the jubilee. 

t the auto companies never wavered. There was still 
going to be a Jubilee—and there was. 

In a way, the spirit of the Jubilee is the same as that 
which built the auto industry itself. 

It can be annoyed, but it can’t be stopped—by mountains 


or molehills. 
The Next Fifty 
| pemepiggaaig the most important thing about the first 50 
years of the auto industry were the challenges it pre- 
sented—challenges that have led the way for a better life 
in this country and the world. 

In that light, it may be a good sign that the challenges 
before the industry were never more pressing than they are 
as the next 50 years begin. 

There is a challenge to meet a great demand. There is an 
even greater challenge to create new demands after satisfy- 


tt ens 
is, as the auto leaders have pointed out, the chal- 
lenge of jobs and the challenge of making progress in de- 
veloping the human frontier in auto manufacturing. 
ere is a challenge of finding a firm basis on which man- 

agement and labor can * ne together for the benefit of both 
and all America as well. 

That is a great challenge—one that cannot be lightly 
glossed over with platitudes. ; 

It is going to take the best brains of the industry to do it. 
It is going to take an overhauling of our national labor leg- 
islation by diligent legislators who must play fair with both 


The challenges of the first 50 years were met. Those of 
the next 50 must be met, too. 
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As a proof of what made Detroit 
a truly great and unique city, I 
give you the Golden Jubilee cele- 
bration now in progress. I doubt 
if more than one or sage men in 
our fair city even 
DETROIT knew that this was 
AGAIN the 50th ye oF 90 
AMI days ago. rge 
_— 7 Stark, local histor- 
ian of the Detroit News, made the 
discovery and, from that point on, 
everyone seems to have caught the 
idea at the same time that some- 
thing ought to be done about it. 
George Romney, managing direc- 
tor of the Automobile Manufac- 
turers Assn., was given the gen- 
eral direction of the celebration 
and Gen. William Knudsen, who 
never will be able to take the rest 
he so well deserves, agreed to lend 
his mighty force to the project. 
Even the Detroit City Council, not 
famous for quick action, chipped 
in with a hundred thousand dol- 
lars to decorate the old town which 
includes painting Woodward Ave- 
nue, the path of the parade, in 
gold! 
* * + 
THE PITY is that the celebra- 
tion could not have been continued 
for a month or more. Our largest 
arena, Olympia, seats only 15,000, 
and it probably could have been 
filled every night and many mati- 
nees for a solid month during 
which hundreds of thousands of 
not only Detroiters, but visitors 
from throughout the country, could 
have seen the “Saga of Detroit.” 
It is a pity, too, that so far no one 
has come forward with a concrete 
plan for a pérmanent memorial of 
this outstanding occasion in Amer- 
ica’s No. 1 industry. We hope this 
still may happen because Amer- 
ica’s fourth city is sadly lacking 
in an adequate convention hall 
and an exhibition building in which 
either an annual or a continuing 
display of all automotive, includ- 
ing aviation products, could be dis- 
played to advantage. Detroit, with 
its location near the center of 
population in the United States, 
offers a natural site for such an 
institution. The possibility of erect- 
ing it on a site at the foot of Wood- 
ward Avenue and overlooking the 
beautiful Detroit river and Can- 
ada, has been suggested and might 
easily be one of the world’s show- 
places. This industry and those in- 
directly connected with it could 
easily finance such a project with- 
out any strain on the thousands of 
corporations and individuals whose 
livelihood depends upon it. I for 
one would not hesitate to invest 
a modest amount in bonds if they 
were so issued with the full assur- 
ance that the earnings cf such a 
building would eventually amor- 
tize its cost. Here is a project 
worthy of a great civic leader in 
our industry and in our commun- 
ity. Did I hear someone 
General: Knudsen? 
~ x a 
Evidently the Tool Owners Un- 
ion, which I mentioned in this col- 
umn, appealed to a majority of 
our readers just as it did to me. 
I received more letters and com- 


ments than 
THE TOOL from any- 


OWNERS UNION thing I have 

suggested in 
many a moon. For example, Wil- 
liam A. Clare, president of the 
Visco-Meter Corp., Buffalo, says: 
“This is, without a doubt, one of 
the best things I have heard about 
in the last 14 years and I am in- 
tensely interested in knowing more 


jof the desires and objectives of 


this organization.” And from M. 
W. Severn, assistant vice-president 
of the First-Mechanics National 
Bank of Trenton, N. J., who says: 
“I, like many another person, have 
felt rather helpless in this chaotic 
condition created by many and 
sundry labor leaders and am hope- 
ful that this organization, about 
which you wrote so cleverly, may 
have a very telling effect in giving 
our local and national politicians 
cause to pause slightly in their 
efforts to coddle labor regardless 
of the effect upon the folks on the 
other side of the fence.” Phil Mai- 
mone, of Ocean County Motors, 
Toms River, N. J. (Hudson-White- 
Cadillac), says: “This is something 
the writer has been waiting for 
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My First Bicycle 

I read with great interest in your 
issue of May 20 your article re- 
garding John Van Benschoten of 
Poughkeepsie, N. Y. 

It is quite a coincidence that my 
dad bought me my first bicycle 
from Mr. Van Benschoten. I hap- 
pen to have been born in Staats- 
burg, N. Y., which is 10 miles north 
of Poughkeepsie on the Hudson 
River. 

My good friend, the late Mike 
Lanahan, owner of M. J. Lanahan 
Co., Dodge dealer in Chicago, was 
raised a few miles south of Pough- 
keepsie. 

Isn’t it strange that Mike went 
west and I went south and that 
we all wound up in business han- 
dling the Dodge automobile? Al- 
though, of course, Mr. Van Ben- 
schoten has handled the Dodge 
continuously and I have only been 
interested in it since 1935. 

This certainly is a fine tribute 
to Mr. Van Benschoten and, as I 
just wrote him today, I think it 
should be a great inspiration to 
his two sons.—E. L. UTEN, presi- 
dent, Liberty Motors, Inc. (Dodge- 
Plymouth), Birmingham, Ala. 
Tool Owners 


The following letter was sent 
to the Tool Owners Union, men- 
tioned recently in “A Word in 
Edgewise”: 

Yes, I want to join your union 

‘ 


for a long time, and if it is prop- 
erly pushed, we might get some- 
where.” If you too are interested, 
I suggest that you write the Tool 
Owners Union, National Headquar- 
ters, 1802 Massachusetts Ave., Lex- 
ington 74, Mass., and please be 
good enough to send me a copy 
of your letter. This is one union 
— — of us can and should 
ng There are no 
: ) obligatory 


‘Coincidence .......+.. 


The views expressed in this column are those of our readers. Anonymous 
contributions will not be accepted but confidence will be observed upon request. 






LISTEN TO GRANPAW 
CRYSTAL-BALLIMNG AGAIN— 
THE OLD CRACKPOT— 
IMAGINE THINKING THAT 
This GRAND COUVTRY 

wov-e EVER GO THAT, 

DAFT! RiDicuLpus ! 
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and feel that every other small 
or large tool owner or business 
operator should be eager to do like- 
wise, if they want to regain the 
things which have made our coun- 
try great. 

As a small business operator 
there is not much one individual 
can do against even a small or- 
ganized group, but united they 
may be assured they have a fight- 
ing chance to defend operators: 
against unfair legislation and or-- 
ganized coercion. 

We automobile dealers of this 
country have been pushed around 
for a number of years and after 
so long a time have decided to try 
and do something about it. 

We will appreciate receiving de- 
tails of your organization and how 
we can go about organizing a local 
chapter.—L. C. Taytor, L. C. Taylor 
Co., Medford, Ore. 


- 
Coming Events 
JUNE 
2-1—French Lick, Ind. SAE Summer 
3—Kansas ie: Annual _ convention 
ere meeting of Now Terk Btate 
Automobile Dealers. 
22-24—Chicage (Palmer House). Midsum- 
mer meeting, Automotive Trade Assn. 


M 
AUGUST 
22-24—Seattle (New Washington hotel). 
SAE National West Coast Transpor- 
tation and Maintenance meeting. 
SEPTEMBER 


11-12—Milwaukee (H 
ate hen (H otel Schroeder). 
16-17—Milwaukee. 





Annual convention of 

Ww Automotive Trades Assn. 
16-17—Annual convention, Automobile Deal- 
ers Assn. of West Virginia. 


Les A Saini hotel). SAE 
3-5— 2 (Bil 6 : 
National Aeronautic Fall ae and. 


Aircraft Engineeri 
Hotel” 


1 ee > S 


Na’ 
Maintenance meeting. 


Knickerbocker). 
and: 
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HOW 


20 YEARS OF 
FORD PROGRESS 











You began a wholly new way of life on June 4th, 1896. On that day, Henry Ford 
drove a small, sulky-wheeled vehicle down Bagley Avenue, Detroit... without a horse. 

A two-cylinder gasoline engine powered that early vehicle . . . the first practical 
Ford car. It was the first demonstration of an idea destined to contribute immeasurably 
to a better way of life, for you and all the world: 

Give the public thrifty, personal transportation. Give them cars. Millions of cars, at prices 
millions can afford. And in so doing, create a new industry, with millions of jobs for the 
people who make those cars and the people connected with their use. 


For fifty years, the Ford Idea has been 
growing. It has expanded into a giant 
industry, bringing freedom to the average 
family and linking the country together. 





To make this idea come true, a new manu- 
facturing system had to be developed. For you 
couldn’t make enough cars for everybody .. . 
at lower and lower cost. . . if you built them 
by hand. So new machines were designed, 
and the Assembly Line was invented. With 
the assembly line, production shot up, manu- 
facturing costs went down, and Mass Produc- 
tion became a reality. This was the first big 
step toward fulfillment of the Ford Idea. To- 





day, Hord-pionesced mass production methods 
help make virtually everything you use. 

With mass production came more jobs. In 
1904, there were 118 Ford employees. Today, 
there are 125,000. Wages, went up, too. In 
1904, the average Ford wage was 15 cents an 
hour. Then, in 1914, Ford inaugurated the 





MOTOR 


1896... OUT FRONT THEN 


five dollars a day minimum wage. Now, Ford 
employees earn an average of $1.39 per hour. 

Directly and indirectly, millions benefit by 
the Ford Idea. Nearly half a million people 
work in’ the automobile industry. Another 
three-quarters of a million supply materials 
and parts. Five and a half million more, in 
such service occupations as filling stations, 
taxi and trucking businesses, road-building, 
roadside stands, have work because of the 
automobile. Jobs and wages for millions— 
created by a single idea, in just 50 years. 

Machines alone do not, and cannot, give us 
efficient mass-production. That is a matter of 
men and machines. And so the problems of 
human relations in industry —of getting along 
together, of teamwork towards a common 
goal—rank foremost in our American life. 


“What the Public Says, Goes! 





The record of fifty years of automotive progress 
is clear. The results of applying research, engi- 
neering and production skills in terms of more 
and better products can be seen everywhere. 
For the future, we of the Ford Motor Company 
pledge our resources and our abilities to the 
development of ever-better products, at ever- 
greater value. We look forward with confidence 
to the equitable solution of the human relations 





saabinai ih that are restricting the great i 
capacity of our nation today. And we believe that 
the effective continuation of the Ford Idea— 
tested and tried through fifty years of Ford 
progress—can and will result in even greater 
progress in the years that lie before us. 


We at the Ford 


Motor Company know our welfare depends on how well the public accepts the 
automobiles we make. If we can continue’to make the kind of cars people want, 
with higher and higher value for their owners, we will have the security and 
opportunity that come with Peaes — More cars will be sold, more jobs will 


be made, higher aaa will be 
That is the Ford I 


ea. It has forked for a long time. We think it is just as vital 


and productive for the future as it has been in the past. 
No product is so good it can’t be made better. And no wage is too high that is 


earne 
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Andrew Lustbaum 


(Chrysler) 

wu a record of continuous 
service to Maxwell, Chal- 
mers and Chrysler dating back 
to 1907, An- 
drew Lust- 
baum of Long 
Branch, N. J., 
has the dis- 
tinction of be- 
ing the oldest 
dealer in the 
Chrysler Divi- 
sion of Chrys- 

ler Corp. 
Lustbaum 
was in a sense 
Andrew Lastbaum a “veteran” 
even in 1907 
when he took on the Maxwell 
line, since he had sold’ automo- 
biles in Europe prior to that 
time. From 1907 to 1917 he was 
an exclusive Maxwell dealer. 
Then he had the combined Chal- 
mers and Maxwell lines, which 
he sold until 1924 when the 
Chrysler was born. He immedi- 
ately was appointed a Chrysler 
P- cano and he has been one ever 

since. 





* * + 
John Van Bensc. 


(Dodge) 
OHN VAN BENSCHOTEN of 
Poughkeepsie, 
born July 27, 


pionship as a 
cyclist in 1888, 
riding the old 
high - front- 





B ensc hoten, 
Ine., and his 

, present 
Dodge-Plymouth dealership 
bears the legend established in 
1891 and over it, the high- 
wheeled bicycle on which he 
first rode to fame. 

He obtained his first automo- 
bile franchise in 1899 and sold 
his first car, a Mobile Steamer, 
in 1900. His personal car, a Mo- 
bile Steamer, he rode in 1900, 
antedated the passage of a New 
York automobile license law, 
and in lieu of a state tag, he 
had made a plate bearing his 
initials, JVB, which he attached 
to the back of his Mobile 
Steamer. That was his first li- 


Van Benschoten 


dealer agreement. 

In the interval between 1900 
and 1914, John Van Benschoten 
handled what seems today like 
just about every automobile of 
its time. He has held, in all, 
the dealer franchises for 36 
_ makes of automobiles. 

+ * * 


Fred Windolph 
J. A. Windolph 


(Graham-Paige) 
T= Windolph Brothers of 
Portland, Ore., now distribu- 








re GIVE added recognition to the na- 
tion’s auto retailers during the Golden 
Jubilee, AUTOMOTIVE NEws herewith pub- 
lishes this Album of Pioneer Dealers. 

Two dealers—John Van Benschoten of 
ie, N. Y., and Chas. 8S. Snyder 
.—were ‘honored in the Auto- 
motive Hall of Fame by the Jubilee com- 
mittee May 31, while two other dealers— 
, Pa., and Arthur 
Lee Newton of New York City — were 
listed in an honorary committee. 


In addition to these AUTOMOTIVE NEws 


Poughkee 
of York, 


H. O. Koller of Reading 


tors for Frazer and dealers for 
Kaiser in Oregon and Southwest 
Washi are believed to be 
the oldest Graham-Paige deal- 
ers. 

The brothers, Fred and J. A., 
have been in the automobile 
business in Portland since 1919. 
From 1933 to 1941, they were 
distributors of Graham - Paige 
automobiles. 

+ + 


* 
William L. Hughson 


est Ford Motor Co. dealer 
in the world, who has been sell- 
ing Fords in 
San Francisco 
for the last 43 


sold 87,000 
cars during 
the time he 
has been in 
business. 
H ughson’s 
sales room is 
located 
on San Fran- 
cisco’s auto- 
mobile row—Van Ness avenue. 

Hughson recalls how he trav- 
eled to Detroit in January, 1903, 
and signed a dealership contract 
with Henry Ford six months be- 
fore the present Ford Motor Co. 
was incorporated. 

“T had a check for $5,000, and 
I got six automobiles from Mr. 
Ford,” Hughson explained. 





w. L Mughsen 


E. H. Holstein 


(Nash) 
EST Nash dealer in the 
United States, taking into 
account service with the Thom- 


sha (later ac- 
quired by 
Nash), is E. 
H. Holstein. 
Holstein, 56, 
with his fa- 
ther and two 
brothers, be- 
gan selling 
cars in Whea- 
ton, Til, in 
1909. One bro- 
ther, Frank, 





E. H. Holstein 


52, continues as a partner in . 


the Nash dealership today. 

The Holsteins went to Whea- 
ton in 1894 and in 1909 the fa- 
ther and sons established a ma- 
chine and repair shop at the 
corner of Reber and [Illinois 
streets. The expected type of 
customers were few but the new 
shop did attract owners of Ram; 
blers, Maxwells, Fords, Kissels 
and Davis cars. ° 

In 1911 the Holsteins were 
awarded the Maxwell dealership 


. for Wheaton. In 1914 the Hol- 


stein dealership began handling 
the four and six-cylinder Jef- 
fery. When C. W. Nash pur- 
chased the Jeffery company in 
1916 the Holstein’s had on hand 
a Jeffery model 671. Immedi- 
ately they signed to represent 
Nash Motors, operating as E. H. 
Holstein. Located at 307 W. 
Front St., the Holstein brothers 
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turer. 


have sold Nash cars for 30 
years. 
7 . of 


Albert E. Kirk 
(Hudson) 
HUPson Motor Car Co. was 

in its infancy when Hud- 
son’s oldest dealer, Albert E. 


misk, -6f 
H utchinson, 


distributors in 
his territory. 

Kirk put 
them on exhi- 
bition at the 
H utchinson 
Fair Grounds 
and all of 
them were 
sold within a week, he recalls. 

Kirk has been a distributor 
since January, 1910. 

He has three sons, two still 
in. service, and intends to bring 
them all into the business with 
him. 


Albert E. Kirk 


G. Earl Clark 
(Oldsmobile) 


[anes generations have 
played important parts in 
the affairs of Clark Brothers 


O ldsmo bile 
dealer organ- 
ization in 
America. This 
firm has sold 
O 1dsmobiles 
ec ontinuously 
since its ap- 
pointment in 
S eptember, 
1914. 

The present 
owner, G. Earl 
Clark, with his brother, Lloyd, 
took over in 1902 the carriage 
business their father had found- 
ed eight years previously. They 
expanded the business and, in 
1910, sold out. However, the 
business didn’t stay sold and in 
1913 they were required to take 
it back. One year later they 
were named Oldsmobile dealer, 
and the firm has continued as 
such since that time. 

Lloyd Clark died several years 
ago and another brother, Glenn, 
has since assisted in the opera- 
tion of the business. 


Alvan T. Fuller 


(Packard) 
RMER Gov. Alvan T. Fuller 
of Boston, senior member of 
the Packard sales organization, 
has held a 
franchise as a 
retail mer- 





G. Eari Clark 


since 1903. 
Fuller began 
his business 
career in a 
rubber shop 
in Malden, 
Mass. He sold 
bicycles in the 
evening from 
a small room 
in his grand- 
mother’s barn. In 1898 he opened 
a bicycle store in Boston. He 
won the bicycle racing cham- 
pionships in. three of four New 





Alvan T. Fuller 


chandiser-: 


Automotive News’ Album of Pioneer Dealers 


today honors the oldest dealers, in line of 
service, of each passenger car manufac- 


We have had the assistance of manu- 
facturers and dealer officials in making 
these selections. In one or two cases, 
however, the records were not entirely 
clear, so some pioneer dealer may have 
been overlooked. 

If so, AUTOMOTIVE NEWS will be glad to 
publish the photos and facts on any dealer 
who believes he has a rightful claim to 
these honors. 


England states, thus making a 
reputation that helped him es- 
tablish a bicycle business. 


In 1897 he anticipated the fu- 
ture of the horseless carriage 
and in that same year went to 
Europe, at 21 years of age, and 
brought back the first two mo- 
tor cars ever entered through 
the Port of Boston. In 1903 he 
visited the Packard factory in 
Detroit and on Christmas eve 
returned home with the Packard 
franchise. - 
* 


Harry O. Koller 


(Buick) 

UICK’S oldest dealer is Har- 

ry O. Koller, of Reading, Pa. 
He is head of 
the Reading 
Automobile 
Co., Inec., 1411 
N. Fifth St. 

Koller, who 
was 80 years 
old on Dec, 10, 
became a 
Buick dealer in 
January, 1904, 
only a few 
months after 
Buick was 
founded. 

* 










Harry 0. Koller 


Vernon M. Ball 


(DeSoto) 
ELIEVED to be the oldest 
DeSoto dealer in point of 
service is Vernon M. Ball of 
Elkhart, Ind., 
who signed 
with the De- 
Soto factory 
on July 325, 

1928. 

Prior to that 
time Ball had 
been general 
manager of a 
Ford dealer- 
ship in Elk- 
Vernon M. Ball hart. 

* ” 7. 


A, J. Atran 


(Studebaker) 
DYE TO the paucity of rec- 
ords bearing upon activities 
prior to 1900, it is almost im- 
possible to de- 
termine Stu- 
debaker’s old- 
+ est dealer still 
in business. 
There seems 
little doubt, 
however, that 
one of the old- 
est, if not the 
oldest, is the 
A. J. Atran 
dealership in 
Arbuckle, 
Calif.. whose 
association with Studebaker 
goes back to 1889—57 years ago. 
The firm was founded in 1876 
when Alex Atran opened a 
blacksmith shop on the site 
where the present building 
stands. Alex began selling Stu- 
debaker products in 1889—the 
familiar Studebaker wagons. 
Alex’ son, A. J. Atran, now 65 
and the present owner, began 
helping his father with the re- 
pair work when he was 13 years 
old, and long before he was out 
of his ‘teens he was actively 
selling Studebaker vehicles. 
Assisting A. J. today is his 
son, Stanley, who has helped 





A. J. Atran 





his father since he was eight 
years old. After going through 
grammar school, high school, 
and a year and a half of col- 
lege, Stanley joined his father 
in 1935 as a full-time member 
of the firm. ee 


William G. Mitchell 


(Cadillac) 

AVING signed his first con- 

tract on Oct. 4, 1904, Wil- 
liam G. Mitchell, owner of Bay 
City Auto Co., 
Bay City, 
Mich., is be- 
lieved to be 
Cadillac’s old- 
est franchised 
dealer in busi- 
ness today. He 
has been a 
Cadillac dis- 
tributor con- 
tinuously for 
the past 42 
years. 

Mitchell has 
a background of Great Lakes 
sailing, having started his ap- 
prenticeship at the age of 13. 

* al 


W. J. Hubbard 


. (Chevrolet) , 
J. HUBBARD, of Frances- 
ville, Ind., has been a Chev- 

rolet dealer since May 1, 1913. 

He signed his 

first contract 

on that date 
with the Wil- 
liam Small & 

Co., Indianap- 

olis, then dis- 

tributors for 

Chevrolet 


in 

Indiana. 
In 1913 Hub- 
bard sold four 
cars. In 1941, 





W. G. Mitchell 





aa 


W. J. Hubbard 


the last year 
; of pre-war 
production, he sold 105. 


In 1918, when Chevrolet es- 
tablished a direct dealer sys- 
tem, Hubbard received a direct 
contract with Chevrolet through 
the Flint region. . 

Hubbard has two sons who 


have been Chevrolet dealers. 
a * = 


Carl P. Longnecker 


(Pontiac) 

(ae P. LONGNECKER, 

head of Longnecker Motor 
Sales of Erie, Pa., is Pontiac’s 
oldest dealer 
in point of 
service. 

It was 39 
years ago this 
July that 
L ongnecker 
signed his first 
Oakland deal- 
er contract. 

He has han- 
dled Oakland 
and Pontiac 
cars ever 
since. 

He was 19 years old when he 
started in business. 

* 


Leo Edwards 


(Willys) 
[2 EDWARDS of Tropical 

Motors, Miami, Fla., for 32 
years’ a Willys-Overland distri- 
butor or deal- 
er, is the com- 
pany’s oldest 
representative 
in point of 
ec ontinuous 
service... 

Born in En- 
terprise, Ala., 
in 1897, Ed- 
wards com- 
pleted high 
school and 
business col- 
lege courses 
and at the age of 17 got the 
Willys-Overland franchise_ for 
Jasper, Ala. 

He went to Miami in 1924 as 
Willys-Overland distributor, and 
in 1939 erected his present 
building. 





©. P. Longnecker 
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You sure don’t look it... 





No other industry is more typically American than the Automotive Industry. 


You are perennially youthful, full of new ideas, sensibly optimistic. 
You represent the ingenuity, the courage and the resourcefulness of the American people. 


You have given our millions of car owners more pleasure at lower cost than any other 


people on Earth. 


You have contributed billions to the American economy, and through your products 


have provided the source of billions in income for others. 


& The Magazine that Thinks Ahead 


COLLIER’S is older than the Automotive Industry. Already we have passed our own 


fiftieth anniversary. Yet we keep young, too. And, like you, have exerted a strong influence 








on the American scene. 
Year after year COLLIER’S carries a heavy schedule of automotive advertising of 
every kind. 


Because the automobile represents the largest single investment of the American 
family, COLLIER’S devotes much time, energy and thought to the education of 


the car-owner. 


The outstanding example is COLLIER’S promotion of P.S. (Preventive Service), 


the only national campaign selling car-care to car owners. 


COLLIER’S faith in the Automotive Industry ‘is a matter of long standing. For as 
far back as 1910, COLLIER’S campaigned aggressively for “Good Roads.” 


You’re 50 years old, yet you have all the promise and all the happy future in store 
that your latest, sleekest, smartest looking passenger model has as it comes off the line. 


Congraiulations ! 








Kaiser 


(Continued from Page 1) 
follow as soon as it can be put into 
production, Kaiser said. 

The Kaiser-Special, with conven- 
tional rear-wheel drive, springs and 
frame, is very similar to the 
Frazer, although Kaiser - Frazer 
Corp. expects to bring out the Spe- 
cial for about $200 less than the 
Frazer. The Frazer will have finer 
appointments. Interchangeability of 
parts between the two cars was 
stressed by Joseph W. Frazer, pres- 
ident. 

Specifications for the Kaiser Spe- 
cial are expected to be released in 
two weeks. 

Kaiser also revealed a new source 
of steel for cars. Ingots will be 
shipped from his Fontana (Calif.) 
plant and rolled at three mills in 
the midwest that have available 
facilities. 

With relation to the new steel 
supply, Kaiser-Frazer Corp. has 
agreed to purchase a substantial 
interest in a new steel company 
which will take over the existing 
facilities of a midwest steel plant 
with a large productive capacity. 

In the few days since the Kaiser 
Special was announced, Kaiser- 


The larger of these two 
dampers was designed 
for a locomotive diesel 
of 660 horsepower—the 
smaller for a 6 cylinder 
automobile engine. 


Frazer dealers have been wiring 
favorable comment to the factory, 
officials report. 

In this respect, Kaiser said: 

“The public is interested in 
what they can get right now. 
People don’t give a darn about 
what they can get in a year.” 
Frazer said that one test assem- 
bly line is in operation at Willow 
Run now, on which both the Frazer 
and the Kaiser Special are being 
built. He pointed out, however, that 
all parts are not available. Three 
more lines will be added eventu- 
ally. 

The Kaiser Special which 
Kaiser drove from the depot in 
Detroit to the press conference 
at the Hotel Statler came off the 
line, although part of it was 
hand-built. 

During the press conference, 
Henry Kaiser became irate at 
stories jibing at the efforts of K-F. 

He pointed out that K-F was 

| bringing out cars at the worst time 

the industry has ever seen. Estab- 
‘lished makers are having their 
troubles, too, he said. 

Kaiser then asserted: 

“I do not propose to lie on the 
, beach and say the country is going 
to hell. 


i ae 





ASSERTING that he had sold his car to 
a dealer on the promise of delivery of a 
°46 model within 30 days, Walter Siggelkow 
pickets the dealer after alleged delivery 
date passed with no signs of a new car.— 
(Acme Photo) 


greater the strength. We’re going 
to come out of this present strug- 
gle strong. That’s why I have 
confidence in the future of the 


“The greater the struggle, the | country.” 


eS 
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‘Truman, Senate Balk . . . 


(U.S. Stalls Union Curbs 
| As Elections Approach 


WASHINGTON.—Labor appeared 
to have won at least temporary re- 
lief Friday from the first restrictive 
legislation enacted by Congress 
since the unsuccessful Smith-Con- 
nally law. 

President Truman, reluctant to 
risk the loss of union support in 
the approaching elections, was ex- 
pected by capital observers to veto 
the rigid Case bill, which would 
make unions liable to court suit for 
violating management contracts. 

Meanwhile, the Senate met Fri- 
day to take final action on the 
emergency strike bill proposed by 
the President and passed in the 
House by a lopsided 306-13 major- 





hole with the rail and soft coal 
crises ended. 

An unusual coalition of Republi- 
cans and New Deal Democrats held 
the upper hand, as evidenced by 
the 70-13 vote to remove the draft 
authority from the measure. The 
Republicans were counselling for 
long-range legislation to control 
labor, while the New Dealers op- 
posed all repressive proposals. 

In his precedent-setting address 
to Congress on May 25, President 
Truman made plain to most ob- 
servers his intention to veto at this 
time all but the emergency legisla- 
tion which he advocated. 


Approval of the Case bill’s 


ity. 

The seizure bill, already strip- 
ped of its “work or draft” feature 
by the upper chamber, seemed 
destined for a committee pigeon- 


The HOUDAILLE Viscous Torsional Vibration Damper 


Dependable and Efficient . . Simple and Practical 
Usable Size and Weight 


@ The Houdaille* Viscous Torsional Vibration 
Damper is extremely simple, consisting of only 
two essential parts—the damper mass or flywheel 
and the two-piece welded housing. Yet extensive 
tests have proven that on large engines or small 
—and on gasoline or diesel—it damps BOTH 
major and minor critical orders of vibration more 
efficiently than any other device. 

The Damper employs the new Silicone fluid 
with its relatively flat viscosity curve, so that 
efficiency is unimpaired by temperature ranges 
or changes. There are no wearing parts—no ser- 
vice necessary during the life of the engine since 


the fluid is hermetically sealed in the housing. 

A Houdaille* Viscous Torsional Vibration 
Damper can be designed for any engine. Dimen- 
sions ¢f individual design may be varied within 
broad limits to meet individual space limitations. 


An exclusive development of 
Houde Engineering Division — patents pending. 


HOUDE ENGINEERING DIVISION OF 


HOUDAILLE-HERSHEY CORPORATION 


MAKERS OF HYDRAULIC CONTROLS 
BUFFALO 11, N. Y. 


* Pronounced Hoo-dye 


curbs would so antagonize labor, 
it was predicted, that Truman 
would probably lose the backing 
of the powerful CIO Political Ac- 
tion committee. Truman would 
need the CIO endorsement if he 
desires to remain in office after 
1948, it was pointed out. 


Whether Congress could pass the 
Case bill by the required two- 
thirds majority over the Presi- 
dent’s veto remained problematical. 

Last February, when the House 
passed the bill by a heavy majority, 
the November elections were far 
off. Now, however, the balloting is 
much nearer and soon all the rep- 
resentatives will have to return to 
their homes to campaign. 

Many of the House members 
who voted for the Case bill in 

February might be fearful of the 
political consequences which re- 
peat support might entail now. 

The Senate approved the bill last 
Saturday by a 49-29 count, barely 
short of two-thirds. A nip-and-tuck 
battle was foreseen if the measure 
should come to a post-veto vote in 
the upper house. 

Major provisions of the Case 
strike control bill as Congress sent 
it to the White House: 

1, Creation of a federal media- 
|tion board with authority to step 
into major labor disputes and for- 
bid strikes or lockouts for 60 days 
while it seeks to solve them. The 
| board would include representatives 
of labor, management and _ the 
| public, 
| 2. Provision for civil suits against 
jeither labor or management for 
breach of contract. 

3. Loss of bargaining rights for 
anyone engaged in violence while 
picketing or striking in violation 

of the proposed law. 

4. Ban on secondary boycotts in 
strikes. Violators would face loss of 
bargaining and reemployment 
rights. 

5. Prohibition against unioniza- 
tion of supervisory workers for col- 
lective bargaining purposes unless 
such employes actually perform 
manual productive labor. 

6. Ban against employer contri- 
bution to worker-welfare funds 
administered exclusively by 
unions. : 

7. Establishment of fact - finding 
commissions to determine facts 
in major labor disputes involving 
public utilities. 

8. Severe penalties for workers 
interfering with movement of goods 
in interstate commerce. 

The emergency strike seizure 
legislation recommended by Presi- 
dent Truman and passed by the 
House provides: 

1. Authority for the President to 
draft into the armed forces any 
workers or managerial employes 
refusing to work in government 
seizure of basic industries. 

2. The loss of seniority and col- 
lective bargaining rights for 
workers who strike against a 
government-operated industry. 

3. Fines and a year’s imprison- 
ment for labor and management 
officials interfering with resump- 
tion of work in government-run 
plants. 

4. Authority for federal courts 
to allow injunctive relief to out- 
law interference with federal op- 
eration ° 

5. Transfer of all profits earned 
under government operation into 
the U. 8S. Treasury and authority 
for the government to fix the 
wage rates for the period of con- 
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Which needed = tt—~S* 
the other most... 


the automobile. 
OF the oil: 


Vy 





It’s like the old question of whether the chicken or the 
egg came first . . . because the tremendous growth of 
the automotive industry has both fostered and depended 
upon a parallel growth in the production and distribu- 
tion of petroleum products. 


From the standpoint of you in the automotive industry, 
your cars and trucks and tractors and engines have 
consumed the great bulk of all the millions of barrels 
of petroleum products we in the oil industry have pro- 
duced .. . your steady development of finer, more pow- 
erful mobile units has been a constant spur to our 
research for better fuels and lubricants. 


From our standpoint, petroleum fuels and lubricants are the 
very means of giving life and usefulness to the machines 
you build ... our progress in production, refining and 
distribution has meant better service and lower-cost 
operation for our mutual customers. 


From everybody’s standpoint, the first fifty years of the 
automotive age have blazed a trail of achievement which 
may well be used to gauge the progressiveness of in- 
dustrial society for generations to come. 


SHELL OIL COMPANY - INCORPORATED [ae 








getting majo 
preference but dealers are being 
“tough” about even these. 

Jeb Rogers, president, Rogers 
Motor Co. (Chrysler - Plymouth), 
has set up several classifications as 
follows: veterans, 20 percent; fleet 
owners, 20 percent; former cus- 
tomers, 20 percent; motorists turn- 
ing in used cars, 20 percent; gen- 
eral public, 20 percent. 

R. L. Ledterman, president, 
Greenlease - Ledterman Co. (Olds- 
mobile-Cadillac), reports the great- 
est demand in history for expen- 
sive cars. 

All dealers report few sales are 
being made on the installment 
plan. “It’s the exception to the rule. 


People have their pockets filled| about 90 percent of new car sales 
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‘Let Wagn 


NEW YORK.—Rather than be- 
amended, the Wagner act 
should be permitted to “pass quiet- 
ly out of existence” as having “just 
about” accomplished its purpose of 
establishing recognition of the 
right of collective bargaining, it 
was asserted in an address by Wil- 
liam H. Davis, former chairman 
of the National War Labor board. 


Contending there will be no need 
for the Wagner act when collec- 
tive bargaining is so universally 
accepted that its purpose will have 
been fulfilled, Davis, one of sev- 
eral speakers at an industrial re- 
lations seminar of the Radio Man- 
ufacturers Assn., indicated his be- 
lief that that time is rapidly ap- 


_ | Proaching. 


He explained later that there 
would still be need for an agency 
to count votes and establish bar- 
gaining units following labor elec- 
tions. He further declared he would 
“deplore” any amendments to the 
Wagner act that would weaken 
NLRB and make union-company 








Watch-Charm 
Furnace 


Mlere's an induction furnace so tiny it’s 
poured by hand. Its capacity is only 14 pounds. 
Yet despite its watch-charm proportions this little 
furnace does a mighty big job. It’s helped whittle 
many a tough problem down to size. 


For example: One of our customers required 
higher physicals than could be secured with the 
oil quench he was using. Could this same steel 
be safely quenched in water? Could the higher 
properties be safely secured without cracking or 
undue distortion? If not, what modification in 
composition was indicated? 


The customer wanted fast service. So the watch- 
charm furnace went to work. 


‘ In a matter of hours, our metallurgists made 
a small experimental heat of a promising com- 
position. The ingot was poured and allowed to 
solidify. It was then forged and machined to a 
test piece involving intricate shape, thin section, 
and sharp fillets. The piece was heated to’ the 
proper temperature and ‘‘given the works’ in a 
water quench. 


Result: not a sign of a crack, and distortion 
within permissible limits. The customer had his 
answer. 

In hurry-up jobs like this, the 14-pound induc- 
tion furnace is frequently the key to the solution. 
With its help, we are able to turn out small ex- 
perimental heats in rapid succession. 


But this small furnace is only one of the many 
devices at Bethlehem that help customers select 
the proper analyses and treatments. If you have 
a problem involving steel, either alloy or carbon, 
our metallurgists and facilities are at your disposal. 


BETHLEHEM STEEL COMPANY 
BETHLEHEM, PA. 









BETHLEHEM 
34431 





Ceitlebene Moy Heald 


er Act Die’ 


Fulfillment of Bargaining 
Its Need, WLB Ex-Chief Says 






ing Aims Will End 


negotiations a matter of long- 
drawn-out court procedures. 
Comprehensively reviewing the 


m is 
= be bedietwed with at all.” 

“We have to face the fact that 
such legislation is possible if any- 
body can dope out legislation that 
will do any good,” he continued. 
He contended, however, that anti- 
strike legislation was not feasible, 
as this would mean virtually that 
the government would have to take 
over industry by defining condi- 
tions and terms of employment. 

Davis described the second 
change as involving the country’s 
production potential. For the first 
time in history, he said, the “un- 
ending conflict between the haves 
and have-nots” is occurring in an 
atmosphere in which both parties 
know that economic abundance is 
possible.” 

“If we don’t produce to the full 
extent possible,” he declared, “it 
will be because we don’t have the 
sense to do it.” 


expose” of the “immaturity” of 
collective bargaining as it oper- 
ates “over the table,” Davis con- 
tended that collective bargain- 
ing, properly conducted, is in- 
herently able to maintain con- 
tinuous production. 

Davis foresaw a time when the 
government might have to take 
over the coal industry “like it does 
the water supply or the mails,” but 
added that it should not come 
about as a result of failure of col- 
lective bargaining but as a natural 
deve)opment. 

Amendment of the Wagner act 
to read that collective bargaining 
is an obligation resting on unions 
as well as managements was urged 
by another speaker, Vincent P. 
Ahearn, executive secretary of the 
National Sand and Gravel Assn. 
The sanctity of contracts must be 
maintained by both labor and man- 
agement, he held. 


James Preston of the Interna- 


‘|tional Brotherhood of Electrical 


Workers-AFL, declared that the 
Wagner act is “loaded against the 
employer and we intend to keep 
it that way.” He said it is labor's 
only defense against “unscrupulous 
practices” of employers. 


Julius Emspak, secretary- 
treasurer of the United Electri- 
cal, Radio and Machine Work- 
ers of America-ClIO, said labor 
and management should come to 
mutual agreements rather than 
have settlements “imposed” on 
them by an outside agency. Go- 
ing outside of normal relations, 
he said, is an “abdication of re- 
sponsibility.” 

Marvin A. Heidt, vice-president 
of Bendix Aviation Corp., declared 
that foremen are the key to in- 
creased industrial productivity and 
the shop observance of labor con- 
tracts. 

“Unless foremen run their de- 
partments in a way to create re- 
spect for themselves, for the labor 
contract and for the union by han- 
dling daily problems the way they 
ought to be handled, the situation 
will be bad,” he said. 


Convair Unit in Tenn. 


Plans Bus Output 

NASHVILLE.—Consolidated Vul- 
tee Aircraft plant here may g0 
into production of large passenger 
buses within the near future, with 
some parts for them already being 
turned out. : 

Convair officials went to Phila- 
delphia to discuss with officials of 
the American Car & Foundry Co. 
possibilities of producing complete 
vehicles in the same plant. 


New Home for Moore 


Construction has started on & 
new building for Earl Moore Sales 
Co. (Chrysler), Gallipolis, O. The 
dimensions are 149 by 55 feet. 
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CReameble 


CAR 


AMERICA’S OLDEST MOTOR MANUFACTURER 








Tt 189,yy jos: stey years oe 


Ransom E. Olds was startling the people of 
Lansing by making daily trips through the 
city’s streets in his first gasoline-driven car. 
Equipped with a 5-horsepower motor, and 
capable of speeds up to a sensational 18 m.p.h., 
this revolutionary “Olds Motocycle” estab- 
lished an enviable record for dependability— 
and started a tradition of pioneering leader- 
ship that Oldsmobile still carries on today. 
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: -=leads the Automobile Industry into its 








. * 
) Second Fifty Years ! 
r g e 
> 
: Oldsmobile, America’s oldest motor car manufacturer, Distinctively modern in its flowing lines, smartly tai- 
- was organized on August 21, 1897, and proceeded to lored inside and out, it offers many extra-value features 
. “build one carriage in as nearly perfect a manner as —including a new and even finer GM Hydra-Matic 
possible.” Drive. Optional at extra cost on all models, this war- 
4 That first Oldsmobile car is still in existence today— proved transmission takes the clutch pedal right out of 
. in the Smithsonian Institution in Washington. And the car and provides automatic gear shifting through 
. since those early days, Oldsmobile has gone on to all four forward speeds. Just step on the gas and away 
Detroit’s fret automobile plant—the establish a series of “firsts” which no other automobile you go ... smoothly . . . powerfully . . . automati- 
e- first factory in America built exclusively manufacturer can match:—first commercial success cally...in a new Oldsmobile with Hydra-Matic Drive. 
e- for motor cars—was erected by Oldsmo- : : 
oF bile in 1900, on East Jefferson Avenue. in selling motor cars; first use of the 
n- assembly line in automobile manu- 
ey facturing; first mass production of In 1946, this smart-looking 
' automobiles; first use of chromium 7" (ideo ving without 
plating on motor cars; and more re- a clutch pedal — driving without 
cently, introduction of the first truly $27 Shitting thanks to GM 
automatic transmission, the famous 
‘i General Motors Hydra-Matic Drive. # § <== 
. . Today, at a time when the entire auto- 
th mobile industry is celebrating its 
ng : Golden Jubilee, Oldsmobile is still 
al First American car to be pro- making history. The brilliantly styled 
of Gitsactile Cured’ Dash Resssccr —«-10W Oldsmobile is now in volume 
te Built in Detroit, this car made the name production — and is being hailed as 





“‘Oldsmobile’’ almost synonymous with 
the word “‘automobile.”’ 


an outstanding automotive value. 


OLDSMOBILE...<A GENERAL MOTORS VALUE 
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By Bob Finlay 

Managing Editor 
ETROIT.—A stranger came to 
town the other day, just after 
the coal strike, and saw the city all 
decked out for the celebration of 
the Golden Jubilee of the Automo- 


bile. 

“My God,” he said. ‘Are these 
auto people nuts? What a time 
for the auto industry to cele- 


brate.” 


Yet, for an industry that was 
born in trouble and grew great 
in trouble, what is more fitting 
than a mammoth celebration 
while it is in trouble up to its 
ears? 

Trouble has dogged the indus- 
try all of its days; has kept its 
leaders in fighting trim. 

If it hadn’t been for trouble, 
the industry would be led now by. 
weak-minded coupon-cutters in- 
stead of men who fought their 
way up from the bottom. 
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Golden Jubilee of the Big 


It’s the Spark That Has Lighted the Way for Progress; 
That Has Spurred on Men of ‘Bottom’ 


That word bottom hus interest- 
| dine significance in relation to the 
industry and its men. A _ short 
time ago an old-timer was asked 
what had happened to one of the 
men who attained considerable 
mention in the early days. 

“Oh,” said the old-timer, “he 
didn’t last. He had no bottom.” 
Measure the leaders of indus- 

try in terms of “bottom,” strang- 
er, and you'll begin to comprehend 
the paradoxes of the industry. 

You'll understand why the in- 
dustry is apparently the most 
flossy and glamorous of all indus- 
tries and at the same time the 
most absorbed in hard facts of 
production and marketing. 

Why the industry is most sen- 
sitive to trouble, yet the least 
swerved from. its main course by 
troubles of the moment. 

Why the industry is the most 
highly mechanized of all indus- 
tries and at the same time its 








Trouble 


leaders are absorbed in farming 
and fishing, the most elemental 
ways of life. 
First Trouble 

The big trouble began with the 
first car. It was no match for 
even the most puny of mules. 

“Get a hoss!” was no joke. It 
was darned good advice. 


Who with even a mite of com- 
mon sense would want a car that 
wouldn’t run most of the time, 
and when it did had no place to 
go, for the roads of those days 
were barely fit for man or beast? 

Who would want to build-a car 
in the days when drivers were in 
physical danger at the hands of 
irate buggy riders forced into the 
ditch when the infernal machines 
had scared the wits out of their 
horse? 

Or when tales were going 
about of broken arms suffered 


from cranking the thing? 





Who would stay in such an in- 
dustry? 

Men of bottom—a bottom of de- 
termination and great faith. 

Trouble? 

Everything that went into the 
early cars gave trouble. Every- 
thing: from the dry cell batteries 
to the brakes. 


Ye Salesmen 

A specific case of how the trou- 
ble between the horse and the 
car was met might prove interest- 
ing to the stranger who wonders 
why there should be a jubilee. 

This one comes from the col- 
lection of Fred Lamborn, vice- 
president and general manager of 
Dodge. 

‘Prospects for trucks were fond 
of baiting salesmen about the 
superiority of the horse for de- 
livery. So the truck men worked 
up this argument for the sales- 
men. 

“Tell ’em,” the sales manager 
said, “that when you want to 
stop with a horse and wagon 
you’ve got to yell whoa, pull the 
reins, fasten them, get out and 
hitch the horse to a hitching 
ring, make the delivery, untie the 


| line, get back 


in, unfasten the 
reins, yell giddap, and slap the 
horse’s rump with the reins. 

“Now in a truck, all you have 
to do is pull up the emergency 
brake and swing out for the de- 
livery while the truck is still in 
motion.” 

Out of Gas? 

Another early complaint, this 
time from motorists, was the 
danger of running out of gas in 
the country. In those days, there 
were no gas stations just around 
the bend in the road. 

“Why, that’s no problem at all,” 
the salesman would tell the wor. 
ried customer. “All you’ve got to 
do is scout around until you find 
a farmer with a couple of gal- 
lons of kerosene and a can of 
ether, mix them, pour in tank and 
you’re on your way.” 

(Note: the industry is no long- 
er recommending this procedure). 

And at the same time that the 
industry was dealing with the 
mechanical trouble and the lack 
of roads, there was the ques- 
tion of financing. 

Outside capital came from peo- 
ple who would be called  wild- 


eyed gamblers today and from 


soft touches who had friends in 
the industry and who considered 
the loan as a charitable contribu- 
tion, as, indeed, it often was. 
Court Fight 
Then, too, there was the Selden 


patents, and the long court fight 
which gave the industry freedom. 

And running all through the 
existence of the auto industry 
has been the fickle taste: of the 
public. A car that was a hit one 
year was a flop the next. 

The public keeps crying for 
something new and different, yet 
if a maker brings out a car that 
is too different he finds that few 
want to be so conspicuous as to 
buy the car. 

Some of the things taken for 
granted today were unbelievable 
headaches of yesterday. Take, for 
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* designed for Drive-Shaft installations 


, 


When it comes to an emergency brake, only a brake that will 
stop the vehicles at roadspeeds and hold them on any grade is safe 


enough today. To fill this need for a real emergency brake, as well 
as for a parking brake Bendix*—foremost builder of automotive 


brakes—has designed a new brake for driveshaft installation. 


This rugged, mechanically operated brake is of the time-proved 
Duo-Servo type of shoe action. The heavy-duty shoes are supported 
by a center plate. This center plate is in line with the center of 


BENDIX PRODUCTS DIVISION of the Bendix Aviation Corporation 
: SOUTH BEND 20, INDIANA 


the brake shoes, so that the brake torque forces are center-loaded 
on the supporting member. This center-loading of stresses on 
correctly designed parts results in a brake that is smooth and 
powerful in action, yet light in over-all weight. Simple to maintain 
—the only adjustment necessary is a simple one for lining wear; 


the shoes are self-centering within the drum. 


Write for the details. Your letter will receive prompt attention. 
*REG. U.S, PAT. OFF. 


AVIATION CORPORATION 





instance, the closed body. 

The first closed bodies gave 
birth to such a God-awful din 
and such suffocating heat that 
sensible businessmen would have 
abandoned them once and for 
all. 

If they had, cars today would 
be fair-weather friends, usable 
only in good weather instead of 
the instruments of utility they 
are. 

It took men of bottom to keep 
going. 

In the lifetime of the industry 
there have been three wars and 
numerous depressions. The full 
extent of the industry’s sacrifice 
in the last war is understood by 
only a few men. The industry's 
contribution is so great that it 
staggers the imagination and Is 
difficult to put into words. 


Easy Way 

It’s so easy to say that it was 
a miracle and let it go at that. 
But that way, there is left out 
all the long hours of sweat and 
heartbreak, the tearing up of as- 
sembly lines, and the disposal of 
precious machinery to other in- 
dustries and other countries that 
needed it for war production. 

The man of the street doesn’t 
realize the extent of the con- 
tribution—and he never will 
What he wants to know now is 
when can he get a new car. 

Cars are hard to get now. 
That’s trouble. But there’s big- 
ger trouble ahead. There’s the 
day ‘ahead when the industry's 
much expanded capacity to build 
cars will start coming in, backed 
up with the necessary materials. 

_Then there'll be at hand the 
trouble of selling those cars to 
people who have had their big 
ear hunger satisfied to some ex- 
tent. 

So it has been 50 years of trou- 
ble—trouble that has given birth 
to great advances and has saved 
our economic system. 

Here’s to the next 50 years— 
of trouble. 
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Goodall Pile Fabrics Have Been A 


Linirnit 


in Motor Car Design For p Decades 


AY back in 1911, Goodall pile fabric upholstery 
began demonstrating the superior qualities which 
foretold its constant use from that time on. 

Although cars themselves changed in a hundred ways, 
Goodall pile fabrics became a common denominator through 
one model year after another... emphasizing once again 
the unerring accuracy of motor car designers in interpreting 
motorists’ needs and tastes. The selection of Goodall pile 
fabrics has meant not only more satisfactory service to car 


owners but the addition of thousands, even millions of 
dollars, to re-sale and trade-in values. 

Today Goodall pile fabrics are more exciting than ever 
...improved designs... amazing durability ... new color 
fastness and softness in face... . all the results of Goodall’s 
blending-for-per formance. 

In order to give you direct-with-the-mill contact, 
Goodall’s special Automotive Division is at all times 
ready to serve you. 
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Chevrolet Builds 
Parts Warehouse 
In Chicago 


CHICAGO.—Scheduled for com- 
pletion next fall, a new ware- 
house with a capacity of 25,000 
parts is under construction here 
by Chevrolet Motor division at 
Cicero Ave. and Roosevelt Rd. 

The warehouse will provide 4 
new type of service for car deal- 
ers in this area and for smaller 
zone warehouses. 

In addition to supplying these 
Chevrolet outlets, it will furnish 
Pontiac and Oldsmobile dealers 
with parts. 


Perkins Promoted 
At International 


CHICAGO — W. C. Schumach- 
er, general manager of Interna- 
tional Harvester Co. motor truck 
division, has announced the ap- 
pointment of W. K. Perkins, for. 
mer assistant manager of sales, 
as manager of sales. 

At the same time announcement 





HONORARY MEMBERSHIP in Tau Beta Pi, national 
has conferred on Harold 8. Ellington (center) and Col. 


dent, Tau Beta Pi. 
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was made of the appointment of 
J. T. Sullivan, former motor truck 
branch manager at Portland, Ore., 
as central district sales manager 
to succeed W. A. Riggs. Riggs re- 
places R. R. McDonald as north- 


west district sales manager. Mc- 
Donald has been appointed man- 
ager of the newly established mo- 
tor truck branch at Salt Lake 


City. 





Dealers tell me 


By 
John O. Munn 


(Continued from Page 3) 


Peter S. Knudsen, a Chevrolet 
dealer at Albert Lea, Minn., took 
on the Ford and Cadillac contracts 
that year. J. A. Peverill, Hudson 
distributor at Des Moines, signed 
contracts both with and 
Glide. Moschart & Keller (Stude- 
baker), Houston, Tex., started to 
sell and repair wagons and buggies 
in 1891. In 1907 they signed a Stu- 
debaker contract which connection 
has been continuous since that 
time. 


. * * 


In 190 


The General Motors Co. was in- 
corporated, with William Eaton as 
its first president. Model “T” Fords 
put in their appearance and popu- 
larized the left hand drive. Buick 
and Oldsmobile became units of 
General Motors. Pierce-Arrow won 
the Glidden tour, its fourth victory 
in four tries. John N. Willys 
bought the Overland Automobile 
Co. Fisher Brothers organized 
Fisher Body. 


A. H. Penewitt, Buick dealer at 





AUTOMOTIVE INBUSTRY = 
CIT¥. OF DETROIT 


The great developments of the automotive 
industry since its inception in themselves 
pay the highest tribute to the pioneers and 
those who have since carried on so ably. It 
was their vision, perseverance and initiative 
combined with mechanical genius, organiza- 
tional and marketing ability that has given 
the people of this Republic the convenience 
and pleasure of automotive transportation. 
These same men built an industry which 
has brought gainful employment and new 
skills to hundreds of thousands of workers 
in industries all over America. 


JONES & LAUGHLIN STEEL CORPORATION 


PITTSBURGH, 


Jones & Laughlin has been proud to work 
with the automotive industry in developing 
and producing new steels, stronger steels so 

that new models will be safer, more eco- 
nomical and comfortable. Jones & Laughlin 
has likewise been proud that it can supply 
material that has helped make the City of 
Detroit a great city, known to all the world 
as the home of the automobile. We con- 
gratulate its citizens for their energy and 
foresight in encouraging the infant auto- 
motive industry—in nurturing it té full 


and healthy growth. 


PENNSYLVANIA 





Springfield, Ill, started to sell 
Buick that year. J. H. Markel, 
Ford dealer at Council Bluffs, Ia., 
signed his first contract this year. 
John P. Mooney, Packard dealer 
at McKeesport, Pa., took on the 
Maxwell line. Lee A. Folger 
(Buick), Charlotte, N. C., started 
with a Buick contract and has been 
continuous ever since. 

* +. * 


In 1909... 


Louis Chevrolet, a famous racer, 
started to work on a six-cylinder 
The Indianapolis Speedway 
was completed. Hudson Motor Co. 
was or, General Motors 
took over Cadillac and Oakland 
this year. The White company 
started to build a gasoline car to 
take the place of the famous White 
Steamer. 


H. L. Galles, Chevrolet-Olds- 
mobile-Cadillac dealer at Albu- 


















































Duckwall, Studebaker dealer at 
Noblesville, Ind., took on a Ford 
H. 


Columbia, 8. C., started with the 
Chalmers that year. Willis J. 
Hakes, Ford dealer at Fostoria, 
O., has signed a Ford contract 
every year since 1909. 

Arthur Lee Newton, Buick dealer 
of New York City, started to sell 
Woods Electrics in 1899. He man- 
aged John Wanamaker’s auto de- 
partment in 1902. In 1909 he became 
a partner in Glidden Buick Co., 
New York City, of which he is 
present president and chairman. 


A. G. Miller, DeSoto dealer at 
Galesburg, Ill., started with both 
Overland and Ford contracts. F. 
W. Patterson, Oldsmobile dealer at 
Chicago, opened up a dealership 
in 1909 handling the Krit and Ab- 
bott cars. Tom S. McNeil (Chev- 
rolet), Rogers, Ark., signed a Buick 
contract through the distributor, 
Springfield: Wagon Co. of Spring- 
field, Mo. Ellwood R. Lindesmith 
(Cadillac), Indianapolis, started 
with an Overland contract. P. T. 
Spaulding (Ford), Aberdeen, 8S. D., 
has been a continuous Ford dealer 
in that city for 36 years. The deal- 
ership slogan during all that time 
—— “There’s a future with 

ord.” 


In 1910... 


James J. Storrow became presi- 
dent of General Motors Co. C. W. 
Nash followed W. C. Durant as 
head of Buick. Martin Pulcher 
formed Federal Motor Truck Co. 
Alvan Macauley became general 
manager of Packard. Buick pro- 
duced a six-cylinder model. Com- 
pletely equipped cars put in their 
appearance. 

LeRoy Casper, Ford dealer at 
Syracuse, N. Y., took on his first 


Muskegon, started to sell 
EMF. 
Saxon, Cadillac, Paige 


F. K. Leighton, Buick dealer at 
Braddock, Pa., took on an Olds- 
mobile contract in 1910. Archie 
M Ford dealer of Burns, 
Ore., pioneered with a Ford con- 
tract that year. C. A. Morris, Cad- 
illac-Oldsmobile dealer at Water- 
loo, Ia., continued a Cadillac agency 
that was established by his father 
in 1903. H. E. Walther, Dodge- 
Plymouth dealer in The Dalles, 
Ore, started as a dealer with 
Overland in 1910. 





Fremont Dealers Drop 
Plans for June Show 


FREMONT, O.—Automobile deal- 
ers here have cancelled plans for 
an automobile show in June. A lat- 
er date may be chosen. 

Uncertainty of new-car deliver- 
ies was given by dealers as the rea- 
son for abandoning the exhibit. 
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Ae wheel rolls on... 


When Ben Franklin sailed a kite in the sky and 
discovered electricity, a new era began. 

When the steam engine was invented, an industrial 
revolution was launched. 


When the Wright brothers conquered the sky at 
Kitty Hawk, North Carolina, they made this old 


globe one world. 

Then a bomb was dropped on Hiroshima—a bomb 
that changed the face of that world. 

These were great inventions. 

But the greatest was none of these. 

For that invention was... 

The wheel. 


The wheel on the man-drawn cart—the wheel that 
let man pull twice as much as he could carry on 
his back. 

The wheel that entered the chariot race in Rome’s 
Colosseum. 

The wheel on the Conestoga wagon that opened 
up new lands, new. opportunities. 

The wheel on Tom Thumb, the steam locomotive 
that puffed 18 miles in 60 minutes. 

The wheel on the wonderful one-hoss shay. 

The. wheel. 


THE RUBBER MANUFACTURERS ASSOCIATION, INC. “Siw'vork’ciy” 


The wheel that gave man new freedom, new joys. 

Then a smart young fellow put an engine in a 
buggy. 

He was really going to make the wheel do tricks. 
And he did. 

He called it a horseless carriage—a motor car. 

Then the idea caught on. 

The driver laughed when small boys yelled “Get 
a horse!” 


“Did you know that they’re putting self-starters 
on autos?” 


“Let’s take the kids and go for a spin.” 
“How about driving to the coast?” 


“On the Pennsylvania Turnpike you have to 
slow down to 70 for the curves.” 


So they had to build bigger steel mills to appease 
the hunger of the big presses in the automobile 
factories. They had to have more glass plants. 
More rubber mills. More oil wells. They had to 
dig more copper. 

For the automobile put all America on wheels. 
Moved Chicago next door to Omaha. Put Joe 
Spivak’s country cottage just 6 minutes from the 
foundry. Laid the world at your doorstep. 


» - 


These auto men turned out 90,000,000 cars. In less 
than half a lifetime they turned out more than 
two cars for every family in the country. 

They made cars more numerous than telephones. 

Théy made 7,000,000 jobs. 

They set a new high standard in wages. 

They gave the people more and more for their 
money. 

How? 

They domesticated the wheel. 

They made the wheel man’s servant. 


They, too, changed the face of the world, laced it 
‘with bright white ribbons that run to the rain- 
bow’s end. Welded 48 states into one nation. 
They put the magic carpet on rubber-tired 
wheels. Gave you and me an Aladdin’s Lamp. 


Thanks, mister. 


Thanks for that swell trip to the Catskills. Thanks 
for those picnics by the river. Thanks for the 
ambulance that saved Ma’s life. Thanks for the 
car that got me my job. 

Thanks for what you did with that wheel. 


And thanks for making this world a better world. 
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Where would this industry be 
if it hadn’t been for the old bally- 
hoo? 

This question comes from Jake 
Newmark, pioneer advertising and 
publicity counselor for the Wil- 
liam C. Durant interests for more 
than two decades, 

His other self-made claim to 
fame is the fact that as early 
as 1910 he started to page Gen- 
eral Motors in the old Pontchar- 
train Hotel, and young Bill Chit- 


him 

Publicity men were publicity men 
in those days. 

At any rate, Newmark, who is 
now residing in Miami, rises to 
remark: 

About this Golden Jubilee cele- 
bration, and the Hall of Fame. 

What is this, anyway, just a cele- 
bration for the dealers, the found- 





GAR WOOD INDUSTRIES, INC. 


The Automotive Industry 


on its epoch making achievements during the last fifty years. 
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—Auto Advertising— 


Hats Off, Too, 
To Ye Ad Men 
By Bob Finlay 


ers, and others who came along 
because they were impressed with 
what the early advertising men 
wrote and what the early salesmen 
said and what the early trade 
papers preached? 

I have not read a word about 
the advance men of the indus- 
try, the pioneer advertising men 
and salesmen, those who paint- 
ed a beautiful word picture, and 
who helped plant the germ in 
millions of minds. 

They are entitled to recognition 
at this celebration time. 

What about old man Newmark, 
who wrote and had printed at his 
own expense the first merchandis- 
ing books to appear in the United 


States, and in this case, which 
means in the world. 
In 1915 I wrote “Automobile 


Business.” In 1916 I wrote “Auto- 


mobile Salesmanship.” Both are 
in the Detroit Public Library. 
ut 


What ut Ted MacManus, he 
of the ished phrase, with his 
immortal “The Penalty of Leader- 
ship” copy? 

What about Henry Ewald, who 
has given his fertile brain to more 
than a hundred million dollars of 
selling copy? 

These men planted seeds of tre- 
mendous value, and they are just 
as much of the great structure of 
today as anyone else. 

What about the early newspapers 
that helped, and helped plenty, in 
telling the stories of the Glidden 
tours and who kept dark the fact 
that additional axles and motors 
were planted along the run, so that 
the cars could finish the trips? 

Have eg forgotten the early 


The days: 

When Barnum & Bailey charged 
10 cents to see one of the darn 
things run around a circular track. 

When New York policemen 


salutes 


For more than thirty years, Gar Wood Industries, Inc. 
has contributed greatly to the broad commercial phases 
of the Automotive Industry. The first truck mounted 
Hydraulic Hoist was designed and built by Gar Wood. 
Later the company developed and manufactured truck 


and trailer equipment for many vocational uses 
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until world leadership in this field was attained. 

In addition to its long continued manufacture of 
hoists and bodies, Gar Wood Industries, Inc. has like- 
wise become famous for other types of equipment in- 
cluding Winches and Cranes, Tanks, Road Machinery, 
Home Heating Units, and the finest Motor Boats afloat. 
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SHELL OIL OO. is celebrating the Auto Golden Jubilee with this 24-sheet poster 
which has been posted conspicuously throughout Detroit. 


would arrest those who dared to;nounced last week by J. H. S. 
drive one of the “chuggers” in/ Ellis, president of Kudner. Schip- 
Central Park. per will join Kudner July 1. 
When Boston would not allow| It was learned that Schipper, who 
one of the pesky things on the|has headed his own agency for 15 


streets after nine o’clock at night. | years, will remain in charge of his 
And when Fairmount ek old accounts, including Fruehauf, 


Philadelphia, would not have one |‘" his new connection. 
of them at any time. 


Schipper Named 


Ed Schipper, who recently re- 
signed as president of Schipper 
Associates, has been appointed 
manager of the Detroit office of 
Kudner Agency, Inc., it was an- 











Names Agency 


The American Bank Credit Plan 

of automobile financing sponsored 
by the American Installment Credit 
Corp. of New York has appointed 
the -Wendell P. Colton Co., New 
York, as its advertising agency, ac- 
cording to R. F. Given, vice-presi- 
dent and general manager. 
. Initial theme of the advertising 
campaign, scheduled for leading 
banking and automotive publica- 
tions, will emphasize advantages 
available to the installment buyer 
by the purchase of his automobile 
through his local dealer and local 
bank. . 


Baul in Fun 


The Bawl Street Journal, in 
which the New York brokers an- 
nually kid the customers, links 
Kaiser, Frazer, Superman and 
Thurston in an ad, with a sub- 
head suggesting that “While you 
wait for our cars, take a ride in 
our stock.” The ad heralds the joy 
of “real no-driving pleasure.” 


Chevrolet Bows 


The series of television programs 
to be broadcast by ABC in cooper- 
ation with Chevrolet will begin 
Tuesday, June 11. Opening pro- 
gram is a fantasy, “Fit for a King,” 
from an original story by Melvin 
-|A. Hollinshead, head of the radio 
division of Campbell-Ewald, Inc. 


Ford Festival 


Ford’s “Sunday Evening Hour” 
will be replaced during the sum- 
mer with the “Ford Festival of 
American Music,” starting June 30 
over ABC. 


Names 

David K: Orthwein has been ap- 
pointed account executive at Geyer, 
Cornell & Newell, Inc., it is an- 
nounced by H. W. Newell, execu- 
tive vice-president. Orthwein was 
previously associated with Comp- 
ton Advertising, Inc. 


Wesley I. Nunn, advertising man- 
ager of the Standard Oil Co. of 
Indiana, has been elected presi- 
dent of the Chicago Federated Ad- 
vertising Club. He has headed the 
advertising department of Stand- 
ard Oil for the past 10 years, be- 
fore which he was advertising 
manager of the Continental Oil Co. 


Benedict, Inc., Detroit, producers 
of visual training and promotional 
programs, has announced that 
Lorin Collins, writer, producer and 
creative man, has joined its staff. 


Karl Keyerleber has been named 
director of the division of informa- 
tion for the Civilian Production 
Administration, succeeding Maxey 
N. Morrison, who resigned to ac- 
cept a position with Al Paul Lefton 
Co., Inc., advertising agency in 
Philadelphia. David R. McLean was 
named deputy director. 


William J. McKenna has joined 
the copy department of Geyer, Cor- 
nell & Newell, Inc., it was an- 
nounced last week by H. W. New- 
ell, executive vice-president. 


Roland E. Gifford has returned 
from the Navy to Oldsmobile’s ad- 
vertising and public relations de- 


partment to assist Les Carlson, 
director. 
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Engineering “Firsts”’...a 


Hudson Habit Since 1909 





LD.TIME motor cars—old-time Hudsons—are in the spotlight again, as 


Detroit celebrates the Golden Jubilee of its great automobile industry. 


These veteran automobiles are milestones in a parade of progress that 
is headed for tomorrow. Remember that Hudson cars, from 1909 to 1946, 
have brought to buyers their full share of new and important engineering 


advances—piloting the way to finer, more dependable transportation. 


In its 37 years of precision manufacture, Hudson has pioneered more 


than 80 important “‘firsts”—many of which have since been adopted by 


the entire industry — many of which are still exclusively Hudson’s. A few 


of these milestones are listed below. 


Remember, too, that for notable improvements in the future, you may 


look to the company that has contributed so much in the past to style, safety, 


performance, .endurance, economy and all-around motoring satisfaction. 


37 Years of Hudson “Firsts” 


1910 Fluid-Cushioned Clutch 

1912 First suecessful 6-cylinder car 
at a popular price 

1916 Simplified engine design 

1916 Compensated inherently balanced 
crankshaft 


1920 First coach, first low priced closed 
body 

1921 Adjustable seats 

1924 Full balloon tires—low price field 

1924 Adjustable steering wheel—in low 
price field 

1926 First steel bodies built on a 
production basis in own manufac- 
turer’s plant 

1926 Starter on instrument panel 


1932 Unit Engineering 

1934 Rear luggage compartment and 
enclosed tire in rear 

1935 First bodies all of steel 

1935 Shifting of gears at steering wheel 

1936 Patented Double-Safe Hydraulic 
Brakes (Hydraulic and reserve 
mechanical systems from same 
foot pedal) 

1937 Double carburetion on 6-cylinder 
engines 

1939 Patented Auto-Poise Front Wheel 
Control 

1939 Dash-locking safety hood 

1942 Drive-Master (No-clutch, no-shift 
driving ) 


HUDSON (@ 


HUDSON MOTOR CAR COMPANY, DETROIT 14, MICHIGAN 
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Delaware Likely 
To Resume 


. 
Car Inspection 

WILMINGTON, Del. — Resump- 
tion of automobile inspection in 
Delaware is assured if a recom- 
mendation by the directors of the 
Delaware Safety Council is adopt- 
ed by the State Highway Commis- 
sion. Also considered, the weigh- 
ing of motor trucks was shelved 
by the directors for further study. 

Both matters were considered by 
the council at the request of the 
highway commission which ad- 
vised that it would be in a posi- 
tion to resume car inspections 
July 1. 

H. V. Daniels, of Associated Pe- 
troleum Industries, speaking on 
the truck weighing question, stat- 
ed that railroad traffic curtailment 
and the coal strike have already 
placed the trucking industry under 
stress. Revival of the weighing pro- 
gram, he declared, would force 
many trucks to by-pass the state 
and cause hardships on the agency 
that is helping to overcome the 
transportation emergency. 

After voting to place the truck 
weighing matter in the hands of 





LINK ANDERSON (Pontiac-GMO Truck), Santa Monica, Calif., has 31 veterans on 
the payroll, 27 World War Il and seven World War I. Anderson (left) and his general 
manager, Larry Benson (right), both veterans of World War I, are with group of GI 
employes in front of the new service building. A feature of the building is the cold 
cathode tube lighting system, sald to be the only installation of its kind in the 
Pacific region. 





directors passed a motion favoring , has returned to his position as sales 
the resumption of automobile in-|manager of Dowd-Feder, Inc., 
spection by July 1. Chrysler distributor in Cleveland. 


Before entering the service, Burn- 
Dowd-Feder Sales Post steen was a member of Troop A, 
Resumed by Burnsteen 





“WE HAVE FOUND YOUR Want. Ad 


107th Cavalry, Ohio National Guard. 
After four years in the military 


Dept. to be always more than satisfac- 
tory.’’—David T. Robinson Co. (Dodge- 





Wash. Vehicle Inspection 


Safety Stations Planned Throughout State 
Will Await Legislative Appropriation 


SEATTLE.—Vehicle Safety In- ' Building plans have not been com- 


spection is staging a comeback in 
this state, but progress is slow and 
the need continues to grow. 
is shown by the pur- 
chase of a site for the main Se- 
attle safety station, there being 
; Mo testing in this city at this 
' time. But the program cannot 
get into full swing in this state 
until appropriations of funds for 
the work. 

“Safety inspection of motor ve- 
j;hicles in this state,” said Chet 
Spencer, lieutenant, division of ve- 
hicle safety inspection, “will not 
be in full operation until April, | 
1947 as the legislators have not 
appropriated sufficient money up 
to that period for operation.” 

The fund has been built up to 
some proportion from the fees col- 
lected for drivers’ licenses, the fee 
having been increased from one to 
two dollars for this purpose. 

The state has purchased prop- 
erty in Seattle, which covers two 


service, in which he attained the 
Burnsteen 


a committee for further study, the | rank of major, Harry 8S. 


Plymouth), Philadelphia, Pa. full blocks, and is 120 feet wide. 
















From the day the first cars were built, down 
through the years, each major development in 
automotive design finds Hyatt out in front with 
improvements in antifriction bearing design, 
manufacture and performance: 

The early manufacturers of motor cars— 
Haynes-Apperson, Oldsmobile, Cadillac, Elmore, 
Ford, Willys-Overland, Packard, Chalmers, F. B. 
Stearns, Hudson, Hupp, Chevrolet, Buick, Max- 


om te WYATT G 





A portrait of an early Hyatt family group— 
the wound roller type of bearing—appears at 
the top. Many of these types are still in use 
today and doing a superb job. 

The lower group includes the Hy-Load, Air- 
craft, Solid Roller Junior, Industrial Inch, and 
Dual Purpose Spherangular Bearings of today. 






well, Marmon, Mitchell, Paige-Detroit, Reo, 
Saxon, Dodge, and others came to Hyatt with 
their bearing problems and we successfully 
solved them with our early products. 
Surpassing the dependable performance of these 
“old timers” are the Hyatt Quiet Roller Bearings 
of today which are used in a large majority of the 
cars, trucks, and buses now rolling off the as- 
sembly lines to serve equally as long and as well. 


HYATT BEARINGS DIVISION - GENERAL MOTORS CORPORATION - HARRISON, N. J. 


Chicage * Detro#t « 


Pittsburgh « 


Oakland, California 


pleted. . 

“We anticipate a testing lane in 
the south end of Seattle for heavy 
duty trucks,” continued Spencer. 
“But at this time we have no idea 

where it will be located.” 

At present there are no lanes 
in operation in Seattle, which is 
located in District Two. The only 
testing in this district has been 
at Bellingham. 

The report of inspections, on a 
voluntary basis, in Districts One, 

Two, Four and Five, where lanes 
are in operation, for March, shows 
the following results: number of 
rejections, passenger vehicles, 3812 
out of 7565 tested; trucks, 883, with 
1536 inspections made; tractors, 10, 
with 20 inspections; 
with 96 inspections made; buses, 
57, with 78 inspections; school 
buses, three inspections and three 
rejections; for hire, three rejec- 
tions out of seven inspections. 


H. W. Algeo, chief of state pa- 
trol, warns truckers that the 
state law requires all vehicles 
to be equipped with a device to 
reduce wheel spray. 

The patrol -has found that a 
large number of commercial ve- 
hicles are not equipped with fen- 
ders. Chief Algeo quotes the law: 
“Every vehicle shall be equipped 
with a device adequate to effective- 
ly reduce the wheel spray or splash 
of water from the roadway to the 
rear’ thereof.” 


Hudson Shifts 
Personnel for 


Zone Sales 


DETR OIT.—George H. Pratt, 
general sales manager of Hudson 
Motor, last week announced ap- 
ae in the sales organiza- 
tion. 

J. D. Gartland, former regional 
manager in the Philadelphia area, 
was appointed zone manager of the 
Hudson Sales Corp., New York. 

A veteran of 24 years of experi- 
ence, he was a salesman in South 
Jersey for seven years, a sales pro- 
motion manager for a large motor 
company in the New York zone for 
three years, and as assistant zone 
manager for another large concern 
in the Philadelphia and New York 
areas for 11 years. Gartland suc- 
ceeds L. O. LaFrance, who has 
been appointed regional manager 
of the northeast division. 

Harley F. Riley was appointed 
northwest divisional sales manager, 
succeeding C. A. J. Hadley, who re- 
signed to establish his own busi- 
ness. Riley, who joined Hudson in 
March, 1945, as Chicago zone man- 
ager, was for many years city 
sales manager for a large company. 

R. M. Stines, who has been re- 
gional manager of the midwest di- 
vision, was named to succeed Riley 
as zone manager of the Hudson 
Sales Corp., Chicago. 

Stines was for many years asso- 
ciated with one of the large auto- 
mobile concerns in the Des Moines 
zone as district manager, regional 
director for advertising and sales 
promotion, and later as zone man- 
ager. M. F. Norris has been named 
assistant to Stines. 


Maryland Dealers 
Elect Officers 


HAGERSTOWN, Md.—The Wash- 
ington County Automobile Dealers 
Assn. elected the following officers 
for the year last week: Charles W. 
Hoffman (Chevrolet - Cadillac), 
chairman; Alvin F. Thumma 
(Buick), vice-chairman; H. Max- 
well Yingling (Pontiac-GMC 
Truck), secretary, and John Stone- 
braker (Dodge-Plymouth), assistant 
secretary. 

The Washington association has 
been meeting regularly for the past 
year. Representing 76 percent of all 
the new car and truck dealers in 
Washington County, it is affiliated 
with both the state and national 
associations. 


What do you want to buy, sell or trade? 
See Classified Want Ads, inside backcover 
this issue. 


trailers, 58, . 
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A bold, blunt analysis of the 
“germs of. communism” in America 


In his first article since becoming a cardinal, 

America’s foremost Catholic churchman breaks 
what he calls the “conspiracy of silence enveloping and en- 
dangering” democracy. Cardinal Spellman says that the real 
threat of communism in America today is spoken of only “in 
fearful whispers.” He believes it is time for open, blunt talk, eel | 
and so he does not attempt to soften the warning in his article. Ju" ; 
Read: Communism Is Un-American, by Francis Cardinal / 
Spellman—in the July American, on sale today. 





THE CROWELL-COLLIER PUBLISHING COMPANY, 250 PARK AVENUE, NEW YORK 17, N. Y., PUBLISHERS OF THE AMERICAN MAGAZINE, COLLIER’S AND WOMAN'S HOME COMPANION 





yes aa wate nc 


AUTOMOTIVE NEWS, JUNE 3, 1946 


Industry's Success Built on - - - 
Men, Money, Machines, Methods 


By A. H. ALLEN ly a plaything with which afew | story; they are so spectacular they 
THE OCCASION of the in- almost escape comprehension. 
dustry’s Golden Jubilee and in 
keeping with the theme — Hats after- |The Four Ms 
off to the past; coats off to the} Ward, and Form Foundation 
future — it is of interest to leaf BASICALLY the growth of auto- 
back through the years quickly mobile manufacturing has been on 
to see what has made the industry the solid foundations of Men, Ma- 
the giant it is today,,and at the terials, Machines and Methods. 
to speculate briefly on Of men there has seldom been 
lie ahead. any critical shortage, for the in- 
dustry has attracted working 
1899, according to figures product, forces as a powerful magnet, with 
compiled in the Census of Manu- its unmatched lure of high wages, 
factures, the automotive industry, ; good working conditions and a 
if indeed there really was an “in-| By 1941, the auto plants were| pride of craftsmanship exhibited 
dustry” at that time, ranked 150th| employing around half a millionjin few other mass production in- 
in the nation’s industries, employ-| and paying a billion dollars a year| dustries. In early years, employes 
ed around 2,200 at an average|in wages, not to mention building} were the master craftsmen —the 
wage of $589 and accounted for | 5,000,000 cars and trucks annually | Skilled eee eee! the expert 
an annual “value added to prod-| with a wholesale value well over | >/@cksmiths and forge hammer op- 
three billions. 
But the mere repetition of dry ° 
statistics is so familiar as to be pe became the tool and die 
tiresome. They do not tell the -| makers, the job setters, the mas- 
ter mechanics and the production 
control men. Theirs was a new 
kind of skill, but it brought hand- 


Centralized 
Lubrication 
Wrtirs 


Time and again the cry of the 
bleeding-hearts went up in de- 


and mongtony of repetitive tasks.” 
But if there is monotony in as- 
sembly line work, so is there mon- 
otony in all forms of work, wheth- 
er in the plant or in the field. The 
test is in the rewards paid for a 
fair day’s effort, and in the auto- 
motive industry these rewards 

da have always been high, permitting 

satecedlizat a standard of living not enjoyed 
by other industrial populations. 

e © 


From Wood to Steel 
Typifies Changes 


IN AUTOMOTIVE materials 
there have been the most pro- 
found changes, the most signifi- 
cant of course being the gradual 
evolution from wood to steel. In 

. early years, the automobile body 

sae ‘ was only a slight step from the 
buggy or the carriage, a natural 

evolution. However, as output 

mounted and industrial metal- 

G Eb THIS working techniques became ‘more 
highly perfected, it was discover- 

ed steel could be shaped even 


e more artfully than wood, and at 
far less cost together with far 
greater precision. : 

“ At first, there were many defi- 
ciencies in steel. It could not be 


deep drawn or formed into intri- 
cate shape without excessive 
breakage and tearing. Hence the 


{ pressure went back to the steel 
BOOST LUBE PROFITS mills to produce a“material which 
nae ° would stand up in heavy press op- 


erations. By dint of careful re- 
search and development, suitable 
materials were perfected and the 
all-steel top and one-piece fender 
were realities. 

Hand in hand with progress in 
‘flat-rolled materials was a steady 
evolution in irons and steels for 
casting, forging, machining and 


Now—the new postwar line of ARO Lubricators makes a great team to help your 
lube department score high in profits! 


In the ARO line-up you'll find a series of models unsurpassed in Puello betel 


convenience in use, and dependability in service. They're ARO-engineered and 
precision-built to do the job faster and better. Goodwill and greater volume go 
hand in hand with ARO-equipped lube service! See your Aro Jobber for details. 


|B stomwe tae) Equipment Corporation, Bryan, Ohio. 


ago ee LUBRICATING | pounding and application of 
Nee Ua chem platen the runproodng 


to lowering production costs and 

providing enhanced appearance. 

Even now there is further prog- 
(Continued on Page 22, Col. 1) 
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Vt Ctl UME C7 C2 
P 
TO THE TOUGHEST INDUSTRY IN THE WORLD 
TO KEEP UP WITH! 


—: is the watchword of the Automotive Indus- 
try. Speed in thinking, speed in creating new 
ideas, speed in getting things done, speed in growth. 


For 40 years it has been the privilege of Stewart- 
Warner to serve the industry. And we can say from 
experience that it’s the toughest industry in the 
world to keep up with. But we can also say—some- 
what breathlessly—that the job has been fun. 


So, congratulations on your magnificent achieve- 
ments! Here in the Automotive Industry is a monu- 
ment to Free Enterprise. And its next 50 years will 


be an even greater monument to the American way 





of doing things. 








The 1905 motorist roared down the road, his brass Warner Auto-Meter register- Back yard greasing with an Alemite screw-type grease gun hailed the begin- 
ing a rousing 25 miles per hour. Today, Stewart-Warner Speedometers grace ning of pressure lubrication. Today, in smartly designed lubrication departments, 
many a beautifully designed instrument panel. This happy blend of beauty and the many Alemite Fittings on the modern automobiles are serviced with Alemite 
performance is a tribute to the imaginative genius of automotive designers Power Lubricating Equipment. Here again is a typical example of how Stewart- 
with whom Stewart-Warner engineers cooperated through the years. Warner has worked with the Automotive Industry in solving lubrication problems. 


STEWART-WARNER>* ALEMITE 


CHICAGO 14, ILLINOIS © DETROIT, MICHIGAN 


MAKERS OF: Stewart-Wamner Instruments » Alemite Lubrication Systems » South Wind Heaters 
Bassick Hardware +» Stewart Die Castings 
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Industry’s Success Built on .. . 
Men, Money, Machines, Methods 


(Continued from Page 20) 
ress reported in this field which 
will bear fruit shortly. 
* 


For Every Employe 
$6,000 in Machinery 

IN FEW PLACES outside the 
automotive and allied industries 
has man’s mastery over the ma- 
chine been more evident or exem- 
plary. Estimates indicate now 
that, for every employe in the in- 
dustry, there is an investment of 
$6,000 - $8,000. in machinery and 
, equipment for him to operate. 
Only by steady mechanization, im- 
provement of tooling, more rugged 
machines to give higher speeds 
and feeds, and incessant modern- 
ization to keep step with latest 
developments of machine builders, 
has the automobile industry been 
able, over the long-term, to give 
greater and greater values to its 
customers for less money. 


abused as a job-killer; actually 
it is just the reverse, for by 


ATLAS DROP FORGE COMPANY 


its labor-saving ability it brings 
cost reduction which in turn 


per employe in automotive 
plants. In 1919 it was 1.6 horse- 
power; in 1989, only 20 years 
later, 5.6 horsepower, an increase 
of 250 percent. 

What this installation of horse- 
power meant in terms of output 
is shown by the accompanying 112 
percent increase in output per 
wage earner, and a 180 percent in- 
crease in output per man-hour. 

* * * 


Production Planning 


A Vital Factor 

AS TO METHODS, the automo- 
bile industry has long been com- 
memorated as the birthplace of 
the moving assembly line. Wheth- 
er true or not, and there are many 
indications this is only a popular 


notion, at least the industry has 
earried to a high degree of re- 
finement the mass production phi- 
losophy of “the right things in 
the right place in the right quan- 
tity at the right time.” The most 
efficient way to accomplish this is 
obviously the conveyor in any one 
of its dozens of forms — overhead, 
roller, slat, floor-type, either grav- 
ity or powered. 

Beyond the use of conveyors, 
however, lies a more fundamental 
problem—production planning and 
production control. How many 
machines shall be assigned to this 
job, how many presses to that; 
where to place equipment, where 
to route conveyors? Production 
planning is a science all in itself 
and involves many other angles, 
such as decentralization of manu- 
facturing and assembly, freight 
rate structures, relative location 
of markets and materials sources. 

That the auto industry has been 
eminently successful in this field 
goes without saying. Perhaps 
much more development in this 


Long time specialists in crankshafts, 
spindles, camshafts, pinions, con- 
necting rods. and other vital Auto- 
motive Drop Forgings, ATLAS has 
met each changing period. of Auto- 
mobile and Truck Engineering with 
helpful Drop Forging improvements. 


Early to install metallurgical con- 
trol laboratories; among the first to 
recognize the value of recorded 
heats; promoted research into and 
development of heat'treating equip- 


ment. 


First to establish and prac- 


tice the creed that “A Good Forg- 
ing Must be More Than a Shape.” 


Spay 


LANSING 2, MICHIGAN 


. . - and Now 


A FAR ORY from the saw 
automotive 


can see, move down the company’s new 


respect lies in the future, partic- 
ularly as the grave economic 
problems arising in the past six 
years present themselves for solu- 
tion. 

For efficient and profitable, even 


lines of the automobile’s infancy, this is 


-horse assembly 
» 1946 style. New Packard Clippers, stretching as far as the eye 
final assembly 


line. 


if at times shortsighted, use and 
adaptation of men, materials, ma- 
chines and methods, the automo- 
bile industry richly deserves a 
major salute. For the future it can 
only be Loped that the dignity of 
the individual will be reckoned 
along with the prowess of the ma- 
terial, the proficiency of the ma- 
chine and the productivity of the 
method. 


Kenward Heads 
British Makers 
In Jubilee Year 


LONDON.—The Society of Motor 
Manufacturers & Traders has 
elected H. L. Kenward as its pres- 
ident for the 
British motor in- 
dustry’s jubilee 
year. 

Kenward is a 
director of Dun- 
lop Rubber Co., 
with which he 
has been asso- 
ciated for 35 
years. Heisa 
member of the 
government’s 
Rubber Consulta-* 
tive committee 
and has been connected with the 
rationing and supply of tires for 
service and civilian requirements 
during the years of rubber short- 
age. 


Socony to Drill 
On Alcan Road. 


EDMONTON, Alberta.—Oil drill- 
ing along: the Alaska highway in 
the vicinity of Fort Nelson is to 
be undertaken soon by Socony 
Vacuum, large United States oil 
concern, which has large holdings 
in the area. 


Exploratory work in oil drilling 
has been going on in the Fort Nel- 
son region for the past three years 
by two major U. S. companies, and 
some time ago unconfirmed re- 
ports said indications of oil had 
been found in the region. 


Sixteen Members Added 
By Detroit Assn. 


DETROIT.—Sixteen dealers were 
voted to membership in the Detroit 
Automobile Dealers Assn. last 
week, according to Paul Graves, 
secretary. 

They are as follows: Lafayette 
Motors, Inc.; John Czentnar, Maple 
Motor Sales; C. Creed, Inc.; Buck- 
nell-Knowlson; Northlawn Motor 
Sales; Jefferson - Lincoln - Mercury 
Co.; Louis I. Cote; Norman F. 
Martin. 

McEvoy & Dunlap; MacArthur 
Sales, N. R. Hildreth; Packard 
Grosse Pointe, Inc.; Jimmy Collins 
Motor Co.; Petzold Motor Sales 
Co.; West Dearborn Motor Sales; 
Nash Wyandotte Co.; Temple Mo- 
tor Sales. 


H. L. Kenward 


Buerkel in Coshocton 
Cliff? Buerkel, former Dover and 
New Philadelphia (O.) auto and 
truck salesman, now operates Buer- 
kel Studebaker Sales & Service Co., 
Coshocton, O. 
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Partners 


in progress. 


Me 
oo one 


ee a 
E Sic ant 


For both The American Weekly and the Automotive 
Industry 1946 is Golden Jubilee Year 





When a man or an institution gets to be fifty 
years old, it’s only natural to take a look back 
and see what it all adds up to. 

Which is exactly what we at The American 
Weekly have been doing in recent months. 

We've looked down the halls of time—50 
years’ worth of months, weeks, days, hours, 
minutes—looked back at the raw beginnings of 
two great powers in America today . .. HORSE- 
POWER, as exemplified by the auto industry .. . 
IDEAPOWER, as demonstrated in The American 
Weekly. 

We've seen the automobile industry rise from 
a rough brick shed in an unimportant corner of 
Detroit into the. biggest industrial center in the 


' whole world, 


and we're proud of it! 


We've seen our own baby—The American 
W eekly —rise from a humble birth in April, 1896, 
to become a giant among publications—a giant, 
truly, for with a weekly audience of men, women 
and children in more than 8,000,000 American 
homes from coast to coast, The American Weekly 
today has the largest circulation in the entire 
world. 


So, two boyhood friends, born in the same 
year of 1896, have grown up to a satisfying 
manhood together. The automobile industry 
was out to put a nation on wheels—and did it! 
Judging from the large volume of automobile, 
accessory and other advertising placed in The 
American Weekly during the last 50 years, it has 
been of some help in achieving that great goal. 


For over 50 years, The American Weekly has 
striven to broaden man’s outlook . . . just as has 
the automobile industry. And if we are guilty of 
pride today, it is because of the vast number of 
people in every walk of life who read The 
American W eekly as faithfully as they take Sun- 
day dinner. Such pride, we feel, is a healthy sign, 
for it stimulates us to aim—as the automobile 
industry is aiming—towards greater achieve- 
ments in the wext 50 years. 


THE AMERICAN 


sain \WEEKLY 


“The Nation's Reading Habit’ 


Distributed Every Sunday in 19 Great 
newspapers from Coast to Coast 





MAIN OFFICE: 959 EIGHTH AVE., NEW YORK 19, WN. Y. 
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Reynolds Offers 


. Aluminum Sheet 


For Building 


LOUISVILLE.—W. G. Reynolds,| 2 


vice-president, Reynolds Metals 

., last week announced the de- 
velopment of “Reynalite,” a light- 
weight, high-strength, economical 
. aluminum building material which 
ve be produced in large quanti- 


One of many new products in 
Reynolds postwar program, Rey- 
nalite combines two sheets of 
aluminum bonded with a plastic 
adhesive, to a cellulosic core to 
form an attractive panel which 
possesses permanent rigidity, 
thwarts harmful elements, is eas- 
ily worked and is adaptable to 
scores of major uses in building 
construction and related fields, the 
company states. It is impervious to 
moisture and to temperature 
changes, it adds. 

Any design specification can be 
met with Reynalite because a 
wood veneer surface can be bond- 


= to either of the metal surfaces, ; for 
r both. 


“rats, have shown,” 
nolds, ‘ te- has all the 
long-life ce of amie lum- 
ber plus advantages which come 
only in a combination aluminum- 
core of this type.” 





railroad car 
trucks and trailers. 


panels, buses, 


Fowler Bros. Staff 
Fowler Bros. Motor Co. (Pontiac- 
GMC), 225 S. Fifth St., Gadsden, 
Ala., announces completion of its 


Made availaWle after months of | staff: Mechanics, Shirley McGhee, 
McCurdy, 


study and aa th by ooo 
nolds research scientists, th 

uct can be used for the akon: 
tion of walls, ceilings, roofs, in- 
terior panels, doors, cabinets, par- 
titions and other building parts; 


G. R. Allen; body repair depart- 
ment, Y. C. Crozier, R. T. Fitts and 
K. M. Smith; lubricator, Bobby 








Efficient Marketing 


Distribution Economies Must Cut Product Cost 
Truck Executive Tells Chicago Audience 


CHICAGO.—Speaking before the of progress in the interest of price 


Chicago Industrial Advertisers 
Assn. last week on “The Role of 
Distribution in Industrial Market- 

George H. Scragg, director 
of advertising and sales promotion, 
White Motor, emphasized the fact 
that more efficient distribution 
must help to pay the higher labor 
costs of the future. 

In the past, he said, the increas- 
ing labor costs were largely taken 
care of by mounting efficiencies in 
production. New methods and pro- 
cesses of manufacture were suffi- 
cient to offset these higher labor 
costs, thereby holding down the 
ultimate cost of the product. 

Today, production has arrived at 
such a high state of efficiency that 
the rate of gain in the future must 
necessarily be much lower. Con- 
sequently, it is up to distribution, 
where no such comparable gains 
have been made, to carry the torch 





The American Bank Credit Plan 


4 Supports automobile Dealers 1007... 
4 Member Banks render all Dealer financial services . . 





THE DEALER AS A KEY FIGURE 


The American Bank Credit Plan 
joins in the forceful objections 
voiced by Dealers against those auto- 
mobile financing programs which 
are intended to deny the Dealer his 
appropriate reserves on time-sales 
transactions, on which the Dealer 
renders continuing, essential ser- 
vices. 

We consider the Dealer to be the 
strongest and most important link 
in the chain of motor car distribu- 
tion. Any financing activity which 
results in weakening this link will 
be costly both to the industry and 
the consumer. 

Facts and experience amply prove 
that any plan which does not work 
with, through and for the Dealer’s 
best interests will fail to secure and 
hold any substantial volume of 
business. The American Bank Credit 
Plan squarely meets this objection, 
since it is designed exclusively for 
Dealers. 


IMPORTANCE OF LOCAL BANKS 

The American Bank Credit Plan 
goes beyond the customary services 
of a finance company, which can 
never rival the position in the com- 





munity hala by ‘- asl bank— 
the logical and economical source 
of credit both to Dealers and con- 
sumers. This nation-wide, co-ordi- 
nated Plan of automobile financing 
is being developed through Com- 
mercial Banks for Dealers through- 
out the country, under a program 
which provides every business serv- 
ice, is flexible enough to meet all 
Dealer requirements, and insures 
excellent local Dealer-Bank service. 


OUTSTANDING DEALER-BANK PLAN 


Conditions today demand that 
automobile finance plans for Dealers 
and their customers be more highly 
specialized and thoroughly compre- 
hensive. The ultramodern and suc- 
cessful approach to the business 
provides for many different kinds 
of services for Dealers . . . services 
which help Dealers increase time 
sales and compensate them propor- 
tionately for doing so. The progres- 
sive American Bank Credit Plan 
meets all modern requirements of 
the industry and the time buyer. 

This Plan has been heartily en- 
dorsed by Banks and Dealers as “the 
outstanding postwar Dealer-Bank 
Plan.” 





BENEFITS FOR CAR BUYERS 


Member Banks, in addition to 
giving complete Dealer financial 
service, extend to the car buyer 
personal, friendly, and courteous 
service, with a dignified bank credit 
relationship. 

The Customer receives the kind of 
treatment from Member Banks that 
makes him want to buy his future 
car from the same Dealer. 

Further, the car buyer secures the 
benefits of a country-wide service 
which gives him essential insurance 
protection on his car, and attractive 
Safe Travel coverage for himself. 
This enables him to enjoy protected 
motoring wherever he goes. 


NATION-WIDE LOW COST SERVICE 


Summing up, the American Bank 
Credit Plan enables Member Banks 
throughout the country to offer a 
national, low cost, extraordinary 
service, which assures the automo- 
bile Manufacturers, Distributors, 
Dealers and buyers of automobiles, 
the most complete and attractive 
time-purchase plan ever offered. . . . 
a Plan that gives— 


“more than money can buy.” 


Aenean Bank Credit Plan spoccorc:»,: 






420 Lexington Avenue, New York 17, N. Y. 
The foremost Deater-Bank Pian in the automotive field 
offered exclusively through Dealers 


Looking back, Scragg acknow!- 
edged that the forces of distri- 
bution had made but 
not enough. The eBicteney de 
mands of the future, he will 
call for the same of philos- 
ophy as that in the pro- 
duction field. There, when a ma- 
ee ee ee on 

advantage, it is ac- 
cepted » ond the 
benefits start to accrue without 
delay. 


Tagg po 
ships in the chain of distribution 
must be closer because the ineffi- 
ciencies found in any link have an 
effect on all other links of 
chain. For one thing, inefficiencies 
lead to higher costs in the final 
product as it reaches the consum- 
er, and higher costs tend to smoth- 
e? activity. 
The very fact that states have 
a@ most diversified and diver- 
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Toll Attacked 


Mo. Club Plans Suit 


ST. LOUIS.—Matt Morse, presi- 
dent, Automobile Club of Missouri, 
said last week that suit would be 


in such premises. 


Delaware Auto, Buffalo 
A certificate of partnership has 
been filed for Delaware Auto — 
ee eee = 
ners are Me Baker 
Harold G. Hinman, — : 


ore 
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o greater tribute to the automotive industry could be written than 
its own record established in a brief 50 years’ existence. Today, it shapes 
the comfort, the convenience, the very economy of millions of Americans. 


Since 1896, when one of Auto-Lite’s present divisions supplied head- 
lamps to the first of these cars that were to revolutionize our way of life, 
an ever-increasing service has been rendered the industry. The majority 
of America’s car makers now specify as original equipment many of the 
400 automotive products built by 26 great Auto-Lite manufacturing 
plants. Dependability of these products has made Auto-Lite the world’s 
largest independent manufacturer of automotive electrical equipment. 


THE ELECTRIC AUTO-LITE COMPANY 
SARNIA, ONTARIO TOLEDO 1, OHIO 


Tune in the Auto-Lite Radio Show starring Dick Haymes, Helen Forrest, 
Gordon Jenkins’ Orchestra and Chorus, Thursdays, 9:00 p.m.—E.T. on CBS 
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Put them all regether - 


‘ 


EEMS like old times, the way the talk is bubbling 
in automobile showrooms. 


Just about every one has some individual point to 
get excited about — size, power, construction, ease 
of handling — and usually with pretty fair reason. 


But when you’re ready to 
lay good money on the 
line, remember what the 
car-wise say — put all these 
tempting features together 
—and they spell Buick. 


Stand off and beam at 

‘Buick’s years-ahead style 

— there’s something not  Quick—sure—easy. That's Buick’s new 

only favored by the old jack, self- positioning on newly reinforced 
bum de: r it. 

folks, but termed by the siti cas iataeaalaaln 

younger idea, definitely groovy! 


Let eyes pop at the rich, come-hither comfort of 
this Buick interior — rich fabrics and three-person 
seats never fail to win heartfelt approval, particu- 


larly of the better half. hee nS ara ae 


the car driving itself, or 
can it possibly be this 
easy to handle? 


‘And what’s floating this 


big beautiful baby over How will you have your weather? 


the cobbles? Mister, Summer or winter, Buick's venti-heater means 
* 4: : inglik fort insi A 
you’re riding on all-coil springlike comfort inside your car. Ask your 


, 7 dealer about this temperature conditioner. 
Buick-type springing on 
a chassis with beef where it does the most good. 


Power? Why be over-modest? This is valve-in-head 
Fireball straight-eight power — using the same prin- 


No stoop, no shove. Just pile the luggage ° . 
sa GUE eiliiak dhasanainead and tien to ciple as famous warplane engines — and those who 


lid down. Every roomy inch is easy to get at. 












they spell BUICK 





feaLrVeaLlte tin OF <« 


call it cyclonic find their choice word borne out by 
its action. 


As for ruggedness, solidity, structural strength, 
even standing still you fee/ that underneath you 
is the stout, firm massiveness of Buick’s 
underpinning. 


A\Ul in all it’s so easy to get hepped up 


over this Buick beauty you can soon automobiles rif :4 TT 


find yourself selling the salesman. 


Since that gains nothing, why not just 
settle by deciding ‘‘This year as usual 
— the smart buy’s Buick!” 


ics his inesin Rm Cai 


GENERAL MOTORS SYMPHONY OF THE AIR 
NBC Network 
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Standard Launches 
7 e 9 
‘Better Service 
e = 
Training Program 

CHICAGO.—War veterans will 
be among the first students in a 
long-range program being organ- 
ized by the Standard Oil Co. to 

training in service stations. 

l phases of modern service sta- 
tion operation will be the subject 
matter of the course. 

For the purpose, Standard con- 
templates operating service sta- 
tions, complete with classroom fa- 
cilities, throughout the states 
where it does business. For 10 
years the company has not oper- 
ated service stations, leaving that 
‘function to independent proprie- 
tors. This policy remains un- 


WASHINGTON.—Maj. Gen. Phil- 
ip B. Fleming, Federal Works Ad- 
ministrator, last week announced 
apportionment of the second $500,- 
000,000 of the $1,500,000,000 fund 
authorized by the Federal- Aid 
Highway Act of 1944 to assist states 
in developing a three-billion dol- 
lar highway program. The funds 


next July 1 and will remain avail- 
able for obligation to specific pro- 
jects for two years. 


Additional Federal Aid 
Set for State Roads 


become available July 1 of next 
year. 

The act provides that the $500,- 
000,000 authorization for each of 
the three fiscal years be appor- 
tioned as follows: $225,000,000 for 
the Federal-Aid Highway system, 
apportioned on a basis of one-third 
in proportion to area, one-third 


are for the fiscal year beginning | jy proportion to population and 


one-third in proportion to mileage 
of rural free delivery and star 
routes. 





‘The initial $500,000,000 author- | $150,000,000 for secondary or 
ing stations. Where existing sta- ization, for the current fiscal {feeder roads, apportioned on the 
tions are taken over for training} when these have reached the stage | veterans. year, became available last Oc- |same formula as the funds for the 
purposes, other favorable locations | of holding their first classes. Training films and discussion pe- | tober when Congress declared, by |Federal-Aid system except’ that 
are being found for the dealers, New courses are expected to|riods will be combined with prac-| resolution, that the war emer- rural population, which includes 
being displaced. . |eommence at intervals of twoj|tical work to teach modern serv-| gency had abated sufficiently to |the population of less than 2,500, 

The first five service stations in | Weeks when the training centers|/ice techniques. permit state highway depart- is substituted for total population. 
ime tral ram’ are in Chi-| te under way, and any operator After picked men have received | ments and the Public Roads Ad- $125,000,000 for the Federal-Aid 

a ning prog of a Standard service station will|intensive training in serving mo- to ch th t- Highway system in urban areas, 
cago, Kansas City, St. Paul, De-| 4. entitled to attend and to sign|torists, they will be the “cast” for | ™imistration to laun © post- | apportioned in proportion to pop- 
troit, and Milwaukee. Plans for|yp his employes for attendance,|the operation of the training sta-| W®° highway program. A third | ylation in urban places of 5,000 or 
the remainder will be completed! whether or not he or they are war | tions. authorization of $500,000,000 will | more. 


SET TE aE ee The funds are to be administered 


changed except for the new train- 





of contracts awarded by state high- 
way departments in April for work 
on Federal-aid projects, as com- 
pared with contract awards in each 
of the three preceding months, was 
reported last week by Public Roads 
Administration. 

During April state highway de- 
partments let 392 contracts for 
Federal-aid work that will cost 

according to reports 
received by Public Roads from 
its field offices. This was only 
slightly less than the total of 413 
contracts awarded during the 
first three months of the year at 
a cost of $71,803,075. ; 

Contract awards from January 
through April totaled 805, and the 
total construction cost was $127,- 
735,581. Seventy-eight contract 
awards for work to cost $14,729,085 
were pending on Apr. 30. 

From Jan. 1 through Apr. 30 the 
number of contracts awarded for 
all types of highway work under 
state or federal supervision, in- 
cluding federal projects, Federal- 
aid projects and state-supervised 
road work financed entirely by 
state or local government agencies, 
amounted to 2,299. These contracts 
were for improvements on 10,217 
miles of roadway, at a total cost 
of $173,037,391. 





| in cooperation with the state high- 


way departments according to the 
usual Federal-Aid procedure. Only 


projects of the classes specified in 
the legislation and proposed by 

Ht probably hasn’t occurred to you that on 
2 out of every 3 cars you sell, you're losing money. 


We mean a FINANCE RESERVE PROFIT. 


considered. 
A large increase in the number 
HE FACTS are that dealers $7,500.00 or more in profits (write for 
used to finance 60% or more of _ interesting booklet giving complete 





Why It Pays to Finance 
With GENERAL Finance 





their new car sales. In 1941, 
before the war, before people had War 
Bond savings, and when only a few 
banks financed automobiles, dealer fi- 
nancing dropped to only 38%. 


Banks, that year, did a 1% billion 
dollar auto finance volume. Based on 
U. S. Government compiled statistics, 
it can be shown that this direct busi- 
ness cost metropolitan area dealers AN 
AVERAGE OF $5,088.00 EACH IN LOST 
RESERVES. 

Today—people have large savings. 
Fewer cars will be financed. It is im- 
portant to dealers that they handle 
most of these deals. 

Fighting you for the business will 
be 10,000 banks now financing cars— 
and—75,000 insurance men organized 
to encourage direct deals. 

A recent survey shows that this 
can cost the average city dealer 


facts). That’s important money. 

Here’s a new finance package (see 
box) GFC has created to meet—and 
beat—bank competition on every point. 
Check it—compare it—point for point. 
Then check your own situation.. What 
will it mean to you to lose a total of 
$7,500.00 because you fail to finance 
2 out of every 3 cars you sell? 


* * ® 


DO THIS NOW—Call, write or wire 
GFC headquarters in Chicago. Ask 
to have our nearest office show you 
how to meet direct competition and 
to retain that $7,500.00 in reserve 
income which direct competition 
may cost you. Don’t delay. Your 
competition is vigorously aggressive 
and active. No dealer can afford to 
be less so. 


Pt pays Car Sugerdvin.. 


LOW RATES—as low as the lowest. 
FLEXIBLE CREDIT—most liberal of 


any finance plan, anywhere. 


COMPLETE INSURANCE for car and 


credit-life coverage for owner. 


A.T.A. MOTOR CLUB SERVICES 
REPAIR FINANCING 


Gt pays Dealers wit... 
PROFIT RESERVES 


GENEROUS WHOLESALE 
FINANCING 


LIBERAL USED CAR FINANCING 
including marginal credit risks. 





General Finance Corporation 





nD a 

BRANCH OFFICES IN GFC PRINCIPAL 
Finance 
CORPORATION 


184 West Lake Street - Chicago 1 
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Cadillac Boosts 


Murray, Browne 


DETROIT.—Frederic M. Murray 
has been appointed business man- 
agement manager of Cadillac, re- 
placing James A. 
Browne, who has 
been made gen- 
eral manager of 
Chesapeake Cad- 
illac Co. Balti- 
more, D: E. Ah- 
rens, general 
sales manager of 
Cadillac, an- 
nounced last 
week. 

Murray, who 
for several years 
was a Chevrolet 
dealer at Bryan, Tex., joined Cad- 
illac in 1943 as business manage- 
ment representative. Following his 
assignment as district manager at 
Dallas he now returns to Detroit 
to head the department. Browne, 
who joined the organization 17 
years ago, headed the business 
management department since 1943. 


CPA Approves Building 
For Alan Wood Steel 


HARRISBURG, Pa.— (UTPS) — 
CPA has approved construction at 
Ivy Rock, Pa., of a $950,000 build- 
ing by Alan Wood Steel Co. for the 
manufacture of steel billets to be 
used for forging and rolling steel 
slabs used in automobile dies and 
locomotives. 


F. M. Murray 
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INENTAL MOTORS 









THE GREAT INDUSTRY 
IT HELPED TO BUILD 


Continental Motors joins in the Nation’s salute to an industry whose 
fortunes have long been linked so closely with its own. 


Continental Motors takes deep satisfaction in this Automotive Jubilee. 
For though not itself @ manufacturer of vehicles, the company has been 


privileged, over the years, to share the trials and triumphs of the makers’ 


of motor cars. It was an important factor in the evolution of the auto- 
mobile from a mere curiosity — a plaything for the few — into an all-but- 
universal servant of mankind. The association is one of which Continental 
Motors is naturally proud. 


Millions remember when nothing finer could be said of any motor car 
than: “It has a Continental Red Seal engine.” Countless users of power, 
the customers of some 900 different manufacturers, know from first-hand 
experience that nothing finer than this could be said of any product, in the 
far more widely diversified fields served by Continental Motors today. 


For the Continental Red Seal engines of 1946 incorporate the results of 
more than four decades of specialized engine-building experience and 
precision manufacturing skill, amplified and enriched by the company’s 
broad assignment in the war. They are backed by extensive facilities for 
engineering and research. Most important of all, they mirror that honesty 
of manufacture — that character, if you will — which the Red Seal trade- 
mark has symbolized for more than 44 years. 


Red Seal engines span almost the entire range of power applications. 
They are built for use with gasoline, Diesel oil, natural gas, fuel oil and 
butane. They are on the job not only in transportation but also in con- 
struction, in industry, and on the farm, They‘re busy in oil field, forest. 
fishery. quarry and mine. They're far and away the first choice among 
manufacturers — and pilots — of personal planes. 


Continental Motors’ name will continue to merit the respect it has com- 
manded ever since the horse-and-buggy days, The Continental Red Seal 
trade-mark will continue to identify the outstanding products in every 
field of power. 


[ontinenta/ Motors [orporation 


DETROIT — MUSKEGON — DALLAS 


Look for the Con- 
tinental Red Seal. 
It Identifies the 
Finest In Every 
Field of Power. 


Engines 
CONTINENTAL 









FOR TRANSPORTATION 


There is a complete line of 
Continental gasoline and Diesel 
engines for all needs of transpor- 
tation — trucks, buses, taxicabs, 
passenger cars, and specialized 
automotive equipment 


FOR AVIATION 


Continental's Red Seal engines 
have been selected to power the 
majority of today’s personal air- 
craft. There are 8 models, ranging 
from 65 to 185 horsepower, in 
addition to the 525- and 600-horse- 
power radial engines for feeder- 
line and executive type picnes. 


FOR INDUSTRY 


There are more than 30 special- 
ized industrial Red Seal engines, 
5 to 130 horsepower, to operate o1 
gasoline, natural gas, Diesel oi) 
fuel oil or butane, for oil field, 
building. mining, lumbering — 
every industrial power need. 


FOR THE FARM 


From Continental’s Tiny Tim 
portable lighting plant to power- 
ful gasoline and Diese! tractor 
models, there’s a specialized Red 
Seal engine for every agricultural 
requirement. 















For years after the turn of 
the century, car makers re- 
lied on parts makers for the 
major components that made 
up their vehicles. While it was 
no secret, and many car makers 
admitted it in their advertising by 
extolling the fact they had incorpo- 
rated such and such axle or engine 
in their design, it wasn’t until 1914 
that Hudson took full advantage 
of the parts makers’ engineering 
and sales advantages by advertis- 
ing in the Saturday Hvening Post 
that the new Hudson car was de- 
signed by Howard Coffin and his 
48 engineers. 

While 26 of these engineers were 
employed by Hudson Motor Car 
Co., the company readily admitted 
that the balance were the chief en- 
gineers of the various parts com- 
panies from which Hudson bought 
major components, such as axles, 
transmissions, engines, carburetors, 


etc. 
By the time this advertisement 


develop Nox-Rust Non 


Salute to Parts Makers 


They Had a Vital Role in First 50 Years 
—and Still Do Today 


came out, some companies were be- 
ginning to drop the names of many 
of the “outside” components from 
their specification sheets, although 
they continued to buy many of 
these items and still do. 

In fact this advertisement brought 
on a rather warm interchange of 
letters between Frank Couzens of 
Ford and Roy D. Chapin of Hud- 
son as to the right of Hudson to 
claim or imply that all of the engi- 
neers were in the Hudson employ. 
As far as h ry records, the cor- 
respondence died without either 
executive defeating the other in the 
exchange of letters. 


+ an + 
Truck Makers Even 
More Blatant 


I ie THE early days of the truck, 
the acknowledgment of the im- 
portant part the parts maker 
played in design and engineering 
was even more forceful, and it 
might be said more blatant. Up to 
as late as the years immediately 
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following World War I, dozens of 
trucks were advertised as having 
Continental engines, Brown & Lipe 
or Spicer transmissions, Timken 
axles, Long or Borg & Beck 
clutches, McCord or Long radiators, 
Zenith or Schebler carburetors, etc., 
to the point that the nameplate on 
the radiator shell was about the; ~ 
only difference between many] 
makes. 

These were the acknowledged 
“assembled” trucks. Others that 
either bought fewer outside units} 
or who made more of their own| | 
important assemblies, advertised 
their vehicles as “made-under-one- 
roof” trucks. This started a bitter} | 
controversy that lasted until just 
a few years ago. 

While for particular reasons— 
one of the principal ones being the 
desire to control their replacement 
parts markets—both passenger car 
and truck manufacturers make 
more of their own major compo- 
nents today, the role of the parts] 
engineer in automotive design is} © 
still a major one. 

And the components manufactur- 
ers like Timken, Clark, Spicer, 
Long, McCord, Borg & Beck, Con- 
tinental, Eaton and others are still 
doing business at the old stands, 
and in many cases, in greater dol- 
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It took long research ny oe chemists in our modern laboratories to 





active, “wetting” and inhibiting agents, it 
(1) Rapidly loosens and dissolves rust 
) Does not affect critical dimensions 
3) Leaves chemically clean surfaces that make excellent paint bases 
(4) Is easily applied by dipping, wiping or brushing 
(5) Is long-lasting and economical to use. 
USES: Wherever rust has attacked tools, parts, machinery or equip 
ment—and especially on machined precision surfaces such as bearings 
where close tolerances are held. 





able to all 


Qier Monies products, eovertes the whole 
mendations by trained reprosentenives: are avail- 
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quest. WRITE TODAY! 


Full detailg on RUST REMOVER 
catalog of 
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2495 8. HALSTED ST., CHICAGO 8, ILLINOIS 


rrosive RUST REMOVER. A scientific blend of 





Nox-Rust 
will be mailed on re- 


SAVES 
MONEY 


lar volume than they did in the 
decade following the turn of the 
century. 


* * * 
Still Play Important 


Role in Industry 


Om parts manufacturers such 
as the anti-friction bearing 
makers, manufacturers of valves, 


parts, spark plugs and many others 
continue to maintain their identity 


new automotive vehicle. 


Thus any “credit where credit is 
due” reporting’ of the growth and 
development of this great industry 
would not be’ complete without 
acknowledgment of the great part 
which the parts and unit-assembly 
manufacturer has played over the 
past half century. Following is a 
short history of important com- 
panies in this field: 

AO SPARK PLUG DIV., General Motors 
Corp., Flint, Mich. Founded in 1 


gasoline gauges, gasoline strainers, igni- 

, instrument panels, oil 
filters, oil filter replacement elements and 
cartridges, oil pressure gauges, ofl tem- 
perature gauges, radiator pressure caps, 
spark plugs, spark plug cleaners, spark 


, Water temperature gauges, 
vacuum pumps, voltmeters. 


OORP., New York. 


1906 as U. 8. 


Manufactured starter drives for automo- 
bile manufacturers under royalty arrange- 
ment through Eclipse Machine Co., Elmira, 
N. Y. Principal automotive products at 
present: Automotive brakes, brake linings, 
carburetors, starter drives, hydraulic, pneu- 
matic and vacuum operated controls, power 
steering and power braking, VHF radio 


joints, governors, fuel filters, door con- 
trols, startics, power gearshifts, etc. 
. 


* a 

BOHN ALUMINUM & BRASS CORP., 
Detroit. Founded in 1918 as Charles B. 
Bolin Foundry Co. This company and Gen- 
eral Aluminum & Brass Mfg. Co. merged 
in 1924 to form the present corp. First 

of record: Aluminum and brass 

sand castings for automobile manufactur- 

ers. Principal automotive products at pres- 
ent: Bearings and pistons. 
. * . 

BORG WARNER CORP., Chicago, IIl. 
Founded in 1928 by tion of four 
already old and staple companies, Warner 
Gear Co. (1901), Borg & Beck Co. (1904), 
Marvel Carburetor Co. (1906), and Me- 
chanics Universal Joint Co. (1890). Later 
add other automotive parts manufac- 
turing companies, including B-W Super- 
chargers Inc. (1936), Detroit Gear (1910), 
Long Mfg. Co. (1903), Morse Chain Co. 
(1889), Ingersoll Steel (1884), Pesco Prod- 
ucts Co. (1933), Rockford Clutch Div. 
(1899), and Calumet Steel (1907). Principal 
automotive products at present: carbure- 
tors, clutches, transmissions, drive shafts, 
universal joints, radiators, gears, timing 
chains, fuel pumps, etc. 


Principal automotive products at present: 
Roller bearings for use in cars, trucks, 
farm equipment, tractors, aircraft, ma- 
chinery, etc. 

s . a 


BRIGGS MFG. O©O., Detroit. Founded 
in 1909 by Walter O. Briggs. Manufac- 
tured automobile body paint and trim for 
E. M. F. Co., Abbott and Chalmers. Prin- 
cipal automotive products at present: Au- 
tomobile bodies, stampings, rolled sections, 
and non-ferrous castings. 

. + . 


BUDD WHEEL CO., Detroit. Founded 
in 1921 by Edward G. Budd at Philadel- 
phia. Manufactured wheel and hub as- 
semblies for Willys-Overland. Principal au- 
tomotive products at present: Automobile 
wheels, hubs, drums and brakes. 

. . 

CARTER CARBURETOR CORP., St. 

Louis, Mo. Founded in 1909 as Carter Car- 


in | Duretor Co. Manufactured multiple-jet_car- 
Prin- 


buretors for Hudson Motor Car Co. 


selling agency for Bosch 
Magneto Co. of Stuttgart, . First | cipal moe. at present: Car- 
product of : Principal au- buretors, ters, governors, mechani- 
tomotive products at : M , | cal fuel pumps, electrical pusher fuel 
ge By F ppt TEN Bie 

an , elec! 

FIBRE PRODU co 
a eee: eee Chelsea, Mich. in 1920 by J 


tomotive friction materials. 


AMERICAN BARE ARES PISTON 


IBSON-RAYMOND DIV., As- 

sociated Spring Corp., Detroit. Founded in 

1922 by Associated Spring Corp. Manufac- 

tured springs for the automotive industry. 

automotive products at present: 

Springs, wire forms, and smal) stampings. 
e 


tive products at present 
cord, paper covered wire, 
- . 


: Paper seaming 
filler, trim sticks. 
* 

CHAMPION SPARK PLUG ©O., To 
ledo. Founded in 1907 in Boston by R. A. 
Stranahan and F. D. Stranahan. Moved to 
Toledo in 1910. Manufactured spark plugs 
for automotive companies. Principal aute- 
motive product at present: Spark plugs. 

. * 


CLARK EQUIPMENT CO., Buchanan, 
Mich. Founded in 1917 by Eugene B. Clark 
with merger of George R. Rich Mfg. Cv. 
and Celfor-Tool Co. Manufactured fiat 
high-speed drills for numerous manufac- 
t automotive at 


urers. 
present: Drills and reamers, electric steel 
metal ‘spoke wheels, front and 


fork trucks, railway car trucks, blind riv- 
ets, trailer axles, automatic booster and 
torque converter. 

. 7 . 


CLEVELAND GRAPHITE BRONZE CO., 
Cleveland. Founded in 1919. First manu- 
factured bronze bushings for the automo- 
tive trade. Principal automotive products 

(Continued on Page 32, Col. 1) 
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Year after year— 


CHEVROLET AND CHEVROLET DEALERS 


become 


firmer and firmer friends 


. . . because, year after year, it 
becomes increasingly plain that 
Chevrolet’s advanced factory- 
dealer policies are and will remain 
the friendliest and most profitable 
factory-dealer policies in the auto- 
motive industry. Year after year 
it becomes increasingly plain that 
when you have the Chevrolet 


franchise you have friends. 


CHEVROLET MOTOR DIVISION, General Motors Corporation, DETROIT 2, MICH. 


fee wt 
CHEVROLET 











Salute to Parts Makers 


They Had a Vital Role in First 50 Years 


—and Still Do Today 


(Continued from Page 30) 


at present: Lined bearings and bushings. 
. . . 
COLLINS & AIKMAN CORP., New 


York. Founded in 1890 by C. M. Aikman 
and W. G. Collins as result of purchase 
of G@. L. Kelty & Co. Manufactured win- 
dow shades and curtains. Principal auto- 
motive products at present: Upholstery 
fabrics. 
. * . 

CONTINENTAL MOTORS CORP., De- 
troit. Founded in 1902 at Chicago, IIL, by 
Ross W. Judson and A. W. Tobin, first as 
@ partnership; then in 1904 as the Auto- 
car Equipment Co. of Ill.; name changed 
to Continental Motor Mfg. Co. in 1905. 
In 1906 a Michigan corporation of same 
name was founded to succeed the Illinois 
corporation; name changed to Continental 
Motors Corp. in 1916. First product of 
record: A 4-cylinder, 4-cycle engine (dis- 
played at Chicago Auto Show in 1903). 
Principal automotive products sat present: 
Engines for trucks, buses, and passenger 
cars, 

. * . 


DELCO PRODUCTS DIV., General Mo- 
tors Corp., Dayton, O. Founded in 1909 
by C. F. Kettering and E. A. Deeds as 
Dayton Engineering Laboratories Co. Man- 
ufactured automotive ignition, starting and 
lighting for the Cadillac Motor Car Co. 
P automotive products at present: 
Electric motors and generators, hydraulic 
shock absorbers. 


Motors 
Corp., Anderson, Ind. Founded in 1926 by 
General Motors with merger of Remy Blec- 


DELCO REMY DIV., General 


tric Co. (founded, 1896) and Dayton En- 
gineering Laboratories Co. (founded, 1909). 
Manufactured magnetos for stationary gas- 
oline engines. Principal automotive prod- 
ucts at present: Electric cranking, gener- 
ating and ignition equipment, horns and 
batteries for automobiles, trucks, trac- 
tors, buses, marine and industrial applica- 
tions and aircraft. 
. * > 


DETROIT HARVESTER CO., Detroit. 
Founded in 1922; manufactured tractor 
mowing machines’ for distributors and 


dealers. Principal automotive products at 
present: Window regulators, channel as- 
semblies, automobile hardware, machine 


parts, and power take-offs. 


. ° . 


DOLE VALVE ©0O., Chicago. Founded 
in 1906 by Andrew R. Dole. Manufactured 
double compression couplings for automo- 
bile manufacturers. Principal automotive 
products at present: Couplings, fittings, 
thermostats and special parts. 

. * * 


EATON MFG. ©O., Cleveland, O., with 
branch plants in seven cities. Founded in 
1911 as Torbensen Gear & Axle Co. Ab- 
sorbed Perfection Spring Co., Cox Bros, 


Mfg. Co., American Auto Parts Co., Beans 
Spring Co., Wilcox-Rich Corp., Reliance 
Mfg. Co., Detroit Motor Valve Co. and 
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' Baton-erb Foundry Co. among others. 
automotive products at present: 
| Aiden heaters, leaf springs, valves, valve 
| lifters, valve seat rings, coil springs, lock 
washers, retainer rings, stampings, cast- 
ings and wire. 
. 7. o 
EDISON SPLITDORF CORP., West Or- 
ange, N. J., subsidiary of Thomas A. Edi- 
son Inc, Founded in 1858 by Henry Split- 
dorf; manufactured the Splitdorf-Rumkoph 
coll. Principal automotive products at pres- 
ent: Magnetos and spark Plugs. 


ELECTRIC AUTO-LITE CO., Toledo, O. 
The Lamp division was founded in 1892 
and the battery division in 1898. In 1911 
the manufacture of electric equipment was 
started by Clement O. Miniger, with the 
production of automotive generators and 
electric starting motors. Principal auto- 
motive products at present: Spark plugs, 
batteries, automotive wire and cable, gen- 
erators, starting motors, voltage regula- 
tors, governors, distributors, ignition coils, 
condensers, resistors, speedometers, gauges, 
bumpers, head and tail lamps, hub caps, 
horns, windshield wipers, spring covers, 
magnet wire, molded plastics, deep-drawn 
stampings, die castings, gray iron cast- 
ings, and metal lithographing. 

. . 


FEDDERS-QUIGAN CORP., Buffalo, N. 
Y. Founded in 1896 by Theodore C. Fed- 
ders as Fedders Radiator Works; manu- 
factured radiators for Thomas Motor Car 
Co. Became Fedders-Quigan Corp. in 1913. 
Principal au ve products at present: 
Automobile radiators and car heater cores. 

* . . 


FEDERAL-MOGUL OCORP., Detroit. 
Founded in 1924 at Detroit by the merger 
of Muzzy-Lyon Co. and Federal Bearing 
& Bushing Co. Manufactured bearing met- 
als. Principal automotive products at pres- 
ent: Sleeve bearings, bushings and similar 
precision parts. 
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“We are pleased with both out- 
put and appeoronce of our 
Lincoln Masterluber,” says o cor 


“Our patrons Rave the advantage of Lincoln Lubricating Equipment and bring their 


cars to us with confidence,” soys o Western operator. 


NCOLN Masterlubers are the “last word” 
Le utility and brilliant styling. The cabinets house three 
air-motor operated Lubriguns that dispense lubricants direct 
from original 100-lb. refinery containers and five hose 
assemblies mounted on air-operated, automatic retracting 
reels—two chassis, two gear and one air. Easily removed side -g 


“(T'S THE FINEST THAT MONEY CAN BOY” 





l Lutricating EGQHts 


in compactness, 


Cae 





sales of other services,” says this user. 


wholesaler or write us. 


GENTLEMEN: 
Building Masterlubers. 
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Please send me Complete Catalog and Bulletin on Lincoln Business 
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FULLER MFG. ©O., Kalamazoo, Mich. 





HAYES INDUSTRIES, INC., Jackson, 


Founded in 1912 as Fuller & Sons Mfg. Co. | Mich. Founded in 1935 by C. B. Hayes 


(outgrowth of Michigan Auto Co., manu- 
facturers of the Michigan car). Manufac- 
tured transmissions for both cars and 
trucks. Principal automotive products at 
present: Transmissions for commercial ve- 
hicles. 

* . . 

GABRIEL CO., Cleveland. Founded in 
1904. Manufactured musical horns for au- 
tomobiles. Principal automotive products 
at present: Shock absorbers, coil springs, 
thermostats, flexible metal hose. 

. > . 


GEMMER MFG. CO., Detroit. Founded 
in 1907 by E. A. Skae and E. P. Ham- 
mond. Manufactured steering gears for 
automobile manufacturers. Principal auto- 
motive product at present: Steering gears. 


GUIDE LAMP DIV.,; General Motors 
Corp., Anderson, Ind. Founded in 1913 as 
Guide Motor Lamp Mfg. Co.; became affi- 
Hated with General Motors in 1929. Orig- 
inal company manufactured oil, gas and 
electric automobile lamps for Rauch & 
Lang Electric Carriage Co. and Baker 
Electric Co. Principal automotive product 
at present: Automotive lighting equipment. 

* + . 


HARRISON RADIATOR DIV., 
Motors Corp., Lockport, N. Y. t 
in 1910 as Harrison Radiator Co. by Her- 
bert C. Harrison; manufactured radiators 
for Remington Standard Motor Co. Prinet- 
pal automotive products at present: Cel- 
lular and fin-and-tube radiators, car heat- 
ers, defrosters, thermostats, ofl coolers. 
* « . 


HASTINGS MFG. CO., Hastings, Mich. 
Founded in 1920 by Aben Johnson; manu- 
factured rear curtain lights for Ford cars 
and sold them to automotive jobbers. Prin- 
cipal automotive products at present: Pis- 
ton rings. 


General 
Founded 


“Its merchandising appeal proves 
itself every day in dollars and 
cents,” says one user. 


“Two Masterlubers really give us speed and efficiency in operation and lead to 


panel permits quick changing of drums, They are easy to 
install—only one air-line connection and the Masterluber is 
ready for service. It will pay you to investigate—Ask your 
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upon the purchase of Automotive Fan & 


Bearing Co. Manufactured automotive 
fans. Principal automotive products at 
present: Fans, mufflers, mouldings and 


load stabilizers. 


A CARBURETOR CO., Detroit. 
Founded in 1905 by George M. Holley and 
Earl Holley as Holley Bros. Became Hoi- 
ley Carburetor Co. in 1918. Manufactured 
earburetors for Ford Motor Co. Principal 
automotive products at present: Carbure- 
tors, fuel pumps, ignitions, vaporizers, air- 
craft carburetors. and controls. 


HOUDAILLE - ‘HERSHEY CORP., De- 
troit. Founded in 1912 as the Oakes Co.: 
manufactured motor cooling fans for au- 
tomobile manufacturers. In 1929 the Oakes 
Co., under the direction of Claire L. 

, merged with the following com- 
panies to form the Houdaille-Hershey 
Corp.: General Spring Bumper Corp., Hou- 
daille Corp., Hershey Corp., Skinner Co., 
Ltd., Honan -Crane Corp., Muskegon Mo- 
tor ‘Specialties Co., Bifiex Products Co., 
Detroit Carrier Co. , Jackson Motorshaft 
Co. Principal automotive products at pres- 
ent: Shock absorbers, bumpers, bumper 
guards, ignition locks, brake levers, air 
cleaners, viscous torsional vibration damp- 
ers, camshafts and crankshafts. 


HYATT BEARINGS DIV., General Mo- 
tors Corp., Harrison, N. 5. Founded in 
1892 by John W. Hyatt at Newark, N. J., 
as the Hyatt Roller Bearing Co. Manufac- 
tured roller bearings for line shafting for 
the machinery builders and later produced 
the bearings for the first cars manufac- 
tured. Principal automotive products at 
present: Roller bearings for cars, buses, 


trucks, tractors, etc. 
. s . 


INDUSTRIAL WIRE CLOTH PROD- 
UCTS OORP., Detroit. Founded in 1913 
by F. A. Vollbrecht, I. C. Vollbrecht, and 
W. F. Hoffman, as the Industrial Electric 
Mfg. Co. Manufactured oil pump strainers 
for the King Motor Co. Principal automo- 
tive products at present: carburetor air 
cleaners, crankcase breathers, gas and oil 
strainers, refrigeration dehydrators and 
line strainers. 

. . s 

JOHNSON BRONZE CO., New Castle, 
Ra. Founded in 1901 by P. J. Flaherty as 
the American Car & Ship Hardware Co. 
Manufactured miscellaneous bronze parts 
for automotive, railway and marine con- 
cerns. automotive products at 


present: Sleeve type bearings, bushings 
and bronze parts. 
s + . 
KELSEY-HAYES WHEEL CO., Detroit. 


Founded in 1909 as K. H. Wheel Co. and 
manufactured wooden automobile wheels 
for Ford Motor Co. Acquired Hayes Wheel 
Co. in 1927, Wire Wheel Corp. of America 
in 1929 and Jaxon Steel Products Co. in 


present: Wheels, hubs, 
brakes, rims. 

> . om 
KING-SEELEY CORP., Ann _ Arbor, 


Mich. Founded in 1919 by H. H. Seeley, 
R. R. Seeley, D. E. Seeley and H. W. 
King. Manufactured hydrostatic gasoline 
gauges for Wills Ste. Claire, Inc. Principal 
automotive products at present: Instru- 
ment panels. including speedometers, gas, 
oil, and heat indicators, etc. 
” = 


L. A. YOUNG SPRING & WIRE CORP., 
Detroit. Founded in 1906 by L. A. Young 
as the Detroit Wire Products Co. Manu- 
factured cushion springs for White Motor 
Car Co. Principal automotive. products at 
present: Cushion and back spring con- 
structions, garnish mouldings, valve and 
clutch springs, etc. 

7 . * 

MATHER SPRING CO., Toledo, 0. 
Founded in 1911 by Gordon M. Mather 
and manufactured automobile springs for 
Ford Motor Co. Principal automotive prod- 
ucts at present: Springs and bumpers. 

. . 


McCORD CORP., Detroit. Founded in 
1895 by A. C. McCord as McCord & Co. 
First produced copper, rubber and copper 
asbestos gaskets for railway boiler makers 
and engine builders. Principal automotive 
products at present: Automotive engine 
gaskets, radiators, exhaust pipes, mufflers. 


McQUAY-NORRIS Mra. CO., St. Louis. 

Founded in 1910 by W. K. Norris. Manu- 
factured piston rings for St. Louis police 
department. Principal automotive products 
at present: Piston rings, pistons, pins. 
bearings, valves, bolts, bushings, cylinder 
sleeves. 

. ” . 

MIDLAND STEEL PRODUCTS CO., 
Cleveland. Founded in 1923 by E. J. Kulas 
with merger of Parish & Bingham Corp., 
Cleveland, and Detroit Pressed Steel Co., 
Detroit. Manufactured chassis frames for 
Ford Motor Co. Principal autemotive prod- 


ucts at present: Chassis frames for pas- 
senger cars, trucks, and trailers; axle 
housings, air and vacuum brakes; light, 
medium and heavy stampings. 
. - * 
MODINE MFG. CO., Racine, Wis. 


Founded in 1916 by Arthur B. Modine. 

Principal automotive products at present: 

Farm tractor radiators. 
. . 

MONROE AUTO EQUIPMENT CO., 
Monroe, Mich. Founded in 1917 by William 
McIntyre, father of the present president, 
vice-president and sales manager. -Manu- 
factured tire pumps which were sold to 
auto dealers through jobbers. Principal 
automotive products at present: Hydraulic 
shock absorbers, sway bars and other ride 
control products; easy-ride seats for 
trucks, tractors, etc., material handling 
equipment, molded rubber products, and 
tire pumps. Feit 


MOTOR PRODUCTS OCORP., Detroit. 
Founded in 1916 by the merger of Dia- 
mond Mfg. Co., Rands Mfg. Co., Univer- 
sal Metals Co., Vanguard Mfg. Co., and 
Superior Mfg. Co. First product of record 
is automotive windshields. Principal auto- 
motive products at present: Grained gar- 
nish moulding, front and rear window ven- 
tilation, grained instrument panels, rolled 
shapes, and miscellaneous stampings. 

> . 


MOTOR WHEEL CORP., Lansing, Mich 
Founded in 1920 by merger of Prudden 
Wheel Co., Auto Wheel Co., Gier Pressed 
Steel Co., all of Lansing, and Weis & 
Lesh Mfg. Co., Memphis, Tenn. Manufac- 


tured wood wheels for automotive 
manufacturers. automotive prod- 
ucts at present: Spoksteel and disc type 
wheel, hub metal stampings 


(Continued on Page 34. Col, 1) 
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1899 saw the start of Packard, 


America’s oldest fine-car builder 


“OLD PACIFIC,” a famous Packard which runs 
again in the Golden Jubilee celebration, was the 


















first automobile to run from coast to coast. 
Guided only by a railroad map—forced at times 
to blaze his own trails—Tom Fetch made the 
trip from San Francisco to New York City in 
53 days. The year: 1903, just four years after 
Packard’s founding. 


NEW PACKARD CLIPPER today is winning top 
honors for stunning new styling and brilliant 
performance. Brand-new refinements —68 in all 
—make it the finest Packard ever built. 





With special, pride, on this Golden Jubilee 
Anniversary, Packard salutes the men and 
women of the automotive industry. We have 
known their great spirit of progress, and 
enjoyed their loyal friendship . . . for 47 years. 


* ASK THE MAN WHO OWNS ONE oe 


PACKARD 





‘or passenger car and truck industry and 
Soritenural and implement industry. 
* * . 

MUELLER BRASS O©O., Port Huron, 
Mich. Founded in an to ———— 
munitions for the + 

1919 started making brass 
General Motors and Packard. 
automotive products at present: Variety 
of parts for automobile manufacturers. 


MURRAY CORP. OF AMERIOA, De- 
troit. Founded in 1924 as the Murray Body 
Corp.; manufactured bodies for Willys- 
Overland, Marmon, Graham-Paige, Lin- 
colin, Hupp and Packard. Murray Corp. 
of America founded in 1926 by merger of 
Murray Body Corp. and its subsidiaries 
(J. W. Murray Mfg. Co., H & M Corp., 
Dietrich Inc., Wilson Building Co.) and 
Cc. R. Wilson Body Co., Towson Body Co., 
and J. C. Widman & Co. 


MUSKEGON PISTON RING CO., Mus- 
wom, Mich. Founded in 1921 by George 
“Olsen. Produced automotive piston 
a for Chevrolet. automotive 
products at present: Piston rings. 
o * * 

NATIONAL AUTOMOTIVE FIBRES, 
ENC., Detroit. Founded in 1928. 
automotive products at present: 
tive trim. 


NATIONAL BATTERY C©O., 


Automo- 


St. Paul, 


FOR BETTER BEARINGS 


THE CLEVELAND GRAPHITE BRONZE COMPANY 


Salute to Parts Makers 


They Had a Vital Role in First 50 Years 
—and Still Do Today 


(Continued from Page 32) 
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Ind. Founded in 1895 as the Railway Cycle 
Co., Hagerstown, I 






Mfg. ° , Ind. First manu- 
factured inspection cars for railways. Prin- 
automotive product present: Pis- 
ton rings. 
. . ° 
P. R. & ©O., INC., Indian- 
apolis, Ind. Founded in 1916 by P. R. 
Mallory at Port Chester, N. Y. Manufac- 
tured t t wire for the in- 
candescent a es industry auto- 
Minn. Founded in 1921 by L. J. Shields as | motive at present: Electrical con- 
the National Lead Battery Co. Principal | tacts, electrodes and 
automotive products at present: Wet stor- | holders, bat chargers, auto radio com- 


age batteries. 


. * . 

NEW DEPARTURE DIV., General Mo- 
tors ., Bristol, Conn. Founded in 1889 
by A. F. and E. D. Rockwell as New 

ure Bell Co.; manufactured door 
bells which were sold house-to-house. Be- 
came a part of United Motors Corp. 
1916 and was absorbed by General Motors 


RAMSEY ACCESSORIES MFG. CORP., 
St. Louis, Mo. Founded in 1917 by J. A. 
Ramsey. Manufactured piston inner rings. 

automotive products at present: 
Piston rings, inner rings, piston ring seg- 


in | ents, piston skirt expanders. 
s 


vere as Paul Revere & Son. Manufactured 
sheet copper. Present corporation 

in 1929 after absorption it the 
years of numerous metals companies with 
the parent company. Principal automotive 
Product at present: Radiator fin copper, 
radiator tube brass, radiator tank brass, 
brass rods for carburetor parts, brass, 
copper and aluminum industrial extruded 
shapes, hub cap brass, head lamp brass, 
and head lamp reflector brass. 


REYNOLDS SPRING O©0O., Jackson, 
Mich. Founded in 1919 by W. R. Reynolds 
of Jackson Cushion 


NEW PROCESS GEAR O©O., Syracuse, 
N. Y. Founded in 1888 by Thomas W. 
Meachem as New Process Rawhide Co. 
First automotive products were drive gears 
and pinions manufactured in 1906. Prinei- 
pal automotive products at present: Trans- 
missions, transfer cases, differentials, axles, 
tracts, constant-velocity universal joints. 

. * * 


PACKARD ELECTRIC DIV., General 
Motors Corp., Warren, O. Founded in 1890 
by W. D. and J. W. Packard as Packard 
Electric Co. Manufactured electric lamps 
and transformers, and started marketing 
an electric automotive cable about 1904. 
Principal automotive products at present: 
Automotive cable. 

= a 


s 
PERFECT OIRCLE ©0., 


jon spring construction. 
s * . 


Hagerstown, ROSS GEAR & TOOL OO., Lafayette, 


THE QUEST 


* 


ROUGHOUT THE AGES, since our primitive ances- 

tors discovered that a revolving shaft multiplied the use 

of power... the search for greater power through reduced 

friction has gone on. The bearing industry, as we know it 
today, has evolved from that basic need. 


During the last quarter-century, The Cleveland Graphite 
Bronze Company has rendered an outstanding contribution 
to the advancement of the bearing art .. . Our Thin-wall 
bearing, for example, obsoleted all previous ideas of sleeve 
bearings for internal combustion engines and has saved the 
public untold millions of dollars. 3 


A necessary corollary of this accomplishment was our develop- 
ment of rigid laboratory controls and inspections through 
all the steps of manufacturing ... thus making possible the 
production of bearings on a mass-production basis with uni- 
formity and interchangeability at’ low cost. 


Meanwhile, in the splendid laboratories of our new plant, 
the quest for better bearings goes on. It is the endless search 
for ways to make today’s best product obsolete tomorrow. 


CLEVELAND 


DETROIT NEW YORK CHICAGO 
























ucts at present: Automotive channel, wind- 


Ind. Founded in 1906; manufactured steer- 
lace, etc., and gnochenten! rubber parts. 


ing gears and differential gears for truck 
automotive 


manufacturers. Principal prod- 
ucts at present: Steering gears for pas- STANDARD STEEL SPRING CO., Co- 
senger cars, trucks, tractors, boats, etc. raepolis, Pa. Founded in 1914 by H. R. 
ay eS McMahon. Manufactured carriage springs 
Muskegon. for various an vig. gee a 
‘ohnson | Motive products present: Automobile 
Meh. Founded. in 611. by dean Ring | leaf and coil springs, bumpers, universal 
rn joint and transmission shaft assemblies. 


open steel floor grating. 
* . . 
STEWART-WARNER CORP., Chicago. 
Founded in 1905 by J. K. Stewart as Stew- 
art & Clark Mfg. Co.; present corporation 
formed in 1912. Manufactured speedome- 


Principal 
tive products at present: Piston rings, pis- 
ton and cylinder sleeves, 
° * * 


SKF INDUSTRIES INC., 
Founded in 1904 as Hess-Bright Mfg. 
First 


Philadelphia. 


pe ters which were sold to automotive deal- 


Stevens-Duryea "car. ‘Socame SEY on ers and garages as an accessory item for 
Ine. in 1915. Principal automotive car owners. automotive products 
sonduste 06 present: Ball and roller bear- at present: Speedometers, instruments and 
ings. gauges; Alemite fittings and lubricating 
equipment, car heaters, electronic wheel 

ADAMO balancers. * 8 ¢ 


ARKS-WITHINGTON O., THERMOID CO., Trenton, N. J. Found- 
ed in 1908 by merger of Trenton Rubber 
Co. and Thermoid Rubber Co. Manufac- 
tured hydraulic compressed brake lining 
for the automotive replacement market 
and car manufacturers. Principal automo- 
tive products at present: Brake linings, 
clutch facings, fan belts, radiator hose, 
water hose, couplings and car mats. 


THOMPSON PRODUCTS CO., Cleveland. 
Founded in 1901 by C. E. Thompson, J. 
A. Drider and W. D. Bartlett under the 
name Cleveland Cap Screw Co. Manufac- 
tured cap screws and bicycle parts. Prin- 
cipal automotive products at present: Au- 
tomotive and aircraft engine valves, valve 
seat inserts, pistons, tie rods, drag links, 
valve tappets, piston pins, cylinder sleeves, 
king bolts, spring bolts, tie rod bolts and 
other hardened and ground automotive 
parts; aircraft parts, jet propulsion tur- 
bine wheels and nozzle diaphragms, air- 
craft fuel and fuel booster pumps, etc. 

° . * 


TILLOTSON MFG. CO., Toledo, 0. 
Founded in 1914 by H. C. Tillotson; man- 
ufactured carburetors for Willys-Overland. 

automotive products at present: 
Carburetors and fuel strainers. 


TIMKEN-DETROIT AXLE CO., Detroit. 
Founded in 1909 by H. H. Timken and 
W. R. Timken in Detroit. Prior to 1909, 
the Timken-Roller Bearing Axle Co., Can- 
ton, O. (now Timken Roller Bearing Co.) 
manufactured axles as well as bearings. 
In 1909, axle business was.separated from 
roller bearing business and Timken-De- 
troit Axle Co. was formed. (There are no 
inter-corporate holdings of stock; the Tim- 
ken family, however, from the beginning 
has retained large holdings of stock in 
Timken-Detroit.) Manufacture of Timken 
axles began in 1902 in Canton, with pro- 
duction of both front and rear axles for 
cars; when production started in Detroit 
in 1909 chain drive truck axles were add- 
ed. In 1929 the Wisconsin Parts Co., Osh- 
kosh, Wis., was merged with Timken-De- 
troit. - Principal automotive products at 
present: Front and rear axles for trucks, 
motor coaches and trolley buses; trailer 
axles; transmissions for trucks and trac- 
tors; axles for farm tractors and equip- 
ment; carriers, etc. 

s 


Fuller Buggy Co., Jackson. Principal auto- 
motive products at present: Automobile 
horns. 
. s . 
SPICER MFG. CORP., Plainfield, N. J. 
Founded in 1904 by C. Ww. Spicer as Spicer 
Universal Joint Mfg. Co. Manufactured 


axles, 


sions, 
takeoffs, and torque converters. 


STANDARD PRODUCTS CO., Detroit. 
Founded in 1933 by Dr. J. S. Reid as the 
Easy-On Cap Co. im Cleveland. Manufac- 
tured locking Sa caps for automobile 
manufacturers. Principal automotive prod- 


TIMKEN ROLLER BEARING CO., Can- 
ton, O. Founded in 1898 by H. H. Tim- 
ken and W. R. Timken in St. Louis, Mo., 
as Timken Roller Bearing and Axle Co. 
Moved to Canton in 1904. Manufactured 
carriage axles. Principal automotive prod- 
ucts at present: Tapered roller bearings 
and alloy ——. | 


* * 
UNITED SPECIALTIES CO., Chicago 
Founded in 1936 by Christian Girl; ac- 


quired Mitchell Specialty Co., and United 
Mfg. -& Distr. Co. Principal automotive 
products at present: Oil bath air cleaners, 
ignition switches, direction signal switches, 
rolled shapes, door dovetails. 

. 7. 


WAGNER ELECTRIC CORP., St. Louis. 
Founded in 1891 by Herbert A. Wagner 
and Ferdinand C. Schwedtmann as the 
Wagner Electric Mfg. Co. First produced 
electromobile charging sets for alternat- 
ing current circuits (motor generators) 
for use on electric automobiles. The ‘‘Wag- 
ner System of Automobile Lighting,’’ in- 
volving a generator, storage battery, and 
automatic battery-to-generator switch was 
marketed in 1910 to automobile manufac- 
turers. P. automotive products at 
present: Hydraulic brakes, air brakes, No- 
Rol, hydraulic brake fluid, brake lining, 
and clutch facings. 

* 


. 

WALKER MFG. CO., Racine, Wis. 
Founded in 1912 by W. A. Walker, W. T. 
Walker and W. H. Walker from the old 
Racine Spring Co. First manufactured @ 
tire saving jack which was sold through 
automotive wholesalers. automo 
tive products at present: Electric lifts, ex- 
haust systems and mechanical and hydrau- 
lic jacks for passenger cars, trucks and 
service. 

WEATHERHEAD ‘Co:, leteoevend 
Founded in 1919 by A. J. Weatherhead jr. 
Produced drain cocks for Studebaker. 
Principal automotive products at nt: 
Drain and shut-off cocks, tube fittings, 
hydraulic brake fittings, flexible hose 
lines, dash controls. | 

. 


WILLARD STORAGE BATTERY C0O., 
Cleveland. Founded in 1902 by T. A. Wil- 
lard. Manufactured storage batteries for 
Western Union Telegraph Co. Principal 
automotive products at present: Storage 
batteries, automotive cable and wire, bat- 
tery service equipment. 

. * 


YOUNG RADIATOR CO., Racine, Wis. 
Founded in 1927 by F. M. Young; manu- 
factured radiators “for tractors for Eagle 
Mfg. Co., Appleton, Wis. Principal auto- 
motive products at present: Radiators and 
oil coolers. 


Perkins Motor Inc. 


Construction of a $100,000 glass- 
block building has been started at 
2105 Dixie Hy., Louisville, Ky., and 
Perkins Motors Inc. announces 
that it expects to start business 
on the new site May .20. Recently 
incorporated, Perkins Motors Inc. 
will sell Chryslers and Plymouths 
under the helm of president Mau- 
rice Perkins; Vice-President Bruce 
Dudley, and Secretary-Treasure! 
H. Bemis Lawrence. 
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| What happens when a statistic reads the @lobe? 
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ac We'd be among the first to admit that them are 5 years old or more . . . 71,850 or nearly 
s figures (unanimated figures, that is) often make 26% of them are 10 years old or more! 
7 dull reading . . . except when you can easily trans- AND TO TURN THESE STATISTICS INTO 
t late them into bread-and-butter. SALES... 
et Take, for instance, —_ es oe Now that we’ve whetted your appetite by showing 
a we've comp ed on P. assenger Var segis- you the awesome size of the potential market for 
9 tration oe ea See new cars in this prosperous area, we'll tell youhow . 
ie t ae Se poy Ape a oe on you can cash in on it. Simply concentrate your 
a ( F abl Y col : of ahh Mase. advertising in the Boston Globe, pioneers in auto- 
™ achusetts families!) motive news reporting for more than 40 years. If 
7 In 1944 there were 278,053 pas- you want to win friends and influence statistics, 
a senger cars registered in this advertise in the Boston Globe . . . Boston’s best- 
se area. Today, 269,858 or 97% of read newspaper. 
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Write today for your copy! : % we a © 
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nd (1) Registration by cities and towns 
es (2) Registrations by year of make 
38 (3) Registrations by make of car 
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Body Engineers 
Plan Convention 


In October 


DETROIT. — The a oo 
ciety of Body Engineers, Inc., w 
hold a technical convention Oct. 
23-25 in the Rackham Memorial 
here. It will — a ome 
enginee display by suppliers o 
body aetnialn exhibiting their 
latest and most advanced ideas 
adaptable to automobile bodies; 
and discussions. 

The purpose is to give men of 
the body engineering profession an 
opportunity to meet professionals 
in their respective field and to dis- 
cuss mutual problems as well as 
to view new products. 

General chairman Carl W. Cen- 
| ger last week announced the fol- 
lowing committees: 
' Exhibits, Arthur Bradley, chair- 

man; sessions, John C. Widman, 
| chairman, who is planning a series 

on styling, station wagons, com- 
' mercial bodies, hydro-electric and 
vacuum mechanisms, passenger car 
» engineering, buses and coaches, 
| choice of materials in body con- 
| struction, truck body engineering, 
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with a prominent automotive; work on the $165,000 display room 


speaker for the opening night. 


and garage building for Ferman 


Finance, Harvey J. Anschuetz,|Motor Co., Washington St. and 


chairman; publicity, A. Keller, A. 
H. Haberstump, and A. H. Kibiger. 
CPA Halts Construction 


For Ferman of Tampa 
CPA 


Florida Ave., Tampa, Fla. Claude 
N. Gates, vice-president and gen- 
eral manager of Gates Construction 
Co., said the telegram from the 
CPA gave no reason for the stop- 
page, but it added that a letter of 


has halted construction | explanation followed. 





Tax Reform Supported 


Truman’s Aide Urges Plan to Encourage 
Consumption and Investment 


NEW YORK.—Advocacy of cor- 
porate income tax reforms that 
would strike a balance between en- 
ecouragement of consumption and 
of investment without depriving 
the government of needed revenue 
was expressed by Randolph Paul, 
executive assistant to President 
Truman, at a dinner here last week 
of the Tax Executives Institute. 


Suggesting that the corpora- 
tion tax be eliminated altogether 
or replaced by a nominal fran- 
chise tax for small corporations 
with a limited number of stock- 
holders, Paul, former general 
counsel of the Treasury, said this 
would be accomplished by grant- 
ing to these corporations and 
their stockholders the option of 
reporting as partnerships. 

“The partnership method of re- 
porting corporate income would 
give complete relief from ‘double 
taxation’ and wipe out the discrim- 
ination in favor of interest in- 
come,” he said. “Where it was not 









Armed Services, 





Building trucks for the 
Federal 


FEDERALS HAVE WON .« 


~ 


“ 


By Costing Less to Run! 


For 36 years Federal has been building 
trucks that have enjoyed an outstanding 
reputation for ruggedness, dependability, 
low up-keep cost, long life and bed-rock 


operating economy. 


was cited four times for its 
excellence in wat produc- 
tion. 


FEDERAL MOTOR 


Men in a position to judge—fleet owners, 
maintenance superintendents, service me- 
chanics, dispatchers and drivers—have 


TRUCK CO. ° 


learned by keeping comparative cost 
records, checking lay-up time, servicing and 
running costs that Federal Trucks have those 
qualities of endurance, economy and rug- 


ged all-truck performance that insure 


owner satisfaction. 


DETROIT 


That’s why so many truck users now say; 
“Toss the Tough Jobs to Federal.” 


9, MICHIGAN 


och Win 


FEDERAL FRUEKS 





Since 1910... Known in Every Country —Sold on Every Continent 


applied—to large corporations with 
separate economic entities—I be- 
lieve relief should be given by mak- 
ing a substantial differentiation in 
favor of corporate profits which 
are distributed as dividends. 


“A differential in favor of dis- 
tributed corporate earnings would 
partially offset the existing pre- 
mium on the use of borrowed, 
rather than equity, capital.” 


As a means of distinguishing be- 
tween corporations that are eco- 
nomically separate from their 
stockholders and the many sniall, 
closely held corporations that are 
nothing more than partnerships, 
which would be exempt from cor- 
porate taxation under his formula, 
Paul suggested several possible 
tests, as follows: 


“Do the stockholders have a real 
voice in the formulation of im- 
portant corporate policies, such as 
wage, price and dividend policies? 

the fact of incorporation be- 
stow substantial economic advan- 
tages, such as accessibility to na- 
tional, and perhaps world, capital 
markets? Are corporate character- 
istics—such as limited liability of 
stockholders, easy transfer of own- 
ership and perpetual life—essential 
to the very manner of doing busi- 
ness? 

“These attributes suggest the 
economic separateness of the 
corporation and justification for 
a corporation tax. If they are 
missing to a marked degree, the 
imposition of a corporation tax 
is much more questionable.” 


Paul said the difierential in fa- 
vor of distributed corporate profits 
could be given by making an ad- 
justment for the corporation tax 
on distributed profits at the in- 
a rather than the corporate 
eve 


He pointed out that this could 
be done by imposing a tax on all 
corporate profits and treating it as 
a withholding tax when dividends 
are distributed, or by crediting the 
corporation tax on _ distributed 
earnings against the personal in- 
come tax of the dividend recipient. 
Both pose many difficulties, but 
could be made fair to low-bracket 
stockholders, he added. 


Paul further noted that if it were 
absolutely necessary to stimulate 
business expansion and increased 
production by a tax incentive in 
order to achieve a high level of 
income and employment, some de- 
duction for investment in new cap- 
ital additions—but not for acqui- 
sition of an old plant—could be 
allowed for purposes of the tax 
on undistributed carnings. The 
Swedish plan of reducing taxes for 
enterprises that undertake con- 
struction during periods of busi- 
ness recession might also be con- 
sidered, he declared. 





Committeemen 


Named in R. I. 


PROVIDENCE, R. I.—The Rhode 
Island Automobile Dealers Assn. 
has announced the members of its 
eight committees for the coming 
year, as follows: 

Membership Committee — Joseph 
M. McEvoy, chairman, Edward B. 
Jones, Clairmont L. Grinnell, Ro- 
meo I. Asselin, Julius L. Abrams. 
Legislative Committee — Frank F. 
Crook, chairman, Harry Sandager, 
Harold A. Lanphear, G. Merlyn 
O’Keefe, Leo P. Carey. Bulletin 
Editor — Harry Sandager. Dealer 
Relations Committee — Frank S. 
Shy, chairman, Albert W. Howard, 
Perry A. Adair, Eugene J. Brady, 
Joseph H. Main. 

Social Committee — Frank J. 
Kohl, chairman, Wallace Sefsick, 
Joseph M. McEvoy, Edward B. 
Lawson, C. George DeStefano. Pub- 
licity Committee—Harry Sandager, 
chairman, Frank F. Crook, Edward 
B. Jones, Frank S. Shy, Walter E. 
Winters. Auditing Committee — Al- 
bert W. Howard, chairman, Phil R. 
Graves, Samuel B. Goldberg. Occu- 
pational Training - Advisory Com- 
mittee—Albert W. Howard, chair- 
man, Frank 8. Shy, Harry Sand- 
ager. 


Need a Service Man—Want a Job—try & 
Want Ad in Automotive News. They get 
quick results! 
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, wheels of the motorcar which Charles B. King drove on Detroit streets 


20 years ago have never stopped moving ahead. 


The early mechanics who built such “horseless carriages” did have their 


momentary setbacks, but they kept on trying — and advancing. 


Then came men with vikees to back these pioneer automobile builders. Together 
they saw the bright future for this new, swifter way of carrying people and 


things from place to place. 


Thus, year by year, the industry grew and motoring advanced. 


| ONWARD...TO THE NEW DAY 


Now we close this chapter of 50 years of glorious progress. Another chapter 


opens — one filled with even greater promise. 


In this new stride forward, as from the start of the industry, Collins & Aikman 


will be alert to the creation and production of finer fabrics for finer motorcars. 


Through new weaves, new fibres, new blends, new dyestuffs and new manu- 
facturing processes, we shall continue to seek the privilege of working closely 
with the automotive industry—so that together we can hring new advances to 


this vital lifeline industry of America. 


COLLINS & AIKMAN CORPORATION 


200 Madison Avenue, New York 
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Veteran Benefits | 
Going to 220 
New Auto Shops 


WASHINGTON.—More than 200 
veterans who have opened automo- 
bile repair services and garages 
are operating with the help of self- 

employment allowances under the 
GI Bill of Rights, a Veterans ad- 
ministration survey has revealed. 

Proprietors of general auto re- 
pair shops numbered 167 of the 
total of 220. Other types of auto- 
motive services represented were 
rental services, automobile top and 
body repair shops, and battery and 
ignition establishments. 

A total of over 200,000 veterans 
are on VA rolls for self-employ- 
ment allowances, representing over 
260 different types of vocations. 
Farmers account for 85 percent of 
this figure. 

The survey, which was the first 
of a series, included all claims filed 
from the beginning of the self-em- 
ployment allowance program in 
November, 1944, until last Jan. 1, 
a 14-month period. 

If net earnings for a given 


SS eh 





TWO GENERAL TIRE veterans were presented with service pins in Akron recently. 
A. H. Rude, executive vice-president of Aerojet Engineering Corp., a General Tire sub- 


sidiary, joined thé company as a dealer in 1921. Since 
capacity. George Walker became a General distributor in Char- 


served in an executive 


took over Aerojet he has 


lottesville, Va., in 1923 and is now assistant to Howard Bellows, eastern division man- 


ager. Shown abo 
President L. A. 
liam O'Neill. 


MeQueen 


month are less than $100, allow- 
ances are available to veterans en- 
gaged in independent enterprises 
for profit. VA pays the difference 
between net earnings for the 
month and $100. 

Total amount of entitlement .de- 
pends upon length of military serv- 
ice, with,a maximum of 10 and 


ve, left to right, are Walker, who received a 20-year pin from Vice- 
» and Rude, who received a 25-year pin from President Wil- 





two-fifths months if the veteran 
has had over 9% months of active 
duty. 


Billings Renovates 
Charles W. Billings (Chrysler), 
Babylon, Long Island, N. Y., is 


completing a renovation program 
costing about $10,000. 


Roads Shackled, Too 


U. S. Chief Says Lack of Labor, Materials 
Holds Up Building Plans 


By Bernie Thomas 
Staff Writer 


DETROIT.—The highway build- 
ing industry is shackled by the 
same exigencies which confront 
the automobile industry, Thomas 
H. MacDonald, federal commis- 
sioner of public roads, told-the De- 
troit Economic Club here last 
week. 

“Dollars will not build roads 
when labor, materials, and equip- 
ment are lacking,” MacDonald de- 
clared. 

The Federal Works Adminis-_ 
tration recently announced ap- 
portionment of the second $500,- 
000,000 of the $1,500,000,000 fund 
authorized by the Federal-Aid 
Highway Act of 1944 to assist 
states in developing a three-bil- 
lion dollar highway program, 

Following what he described as 
a five-year highway construction 
holiday, MacDonald said that plans 


‘ 





A. D. Ellis Mills Incorporated is a specialty mill, founded in 1863, manufacturers 
of highest grade woolen fabrics for uniforms, automobile upholstery, billiard cloths 
and other specialty fabrics. 


Recipient of the Army-Navy “E” with four stars, for excellence in production 
of Marine Uniform Cloths during World War II. 













LOD ELIS- WILES- INCORPORATED 


i 


. 7] 


We have grown with New England 
and kept abreast of.developments in the 
textile field. From the early manufac- 
ture of high grade upholsteries for 


horse-drawn vehicles to 


upholstering 


America’s newest and largest airplanes, 
quality of product has been our watch- 


word and the basis of our reputation. 





are now rapidly maturing for high- 
way projects estimated to cost 2.6 
billion dollars. At the present time 
contracts are let or pending for 
9,400 miles of improved highway 
at an estimated cost of half a bil- 
lion dollars. 

“But, it is doubtful,” MacDon- 
ald asserted, “if more than 50 
percent of this total will . be 
placed under contract during the 
next six months.” 

Present contract letting is con- 
servative, MacDonald explained, 
because of the uncertainty prevail- 
ing between both highway officials 


and highway contractors. In the 
meantime he pleaded for patience 
and confidence because “highway 
officials know where they are go- 
ing and why.” 

“The highway of the future has 
been planned,” MacDonald stated, 
“to meet the need of the motor 
industry. We do not expect the 
motor imdustry to conform its fu- 
ture product to operate on present 
highway systems.” 

Promising that future highways 
would extend and enlarge the serv- 
ice of the motor vehicle for all 
people, MacDonald added, “for 
those in other countries it may 
take longer but gradually the serv- 
ice of the motor vehicle will be- 
come universal.” 


Highway research, he _  ex- 
plained, has attempted to arrive 
at the answer of what will even- 
tually constitute adequate high- 
Way systems. 

It has revealed, he said, that pre- 
war top speeds of 70 to 80 miles 
per hour have not shown any ten- 
dency to increase. Therefore, he 
believes that speed problems on 
roads of the future will involve 
many drivers driving at present 
speed limits and only a few at the 
lower speeds, rather than a gen- 
eral raising of the speed averages 
now prevalent. 

MacDonald declared that safer 
highways in the future will de- 
mand improved designing and en- 
gineering. Because today’s speeds 
of 70 miles per hour require con- 
tinuous unobstructed vision 600 
feet for safe stopping and a dis- 
tance of 2,600 feet for passing, Mac- 
Donald said: 


“These factors will force many 
limitations on highway engineers 
in ascertaining grades and curves.” 


MacDonald does not think 


than in the prewar period. He 
admitted that better equipment 
is now available. But, he said, 
this advantage would be offset 
by higher specification demands 
* both materials and engineer- 

g. 

He accented that the highway 
improvement plan was not an em- 
ployment program. He said it must 
not be delayed until there is a need 
for relief employment in the way 
of public works. 

“The need for highway improve- 
ment is here today,” he concluded. 
“Only the problems we now face 
offer a reason for delay and this 
is best proven by the rising num- 
ber of accidents which are due in 
part to overloaded, inadequate and 
consequently unsafe highways.” 


Career Advice 
Dealers Take a Part 


In School Program 


NEWARK, N. J.—Auto dealers 
were represented ‘In the annual 
Career Day program at Central 
Commercial and Technical high 
school last week. 

Otto P. Henneberger, business 
manager, New Jersey Automotive 
Trade Assn., addressed two classes 
on the value of being good me- 
chanics and the need for keeping 
autos in good repair as a safety 
factor. 

Officials of the association be- 
lieve that such participation with 
other leaders in the city’s business 


‘life is good for the industry and 


the public. 


Durrence Pontiac Builds 
Durrence Pontiac Co. is con- 
structing a new building at a cost 
of $20,000, to be used as the Pon- 
tiac dealership in Waycross, Ga. 
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Motor transport has come a long way from 1896 to this year of the automotive 
industry’s Golden Jubilee. And GMC has been responsible for many milestones 
in the fifty year evolution of commercial vehicles. 


In 1902, the GMC ancestor pictured at the right above was one of Michigan’s 
earliest motor trucks. In 1909, a ‘‘Rapid GMC’’ made the first successful truck 
ascent of Pike’s Peak. A few years later, another GMC ancestor—Yellow Cab 
—produced the first built-for-the-purpose taxicabs. GMC buses. . . forerunners of 
today’s sleek, streamlined GM coaches... appeared as early as 1910. 


GMC Model 16 was adopted as standard for all 34-1 ton military uses in World 
War I. In World War II, GMC became the leading producer of military vehicles 
—building nearly 600,000 Army trucks and ‘‘Ducks.”’ 


GMC has long been the foremost builder of integral type coaches and the nation’s 
most complete line of motor trucks. It has pioneered such outstanding 
truck ‘‘firsts’’ as six-cylinder engines, four-wheel brakes and dual-performance 
rear axles . . . and such coach innovations as rear mounted engines, 
aluminum body construction, Hydraulic Drive and 2-cycle diesel power. 


But past progress is only a foundation for future achievement. With 
new plants under construction which will increase floor space by 
40 per cent... with new skills gained in war production ... with 
new ideas for new ‘‘firsts’’. . . itis GMC’s aim to continue to 
set the pace in the manufacture of commercial vehicles. 


GMC TRUCK & COACH DIVISION—GENERAL MOTORS 


WORLD'S LARGEST EXCLUSIVE MANUFACTURER OF COMMERCIAL VEHICLES 





(Standing bebind Table) 


JOY—The Great Believer in 
Detroit and the Lakes region as 
the coming industrial center of 
the world. Co-founder of Pack- 
ard, he early established fame 
for American fine cars. 
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(Seated at Yabley) CHAPIN—Prominentfound- 


KETTERING—Ionventor, 
Master Researcher; his efficient 
self-scarter multiplied users for 
automobiles; worked with 
Thomas Midgley Jr., in the de- 
velopment of Ethyl gasoline. 


ing father of many automobile 
companies, including Hudson; 
with Henry Joy sponsored the 
program that gave America the 
world's best highways. 


KING—Inventor in many 
fields, first to drive a ““Horseless 
Carriage” in Detroit. His pro- 
posal in 1895 led to the first 
association in America to pro- 
mote the automobile industry. 


CHRYSLER—The Engineer 
and Great Innovator, who built 
an automotive empire by intro- 
ducing many of today's widely 
adopted safety and comfort en- 
gineering features. 


LELAND — Master Mechanic, 
Engine Designer, whose close 
precision workmanship led to 
the first automobiles with inter- 
changeable parts. Founder of 
Cadillac and Lincoln. 


DODGE —John, and his broth- 
er Horace, expert machinists 
and consultants, contributed 
greatly to earlier cars and be- 
came famous makers in their 
own name. 


MACAULEY —Long leader 
of Packard; many times Presi- 
dent of the Automobile Manu- 
facturers Association; wartime 
President of the Automotive 
Council for War Production. 


DURANT-—The Great Expan- 
sionist, whose daring plans 
brought vision to the infant in- 
dustry, and orderly growth, 
financial strength, into the cha- 
otic early years. 


MAXWELL—The “Strong 
Right Hand” of many of the 
early Great, and Production 
Genius of his day. Renowned 
for establishing many produc- 


tion procedures. 


DUR YEA — Charles, 25% 
by his brother Frank, 
demonstrated in 1892. 
successful gasoline car 10 
ica, and opened the first 
mobile factory. 


NASH —The Great Or 
who set several of today 
known cars on an efficient? 
who founded Nash Mowe 
carried on the traditions 
famous Rambler cats. 
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you gave us never grow less... 


FORD-The Great Idealist, 
courageous founder of the Ford 
Motor Company. First to show 
how prices could be lowered, 
wages increased, through mod- 
ern assembly line production. 


OLDS—The Great Teacher— 
whose “Merry Oldsmobile’ 
was a training school for mary 
later famous car makers. First to 
put the automobile into large 
Scale production. 


HAYNES—Outstanding Met- 
allurgist and inyentor who, with 
the Appersons, Elmerand Edgar, 
figures prominently among the 
earliest of pioneer American au- 
tomobile builders. 


SLOAN —The Great Executive, 
who has devoted a lifetime of 
service to the automotive indus- 
try, and who so capably has led 
General Motors for the past 
23 years. 


STUDEBAKIR—Pioneer, en- 
gineer, who with his brothers 
formed a company whose fame 
spanned the transition period 
from fine carriages and wagons 
to present motor vehicles, 


As it has been grantcd to few men, 
you have seen the full glory of the dream 
that was born of you at the turn of the 
century. 

What you wrought in steel has become 
part and parcel cf a people . . . an indivisible 
piece of the mind, the body and spirit of 

America. It has brcken the barriets that 

separated men, and men’s minds . . . linked 
together neighbor to neighbor, town to city, 
into one great common nation. 

Conceived in adversity, in poverty and 
struggle, your dream has grown to be the 
magic touchstone of progress .. . creator of 

the mightiest industrial power, and the 

highest living standard the world has ever 

known ...Your machine shops have come to 
be America’s great arsenal for victory in war, 
and the pulsing heart of its prosperity in 
peace. 

To you who:are pictured at left—and to 
the many other great pioneers who stand 
shoulder to shoulder in honor with you today 
—we of this generation raise this toast .. . 

“May the great vision you have bequeathed us 


never grow less im our keeping...” 


Marh. Blatara. 


Division of Nash-Kelvinator Corporation, Detroit, Michigan 


Copies of the above picture, suitable for raming, will glad’y be sent you om request. 








o 
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Trico Gets Buff 


alo Property 


For $812 Million Expansion 


BUFFALO.— Trico Products 
Corp., has disclosed acquisition of 
all or part of several city blocks 
of property near its, plant at 817 
Washington St. and plans to erect 
an addition costing $4,000,000. Ma- 
chinery and equipment will cost 
an additional $4,500,000. 

Oldest exclusive manufacturer of 
automobile parts in Buffalo, the 
company is launching into a broad 
field of automobile accessory pro- 
duction. 

The company, which special- 
izes in the manufacture of wind- 
shield wipers and windshield 
washers, is expanding on a large 
scale into a promising new field 
—that of harnessing air power 
for lifting and lowering auto- 
mobile windows by a touch but- 
ton. 


This device already is in pro- 
duction. Also in production is an 
instrument used to produce an 
auxiliary source of suction. 

This auxiliary device consists of 
a vane member which oscillates in 


Century of Truck 


conjunction with the oil pump, 
producing a secondary source of 
vacuum. Connected with the wind- 
shield wiper air line, the “vacuum 
pusher” builds up a high vacuum 
which increases with acceleration 
of the automobile engine. 

The company said the “vacuum 
pusher” will appear as standard 
equipment on early fall models of 
new cars of a leading manufac- 
turer. 

Acquisition of the additional 
property will make possible, the 
company said, “a total addition 
of about 700,000 square feet of 
manufacturing floor space built 
in multiple-floor structures.” 

Two other buildings have been 

purchased by the company which 
will provide warehouse space of 
50,000 square feet and will be oc- 
cupied by Trico this summer. 


In the past few months Trico 
has expanded manufacturing oper- 
ations in its two Buffalo plants, 
including the former Ford assem- 
bly plant. 


‘80 feet of A. 


New Charger 
Hartman’s ‘Super 80’ Called 
Lighter, Compact 

Hartman Corp. of American an- 
nounces production of a _ small 
rapid battery charger said to com- 
bine light weight, maximum port- 
ability and compactness never of- 
fered before. 


Known as the Super 80, the 
charger derives its name from the 
fact that it has an output of 80 
amperes, weighs 80 pounds and has 
C. cable which al- 
lows a large radius of action from 
any electrical outlet. Other fea- 
tures include a heavy duty recti- 
fier; double handles, for easy lift- 
ing; rubber-tired 8-inch steel 
wheels and swivel caster; large 
“quick read” 0-100 ammeter; auto- 
matic time switch; and heavy- 
duty, bronze plyer-type battery 
clamps with serrated jaws and in- 
sulated hand grips. 

Further information will be sent 
upon request by Hartman Corp. of 
America, 6417 Manchester, St. 
Louis 10, Mo. 


“WE HAVE FOUND YOUR Want Ad 
Dept. to be always more than satisfac- 
tory.’’—David T. Robinson Co. (Dodge- 
Plymouth), Philadelphia, Pa. 











FOB FACTORY 





Bumper, Spring Scarcity 
Irks Manufacturers 


By A. H. Allen 


SUBSTITUTION of wood planks for steel bumpers on hun- 
dreds of new cars because of the inability of manufacturers 
to receive bumpers in sufficient quantity to keep step with 


assembly lines is becoming commonplace. 


The shortage 


springs, it is said, from the fact that bumper suppliers are 


finding it virtually impossible 
to obtain the necessary man- 
power to handle the tedious 
| polishing operations required be- 
\fore plating. Bumpers today have 
been curved to the point where it 
is claimed almost impossible to 
|afapt them to automatic polishing, 
and hand polishers are a disap- 
pearing race, because the work re- 


|quires considerable manual effort | 


|which most working people today 
‘would rather forget. , 

i} Meanwhile the new cars go out 
to their owners minus bumpers, 
and when they will ever get the 


.. A PICTURE HISTORY 





1906 The first Mack commercial gasoline vehicle was 
delivered in 1900. It operated as a bus and later as a truck 
for 17 years. By 1906, the automotive industry’s tenth 
birthday, Mack trucks had many advanced features, in- 
cluding the “thigh cab” (above), granddaddy of today’s 


cab-over-engine design. 





1916 Ten years latercame the famous AC “bulldog” model 
which made the phrase “built like a Mack truck’”’ a popular 
synonym for rugged strength. You can still see many of 
these trucks grinding along through city streets, stead- 


fastly making money for their 
at home in modern traffic. 


owners and looking quite 
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1926 More powerful engines were being used, and by 1926 
pneumatic tires were fast displacing solids and making 
possible greater road speeds. These progressive trends, plus 
certain exclusive refinements of Mack engineering, were 
embodied in the Mack AB. 
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1946 Today, with World War II experience crowning its 


46 years of production, Mack again takes the lead in build- 
ing the world’s hardest-working trucks . . . trucks which 
set industry standards for stamina, performance, 


economy and long life. 
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1936 An important milestone in truck history was the 
introduction, in 1936, of the now widely-used Mack EH— 
a model which surpassed anything previously attained in 
truck performance. . 









Slack 


TRUCKS 
FOR EVERY PURPOSE 


Mack Trucks, Inc., Empire State Bldg., New York 1, N. Y. 


. . - Factories at Allentown, Pa.... Plainfield, N. J... 


- New 


Brunswick, N. J.... Long Island City, N. Y. ... Factory 
branches and dealers in all principal cities for service and parts. 


PERFORMANCE 


E COUNTS! 


missing parts no 
one knows. One 
m anufacturer 
last week report- 
ed the situation 
so bad that not 
even bumper 
brackets could be 
provided on fin- 
ished cars. 

brac- 
kets, there is 
little that can 
be done in the 
way of provid- 
ing bumper protection, so deliv- 
eries to customers were halted 
until at least the brackets could 
be supplied to hold wood planks. 

of ~ a 





A. H. Allen 


Orange Crates 
For Seats? 


On top of this situation has come 
a critical shortage in hard-drawn 
steel wire for seat cushion springs. 
One wag has suggested that if 
wood planks can serve for bump- 
ers, then it might be possible to 
provide orange crates for seats in 
the absence of upholstery springs. 

The spring shortage arises 
from the fact that steel mills are 
—. it impossible to keep up 


suicide to produce 
spring wire, mills rejected this 
business and turned to other 
wire commodities, which showed 

a better chance of profit. On 
Feb. 15 a $6 per ton increase in 
spring wire was authorized and 
on Apr. 1 another $7 per ton was 
granted, along with the cancella- 
tion of quantity discounts. 

Net result is that now mills 
probably can furnish spring wire 
and stay in the black, but they 
find their long-term commitments 
made earlier this year preventing 
them from scheduling the neces- 
sary tonnage of spring wire. 

* * * 


Spring Shortage Halts 
Auto Assembly Lines 


AND SO automobile assembly 
lines are slowed to a stop in some 
cases, probably the first occasion 
in their history when spring wire 
has been the nigger in the wood- 
pile. ‘ 

The situation is made doubly 
acute because of the fact automo- 
bile plants do not carry any ap- 
preciable inventory of springs, op- 
erating almost on an hour-to-hour 
basis in respect to this commodity 
because of the difficulties involved 
in’ storing any large quantity of 


them. 
Bg * * 


Conspiracy Buncombe 


Attracts Believers 
IT IS A sad commentary on the 


‘| situation today to have to report 


that many of the average “men in 
the street” think there is an actual 
conspiracy on the part of the au- 
tomobile industry to keep cars off 
the market until prices are high 
enough to permit a profit. 

Obviously there is not one 
word of truth in such a belief, 
but that is the way the human 
mind operates, so there is little 
to be done about it. 


Perhaps the industry might well 
consider some sort of public re- 
lations job to correct such mis- 
apprehensions, for eventually they 
are bound to hurt. If the average 
man who understands little about 
automobile manufacturing could 
have’ some faint appreciation of 
the scores of difficulties currently 
standing in the way of mass pro- 
duction of passenger cars, he would 
be less inclined to take stock in 
mutterings about withholding cars 
from the market deliberately. 
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... like California without the 


This is California’s great 
Inland Market . . . the 
Valley of the Bees... 
where The Fresno Bee, 
The Modesto Bee and 
The Sacramento Bee give 
81% coverage of 134 
Billion Dollar Buying 













of trading area. 


Sen 
erage in ABC city zone, 


THE SACRAMENTO BEE is HOME- 
DELIVERED to 94 out of every 100 
families in the ABC city zone. 


THE MODESTO BEE offers 91% 
coverage in ABC city zone; 57% 


THE FRESNO with 
coesledion tetwees Sem tromtionn 
and Los Angeles, gives 90% cov- 





BILLION DOLLAR VALLEY OF THE BEES 


Seeseverersseseneesseesessses SSCCH KES SSSSESHeSsaTeSseceeseeTeseseesseEeeseEesEsese”, 


MAGINE MASSACHUSETTS without Boston . . . or Maryland without 
Baltimore. No more inconceivable than California without her rich INLAND 


market, the Billion Dollar Valley of the Bees. 

Retail sales in the Valley EXCEED Boston’s and Baltimore’s. Effective Buying 
Income has climbed to 1% billion dollars. Twenty-one entire STATES have 
less.* 

Put down this tested tip on Valley advertising coverage: because the Valley 
of the Bees is an isolated market, you need LOCAL newspapers. By far the 
best newspaper coverage comes from the three McClatchy dailies. As a trio, 
The Sacramento Bee, The Modesto Bee and The Fresno Bee dominate in an 
area boasting 83% of the Valley's people . . . 81% of its EBI . . . 88% of 
its total retail sales. 


THE SACRAMENTO BEE - THE MODESTO BEE - THE FRESNO BEE 


MCCLATCHY yy NEWSPAPERS 


National representatives -.. O'MARA & ORMSBEE, INC. 
New York - Los Angeles « Detroit - Chicago « San Francisco 

















Prospects on File 


Polk Reports Tell Dealers and Makers 
Who Buys What, Where, and When 


DETROIT.—The automotive in- 
dustry is the only industry that 
knows who buys its products, when 
they buy, what they buy and, more 
important, where they live. ‘ 

The information is contained in 
the files of the R. L. Polk and Co., 
statisticians and record-compilers 
for the automotive industry. 

By means of such data the in- 
dustry has learned how to dis- 
tribute its cars more efficiently. 
It knows constantly how each 
market is going. And when it de- 
sires, it can contact car owners 
and prospects direct, because it 
knows who they are. 

With resumption of new car pro- 
duction, the Polk organization an- 
nounces it will resume this report- 
ing service. 

Car registration information over 
a period of years reveals that own- 
ers of late model cars tend to buy 
new cars more than used cars, and 
owners of cars four or five years 
old buy “newer used” cars. 

Having the names of car own- 
ers, and the year and model car 





2 the fill-till-you-s 


(WASTEFUL and HAZARDOUS) 


3 the blowback 


and HAZARDOUS) 


the VENTALARM *_- 





trucks, taxicabs, and passenger cars. 


they own, auto dealers can tell 
who is in the market for a new 
car and when. 
Based on its registration lists, 
the Polk direct mail advertising 
division is able to make mailings 


for dealers throughout the coun-. 


try. It is able, for example, to se- 
lect the names of owners of all 
Plymouth cars in a given section 
of a city by year and model. 

It creates and prepares mailing 
of letters, cards, and promotional 
material directly to car owners, 
and imprints the material with the 
dealer’s name. The capacity of Polk 
plants is more than 2,000,000 pieces 
of mail daily. They estimate their 
mailings amount to 1/400 of the 
nation’s total. 

In 1922, at the request of the 
motor industry, Polk began to de- 
velop a system for securing sales 
reports on all new cars sold. Man- 
ufacturers wanted to know where 
to establish new dealerships and 
how sales were in comparison with 
competitive makes. 

At first, reports were made by 


AUTOMOTIVE NEWS, JUNE 3, 1946 





MEMBERS OF the Berkey (0.) Volunteer Fire department put out a 


fire as a new four-wheel drive fire truck 


demonstration 
developed from the Willys-Overiand civilian 


jeep pumps water from this stream. The fire truck, less than seven feet tall, carried its 


erew of five men over rough and 
as it answered a staged fire alarm. The fire 


make and county only, regardless 
of body type or model. Later the 
service was expanded to include 
that information along with totals 
for cities and towns within the 
counties. Polk new car sales re- 
ports and registration information 
now embrace more than 45,000 
towns in the 3071 counties of the 
nation. 


In 1925, Polk undertook a sur- | reports the number of each make 


of filling 
asoline tanks 





the dribble 


__ fis 
“ @ 


(TIME CONSUMING) 


(WASTEFUL 


(SAFE—FAST—ECONOMICAL) 


VENTALARM is the only method which (1) assures filling at 
maximum pump speeds (2) to the proper safe level within 
the tank, thereby (3) establishing an expansion zone within 
tank. 


VENTALARM is original equipment on 15 makes of buses, 


Spe 


then through the creek and up the far bank 
was out in less than four minutes. 


vey on trucks and commercial 
vehicles. The truck report is now 
similar to the new car report. 
In 1941, the Polk files contained 
the names, addresses, and the 
make of car and the year model 
of more than 27,000,000 passen- 
ger car owners and 4,500,000 
truck owners. 

In addition, once each year Polk 
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cify Scully 


VENTALARM when you order new automotive equipment. 


SCULLY 


Watch for the new 1947 models with the easy-filling VENTALARM equipped gasoline tanks 
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SCULLY SIGNAL COMPANY, 88 FIRST ST., CAMBRIDGE 41, MASS. 





and year model operating in each 
county of the country. Another 
service reports dealer’s sales, to 
show who is selling and who is 
not. 

The count of automobiles in use 
is used by the industry in estab- 
lishment of parts and accessories 
depots, and in determining the 
market for such equipment. It 
points out to a dealer how much 
of a parts stock he should carry. 

In establishing dealerships, prior 
to the war, factory representatives 
used Polk reports to guide local 
bankers in financing new dealers. 
The data also helped determine 
the size of territory a dealer could 
cover adequately. 





Evans Reports 
Ford Heater 
Problem Solved 


DETROIT.—A solution to the 
traditional problem of securing 
passenger comfort from water cir- 
culating type heaters in Ford 
trucks, buses and passenger cars 
has been announced by engineers 
of Evans Products Co., Detroit. 

The Evans development consists 
of using both water pumps in se- 
ries to obtain maximum water flow 
through the heater and of using 
both engine blocks as a source of 
hot water. 

Ford heater-booster equipment 
has been developed by Evans en- 
gincers to enable operators of Ford 
vehicles to adapt their present wa- 
ter circulating heater systems to 
this series hookup. 

According to A. R. Lintern, man- 
ager of the Thermo-Aire division 
of Evans Products, it has long 
been realized that there is plenty 
of heat in the Ford engine block. 
However, the usual system used 
in Ford vehicles proves inadequate, 
since it draws heated water from 
but one engine block and makes 
use of but one water pump. 

Lintern said the Evans Ford 
heater-booster system, making use 


‘lof the combined pressure of both 


water pumps and the heat of both 
engine blocks, guarantees a de- 
livery of hot water to the heater 
at a predetermined thermostat set- 
ting while maintaining a balanced 
temperature in both engine blocks. 


W. Va. Dealers 
Meet Sept. 16-17 


CHARLESTON, W. Va.— Dates 
for the annual convention of the 
Automobile Dealers Assn. of West 
Virginia have been set for Sept. 
16 and 17, it is announced by Wil- 
liam Randolph, executive secre- 
tary. Site of the convention has 
not been selected by the conven- 
tion committee, but will be an- 
nounced shortly. 

According to Randolph, the 1946 
convention will be the largest and 
most extensive ever attempted by 
the Mountain State dealers. More 
than 500 dealers are expected to 
attend. 


Barrett Again Heads Up 


Chicago Buick Dealers 

CHICAGO.—Steve J. Barrett of 
the Logan Square Buick Co. has 
been reelected as president of the 
Buick Dealers Assn. at the annual 
meeting here. 

Also returned to office were Wal- 
ter Gerwig of Gerwig-Nelson Mo- 
tor Sales, Inc., as vice-president; 
Ed Reynolds of North Shore Buick 
Co., Ine., as treasurer, and Joseph 


Marshall of Joe Marshall Buick, as 
secretary. 


Blomberg Buys Building 
For $100,000 in Asheville 

Harry Blomberg (Cadillac - Pon- 
tiac), owner of Harry’s Motor Inn. 
Asheville, N. C., has purchased the 
building on Haywood St. which he 
operates as a storage garage and 
filling station for a reported con- 
sideration of approximately 
$100,000. 

Blomberg said that he has ex- 
tensive plans ready for the build- 
ing on his Motor Inn property on 
Haywood St., to be put in effect as 
soon as a sufficient quantity of 
building materials is available. 
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THE HORSELESS CARRIAGE 


We've come a long way since the so-called “good old days.” 


Through these few years of American history the “horse- 
less carriage” came of age. From an idea it grew to become 


America’s greatest single industry. 


But it did more. It reshaped the pattern of living for every 
American. It brought about the world’s greatest network of 
fine roads. It linked hamlets to villages and villages to cities. 


It helped cities grow where villages stood before. 


It gave every man a new concept of time and space. It be- 
came an instrument that contributed both to man’s pleasure 
and economic progress. For every man it meant wider hori- 


zons; a greater scope for his abilities; a richer and fuller life. 


All this was done through vision; by the American tradition 
of building great things out of the dreams of men; by the 
American way of doing things that makes better products 


for more people. 


The history of America’s world leadership in air trans- 
portation is another great and parallel American story; born 


also of vision; built also by energy and purpose. 


Not so long ago the “flying machine” was only a curiosity. 
Today, in America’s new Air Age, giant transports are giving 
men still newer conceptions of their abilities through pro- 


viding the means to travel to any point of the earth in a few 


EA S$ T E BRN 


A I R 


AND THE FLYING MACHINE 


hours. With the age of mass air transportation here, every 
man finds his life. enriched by being able to explore new 


horizons and to make time count for more. 


Both the “flying machine” and the “horseless carriage” 
have given men a greater individual and collective physical 


capacity for development than anything in history. 


These two industries did more than grow up together in 
the same country. They worked together and cooperated 


with each other—another American tradition. 


Together they became great. In the years ahead they 
will continue to cooperate closely together to become even 


greater. 


The occasion of the Golden Jubilee of the automotive 
industry is especially worthy of commemoration. It 
is an industry that became great because it believes 
in serving the American people—in giving people 
more for their money. Its tremendous contribution 
to our country’s progress was made possible by 
this kind of thinking—and doing. 
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President and General Manager 
Eastern Arr Lines, INc. 
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Australian Expansion Ok’d 
For GM Holdens 


SYDNEY, Australia.— (UTPS) — 
The government approved General 
Motors Holdens plans for expan- 
sion last week and the company 
will proceed shortly with a $200,000 
program for its plant at Fisher- 
man’s Bend, Melbourne. 

Mechanical units will be built at 
this plant. Cars are expected off 
the assembly lines early in 1947. 

Design and engineering for the 
car are nearing completion. 

The firm plans to produce a 
standardized, medium-priced five- 
passenger sedan. It is estimated 
that 25,000 could be sold annually 
in this country, according to L. J. 
Hartnett, an official of the firm. 

Australia has 890,000 cars which 
is twice as many as Italy, where 
a dozen firms make cars. Even- 
tual completion of the plan would 
mean an investment of $10,000,000 
by the company, it is said. 

Hartnett said that he welcomed 
competition from other manufac- 
turers here because that would 
tend to reduce costs. He expressed 


confidence that after the existing 
domestic demand has been met, a 
ready export market will be found 
in the Pacific and Far East. 

* + * 


Nuffield Plans Changed 


For Australia Plant 


SYDNEY, Australia— (UTPS) — 
Lord Nuffield will construct his 
body building plant in South Aus- 
tralia instead of on the site of the 
Victoria Park race’ course, which 
he purchased some time ago for 
$665,000. This firm produces Morris 
cars and trucks. 

The change in plans was caused 
by continuance of the lease of the 
Turf Club which allows it to re- 
sume use of the race course. 


Tenn. Branch Rebuilt 


Mills-Morris Co., wholesale auto- 
motive accessory firm, has. rebuilt 
and modernized its branch at 416 E. 
Main St., Union City, Tenn., after 
a disastrous fire. George Lee is 
manager of the branch. 





Craig Oil Opens First 
Of L. A. Super-Stations 
LOS ANGELES. — First of a 


Five years ago 
the first of its company’s super- 
service stations in Oakland. The 





Fargo-Moorhead Names 
Schum President 


FARGO, N. D.—Ed Schum was 
elected president of the Fargo, N. 
D., Moorhead, Minn., Automobile 
Dealers Assn. last week. The group 
now has the largest membership 
in its history. Other officers are 
H. G. Krell, vice-president, and 
H. G. Overvoid, secretary-treasurer. 
All reside in Fargo. 


AN Want Ads cost little—get results— 
why not use ‘em? See inside backcover. 





Air Affairs Inc. 


Global Project to Explore Social Effects of Aviation; 
Endowed by 100 Individuals, 40 Concerns 


WASHINGTON. — Widely diver- 
sified forces. of business and edu- 
cation have combined with gov- 
ernment officials to launch Air Af- 
fairs, Inc., the world’s first inter- 
national project to study the so- 
cial effects of aviation. 


courage these studies and should 
be of great value in predicting 
future developments.” 

Assistant Secretary of Commerce 
William Burden is chairman of 
the board of trustees of Air Af- 
fairs, Inc., a non-profit corpora- 


Charles F. Kettering of General |tion publishing the International 


Motors, H. J. Symington of Cana- 
dian National Railways, and A. F. 
T. Cambridge, chairman of Govan 
Bros. in India, are among more 
than 100 individuals and 40 com- 
panies throughout the world who 
have created the International 
Journal of Air Affairs, focal point 
of the project. 

“The impact of modern commer- 
cial aviation upon our social in 
stitutions is still unpredictable,” 
said William L. Clayton, U. S. as- 
sistant secretary of state and an 
Air Affairs charter member. “It 
must be studied intensively if we 
are to have a sound concept of 
future social, political and eco- 
nomic trends. 

“Air Affairs was created to en- 











For over half a century, New Departure has /ived those words 
. +. ever since two inventive young men had a new idea about 
doorbells. A bell they called a New Departure. A bell that gave 


“Keeping youth and energy 


while accumulating the knowledge 
and experience of the years!” 


electrical results without a battery. 


Other doorbells followed . . . other type bells . . . a bicycle lamp 


. a cyclometer—and the first bicycle coaster brake. 


New Departure’s ‘‘famous firsts” have become mileposts on the 
e road of engineering progress. To mention just a few: 


The first gasoline engine with cylinders cast en bloc . . . the first 
yellow taxi cab . . . the first dual-purpose preloaded ball bearing 
.. . the first self-sealed, lubricated-for-life ball bearings for rear 


wheels, fan, pump shaft and other positions. 


New Departure is now the world’s greatest ball bearing maker— 
a tremendous responsibility and a challenge that is met as it has 


been from the beginning: 


By keeping youth and energy . . . while accumulating the know!- 


edge and experience of the years! 


“Nothing rolls like a ball’ 


NEW DEPARTUR 


World’s Greatest Ball Bearing Maker 


First Yellow Taxi 
(a new Departure 
“Famous First’’) 


First’’) 






First dual- 
purpose pre- 
loaded ball 
bearing (a 
New Depar- 
ture ‘‘Famous 
First’’) 





Modern 
New Departure 
Ball 

Bearings 
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First engine with cylinders cast en 
bloc (a New Deporture ‘Famous 




















NEW DEPARTURE + Division of GENERAL MOTORS + BRISTOL, CONN. + Branches in DETROIT, CHICAGO, LOS ANGELES 


Journal of Air Affairs, William D. 
Pardridge organized the institution 
and is president and editor. Stuart 
S. Ogilvie, vice-president of the 
Second National bank of Washing- 
ton, is treasurer. 

Plans are now underway to se- 
cure editors and trustees from 
Egypt, Scandinavia, France, the 
Low Countries, the United King- 
dom, China, Mexico, India, South 
America, Australia and the Soviet 
Union. 

First issue of the quarterly jour- 
nal will be published at the end 
of June. Editorial and executive 
offices are at 1829 G St., N.W., 
Washington. The journal will be 
distributed to subscribers at five 
dollars a year post-free through- 
out the world. 

The initial fund to launch Air 
Affairs was created by $100 con- 
tributions from private individ- 
uals and corporate contributions 
not exceeding $500 each. 

“Air Affairs has no axe to 
grind,” Pardridge emphasized. 
“The trustees will not accept a 
corporate contribution of more 
than $500. The International Jour- 
nal of Air Affairs must be non- 
partisan and scholarly if: it is to 
function as a research organiza- 
tion. 

“Through its international boards 
of editors and trustees the journal 
will draw upon the best brains 
and men of experience in all parts 
of the world. The journal is not 
a popular magazine, but more a 
platform for men of experience 
and judgment to relate their ‘views 
and researches. 

“If thought and planning are 
initiated now on a global basis, we 
will have-fewer problems to face 
when the airplane is fully devel- 
oped. People in areas where the 
automobile is widely used would 
be in a better position today if 35 
years ago they had known what 
future social changes that machine 
would bring.” 


Flying Dealer 
Dille Ups Buying Power 30%, 
By Using Own Plane 


CLEVELAND. — (UTPS) — Air- 
planes as an ‘aid to automobile 
business is here for Norman E. 
Dille, who logged his 20,000th mile 
at the controls of his own airplane 
in a search for used cars. 

Being able to fly on car-buying 
trips of 100 to 1,000 miles has 
boosted his purchasing power by 
30 percent, Dille explained. A part- 
ner in Uptown Motor Sales, he 
turned to his airplane when the 
demand for used cars indicated the 
need for “something fast to get 
around in.” 

“T figure that traveling by train 
or auto I would cover 300 miles 
per day with one stop,” Dille 
added. “By air I travel 600 miles 
and make three or four stops.” 

He often takes a driver and 4 
tow bar with him in his two-place 
Fairchild PT-19. Using the tow bar, 
the driver can bring two automo- 
biles back to Cleveland. 


Hansen Made President 


Of Roseberg Dealers 
ROSEBERG, Ore.—Roseburg Au- 
tomobile Dealers Assn. last week 
elected Hans T. Hansen, Hansen 
Motor Co. as its first president; 
J. F. Dillard, Si Dillard Motor Co. 
(Dodge-Plymouth), vice-president; 
and Frank E. Taylor, Taylor Mo- 
tors (Willys), secretary-treasurer. 
The dealers discussed organiza- 
tion values, service and car price 
regulations, and were urged to 
hold their fire for the signal to 
defend new car and truck dis- 
counts, against OPA efforts to 
make dealers the special victims 
of cost absorption as prices rise. 


Adds Parts Store 
John Scleifer (Chrysler), Hunt- 
ington Park, Calif., has completed 
a new parts store adjacent to his 
present quarters. 
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had occurred on the highway. 


The experiment was conducted 
on the Driverater, a driver-test- 
ing device developed by the At- 
lantic Refining Co. and installed 
in the institute as a public ex- 
hibit last June. Persons taking 
the test were divided into three 
categories— men, women, and 
persons under 20 years of age. 




































































A TOTAL of 124 dealers—44, or 35 percent of them, veterans of World War IIl—were present at this dinner meeting of Kaiser and 
Frazer dealers in St. Louis. The meeting was called by Paul Schulte, of Paul Schulte Motors, St. Louls distributors for the Frazer, 
and Kaiser direct dealers in the St. Louis area. The distributorship covers 35 Missouri counties. A guest at the meeting was M. L. 
Anderson, special sales representative of Kaiser-Frazer and Graham-Paige. 


Portland Trades Assn. 
Headed by Steins 
PORTLAND, Ore.—J. F. Steins jr., 
of Best Auto Spring Co., has been 
elected president of the Portland 
Automotive Trades Assn. at the an- 


vice-president, E. C. Mattson, Auto 
Glass Service Co.; second vice-pres- 
ident, A. L. Donaldson, Donaldson 
Auto Electric; secretary, Jack A. 
Layley, Smith Auto Parts. 


You get the best results in our Classified 
section, inside back cover. 


nual dinner meeting of the 30-year- 
old organization. 

_ Steins succeeds Bert W. Gates, 
of Gates Filling Station, under 
whose leadership the maintenance 
group reached an all-time high in 
membership. Other officers: first 
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Bendix-Westinghouse is of course the 
oldest manufacturer of automotive Air 
Brakes. The experience amassed- over 
the years has no counterpart in the 
industry, and is reflected in a product 
that has become the Safety Standard 
of the World. Bendix-Westinghouse is 
proud of the part it has played in further- 
ing automotive progress, and rededi- 
cates its ever broadening facilities for 
engineering research, design and manu- 
facture to a continuation of that partner- 
ship it has enjoyed with the industry. 


ELYRIA, OHIO 


It’s difficult to recall the days before Air 
Brakes, because they have been part and 
parcel of automotive progress almost 
since the industry graduated from the 
horseless carriage stage. And there can 
be little question that truck and bus 
transportation as we know it today could 
hardly have come about without the 
remarkable protective force of AIR. 
From light trucks to heavy, and on buses 
of all sorts, wherever safety is the govern- 
ing factor, the automotive industry has 
learned to always choose Air Brakes. 


BENDIX-WESTINGHOUSE AUTOMOTIVE AIR BRAKE COMPANY ° 


Bendix cating house 


WORLD STANDARD 
OF SAFETY 





Driving Test Report 


1,500 Motorists Checked on Driverater; 
Men Are Best 


PHILADELPHIA.—Results of an 
unprecedented test of the driving 
ability of more than 1,500 motor- 
ists during recent months at the 
Franklin Institute were made pub- 
fic last week. A majority of the 
drivers examined made mistakes 
in judgment and attitude in han- 
dling a car that might have re- 
sulted in serious accidents if they 
















The testing “run”in the Drive- 
is a three-minute drive 
through normal traffic, simulated 
by a.colored motion picture shown 
on a screen just in front of the 
car’s radiator. The driver made his 
score by the way he handled the 












controls at seven of the traffic in- 
cidents that occur during the run- 
ning of the film. 

On the basis of the Driverater 
scores, the men are far better driv- 
ers than women. Women barely 
nosed out the youngsters for a poor 
second. Of 1,566 drivers in the 
three groups, only 61 made perfect 
scores. Highway safety experts 
consider that a driver missing on 
three or more of the seven traffic 
problems has made a poor score, 
Results were as follows: 

Men taking the test—567. Missed 
three or more—295, or 52 percent. 
Perfect scores—31. 

Women—511. Missed three or 
more—343, or 67.1 percent. Perfect 
scores—15. 

Under 20—488. Missed three or 
more—331, or 67.8 percent. Perfect 
scores—15. 

The film used in the test was 
made during an actual drive in 
suburban Philadelphia and _ the 
traffic problems were such normal 
incidents as stopping for a red 
light, avoiding a jaywalking pe- 
destrian and holding the proper 
place in line on a busy thorough- 
fare. Commenting upon the results, 
Dr. Henry Butler Allen, secretary 
and director of the Franklin In- 
stitute, said: 

“Analysis of the scores made by 
the men, women and young peo- 
ple taking the Driverater test dur- 
ing recent months clearly shows 
the need for a better system of 
education and training for those 
who: seek to operate automobiles 
on modern, crowded highways. The 
alarming increase in the accident 
rate proves that no amount of po- 
lice regulation and restrictions can 
overcome bad driving judgment by 
the operator of a vehicle.” 

Highway safety experts from all 
parts of the country have visited 
the exhibit since it was opened to 
the public. One of its first public 
endorsements came from Philadel- 
phia’s inspector of traffic, Herbert 
J. Kitchenman, who, after making 
a perfect score himself, required 
all members of the police motor- 
ized units to test their driving skill 
and judgment on the Driverater. 





Service Displays 
Wheel & Rim Assn. Offers 


Parts and Tools Aid 


NEW YORK.—Distributor mem- 
bers of the National Wheel & Rim 
Assn., in cooperation with affiliat- 
ed manufacturers, have introduced 
an attractive service aid for tire 
dealers and: brake service stations 
in the form of visual displays of 
wheel and rim attaching parts for 
all passenger cars, trucks, trailers 
and buses, John F. Creamer, as- 
sociation president, announces. 

As a collateral service, the stand- 
ard tools necessary for mounting 
and dismounting wheels, rim and 
tires have likewise been assembled 
in the same type of display. 

As these parts and tools are pro- 
duced by a _ diversified list of 
manufacturers, the consolidation 
of these related parts and tools 
on the display board will make it 
a simple matter for the trade to 
identify readily the requirements 
of truck operators, tire dealers and 
vehicle owners, Creamer said. 


Eilertsen to Distribute 


Continental in Mich. 
DETROIT.—Lou Eilertsen, for 
the past 12 years associated with 
the engine and equipment business 
in Michigan, has 
been appointed 
Michigan  distri- 
butor for Conti- 
nental Red Seal 
gas, gasoline and 
Diesel stationary 
power units and 
t rans portation 





engines, it was 
announced last 
4 week. 





é Eilertsen, who 
Lou Etlertsen was formerly 
with Keller Trac- 

tor and Equipment Co. and later 
with Michigan Tractor & Machin- 
ery Co., has completed extensive 
remodeling of the building at 241 
Vinewood Ave., Detroit, and will 
operate at that address as the Lou 
Eilertsen Engine Sales. 
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By Jack Weed 

Caer for the invention, 

growth and development of the 
automobile can never be rightfully 
given one man—or any small group 
of men. Many men had a hand in 
its birth in this country; many 
were the leaders, the manufactur- 
ers and the financial geniuses. But 







many, 

toiled at the work bench, at the 
drawing board or who trod the 
highways and byways looking for 
customers and who left their in- 
delible mark on the history of au- 
tomotive progress that records 
achievement just as worthy as 
those whose names will go down 
as the successful manufacturers. 

Because as a cub—and rather a 
raw farm boy cub at that—I hap- 
pened to be born into and brought 
up in the heart of this industry, 
I was privileged to know many of 
these “shirt sleeve” pioneers, as I 
like to call them, personally. 

My heart goes out to them and 
my mind constantly turns to them 
at a time like this, when honors 
are being given to those who 
played their part in the develop- 
ment of this great industry. 


Am because I, in my feeble at- 
tempt to place credit for the 
great part many of these “shirt 
sleeve” developers played in the 
early days of the development of 
the automobile and motor truck, 
cannot possibly include all who are 
worthy of mention in this “Pio- 
neer” column of mine, I am limit- 
ing my mentions to those I knew 
and who were active in the indus- 
try from the turn of the century 
up to 1910. 

Even with these limitations I 
know full well that I am going to 
miss many whom I was proud to 
call friend and who tolerated the 
fat kid when they played or 


ance I am here recording for pos- 
terity—if this column gets that far 
—at least one pat on the back for 
a “Golden Group” who played out 
their string as they saw fit—or as 
fate directed. 

My pats on the back are all to 






‘Shirt Sleeve Pioneers’ 


Men Behind the Successes of Others 
‘Get Justified Recognition 


many were the men who|E 


worked. And because of that toler- 


the living, giving them their or- 
chids while they can still wear 
them. If I could take the space or 
had the time to include those like 
Billy Metzger, the Walt 
Flanders, Ed Murphy, Roy Chapin, 
“Pop” Leland, Bert North, Henry 
B. Joy, Harry Lozier and others 
who have passed on, or Ransom 
. Olds (the American Beauty 
climbing rose from his Grosse Isle 
home still blooms at my summer 
place) or “The Old Man,” Henry 
Ford, whom historians have al- 
ready recorded many times, my 
column would hardly stay inside 
this issue. 

Before men like these I thumb- 
nail here pass on, some one should 
do a real recording of the men 
who made automotive America— 
and include the laughs and giggles 
that crop up every time two or 
more of these oldtimers get to- 
gether and start remembering the 
things that happened in the early 
days—but enough of that. 

Let one Oldtimer introduce you 
to at least 50 others who have 
played an important part in this 
game we make our living in. 

. + * 


Col. H. W. Alden 


TJ ET’S start off with a guy—an 

engineer, if you please—who 
had to design and build axles so 
that the company he worked for 
could sell their bearings—Herbert 
W. (Herb) Alden, now vice-presi- 
dent of engineering for Timken 
Detroit Axle Co. 


Herb entered the business as an 
engineer in the motor car depart- 
ment of the Pope Mfg. Co., Hart- 
ford, Conn., when they built elec- 
tric automobiles later called the 
Columbia Electric Vehicles. In 
1902 he designed and built the first 
Pope gasoline driven car, single 
cylinder, and drove it for the first 
500 mile non-stop run. In 1904, he 
designed and built the first Pope 
four-cylinder car and drove it in 
the famous “climb to the clouds” 
on Mt. Washington, our first real 
hill climb. In 1903 designed and 
built the first four-wheel drive, 
four-wheel steer automotive ve- 
— ever built, a 10-ton electric 
truck. 
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Roller Bearing Co. to design the 
first one-piece bevel drive rear axle 
in America and in 1909, after he 
had moved to Timken Detroit Axle 
Co., designed the pressed steel 
banjo type axle housing in use to- 
day—that one for Cadillac. Since 
that time Herb’s fine engineering 
hand has been incorporated in the 
design or construction of the ma- 
jority of America’s cars and trucks. 
a: +e * 


Ben A. Gramm 

BEN A. GRAMM, the real pio- 
neer of the truck industry as I 
will nominate him, now retired in 
Lima, O., designed and built his 
first “horseless wagon” in 1898, es- 
tablished first factory in Chilli- 
cothe, O., in 1902, patented the first 
power takeoff in 1903, made the 
first disc clutch of discs made by 
a Fitchburg (Mass.) saw manu- 
facturer, worked out standardized 
parts in 1912, built two trucks for 
the army that same year. In 1916 
designed the Class B, Liberty 
Truck on which the army stand- 
ardized for World War I. In 1925 
brought out the first double-drop 
frame chassis and introduced the 
x-frame member in these models. 
In 1936, he built thousands of 
trucks for export which were sold 
through the Willys Export Corp. 

* 


* * 


Joseph Galamb 

JOSEPH GALAMB, designer of 
the famous Ford Model T, educat- 
ed in Budapest, Hungary, and first 
worked with Adler Automotive Co., 
at Frankfurt-on-the-Main, Ger- 
many. Came to America in 1903 
and went with Stearns Auto Co., 
Cleveland, that year. In 1905 went 
as tool designer with Harris Auto- 
matic Press Co., Niles, O., and with 
Ford in December of that year. 
Retired in 1944 and now lives in 


In 1906 he left Pope for TimkenDetroit. Responsible for many fa- 


ey since way back when 


automobiles were horseless 


earriages we have supplied 


automotive trim items 


to the industry . 


WE STILL DO! 





mous Ford firsts in engineering 
and manufacturing technics. 


B. B. Neuteboom 


B. B. NEUTEBOOM, the famous 
“Dutchman” of Howard Coffin’s 
staff in the early days of Olds, 
E. R. Thomas, Chalmers and Hud- 
son, is now living in Lake. Orion, 
Mich., and running the Machine 
Designers Guide. Connected with 
engineering in 1900, in Germany, 
Holland and England. Came to 
America in 1903 and first designed 
a small battery driven car for Ba- 
ker Electric. Then with Berg try- 
ing to make an Americanized 
French car. From there to Royal 
Motor Car Co., Peerless Motor Car 
Co., and then to Olds and worked 
on the “curved dash” model. 

Tagged along with Coffin to E. 
R. Thomas, to Chalmers and then, 
with R. B. Jackson, was in on 
the forming of the Hudson. As a 
little highlight to the Golden Jubi- 
lee celebration, “Dutch” Neuteboom 
was 70 years old on May 30, this 
year. ‘ 

- * 


Earl Jackson 


EARL JACKSON, the first auto- 
motive tire salesman the industry 
ever knew, started his automotive 
life in 1898 with the old Morgan 
& Wright Co., now U. S. Tire and 
Rubber Co., as a professional bi- 
cycle rider. In 1900 took a selling 
job calling on jobbers and carriage 
manufacturers and added the auto- 
mobile manufacturers as they came 
into the picture. 

In 1907 opened the first Detroit 
office for the Goodyear Tire & Rub- 
ber Co. and before the next 20 
years had rolléd around was known 
to every president of every car 
and truck manufacturer in Amer- 
ica. With his two shadows, Jim 
Kennedy and Zimy Zimmerman, 
they were known as the “Terrific 
Tire Triplets” and influenced tire 
design and development because of 
their close association in the in- 
dustry. Earl is now a manufac- 
turer’s agent in Detroit, having 
retired from Goodyear a few years 
ago. 


«© 
A. B. C. Hardy 


A. B. C. HARDY was the “pio- 
neer of .Flint,” although he was 
“big brass” at Olds when I first 
knew him. Started in the carriage 
business with the Davison Road 
Cart Co. in a little plant 11 miles 
east of Flint. Went with W. C. 
Durant as head of the Diamond 
Buggy Co. of Flint. Made vice- 
president of Durant Dort Carriage 
Co. in 1898, as well as vp of the 
Imperial Wheel Co. After a Eu- 
ropean vacation he organized the 
Flint Automobile Co. in 1901 and 
built and marketed the first auto- 
motive vehicle made in Flint, Mich. 

Chased out of business by the 
Selden Patents Assn., he went back 
into the buggy business until 1909 
when Durant called him to become 
general manager of the Welch De- 
troit Co., then a General Motors 
Corp. division. Was asked to make 
a confidential report to the corpor- 
ation on the Ranier plant at Sagi- 
naw and as a result was ordered 
to consolidate Welch Detroit and 
Welch Pontiac with Ranier at Sag- 
inaw and bring out the Marquette 
as a low-priced car after he had 
liquidated the other three lines. 
When the bankers reneged on their 
promise in 1911, Hardy left the 
corporation to become vice-presi- 
dent and general manager of the 
Little Motor Car Co. at Flint. 

When Chevrolet was merged 
with Little in 1913, he became gen- 
eral manager of the Chevrolet Mo- 
tor Co. When Chevrolet was fitted 
into GM in 1918, Alexander Brown- 
ell Cullen Hardy became first as- 
sistant to the president of the cor- 
poration. 


In 1921 he was sent to Olds to 
get it out of a slump and made 
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president of Olds and vice-presi- 
dent of GM. Ill health forced him 
to resign in 1925, and in 1932 went 
back to Flint to work at being a 
bank vice-president and a foun- 
dation president. A. B. C. Hardy 
left his mark on the automotive 
industry and on General Motors. 
+ + s 


Tom Walker 


TOM WALKER and BILLY 
METZGER set up Detroit’s first 
automobile salon in the old Biddle 
House down on Jefferson Ave. 
Billy was the dealer and Tom was 
the young fellow who taught peo- 
ple to drive. I can just remember 
the Biddle and Russell Houses— 
one the show spot and the other 
with its basement bar and dining 
room. But Tom Walker doesn’t 
need remembering—he’s still sell- 
ing ’em today. In those days—1901 
—he sold and taught people to 
drive Baker Electrics, Stearns and 
Olds Electrics. He’ll give you belly 
pains from laughing as he tells 
of the happenings when he drove 





Walter G. Morley 


in the old Grosse Pointe races— 
in competition with Henry Ford 
and Barney Oldfield. When Reed 
Maxwell tipped over in a Northern 
Ford hired Barney to do his driv- 
ing for him. 


In 1905 Tom drifted to Fisk Rub- 
ber selling tires, in 1906 he was 
back “on the row” with Geo. 
Franklin as partner selling Kissell 
and Dort; in 1917 took over the © 





Overland branch and in 1920 AN 
opened Knight Motors Inc., with neers 
R & V Knight, Handley Knight early 
and Willys—missed Stearns by a deal 
hair. Tom’s a part of my ploneer his fi 
showing. ent. | 
J a road 
was | 

Walter G. Morley 
THEN as the original automo- tric ¢ 
tive purchasing agent, let me in- Fre 
troduce you to Walter G. Morley Alde 
who started with P. F. Olds and Mass 
Son in 1896. Stayed with Olds as can | 
P.A. until 1905 when he opened his year 


own machine shop but sold out to fifth- 


go with Ford as P.A. in 1909. After and i 
two years with Henry he left to go at Bi 
with John W. Brown, the lamp mers 
manufacturer, as sales manager. mid-' 
Stayed with Brown for 17 years or in 1 
until they sold out in 1929. truck 

Walter made his first real money Stud 
on Olds stock when it paid 5 per- with 
cent per month and an extra 40. § sultiz 
percent dividend at Christmas and riod 
was a purchasing agent when he publi 
had to go out and beg people to Curt 
make things for his company. Now Joins 
Morley has his own company, Steel ginee 
Plate & Shape Co., here in Detroit i 
and so keeps his hand in industry nel 
affairs. 

2 * > 
Guido G. Behn AD 

ANOTHER one of Howard Cof- his f 
fin’s boys—and one of those famous moti 
48 Hudson engineers was Guido G. who 
Behn—and still on the Hudson man: 
board, although it takes a couple ing | 
of farms and an o downtown to ory | 
keep him out of mischief. Guido ry 
started with Olds Motor Works in He 
1902 when the plant was in Detroit wet 
out East Jefferson. In 1904 went to Rock 
Lansing with Coffin but came back own 
with Coffin. Chapin and Bezner in Pun; 
1906 at the start of the E. R. Crov 
Thomas Detroit Co. which later be- went 
came Chalmers. 

When Hudson was organized in mag 
1909, Guido left Chelan and went hon 


(Continued on Page 51, Col. 1) 
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(Continued from Page 50) 
with the new crowd at Hudson as;with them as consultant. Harry 


chief engineer and stayed put until 
1929 when he resigned both from 
the company and as director. 

* * + 


Eugene W. Lewis 


MY OLD BOSS at Timken, Eu- 
gene W. Lewis, was I believe the 
first real rooting-tooting sales man- 
ager among the parts manufac- 
turers. He first smelled hot engine 
oil when he went with Standard 
Oil Co. in the early nineties. 


In 1898, having become acquaint- 
ed with the Timken brothers, he 
went with them as sales manager 
and helped select the site of the 
present roller bearing plant in Can- 
ton, O. Gene didn’t have what you 
would call an easy time selling 
Timken’s tapered roller bearings in 
those days against the ball bear- 

ere were many skeptics 
who thought they would bind and 
drag. So Gene nearly lost his job 





Guido G. Behn Eugene W. Lewis 


taking an order for front knuckles 
and spindles from Autocar so that 
he could get the bearings on the 
front wheel. The Timkens didn’t 
want to build them. 

In order to sell Timken bearings 
they had to make so many axles 
that eventually he, Herb and Dem- 
ory made up their mind they would 
have to get an axle plant in De- 
troit where they would be closer 
to their customers. So, after in- 
numerable conferences and dicker- 
ings with the Timken brothers, the 
triumvirate finally organized the 
Timken-Detroit Axle Co. in 1908 in 
Detroit and for the next 10 years 
or more sold axles to practically 
every car and truck maker of any 
importance in the industry. 


C. H. Taylor 


neers who got mixed up in the 
early Thomas - Chalmers - Hudson 
deal was C. H. Taylor who owned 
his first car in 1898, a 2%-hp Clem- 
ent. Was in France as designer and 
road racer during 1900-1902. In 1903 
was C.E. of Ward Automotive de- 
partment of Ward-Leonard Elec- 
tric Co., Bronxville. 

From 1904 to 1906 was C.E. of 
Alden Sampson Mfg. Co., Pittsfield, 
Mass., designing the finest Ameri- 
can car of its day. For the next 
year Taylor joined with Martin of 
fifth-wheel fame in consulting work 
and in 1908 went with E. R. Thomas 
at Buffalo, which changed to Chal- 
mers. and moved to Detroit about 
mid-year. Designed Hudson “33” 
in 1910. From 1911 to 1913 was 
truck engineer for E.M.F. (later 
Studebaker) and in 1914 hooked up 
with “Dutch” Neuteboom as con- 
sulting engineer. During this pe- 
riod spent half his time with Re- 
public Truck and the other with 
Curtiss Aeroplane & Motor Co. 
Joined Bendix as experimental en- 
gineer in 1927 and is still with them 
in charge of new device section. 

= 


his footprints in the sands of auto- 
motive progress is Harry J. Porter, 
who followed Gene Lewis as sales 
manager of Timken Roller Bear- 
ing when Lewis, Alden and Dem- 
ory founded the axle plant. 

Harry got his automotive feet 
wet in 1903 selling Maxwells in 
Rochester, N. Y., and later in his 
own company selling Corbin, 
Pungs-Finch Babcock Electric and 
Crown Delivery cars. In 1905 Harry 
went with J. S. Bretz Co., importers 
of F. & 8. ball bearings and U. & H. 
magnetos. In 1911 went with Tim- 
ken Roller Bearing Co. and is still 


was responsible for switching many 
a bearing specification during his 
active days in the industry. 

* 


* * 


Mort C. Dewitt 
MORT C. DEWITT, the dean of 
all trout fishermen at the Pere 
Marquette Rod and Gun Club, who 
now fishes ’em wet*and dry, started 


in this business back in 1906 when |‘ 


he helped organize the Jeffery-De- 
witt Co. to manufacture spark 
plugs. Thus Mort was one of the 
“sparking plug” pioneers making 
the Reliance, J-D and other brands. 
His company was later merged 
with the Champion Spark Plug Co. 
and the Stranahans made Mort 
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cars and trucks. In 1910, he just 





vice-president in charge of adver- 
tising. And he’s still IT. 


Jesse G. Vincent 


ONE OF ahe most colorful char- 
acters only makes this column be- 
“sideline activities” 
while superintendent of inventions 
at the Burroughs Adding Machine 
Co. from 1904 to 1910—Jesse Gur- 
ney Vincent just couldn’t keep out 
of the Burroughs garage fixing the 


cause of his 
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gets under our wire by going with 
Hudson in engineering and stayed 
with them until 1912—then to Pack- 
ard where he has set many engi- 
neering records. The colonel is now 
vice-president of that company. In 
addition to automotive feats, Jesse 
helped design the Liberty motor of 
World War I in 1917, the Packard 
diesel aircraft engine and the Pack- 
ard PT boat engines of the last 
war. 
* . a 


Watt Moreland 


THE FIRST MAN to build 
trucks on the west coast, Watt 
Moreland, cut his automotive teeth 
with Alexander Winton in Cleve- 
land in 1900 as mechanic and tes- 
ter. He later went to the New York 
branch, then run by Percy Owen 
and Ward Chamberlain as service 
manager. There he serviced cars 
along the entire eastern coast. His 
next job was with Haynes-Apper- 
son in the assembly and testing 





department. The company sent him 
to the west coast as a vacation 
trip and he stayed there and or- 
ganized a company to build the 
“Magnolia” which he had designed. 
Here again the Selden Patent Assn. 
drove another one of my pioneers 
out of business. After working for 
the Auto Vehicle Co. for some time 
in Los Angeles—until the Selden 
crowd got them too. 


In 1911 he designed the two first 
(Continued on Page 52, Col. 1) 
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{ 1and medical examiner for physi- 
cal.” 





After the war Dunham resumed 
consulting practice and in 1944 
reentered private practice — has 
some 37 patents to his credit as 
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(Continued from Page 51) 


Moreland trucks that ran on dis- 
tillate, instead of gasoline, and built 
up what was a very flourishing 
Moreland Truck Co. of Los An- 
les. Competition from the east 
got to his company and to- 

day Watt is keeping busy servicing 
the trucks that are still running 
and also doing a nice replacement 


engine business. 
* + > 


Al P, Brush 

IF THEY gave blue ribbons for 
firsts, there is possibly no man in 
the industry that would be more 
decorated than one Al P. Brush 
who is known mostly for his fath- 
ering of America’s first light car, 
the Brush Runabout. Very few 
people seem to know that Al also 
designed the first single-cylinder 
Cadillac and made not only a brand 


To say, “Where do |! 


park?” Touch button. 


eA 
“Want to pay the gas 


man? Touch the button. — 


pe 


new carburetor for that engine but 
also developed the first copper 
water jacket to go around the cast 
iron cylinder. 

Brush went with Pop Leland and 
the old Leland Faulkner Machine 
Co. in 1899 and immediately went 
to work on the first single-cylinder 
Olds car. When this was finished 
he turned his attention to the 
above mentioned Cadillac and then 
in 1905 designed and built the 
Brush Runabout with its wooden 
axles. Here again he hung up many 
firsts, most prominent possibly of 
which was being the first to design 
and equip a car with coil-spring 
suspension. While he was primarily 
an engineer and builder as well as 
master tool designer, the Brush 
company also takes a first on the 


“Too windy back there?” 
Touch the button. 
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See a splash. coming? 
Touch the button. 


largest direct dealer body of any 
company up to that time. 
* + * 


George W. Dunham 

BACK IN THE EARLY DAYS 
of the SAE in Detroit there was a 
tireless worker with whom I was 
thrown in contact for a number 
of years. He was my committee 
contact when I headed the staff 
that published the Daily SAE on 
board the Noronic two years run- 
ning. That man was George W. 
Dunham, who first broke in au- 
tomotive light at the American 
Motor Carriage Co. in 1901. From 


Wont fo ask your way? 
Touch the button. — 





Yes, dozens of times a day—thousands 
of times a year—you will find Trico 
Lift-O-Matic one of the biggest con- 
veniences on your motor car. For 
with Lift-O-Matic, your car window 
flashes up or down in a split second. 
Your hand barely leaves the wheel— 
your eyes never leave the road. 





The power which operates it is cost- 
less, for it is harnessed air power—the 
same force which lifts an airplane and 
keeps it flying. Lift-O-Matic can be in- 
stalled on all windows—or only on the 
all-important driver’s door. Provision 
for optional installation may be looked 
for in the car of tomorrow. 


hift-0-Matic Harnessed Air Power 


Touch Button Control of Motor Car Windows |. trico Products Corporation, Buffalo 3, N. Y. 








there to Olds as Howard Coffin’s 
assistant in 1904 and with Coffin 
down through the E. R. Thomas, 
Chalmers and Hudson develop- 
ments. When Coffin became C. E. 
of Hudson, Dunham became C. EB. 


of Chalmers in 1910. Before 
World War I broke out George 
went to Washington and it was 
from him I got a wire one morn- 
ing, “We will be in war with Ger- 
many inside of two months. You 
are big enough for good cannon 
fodder and if you would like a 
captaincy, report to the Cleve- 


ct EL 


¥ 


ash to touch the button. 


Completely 
concealed 
within the door 


well as a potent finger in the de- 

sign of four of the early cars, 

Olds, Thomas, Chalmers and Hud- 

son. Now lives in Westport, Conn. 
+ * . 


Percy Mott Hood 

PERCY MOTT HOOD I remem. 
ber as one of the best dressed of 
the early automotive group and 
not only came out of the bicycle 
era but influenced considerable 
automotive design during the 
years he headed Timken Detroit 
Axle office in Chicago from 1909 
to 1930. Started as office boy in 
the Hartford Rubber Works, from 
that to salesman. Sold first tires 
to Packard Motor Car ‘Co. in 
1900. In 1906 headed the Ameri- 
ean Distributing Co., selling the 
factory output of Hayes Wheel, 
Lewis Spring and Axle, Sparks- 
Withington, Frost Gear & Ma- 
chine and the American Gear Co. 
Then to Timken. 

And what do you know—Percy 
is now enjoying life in Glouces- 
ter, Va., making leg stools for 
gentlemen with the gout. Hun- 
dreds of fellows in the industry 
will be glad to know that “Hoo- 
die” is still the same dapper chap 
he always was and has his “leg 
stool” in mass production—and is 
having fun. . 


* * * 


Gus Carlson 

LIKE DUNHAM following Cof- 
fin around, Gus Carlson seems to 
have followed Herb Alden around 
during his early years in the in- 
dustry. Started with the Electric 
Vehicle Co. in Hartford with Al- 
den in 1902 and then followed 
Alden to Timken Roller Bearing 
in 1908. Transferred to Timken- 
Detroit Axle Co. at Detroit in 
1909 and stayed with the axle 
company until 1920 as chief en- 
gineer when he split with Alden 
to go out on his own, joining the 
Torbensen Axle Co. in Cleveland 
as C.E. Torbensen Axle became 
a part of the Eaton Mfg. Co. and 
Gus is still:C.E. I am not the one 
to try and unscramble which axle 
design should be credited to Gus 
and which to Herb—but between 
them they did a masterful job 
for the early car and truck mak- 


ers—and are still doing it. 
. * = 


Dave Fenner 

ONE OF MY NOMINEES for 
the truck hall of fame started as 
a@ procurer for A. L. Riker in 
1896, for then it was that Dave 
Fenner was given the job of find- 
ing and installing battery charg- 
ing apparatus, with which to 
charge the. batteries of an electric 
Stanhope entered in a 25-mile 
horseless carriage race at the 
Narragansett Park race track. 

Dave’s next job was with the 
Bethlehem Steel Co., for whom he 
worked until 1903 when he went 
with the American Distributing 
Co., ala friend “Hoodie”. But Dave 
hardly got his feet under a desk 





r Sack Winchester 


there before he switched to the 
Knox Automobile Co. to help de- 
sign trucks and fire apparatus. 
Then came the U.S. Motors, and 
in 1910 we find Fenner sales man- 
ager of the truck division. In 
1911 he moved to the Internation- 
al Motor Co., which later became 
Mack Trucks Inc—where Dave 
still finds jobs for trucks to do. 


Jack Winchester 
ANOTHER OF MY TRUCK 
nominees who has been on the 


operating end of the business 
(Continuéd on Page 53, Col. 1) 








our ¢ 
more 
terials 
came 
of Ke 


first s 
preser 
Caleb 
sales 
truck 
sorbed 


the br 
ager | 


magaz 
giving 
title a 
doing 
ken 0: 
the - : 
that’s 


car as 
moved 
built a 
land’s 
father 
and I 
grandf 
ing a 
that t 
Later 









eri- 
the 
eel, 


Ma- 


rey 


for 
un- 
try 
[00- 
hap 
‘leg 
i is 


Yof- 


und 
in- 
tric 
Al- 
wed 
ing 
en- 
in 
ixle 
en- 
den 
the 
and 
me 
and 
one 


7us 


job 
ak- 


for 


ave 
nd- 
rg- 
ric 
the 
the 
ent 


ave 


the 
ind 
an- 
on- 


ave 


BSR 





. came successively sales manager 


Later that year Goldie moved 


rather than on engineering or 
production is Jack Winchester, 
manager of the automotive divi- 
sion of Standard Oil Co. of N.J. 
Jack first started to learn the 
machinist trade in 1897 and by 
1901 was working as a fuil- 
fledged mechanic on maintenance 
and operation problems. Except 
for a time spent with the Hewitt 
Motor Co.—part of the Interna- 
tional Co—Jack continued in 
maintenance work. 


Then in 1913 he went with the 
Standard Oil Co. of N.J., where 
he has been ever since and has 
left his mark on the progress of 
truck operation in the many pro- 
grams and ideas he has worked 
out for the better and more eco- 
nomic hauling with motor trucks. 
One of the things he worked up 
and established—a manual of 
standard lubricating practices, is 
now the basis of a business in 
itself and used by all refining 
companies. 


* * * 
Frank B. Willis 
NOW LET’S GET back to a 
salesman pioneer again — (and 


again one of my old bosses 
creeps into my pioneer list) — 
Frank B. Willis, who cracked the 
whip over me when he was presi- 
dent of Hal Motor Car Co. of 
Cleveland. 

Frank picked a “name” boss 
when he broke into the game in 
1900—he went with Carl G. Fisher 
who fathered both Prest-O-Lite 
and the Indianapolis speedway. 
Frank’s job was to help Carl sell 
the Oldsmobiles, Wintons, Stod- 
dard-Daytons, and other cars 
Fisher was dealer for in Indian- 
apolis. In 1907 he formed the 
Willis - Haywood - Holcomb Co. to 
distribute Packard, Apperson and 
E.M.F. cars in the Hoosier capi- 
tal and was so successful, Stude- 
baker lured him into a branch 
managership in 1910. 

But the factory lure started to 
get into his blood then and in 
1911 he became district manager 
for the Everitt Motor Car Co. 
and in 1913 he moved to Eastern 
sales manager of the Lozier. In 
1914 he became assistant sales 
manager of Chalmers. Then to 
sales manager of Chalmers and 
down to Cleveland to the “top 
brass” job at Hal, where we both 
got grey haired trying to keep 
dealers happy with a car that 
lacked much in engineering ex- 
cellence—grand performer but not 
so hot on staying “put” in the 
hands of an owner. 

Then Frank jumped to the 
truck end of the business, when 
our directors decided there was 
more money in building war. ma- 
terials than automobiles—and be- 


of Kelly-Springfield, Duplex and 
HCS Motor. In 1925 he took the 
first step to the first stage of his 
present job when he went with 
Caleb Bragg and Kliesrath as 
sales manager of their new 
truck brake. When B-K was ab- 
sorbed by Bendix Products, 
Frank was absorbed along with 
the brake and became sales man- 


ager of Bendix in 1930. 
e : = 


Roland J. Goldie 

WHEN I EDITED the Timken 
magazine I was responsible for 
giving Roland J. Goldie a Timken 
title and darn near got fired for 
doing it, since none ‘of the Tim- 
ken officials had, put their ok. on 
the - appointment as yet. But 
that’s another story. 

R. J. started with Packard in 
car assembly in 1906 and in 1907 
moved out to my home town and 
built a 1%-ton truck in Eif How- 
land’s machine shop. My grand- 
father and Eif were great friends 
and I remember Lif telling my 
grandfather about a fellow build- 
ing a truck for him but didn’t at 
that time know it was Goldie. 
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over to the Oakland Motor Car 
Co. as assistant 
and assembled the first Oakland 
car. He was there when I “rode 
the bucket seats” 
Stevens, Duff Hill, R. J.’s brother thi b 4 figh 
and some more of R.J.’s_ bo s guy, who ran down 14 ts , the time he hides away near Ta-| organized Stevens’ 

whose names I have forgotten. " of stairs in the Book Cadillac ho- was. . . ray oa - = 


In 1909 Goldie was with Chal- 
mers as assistant chief inspector 
and in 1914 was put in charge of 

Chalmers ‘Motor job cold —or tried to. 





















































superintendent 


with Barney 


Products 


Here is where I pinned the not- 
okayed title on him, which stuck.| have you, to make up his mind] ship Road Races in 1910, Vander- 
After Timken came seven years|he was going to enjoy these} piit Cup in 1911 and got a second gineer, if you want to know a 
4% with| Sports while he still could . get/in the 1910 Indianapolis race. ewell guy. 

Frank Ruggles at the old Rug- around. So he told the boys at 
gles Truck Co. at Saginaw, and| Timken he was through. They| Johnny to me— joined Harry A. 
another 4% years with parts mak- | 88id no—he said yes (and a Gol-| Lozier in 1898 and left him when| FRANK C MOCK started 

ers and then Goldie came back | die yes is a damn stubborn yes),|the company went broke in 1915, dying aerodynami h hi tr st 
home to Timken—where he stuck | 8° they made him a director just] coming to Timken Axle, where I| went with F. B yp atvcene Co a 
until the|so he would have to show up/ knew him. The last seven years| 1903 as an engineer and he "hae 
was won. Then| once in a while—and the rest of|J.G. was with Lozier, he was ca 


with Columbia Axle, 


as general manager 
World. War II 





tel with me during the 1945 SAE 
meeting, just because we got 
peeved at the elevators, quit his 
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John G. Perrin 
JOHNNY PERRIN joined Lo- wae in consulting « work sam 
zier when they made. bicycles and 
plant,: where they made Chalmers} R.J. loves fishing and hunting! stayed to design the eaabennt of | Whitney Aircraft, which built 


axles and which Timken bought. | #8 much as I.do— but he had the|the roads—and race tracks. His eae percent of all the power 
nerve, or will power, or what| cars won the National Champion-| +", * reraft used in the last war. 


manufacturing manager and 
chief engineer, and during this 
tenure hung up at least two firsts 
—was the first to use shaft drive 
in a high-powered car (1906) and 
was the first to design a curved 
fender on a Michigan-built car 
(1912). . 

Besides being C.E. of ‘Timken, 
Johnny reorganized the Willys- 
Overland plant in Toronto and 
enabled them to get production 
John G. Perrin on the Sunbeam aeroplane en- 
gines during World War I, re- 


and was made a director and 
* vice-president in charge of en- 
gineering as a reward. Perrin 


1933 when he joined Pratt & 


He’s still there as Standards en- 


John G.— but he will always be Oi eee 


Frank C. Mock 


(Continued on Page 54, Col. 1) 


Our entirely new and separate division is now 


producing McLouth Stainless Steel. 


Our Stainless Steel products include a wide 


range of types and gauges of stainless sheet and strip steel 


for the rapidly increasing demands of the automotive, 


refrigeration, chemical, home appliance, dairy food equip- 


ment and other industries. 


Our facilities for the production of hot and cold 
rolled carbon sheet and strip steel have also been 


enlarged to serve the increasing requirements of our 


customers for these products. 


McLouty Steet Corporation 


DETROIT 
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been putting his studies to good, makers. In 1914 he became carbu- 
use ever since, as many users of| retor engineer for the largest job- 
Stromberg carburetors will testi-| bers in America, Chanslor & 
fy. Mock stayed with Stearns} Lyon, San Francisco. In 1915 he 
long enough to get their two-cyl-| became superintendent of the mo- 
inder engine out from under the|tor car assembly department of 
floor and put a four-cylinder en-| yon Hamm-Young, Ltd, Hono- 
gine under the hood and then/julu. In the meantime he had 
went to Royal Motor Car Co. a8| learned to fly and so when World 
assistant chief. He worked with| War I broke out he was assigned 
two other boys that I should have | to testing’ aircraft engines. at 
included in this dossier—C. G. Kelly Field, and later supervised 
Christopher of Packard and/the opening of several fields and 
Frank Jardine of the Aluminum] the rebuilding of hundreds of air- 
Co. of America here. craft engines. 


After that company was dis-| at th 
solved in 1909, he pursued the “in-| wont ee <a oo 
ternal and external flow of air”|Chanslor & Lyons, and by 1920 
while serving Nordyke and Mar-| was in charge of all Stromberg 
mon, Stoddard and Dayton and| carburetor sales on the Pacific 
Thomas B. Jeffrey Co. until he} Goast. He rose by successive 
got the chance to go with Strom-| steps until in 1927 he was made 
berg in 1912. He has been doing| managing director of the Nationa! 
things with carburetors —Strom-| standard Parts Assn. From that 


berg carburetors—ever since. He 
is now manager of the carbure- job it was just a step to the same 


tor department of Bendix Avia- 
tion. 



















































D. McCall White 

I'LL NEVER FORGET the first 
time I met D. McCall White—he 
was so darn English. I don’t know 
yet why I should have expected 
an Englishman to be anything 
else—but well, he had gone with 
Cadillac under “Pop” Leland and 
one didn’t associate a strong 
English accent and mannerisms 
with Cadillac engineers. 

But D. McCall was as unaffected 
as if he hadn’t designed and built 
the first compound high-speed 
steam engine in 1901 and helped 
design the first Tourist Trophy 
winner on the Isle of Wight in 
1908. Or been chief engineer of 
European automobile companies 
from Scotland to Italy between 
then and 1914, when he came 
over here. Let’s look at his claim 
to go down in automotive poste- 
rity—1905, manager of the Scotia 
Motor Car Co., Glasgow, Scotland; 
1906, designing engineer for Daim- 
ler of Coventry, England; 1909, 
director-manager of Societa Ano- 
nima Officine De Luca-Daimler, 
Naples, Italy; and in the same 
year designed the car which won 
the British Dewar trophy; 1910, 
chief engineer of the Napier Co. 
of London, introducing four- 
wheel mechanical and hydraulic 
brakes and compressed ‘air start- 
er; 1913, manager of Crossley Mo- 
tors Ltd., Manchester, and in 1914, 
designing in the United States, 
the Cadillac eight-cylinder car. 

D. McCall was a director of 
General Motors and vice-president 
in charge of operation of Cadil- 
lac, on the Advisory Manufactur- 
ing committee on all aircraft en- 
gines during World War I and in 
1919 joined with Chas. Nash and 
James J. Storrow to form the La- 
fayettte Motors Corp. Resigned in 
1922 to open his own consulting 
office where he stayed put until 
1940, when he joined the Pratt & 
Whitney div. of United Aircraft 


Corp. 
co . + 
Tom Duggan 

BUT ENOUGH of these engin- 
eers and vehicle salesmen for a 
minute. Let’s look at a man who 
has done things in the parts dis- 
tributiton end of the business — 


electric vehicles and bringing 
them in for charging in 1908 in 
Denver. In 1910 he was with the 
Independent Motor Car Co., Den- 
ver, one of the pioneer automo- 
tive distributors. Here is where 
he got his practical shop and 
maintenance experience that has 
made him one of the outstanding 
proponents of engine rebuilding 
in the industry and with another 
oldtimer, Russ Riley, has been do- 
ing a grand job of helping job- 
bers make their rebuild shops 
more efficient and better money 





capacity with Thompson Prod- 
ucts, whose checks he still gets. 
* * + 


J. W. Peterson 


WELL, WE ARE GOING back 
again now to 1900 when J. W. Pe- 
terson worked on mechanical up- 
keep of Rambler, Pope-Toledo 
Steamer and White Steamer at the 
Osborn-Morgan Co. in Cleveland. 
In 1904 “Pete” was superintendent 
of the General Automobile Co., 
also in Cleveland, which was Stu- 
debaker’s first gasoline car ven- 
ture. By 1907 “Pete” had moved 
over to Peerless and in 1909 
came to Detroit with Hupp as 
“super” and later as production 
manager. In 1914 he and E. A. 
Nelson started to design a car to 
be manufactured by John Kelsey, 
but which was actually produced 
by Nelson, the designer of the 
original Hupp under his own 
name. In 1917 Peterson was with 
King Motor Car Co. and then in 
1920 was made factory manager 
of the Disteel Wheels Co. 1924 
saw him with Locomobile as 
works manager and 1925 back 
with Hupp working on _  four- 
wheel brakes and to Bendix as 
technical service manager in 



























































wholly reliable servant of 


Revenue Transportation 
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GENTLEMEN, MEET the man] to the president of Packard, but 
—F. A. Law—who designed and} that doesn’t mean running George 
perfected the automatic ignition] Christopher’s errands for him. It 
advance and the selective sliding] means that when someone in 
transmission with direct] Packard wants to design a new 
drive straight through on high| taxicab or marine motor he must 
gear—two notable advancements} go to Brodie to see if there is a 
in automotive engineering. Law| budget and if there is, how much 
started building gas engines for|can be spent on it. Brodie has 
National Machine Co. in 1891,} been doing things like that 
having charge of building the} around Packard for a long time 
Daimler engine. In 1896 went to] —he started there in 1904 under 
Pope Mfg. Co. to take charge of/Henry B. Joy as record’ clerk in 
the experimental department on|the ‘engineering department. He 


started making model automo- 









biles but sold. the business to the 
Electric Vehicle Co. in 1908 and 
went wifh them. Again set up 
his own shop in 1905 and built 
some high speed gasoline engines 
byt says the industry wasn't 





ady for them then, so went back 
to Electric Vehicle Co. again. Re- 
tired from Pratt & Whitney in 





ager ¢ 
partm 
in the 
F. A. Law Tom Duggan George H. Brodie cial e 
1927. So another “from bicycle to| GEORGE H. BRODIE is the os 
automobile” goes into the records. only one of the old timers that I first D 
. es 6 know has had the “business man- 
F.A.L ager of engineering” job hung on 


him. His title is actually assistant 


automobiles. In 1902] actually became business man- 
(Continued on Page 55, Col. 1) 
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From a collection of twelve 
original interpretations for 
Ole mee tur ti Company 
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ager of Packard’s engineering de- 
partment in 1919. He had a hand 
in the designing of Packard’s spe- 
cial engines of the early 1920's, 
which made boat racing records 
and in the development of the 
first Diesel engine for aircraft. 
« © + 


Percy L. Barter 

PERCY L. BARTER is another 
of these salesmen that rates men- 
tion because he possibly has sold 
more automotive gaskets and ra- 
diators than any other man in 
America. Perc joined McCord and 
Co. in Chicago in 1906 when they 
were principally in the railway 
supply business and made a few 
copper asbestos engine gaskets, 
force feed lubricators and radia- 
tors, on the side. In 1909, how- 
ever, Detroit McCord Mfg. Co. 
was incorporated and P. L. was 
made sales manager. From then 
on to the present time, life has 


been just one gasket or radiator 
sale after another for Barter, 
with only time out.while the com- 
pany made him a vice-president. 
One significant fact looms out of 
the statistics — out of the five 
original McCord radiator compa- 
nies — E. R. Thomas, Hudson, 
Hupp, E.M.F. and Regal—two are 
still customers, Hudson and Stu- 
debaker (then EMF). 
e 


E. B. Finch 

E. B. FINCH, one of Detroit’s 
earliest automobile manufactur- 
ers and the first builder of an au- 
tomcotive sightseeing vehicle, 
started in the business in 1901 as 
a dealer where Detroit’s Hotel 
Statler now stands. He later 
moved down to the “Biddle House 
Automotive Row” and it was here 
in 1902 he built his first car. In 
1903, with W. A. Pungs, he organ- 
ized the Pungs-Finch Automobile 


i bt 





E. F. Willett 


Cc. Earl Dawson 
& Gas Engine Co. where the 
Pungs-Finch car was put _ into 


production. 


This company, going the way of 
many of the early companies, 
Finch went with Packard in 1906 
and has been connected with 
Packard either as a dealer or an 
employe ever since. 

o - = 


C. Earl Dawson 

I PLAYED on the same high 
school football team with one of 
the greatest sales managers of 
Chevrolet, C. Earl Dawson—why 
the “C.” I never knew. But Earl 
did put in 31 years with General 
Motors starting with A.B.C. Har- 
dy at the old Welsh-Detroit plant 
in 1909. Earl was all wrapped up 


1946 . 


in the theater when I was cut- 
ting my teeth at Oakland, 
Welsh-Pontiac and CarterCar—he 
was a fair actor, too, they say. 

With a little side service at the 
Oakland Motor Car branch in 
Kansas City in 1912, Earl came 
back to Hardy with the Little 
Co. in Flint in 1913. After a year 
in the factory sales department, 
Earl was given the job of open- 
ing the first Chevrolet retail store 
—located in Detroit. He managed 
this store until 1920 when he was 
brought back to fhe factory in 
Flint as sales manager. 

When the General Motors build- 
ing was opened and Richard H. 
Grant was brought in from Na- 
tional Cash Register to be the 
stem-winding general sales man- 
ager, Earl moved with the gene- 
ral offices to Detroit and became 
assistant general sales manager. 
In 1927 he organized and headed 
the General Motors Fleet Sales 
division and retired from that po- 
sition in 1941 because of ill health. 

Earl was one of the first to in- 
augurate mass selling of automo- 
biles and played his part in lay- 
ing the groundwork for’one of— 
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tires, brakes and drums. 


rim that simplifies tire service; 


of a spare wheel. Several sizes 
of rim are interchangeable 
on this wheel; and single 
rims can be used on 

the dual wheel. 


See how carefully, how, 
practically Clark Enging 
perfected this wheel 


Many shrewd g 
revenue benefj 













AN EYE ON 
REVENUE... 


Here's a perfect example of a 
unit whose every detail of design 
and construction is dictated by 
practical operating needs. 


Notice the simple, effective 
method by which dual tires are 
kept permanenily in correct 


Notice the separated heavy 
spacer rings solidly seated agains 
the accurately machined pilot. 
With the spoke design these 
rings provide an ample free 
circulation of air to cool 


See how effectively dead weight has 
been saved—the exclusive demountable 


and you carry a spare rim instead 


fe on Increased Revenue. 


Fare getting these 
Bn, too—simply ask Clark. 
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if not the greatest — automotive 
sales organizations in the industry. 





Roy F. Moore 

AND NOW I OFFER you a 
guy, Roy F. Moore, who could 
have qualified for a Ripley men- 
tion if Ripley had been around 
in the early days. He was both 
advertising manager and engineer 
at the same time for two first- 
line truck companies. Roy cut his 
eye teeth automotively as a road 
tester for the Michigan Automo- 
bile Co. in Kalamazoo, Mich., in 
1903. From 1905 to 1908 he oper- 
ated a sales-service agency in 
western Illinois, selling Stoddard- 
Dayton, Kissel Kar and Chalmers. 
Then in 1909 he became experi- 
mental engineer for the Michigan 
Buggy Co. in Kalamazoo. In 1910 
his Ripley role started. He went 
to Detroit with Federal Motor 
Truck Co. as experimental en- 
gineer and advertising manager. 
In 1914 he moved over to the 
Denby Truck Co. as sales engin- 
eer and advertising manager. 

Advertising finally won out, 
however, for in 1916 he became 
vice-president of Carl S. VonPoett- 
gen Ine. advertising agency, 
handling such automotive ac- 
counts as Briscoe, Denby, Flint 
Axle, Gramm-Bernstein, Ireland & 
Mathews and Monarch Governor. 
And he has stayed in the adver- 
tising agency business ever since 
but still is an engineer as much 
as a salesman and advertising 
man. 

e s * 


E. F. Willett 

AND NOW I give you the man 
who sold the first ignition-gene- 
rator to be used on an automo- 
bile—E. F. Willett. Willett began 
his automotive history with Remy 
Electric Co. in 1908 and stayed 
with them until 1913 when he 


turned manufacturers agent. In- 


1912 he sold Reo the first igni- 
tion-generator to be used on an 
automobile, weight 65 pounds. 
Also sold Ray Harroun on install- 
ing a Remy magneto on his car, 
and Ray went out and won the 
race. 


Milton Tibbetts 
WE SHOULD have at least one 
patent counsel in our pioneer list- 
ing, so I will nominate Milton 


Tibbetts, who started with Pack- 


ard in 1907. Tibbets became a sort 
of triple-threat man soon after 
he joined Packard because he 
quickly learned that in addition 
to law and patent information in 
those early days a good patent 





Rey ¥. Moore 


man also had to know some en- 
gineering and have a sales sense. 
These he developed: to the end 
that Packard has had only three 
patent suits brought against the 
company since he joined the com- 
pany—and all of these were drop- 
ped. In the early days he was 
most noted for the patents he 
bought for the company that 
made Packard handsome profits. 


credit for putting showmanship in 
automotive advertising, and Bfll 
Holler for using showmanship in 
selling of automobiles, but I nomi- 
nate Leo Huff as the first to put 
showmanship in lubricating - oil 
selling. Leo first worked for the de- 
signer of Hall Front End Drive in 
St. Louis in 1909 and from there 
went to the Halsey Automobile 
Co., and then to the Texas com- 
pany after working for several 
dealers. It was when he was with 
the Texas company that Leo first 
demonstrated his showmanship in 
selling. To convince customers that 


(Continued on Page 56, Col. 1) 

















‘Shirt Sleeve Pioneers’ 


Men Behind the Successes of Others 
Get Justified Recognition 


(Continued from Page 55) 


considerable elation. The Texas 
“top brass” heard about the stunt 
and had him give a command per- 
formance in the head office. Evi- 
dently “pure” must have been in 
his mind for in 1923 Leo left Texas 
for Pure Oil where he has been 
in charge of transportation equip- 
ment ever since. Some of his 
“firsts” have been the development 
of the oil field winch, the oil field 
tractor and the tank truck. He also 
developed the first conventional 
streamlined petroleum delivery 
unit. 


Harvey Fruehauf 

HARVEY FRUEHAUP’S contri- 
bution to trucking stems from the 
fact that he and his father origi- 
nated the truck trailer and Harv 
had much to do with bringing it 
along to its present stage. Harvey 
started in the business with his 


1906, and one of his first jobs was 

to help build a lumber carrier to 

haul behind a truck. He is also 

noted for his contributions to the 

industry in the interest of fighting 

legislation harmful to the industry. 
+ + * 


Ed B. Ross 


ANOTHER 1909er that should 
get mention is Ed B. Ross of Clark 
Equipment. Ed went with the Clark 
brothers in 1909, peddling drills and 
truck steel wheels and made such 
good customer contacts that the 
customers insisted on Clark build- 
ing axles and transmissions as 
well. Ed pioneered truck equipment 
in the early days of the truck busi- 
ness when salesmen had to be en- 
gineers and advise their customers 
on what to use. . 


William C. Little 
BUNCHING these 1909ers that 


father in a small shop in Detroit in| just get under, my service embargo 








Harvey if E. B. Finch 
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ducing runs in their respective 
fields, like Jim Crawford of Gen- 
eral Motors engineering staff, who 
started with the American Under- 
slung in Indianapolis in 1906; Will 

the big Bear frame 
aligner originator who was a Ford 
dealer in Lansford, N. D., in 1905; 
C. E. Bleicher of Chrysler who was 
with Stoddard Dayton in 1907; Bert 
Dingley of Marmon-Herrington, the 
old race driver and four-wheel 
drive truck man who was with 
Middleton & Boyer on the coast in 


brings me to William C. Little of | 1903; Julius Heil, who started mak- 


the Bearings Co. of America, who 
was one of my reporters on the 
first Noronic Daily SAE. Bill 
started with Rauch & Lang, Cleve- 
land, which built electric carriages. 


From there he went to the sales|. 


department of Lozier and from 
there to Borland Electric. For the 
past 30 years Bill has been the 
Bearings Co. of America to the 
automotive industry and is the 
source of many a story about the 
early days of this industry—some 
of his stories are historical and 
some hysterical, but all are founded 
on actual experiences. 
+ + * 
AND NOW Im really going to 
bunch a number of guys who have 
hit the ball hard and are still pro- 





Leo Huff 


ing truck bodies in 1901; Jim 
Knowlson of Stewart-Warner who 
was with General Electric in 1905; 
Frank Judson, the big automotive 
glass man with Pittsburgh Plate 
who joined his company in 1897; 


Ed B. Ross 





Here's how to 
make a hit” with 





the ladies 








If you leave it to the ladies, they’ll pick the car with 
push-button starting almost every time. And that’s a smart 
tip for more sales for you. Both men and women appre- 
ciate the extra convenience of the handy button within 
easy sight and reach—eliminating the necessity of groping 
for hard-to-reach pedals. 


The use of Bendix* Drive in push-button starting makes 


possible the elimination of a great many pieces of linkage 


—a most important item in saving costs. There is no 
possibility of damage if the starter button is pushed while 
the engine is running—a feature owners are sure to 


appreciate. 


Add push-button starting to the list of outstanding sales 
features on your cars—but when you do, make sure it is 
push-button starting with Bendix Drive—for that is the 
simplest, most convenient, and most economical way it 


can be accomplished. 


*REG. U.S. PAT. OFF. 





‘Bendix “Drive 


ECLIPSE MACHINE DIVISION 
of Bendix Aviation Corporation 
ELMIRA . 


NEW YORK 


AVIATION CORPORATION 
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Herman P. Schade, the guy who 
put millions of reflectors on trucks 
and trailers, now with Grote Mfg. 
Co., who was with the Keystone 
Motor Co. in 1905; C. Art Tilt, the 
shoeman who set truck style with 
his Diamond T and who was with 
Chas. G. Knight in 1904; Carl 
Breer of Chrysler who drove his 
own steam buggy in the Jubilee 
Parade and who tested for Tourist 
Auto Co. in 1903; Earl W. Winans, 
C.E. of Federal, who broke in with 
Electric Motor Vehicle Co. in 1908; 
DuBois (Pink) Young now retired 
but former “top brass” at Hupp 
who was with the National Motor 
Car Co. in 1905; Charlie Wetherald, 
former Chevrolet production genius, 
now retired, who was with Buick 
in 1904; Harry C. Bacon, Detroit 
manager for Zenith Radio, who was 
with Knox Auto Co. in 1905; 

Chamberlain, ex-NADA chief, who 
was constantly taken for:-me when 
truck sales manager for Packard 
and who started with Wilcox Mo- 
tor in 1906; and Pete Moulder of 
mo who started with Harvester in 


Priority Grants 
Exceed Output 


In Dominion 


MONTREAL.—Demands for new 
cars by priority users are running 
well ahead of deliveries, Depart- 
ment of Reconstruction figures in- 
dicated last week. 


In April there were 14,972 prospec- 
tive purchasers who proved them- 
selves eligible for priority certifi- 
cates; but during the month only 
6,775 cars were made available by 
manufacturers. Actual shipments 
fell short pf the manufacturers’ 
estimate of 10,226. . 

For the period Nov. 15, 1945, to 
Apr. 30, 1946, priority certificates 
were issued to 32,216 persons, ship- 
ments numbered 16,979. 

April’s figures of 14,972 priority 
certificates was more than double 
the 6,774 issued in March. One fac- 
tor in the increase was action of 
the control in removing a quota 
system which, until March 26, re- 
stricted regional offices to a spe- 
cific number of priorities eagh 
month. 


Truck deliveries are also lagging 
behind priority demand. From Sept. 
1, 1945, to Apr. 30, 1946, certificates 
numbered 29,680 and shipments 
were 15,725. Truck priorities jumped 
from 4,998 in March to 11,318 in 
April. Shipments of trucks for 
April were 3,658 which was close to 
the manufacturers’ estimate of 
3,730. 

The estimate of May production 
is 11,517 passenger cars and 5,452 
trucks. Total production of cars 
and trucks has been showing 4 
steady increase since the start of 
the year. Figures are: January 
3,759, February 5,307, March 7,157 
and April 10,433. 


Twin Coach Set 
For Re-Entry 


KENT, O.—A highway luxury 
liner will mark Twin Coach Co.’s 
re-entry into the inter-city motor 
coach field, L. J. Fageol, president, 
has announced. 

The company has acquired addi- 
tional plant facilities in Buffalo to 
supplement present production of 
urban motor coaches and to build 
the new highway luxury liner. 


U. S. Rubber Declares 
Increased Dividend 


NEW YORK.—tThe board of di- 
rectors of United States Rubber 
Co. have declared a dividend of 
75 cents a share on the common 
stock, an increase of 25 cents. The 
dividend is payable June 10, from 
earned surplus as of Dec. 31, 1945, 
- stockholders of record on May 
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not same 
grounds of limited 
space as applied earlier. 


A great many proprietors, man- 


Memphis Dealers 
Elect Corbitt 


MEMPHIS, Tenn.—J. J. Corbitt, 
of Corbitt Motor Co. has been 
elected president of the Memphis 


: 
3 


‘Automobile Dealers Assn. 


th, 
of Bluff City Buick Co., vice-presi- 
dent; C. E. Hutton, of Chuck Hut- 


Co., and John Wellford, of John 
Wellford Co., directors. Corbitt suc- 
ceeds Will Pryor. 


New Method 


Timken Bearing Tests 
| Held at Zoarville 


CANTON, O.—A new method for 
making bearings metallurgically 
and geometrically more perfect is 
being tested by Timken Roller 
Bearing in a “pilot” plant at Zoar- 
ville, O., before it is adopted on a 
factory-wide basis. 

The process, a project of Tim- 
ken’s division of development and 
research on Savannah Ave. here, 
has been used in Timken 
roller bearing parts in the minia- 
ture plant for the past year. 

Eight women and 10 men, under 





Six Dealerships Affiliate 
With Cincinnati Assn. 
CINCINNATL — The following 


firms have been elected members of 
Dealers 


$417 Reading Rd.; 
Motor Sales (Hudson), 
3411 Warsaw Ave.; Ray Neidhard 
Motor Co. (Kaiser-Frazer), 3511 


British Service Soars‘, 
Keep Busy with Increased Traffic; 
e Shows Improvement 
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maintairied extremely well and is 
still active atid lucrative. 


On the manufacturing side there 
is still a great deal of uncertainty 
as to the future of the Rolls-Royce 
plant at Hillington, and the pros- 
pects of the Kendall car being 
produced. It will be a welcome 
relief to more than the employes 
when the government ultimately 
makes up its mind whether or not 
the project will go through. 


suppo 
The obligation placed on the au- 
tomobile industry, as on all others, 
t6 employ a 2 percent disabled la- 








to the ingenuity of the industry in 
fitting in such workers. Evidence 
that it can be done and has been 
done been given by the Minis- 
try of r in its “Back at Work” 
exhibition, staked in Kelvin hall, 
here. 

Injured men, civilians and ex- 
service were seen busily at work, 
on routine or complicated jobs 
associated with motor engineering. 


Mer-Lin in Kokomo, Ind. 


Mer-Lin Motors, Inc., has been 
named dealer and distributor for 
Mercury and Lincoln at Kokomo, 
Ind. John L. Kiley is president; 
Kenneth E. Brelsford, vice-presi- 
dent; William L. Naftzger, secre- 
tary-treasurer. Brelsford is also 
general manager. A building is be- 
ing remodeled for the new dealer- 





Goodyear Names 
De Young to New 
Aircraft Post 


. AKRON.—Reorganization of the 
top executive group of Goodyear 
Aircraft 7 was announced last 
week by P, W. Litchfield, chairman 
of Goodyear Tire & Rubber and 
president of Aircraft, following the 

of H. EB. Blytha as 
vice-president and general man- 
ager. 

Blythe’s successor is Russell De 
Young, who, throughout the war 
period, served as Aircraft’s vice- 
president in charge of production. 
T. A. Knowles continues as vice- 
president in charge of sales, while 
Dr. Karl Arnstein continues as 
vice-president in charge of engi- . 
neering and design. 

The operating committee of Air- 
craft consists of De Young, 
Knowles, and Dr. Arnstein with 
De Young as chairman. Blythe is 
leaving Goodyear after 31 years 
to enter private business. 


Miller-Knuth et. 
Miller-Knuth Chevrolet is |d-: 
ing a two-story concrete structure 
at 1702 Howard St., Omaha. 





50 


years 


ship. 


OF PUTTING AUTOMOBILES 
ON THEIR “FEET’— 
_ AND KEEPING THEM QUIET 


Through the years when we made wood, wire and steel automobile wheels - - - 
then through the war years with airplane wheels and brakes on every U. S. 
4-engine bomber, plus thousands of other aircraft - - - and now into peacetime 
with automobile fans, mufflers, moldings and other parts - - - the Hayes name 
and today’s Hayes Industries products are synonymous with quality in design, 
production and performance. 


Hayes manufacture and Hollerith engineering - - - in automotive parts, and 
magnesium and aluminum die-castings - - - seek to provide components that put 
reliability, efficiency and sales value into automobiles and other products. 


HAYES INDUSTRIES, INC. 


FANS - MUFFLERS - MOLDINGS - 


JACKSON, 


MICHIGAN 


OTHER 
PARTS 












First 50 Years Saw... 
Dealers in 


Packard, J. W. Leavitt for Over- 
land and the Howard Automobile 
Co. for Buick. 


I can well remember that the 
Willys-Overland Co., for instance— 
the largest builders for 10 straight 
years except Ford—started origi- 
nally with six distributors in Bos- 
ton, New York, Cleveland, Chicago, 
Minneapolis and San Francisco. 
Within a few years the distributor 
organization was expanded to em- 
brace 125 territories. Not more 
than five years later the company 
invested eighty million dollars in 
branch buildings, and distributors 

- were discontinued. A few years 
later the branches were liquidated 
and the distributors brought back 
into the picture. 


* * * 
Larger Factories Go 
To Direct Dealerships 
is ALL, some 1,500 different pas- 
senger car makers have offered 


dealers franchises. It took not only 
good judgment but good luck in 


(Continued from Page 3) 


Vital Role 


the early years to select a factory 
that was to stay in business and 
hence save the dealer the expense 
of introducing a new line in his 
territory. In those days the prin- 
cipal success of a factory was de- 
termined mainly by its ability to 
build cars. Most anything would 
sell, and the dealers who were for- 
tunate enough to be connected with 
a factory that could deliver cars 
made money, and lots of it. 

As the Jocal dealers gained ex- 
perience and improved their fi- 
nances, they were oftentimes of- 
fered distributorships by smaller or 
newer factories, who were then ex- 
panding their sales organizations. 
Later on the growth of a dealer- 
factory organization depended more 
on its selling than its manufactur- 
ing ability. The competition for dis- 
tributorships became keen. The 
larger factories went to the direct 
dealership franchise, with multiple 
outlets in the larger towns. 

When Chrysler took over the 
moribund Maxwell-Chalmers out- 
fit, there was an established deal- 


manufacturing facilities as to ob- 
tain a third set of dealers selling 
merchandise for the one corpo- 
ration. 


The Dodge dealer organization 
was formed back in 1914. The Ford 
sales technique was followed by 
establishing direct dealers with 
limited territory. Many dealers 
were recruited for Dodge Brothers 
from sub-dealers of other lines 
who wanted to work direct with 
the factory rather than through 
distributors. Dodge dealers became 
one of the strongest dealer organ- 
izations during the lifetime of the 
two Dodge brothers. The parts in- 
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on display at 
condition. 


Buick Co., Toledo. The car is 






to be in good 





ventory and service situation was, and able to improvise. Those that 


not complicated because it was a 
one-chassis line with no yearly 
changes. 


6 s > 
Dealers Helped Finance 
Their Factories 


pene these development years 
a dealer had to be resourceful 





NATIONAL PROSPERITY GEARED TO 
THE AUTOMOTIVE INDUSTRY 





The 


automobile industry produces a greater share of the national income 


than is created by any other industry. 


This fact needs no embellishment. Equally important, it provided a 


greater share of vital war materiel than any other industry. 


We are honored to salute the men whose valiant leadership won world-wide | 


industrial supremacy for America in the relatively short time of 50 years. 





Member Federal Deposit Insurance Corporation 


NATIONAL BANK OF DETROIT | 





remained in the business had vis- 
ion, courage and faith. They could 
see that automobiles were destined 
to have a real place in the world, 
They had the courage to put up 
the necessary battle and continue 
in spite of all the difficulties and 
discouragements, the poor roads, 
and engineering and production 
weaknesses prevalent in the pio- 
neer products. They were the ones 
who took the grief when a motor 
proved to be faulty, a transmission 
or axleshaft gear was weak, or the 
finish checked or peeled —some- 
times through entire production 
runs. They also shouldered the re- 
sponsibility of teaching their cus- 
tomers to drive. 

The original dealers helped 
finance factories with deposits on 
contract. dealers also fi- 


less success in obtaining relief on 
used cars. Immediately before and 
following the NRA days many fac- 
tories instituted a used car. bonus 
plan whereby dealers were reward- 
ed for each car scrapped. 


+ * = 


Industry Starts to Assume 
Permanent Aspect 


UGHOUT the first 10 years 
of the industry’s development 
dealers were hardy pioneers. Auto- 
mobiles were still in the experi- 
mental stage. All distribution plans 
were tentative. From 1896 until 
1906 cars were only for the rich 
and venturesome. There were no 
roads as we know them now. 
During the next five years, 1906 
to 1911, the industry started to take 
on a more permanent aspect. It 
might well be called the shaking- 
down period. Car design began to 
follow a more standard pattern. 
Manufacturing processes were de- 
veloping. Dealers became more 
stable. The public started to take 
notice. 


In 1911 the first completely 


In 

patent was declared invalid after 
Ford’s lone and long-drawn-out 
battle against it in the courts. 
Securities of automotive com- 
panies were listed on the New 
York Steck Exchange for the 
first time. The first Indianapolis 
(Continued on Page 59, Col. 1) 
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First 50 Years Saw... 
Dealers in 


(Continued from Page 58) 


Race was won by Ray ; sense a more stable industry, one 
in a Marmon. Stude- | that will no longer be subject to 
baker discontinued building elec- | growing pains. 


tric cars to concentrate on gaso- They feel that now is time for 


line automobiles. 
From 1911 to 1921 was the “pro- 
duction era.” The factories which 


ing improved manufacturing proc- 
esses were in the ascendancy. Al- 
most any car on four wheels sold 
readily. It was a question of build- 

cars—and more cars. Dealers 
who represented a line with volume 
production made fortunes. These 
were the years when the dealers 
put pressure on the factories. 
Every means was utilized by deal- 
ers to curry favor with the factory 
to obtain extra cars. 

During the first world war car 
production was restricted and ex- 
cise taxes on them increased. 
“Gasless Sundays” were observed 
by patriotic motorists, and the pro- 
duction-expansion decade of the in- 
dustry wound up with a depression. 
Dealers suffered little, however, be- 
cause stocks were not large and in- 
ventory losses were at a minimum. 
Ford had financial problems that 
year, but met them successfully 
with the loyal support of Ford 
dealers. 


Dealers Forge to Front 
As Industry Matures 


FROM 1921 forward the industry 
became more mature, with the 
continuous development of car de- 
sign, manufacturing processes and 
sales plans. Change and advance- 
ment were the watchwords. The re- 
current changes had a profound 
effect on the dealer body. Changes 
in the yearly models, changes in 
methods and scope of distribution, 
brought dealers constantly face to 
face with unusual conditions. In 
fact, dealers say “conditions un- 
usual, as usual” is a characteristic 
of the trade. 

But as the industry grew and 
thrived, dealers overcame all ob- 
stacles, also thrived and matured. 
Most dealers are leading citizens 
of their towns. Many of them are 
presidents of chambers of com- 
merce and luncheon clubs and 
otherwise prominent in civic af- 
fairs. During World War II deal- 
ers accomplished the seemingly im- 
possible and kept cars running. 
No one thought at the start of hos- 
tilities that our motor car trans- 
portation, which had become so 
essential in this country of dis- 
tances, could be maintained for 
four years without new car pro- 
duction. Dealers rose to the occa- 
sion, in spite of shortages of parts, 
in spite of shortages of manpower. 
They organized their maintenance 
departments so as to keep cars suc- 
cessfully functioning in sufficient 
numbers to meet the nation’s criti- 
cal transportation needs. 


years. They have visions of forty 
million owners in America with- 
in a decade. They will have the 
cars to sell and the facilities to 
maintain that number of cars. 
They have faith in the factories 
and the public. They have faith 


in their brother dealers. They 


Five Dealer Members 


Added to CADA 

CINCINNATI.—Cincinnati Auto- 
mobile Dealers Assn. last week re- 
ported the addition of five new 
members. They are Engle & Davis 
Motors (Kaiser-Frazer), 7504 Ham- 
ilton Ave., Dee Griffin Motor Co. 
(Kaiser-Frazer), 3430 Burnet Ave., 
Lenox Garage (De Soto-Plymouth), 
3915 Reading Rd. 

Tranter - Williams Motors, Inc. 
(Ford), 4016 Aliston St., Art Wat- 
son Motor Co., used cars, 3215 
Reading Rd. 


Voelkls Let Contract 
A contract for a building, 70 by 
131 feet, has been let by Voelk! 
Bros. (Chrysler), Rochester, N. Y 
Construction cost is estimated at 
about $55,000. The dealership was 
started in 1933. 








Vital Role 


cooperation; that factories and 
dealers must meet their problems 
together. They believe their oppor- 
tunities lie in the direction of bet- 
ter serving the public to obtain a 
greater percentage of the public 
dollar. 

Decisions, they say, must be 
predicated on sound long-term 
economics, not on temporary ad- 
vantage to the factory, the dealer 
or the public. The answer must be 
found that will assure the most 
benefits to the greatest number. 
The automobile industry for the 
next 50 years will be as full of op- 
portunity, if not romance, as dur- 
ing the last 50. It is a mature in- 
dustry now, and its growth and ex- 
pansion will be based upon sound 
principles rather than on tempori- 
zation and experiment. 


IT'S 


Houston Dealers 
Tell Public the 
New-Car Facts 


HOUSTON, Tex.—As a result of 
widespread uncertainty over the 






delivery of new automobiles, the 


Houston Automobile Dealers Assn. 
called a special meeting and is- 
sued the following announcement 
through Ralph L. Fowler, general 
counsel: 

“Because of the chaotic labor 
situation, members of our organ- 
ization can make no definite prom- 
ises on delivery of new cars. It has 
been estimated that there is an 
immediate demand for more than 
12,000,000 passenger cars. Even at 
normal production, this demand 
could not be supplied in less than 
four years. 

“Tt is not our purpose to frighten 
anybody. Perhaps the automobile 
industry, with new techniques, de- 
veloped during the war, can ascend 
to phenomenal heights of produc- 
tion and bring supply and demand 
to an even keel within two years. 
We all hope for such a miracle 


Tre Automobile Industry has 


about the right schedule—once 


every 50 years stop to celebrate 


the progress already made and 


keep thinking 365 days a year 


about the progress still ahead. 


That’s The Washington Post 


idea, too. 


If you are interested in the 


journalistic achievements that 


have made The Washington Post 


what it is today, Joe Scolaro will 


be glad to tell you about them: 


Editorial rise to America’s most 


quoted newspaper. 


Circulation 


growth to include a comfortable 


majority of the new car buyers in 


the nation’s capital city. Adver- 


tising climb to second in America 





THE SHOWROOM of Broad Street Pontiac, 996 Broad St., Newark, N. J., after 
recently purchased building which 


being redecorated and remodeled. The dealership 


it occupies. 


of production, but cannot consci- 
entiously predict it. 

“We feel it our duty to recom- 
mend to all car owners that they 
conserve the cars they now own. 
With proper maintenance and 
careful driving, the cars on the 
road today may be preserved for 
many more thousands of miles. 

“The Houston Automobile Deal- 
ers Assn. is composed of 42 dealers 
in all makes of automobiles. They 


have competent staffs of mechan- 
ics, proper equipment, and an in- 
creased stock of parts and the 
‘know-how’ to repair the cars for 
which they are factory-authorized 
dealers. 

“We strongly urge automobile 


/owners to keep their cars in good 


condition by taking them for re- 
pair and maintenance to their au- 
— factory or 
cars we are now driving may 
have to last for many months.” 
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FUTURE 


among all morning newspapers 


in display linage. 


Thinking of tomorrow’s sales 
you will be more interested in 
the future of the Washington 
market and the Washington 


newspapers. 


Growth of the na- 


tion's capital is as inevitable as 
growth of the nation. And the 
paper in whose honor John Phil- 
lip Sousa wrote his ‘“Washington 
Post March” back in 1889 will 
still be growing, still be honored, 
still be influential, when the 
Automobile Industry is celebrat- 
ing its Centennial fifty years 


from now. 
















SEATTLE.—In these days of 


and service volume is the main- 
stay of automobile dealers. A good 
example is Dick DuBois Inc., here. 

This Hudson distributor reports 


Washington Sales 
Total Only 1,287 
For 3 Months 


SEATTLE.—Refiecting the in- 
ability of dealers to obtain cars to 
deliver, it was announced here that 
at the end of March only 1,287 
new cars and 981 new buses and 
trucks had been delivered this year 
in the state of Washington. 

With dealer optimism muffled by 
strikes which were paralyzing the 
industry, Howard Quinn, manager 
of Business Control Inc., released 
sales figures dominated by makes 
in the lower and medium priced 
fields. 

For the three month period, Ford 
was leading in both the car and 
truck and bus categories: 401 cars 
and 343 trucks. Runners-up in car 
sales alone were: Nash, 175; Stude- 
baker, 154; Hudson, 139; Dodge, 
112; Plymouth, 104; Mercury, 82; 
DeSoto, 54. 

Exclusive figures for March car 
sales included: Dodge, 87; Ply- 
mouth, 81; Studebaker, 77; Nash, 
68; Hudson, 57; Ford, 41; Chrysler, 
20; Mercury, 13; Willys; 10; and 
Pontiac, Packard, and Lincoln, one 
each, to total 503. 

With Ford, International and 
Dodge led with 221 in the March 
bus and truck sales followed by 
Willys, Studebaker, Diamond T, 
Diveo, Chevrolet, Kenworth, White, 
and Hudson. 


Veteran Workers 
Honored by Reo 


LANSING, Mich. — Henry Hund, 
president of Reo Motors, Inc., pre- 
sented service awards to 791 vet- 
eran Reo employes at a banquet in 
their honor at the Reo clubhouse 
here Thursday. 

The 272 employes with 25 years 
or more service received gold rings 
or compacts which were suitably 
engraved, while those with five to 
25 years’ service were given silver 
and gold pins. Special honors were 
accorded the two oldest Reo work- 
ers, Jesse Stanley, with over 41 
years’ service, and Andrew Ristau, 
40 years plus. 


DETROIT .- 


Promote Part Sales 


Big Volume Sales Reported by Dick DuBois Inc.; 
‘Skeleton’ Engines Sell Before Delivery 


MICHIGAN STEEL TUBE 
PRODUCTS CO. 





that parts sales for five months 
after December, 1945, equaled all 
the sales during the preceding 12 
months. Service and labor sales 
were also running far ahead of 
previous periods. 

For example, on Apr. 12, M. 8. 
Batterton, wholesale manager, and 
Bill Beyers, parts manager, were 
notified to expect a carload ship- 
ment of 113 skeleton engines for 
Hudson. 

When the engines arrived 14 
days later, 90 were already sold. 
The others were used in the serv- 
ice department. 

That result was not accidental. 
Beyers and Batterton made it a 
point to contact dealers in their 
area monthly. The firm is alert to 
sales promotion ideas as exempli- 
fied in the fast handling of the 
skeleton engines. 


Results were so favorable that 
another carload shipment is ex- 


pected soon. 


BC Carriers Unite 
ainst Railroads 


Following lengthy d the 
Automotive Assn. and the Motor 
Carriers Assn. of British Colum- 
bia have now united forces and 
formed a single organization em- 
bracing some 400 motor coach, bus, 
and truck lines operating through- 
out the province. 

Both organizations have been 
strenuously opposing the proposal 
of the Canadian Pacific Railway 
to enter into the highway trans- 
portation business in British Co- 
lumbia. The railroad recently made 
application to the Public Utilities 
Commission to operate scheduled 
highway freight lines in competi- 
tion with already established truck- 
ing concerns. 


Oregonians Form Club 


To Preserve Old Cars 

PORTLAND, Ore.—The Histori- 
cal Automobile Club of Oregon has 
been formed in Portland with the 
aim of preserving and restoring 
old-time cars which might other- 
wise be lost. 

Officers of the newly organized 
group include Kenneth Mutch, ser- 
vice manager, Wentworth & Irwin 
(Nash), president; Harold Wood- 
ruff, vice-president, W. K. Hayes 
Co., secretary; Charles F. Norris, 
treasurer; Al Zenniker, librarian, 
and V. R. Rayner, chairman of the 
steam committee. 













- MICHIGAN 
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Automotive 


For Old Timers 





News Quiz - 


From the files of Chris Sinsabaugh, late editor of Automotive News, 


we have selected a group of 
the memories of many an oldtimer. 


ictures which we think will ring a bell in 


How many of them do you recognize? The answers are on Page 70, 
but give yourself a chance before you look. 





THAT WOODEN TRACK was necessary to show the skeptical 
customers that the cars would really run. They say some of the 
early shows were better than a circus. Remember this one? 
it was way back when. (Photo A) 





“WHERE'S THE FIRE?” asks the cop at right as he forces a 
couple of auto pioneers to the curb in Chicago. Are these 
men in your memory book? (Photo C) 





HERE'S A COUPLE of oldtimers who had a yen for the open 
road—and in those days you practically fell in the open roads 
of mud. The man at left did much to promote wide use of 
cars. Know ‘em? (Photo E) 





AND HERE, in all its glitter, is another early show. It looks 
glamorous even today, but perhaps a little too dignified. Some 
of the early dealers say the shows were often riots, with the 
dealers of each line trying to outdo the cthers in imagination. 
Anyway, do you recognize this one? (Photo G) 








THE MAN AT RIGHT was the storm center of the industry in 
the early days. His sons are in the car. Too many clues would 
give it away, so come on now, who is he? Recognize that car? 


= | (Photo B) 


Perey iz he 





| | ROARING ACROSS the finish line in one of the early races. 
Notice the eager-beaver who is almost falling out of the 
box. Can you place this race? (Photo D) 





THEY HAD A MERCURY in the early days, too. This one is 
the typical American . Know that man at the wheel 
of the racy-looking tandem at the right? (Photo F) 





ROADS PLAYED an important port in the rise of the auto, and 
these men were stor actors in the dramatic job of paving 
America. The man at left once headed a cor manufacturing 
company that remains a great name in the industry. The man 
at right is no road agent. That mask was necessary fo permit 
breathing in the dense alkali dust. He has hitched his star to 
one of the newest avio names. This is an easy one. Who 
are they? (Photo H) 





SEATED IN THE FIRST cor fo bear their name are two men 

hed a roaring part in a roaring industry. They were 
famous in the industry long before they built their own cof. 
This one is a@ steal. if you miss, you should hide your head 
in shame. (Photo J) 
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Outstripped 
Prewar Record Fades | leit iit. wach 
Monroe Auto Equipment Triples Production; Preceded Vehicle Dept. 






18,000 Shock Absorbers a Day 


MONROE, Mich.—Tripled pro-;from reaching capacity of 32,000 
duction compared to the highest| per day for which the company has 
Ticks aus Ween Ch contracts, he said. 
by Monroe Auto pment In absorbers 
largest independent maker of hy-/¢,, aay Gemimaie ame, Monroe 
draulic shock absorbers and other | ;, producing for trucks, buses, rail- 
ride control equipment. road cars, motorcycles and for its 

C. S. McIntyre, sales manager, | ..w line of hydraulically cushioned 
easy-ride seats. 

Shock absorber types include 
both vertical two-way direct-act- 
ing and newly developed lateral 
hydraulics which control shock re- 
sulting from side-to-side movement. 
Sway bars, which were patented 
in 1938, include both standard and 
linkless types. 


To expand production of its full 


tor ride gg ays oe ding of foreign sales for Kaiser-Frazer and Graham- 
ber molding and compoun HARRY D. DODGE, left, director lor 

products, tire pumps and other au- oa inn, piece = Col. > ¢. Smith, general manager = ie fn ncn Alaba 
tomotive parts, the company short-| myer, owner the Myer Emporium, one of the world’s largest department stores, and ma Firm Remodels 
ly will complete its $1,500,000 ex-| Reginald Ansett, 36-year-old Australian industrialist often called ‘the Henry Kaiser of} Remodeling of the and 


that is older than its motor ve- 
hicle department, ee to 
Malcolm McEachin, secretary of 
state and ex-officio Motor Vehicle 
commissioner. 

The ancient car, oldest registered 
in Nevada for 1946, is a 1912 Ford 
coupe owned by Newton See, of 
Winnemucca. The Nevada motor 
vehicle department came into exis- 
tence in 1913. 


Honors for the oldest vehicle on 
Nevada’s roads were closely con- 
tested by Lydik P. Sorenson, of 
Reno, and Bill Bircham, of Austin. 
Sorenson drives a 1914 Buick box- 
rack truck, whife Bircham operates 
a Ford runabout of the same vin- 
tage as the Sorenson Buick. 












ing approximately 18,000 shock ab- 
sorbers and 17,000 lateral stabiliz- 
ers or sway bars per day. 

Most of the nook, absorbers and 
all of the sway bars are used as 
standard equipment on new pas- 
senger cars and trucks. 

Sixteen makes of new cars use 

















equipment for forming and welding 
steel tubing, but shortages of ma- 







” of 
terial continue to prevent output |pansion program in two plants in | Australia,” will be general distrivator and eee tere cth orld ware, bas an — department has com- 
Monroe and a new plant in Hills- Caryetor, General Motors and other automotive companies in Australia for more than|Pleted by Alabama Motor Co. 
dale, Mich. 25 years. (Chrysler), Anniston, Ala. 











Fisher Appoints 
College Heads 
To Judge Contest 


DETROIT.—A group of leading 
educators from throughout the na- 





CARS --- CARS --- 
AS NEVER BEFORE 






advisory board of the Fisher Body 
Craftsman’s Guild. 
The national board of judges 
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Hovde, president, Purdue Univer- 
sity, Lafayette, Ind.; C. F. Ketter- 
ing, vice-president and director ‘of 
research, General Motors, Detroit; 
Dr. D. S. Kimball, dean emeritus, 









Dr. R. A. ident, © ° oe, 
California Institute of Technology, Cars are again rolling along the streets of America 
president, Polytahele aman) in full force...and every car that rolls off the assembly line 
meee, Se. sue adds to the tremendous moving market 





reached by outdoor advertising. 


As more and more cars get rolling as they never rolled before. . . so, 
outdoor circulation will mount and roll up in volume as never before. 






Here’s an opportunity to place your product 
and sales message in big, bright, colorful outdoor advertising 
before the prosperous millions of American buyers 


...and the opportunity is yours. 






Schools, Minneapolis, Minn. 
a meereds C. C. Hunt, superintendent 
of schools, Kansas City, Mo.; Vire- 
ling Kersey, superintendent of Los 
city schools, Los 















supe 
Brooklyn, N. Y, ond W. White p 7 ma an aaa: a8 F THE f ARE REACHED BY OUTOCOOR ADVERTISING 
Superintendent of schools, Dallas. 


Freeman Addition 
An_ addition, adjoining present 
has been started by Free- 
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Wholesale Parts Concern 
Opened by Berg, Fargo 


E. H. Berg, who for many years 
has been associated with the auto- 
motive industry, has opened the 
Berg Supply Co. at 421 Northern 
Pacific Ave., Fargo, N. D. The com- 
pany will operate as a wholesale 
organization and will carry a com- 
plete line of repair parts for auto- 
mobiles. 

Berg was territory salesman for 
Grant Batteries Co. before enter- 
ing the armed forces. Ray Harris 
has been named office and store 
manager. M. A. Nelson will be ter- 
ritory salesman for North Dakota 
and part of Minnesota. 


Two Division Offices 
Opened by Universal 


The opening of four new offices 
was announced last week by Uni- 
versal CIT Corp. Frank R. Wallace 
heads the Oklahoma City division 


office; Joseph P. Walker heads the 
branch office at Huntsville, Ala., 
and Arthur W. Anderson the new 
branch in Detroit. 

Howard W. Cardoza has been 
appointed assistant vice-president 
and head of the Cleveland division 
office, according to E. A. Rolley, 
vice-president directing the com- 
pany’s operations in that area. The 
office is located in the Keith Bldg. 

* * 


Bellows, Seymour to Head 


Electra Mfg. of K. C. 


F. H. Bellows, manager of the 
Methods Engineering council in 
Kansas City, and R. I. Seymour, 
advertising and publicity director 
of the Kansas City Power & Light 
Co., will assume operation and con- 
trol of the Electra Mfg. Co. July 1. 

Electra manufactures automo- 
tive electrical replacement . parts 
and was purchased recently ftom 
Roger G. Lafite after having oper- 
ated in Kansas City for the past 
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president of the new organization 
and Seymour as vice-president in 
charge of sales and advertising. 


Boyd Wins Medal of Merit 


For Service on Oil Council 


WASHINGTON.—The Medal for 
Merit has been awarded to Wil- 
liam Rufus Boyd jr., Teague, Tex., 
for “exceptionally meritorious con- 
duct in the performance of out- 
standing services to the United 
States.” 

The award was presented on be- 
half of President Truman by Sec- 
retary of Interior J. A. Krug, who 
emphasized the term of the cita- 
tion. Boyd served throughout the 
war as chairman of the Petroleum 
Industry War council. He is presi- 
dent of the American Petroleum 
institute. 

“Mr. Boyd directed the industry’s 
participation in the greatest gov- 
ernment-industry partnership in 
the history of the United States,” 
the citation states. 


McGinn Appoints Golden 
To Head Eaton Research 


22 years. Bellows will serve as H. F. McGinn, vice-president of 


Pott 


ee a 





THE FIRST in a series of monthly Nash parts and service conferences, in which re- — 


gional managers discuss the 10-point selective dealer program, was held in Detroit last 


week. Attending 
ager; C. P. 


manager; H. A. Lotz, parts and service manager; H. M. 


(left to right) were: Paul R. 
Leonard, eastern regional parts and service manager; Coy Arns' 
Eastman, field parts supervisor; B. C. 


Gorham, service 


service manager; H. J. Hamernik, southern manager; T. O.. Mantle, Canadian man- 


ager; G. ©. LeFevre, 
chandising manager. 


the Eaton Mfg. Co., and general 
manager of the Eaton Reliance 
Division, has anounced the ap- 
pointment of Robert F. Golden to 
head the company’s newly estab- 
lished research. and development 
department. 


Golden is a graduate in mecha-|. 





















MERU ESS 


DETROIT 


INCE 1903 


Ours has been a lifelong association with the automotive 
industry, for Long radiators have equipped fine cars and 
commercial vehicles since 1903. And since 1922 the Long- 
developed clutch, famous for its easy pedal action, has been 
standard equipment on millions of cars, trucks and buses. 
We pay tribute to a dynamic industry, its pioneers and its 
leaders who put the world on wheels. From them, we know, 
will come another 50 years of transportation progress. 


LONG MANUFACTURING DIVISION 


BORC - WARNER CORPORATION 
12 AND WINDSOR 


central manager; R. 


dames Molloy, parts and accessory mer- 


nical engineering from Georgia 
Tech., and was formerly with the 
National Lock Washer Co., where 


he was assistant to the president. 
*- + # 


Wilton Auto Supply Co. 


Opens in Los Angeles 


The Wilton Auto Supply -Co., a 
new concern, will open June 1, at 
132 S. LaBrea St., Los Angeles, op- 
erating as wholesale distributors to 
dealers and wholesalers in 11 west- 
ern states. 

Veterans of a combined 29 years 
in the automotive business, the 
owners, Mannie Williams and Mil- 
ton Lefton, announce the company 
will carry a full line of automo- 
tive supplies. 

* * * 


Alfred Heller Retires 


After 48-Year Service 


Paul E. Heller, president of Hel- 
ler Bros. Co., announces that be- 
cause of ill health, Alfred L. Heller 
sr. vice-president and general 
manager of the firm, Néwcomers- 
town, O., will retire after an asso- 
ciation of nearly half a century. 

Alfred Heller entered the parent 
concern, Heller Bros. Co., Newark, 
N. J., in 1898. In the many years 
that have elapsed since that time, 
during which he served in all ma- 
jor departments of the plant, Hel- 
ler has participated in many ad- 
vances and developments in the 
file and other tool industries. 

* * - 


Reynolds Names Van Kennen 
Assistant Sales Manager 

Jd. F.. Van Kennen has been 
named assistant general sales man- 
ager in charge of products of the 
Aluminum division of the Reynolds 
Metals Co., with headquarters in 
Louisville, David P. Reynolds, vice- 

president, announced. 

Prior to this appointment, Van 
Kennen has been divisional man- 
ager for Reynolds aluminum sales 
at Chicago. He joined Reynolds six 
years ago as a metallurgical field 
engineer. 

a 


* € 
Chain & Cable Elects 


Hall Vice-President 


A. P. Hall has been elected vice- 
president of American Chain & 
Cable Co., Inc. He will continue 
his present duties as general man- 
ager of sales, and his headquar- 
ters will remain at New York 
City. 


290,000 


top-income 
men read 


The Elks 
Magazine 
every 
month! 
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Cadillac Promotes Smith 
To N. Y. Service Post 


William G. Smith, who was in 


charge of war training activities at 
Cadillac, has been made service 
manager of the company’s New 
York branch, D. E. Ahrens, general 
sales manager, announced last 


Smith has been a member of the 
Cadillac organization for 24 years. 
Prior to the war he was parts and 
service field representative in the 
Boston area. During the war he 
took over the work at the Detroit 

plant of training all field repre- 
Sentatives in the servicing of Cad- 
illac-powered tanks. Following the 
war, Smith was named assistant 
general manager of parts and ser- 
_ * * * 


Fisher Body Promotes 


Welker at Pontiac 


Appointment of James J. Welker 
as assistant resident manager of 
the Fisher Body plant in Pontiac 
was announced last week by Jd. d. 
Cronin, general manufacturing 
manager. 

Welker held several automotive 
service positions in New York area 
until he joined General Motors in 
January, 1926. He went to Osaka, 
Japan, in August, 1926, as service 
manager for General Motors Over- 
seas. In 1929: he went to Australia 
as service manager and remained 
in Australia as service manager 
with GM Holden’s in various exec- 
utive capacities until the middle of 
1941. 

ss 8 


Firestone Places Wilson 


In Factory Sales Post 

William S. Wilson, who was 
manager of Firestone Tire & Rub- 
ber war products division, has 
been named assistant manufac- 
turer’s sales manager with head- 
quarters at Akron, L. R. Jackson, 
executive vice-president, stated 
last week. 

Wilson, who will assist H., M. 
Taylor, manager, has been con- 
nected with Firestone for 20 years. 
With the exception of the period 
during the war when he was with 
the war products. division, his en- 
tire experience has been in the 
sales department. 

* 


GMAC Transfers Taylor 
And Elliott in East 


Merwin E. Taylor, who has serv- 
ed General Motors Acceptance 
Corp. for 24 years, has succeeded 
William Elliott as Buffalo branch 
manager. Taylor comes to Buffalo 
from Syracuse, where he returned 
as branch manager after dis- 
charge from the Armed Forces. 

Elliott, who has served as Buf- 
falo branch manager since 1935, 
has been appointed Pittsburgh 
branch manager. 

. i *” 
Du Pont Staff Changes 

Retirement of Jasper E. Crane 
as a vice-president and member 
of the executive committee of E. 


high 


income, 
high 
standard 
of living, 
bigh 
readership 


Plus 750,000 class circulation—at less 
than $2 per thousand! It’s a “natural.” 


I. du Pont de Nemours, and the 
selection of Dr. Crawford H. 
Greenewalt, assistant genera] man- 
ager of the company’s pigments 
department, to succeed him were 
announced last week. The retire- 
ment of James B. Eliason as a 
vice-president and treasurer and 
the selection of Walter J. Beadle, 
first assistant treasurer, as his 
successor were also announced. 
* * ¥* 

Seiberling Names Rosser 

The Seiberling Rubber Co. has 
announced the appointment of 
Lee T. Rosser as district manager 
of the San Francisco branch. 


> * * 


Wilcox Joins Gerity 


Ralph L. Wilcox has been ap- 
pointed assistant factory manager 
of the Detroit plant of Gerity- 
Michigan Die Casting Co., pro- 
ducers of plating and. die casting. 
For 16 years, he was technical 
representative in the Chicago of- 
fice of New Jersey Zinc Co. He 


AUTOMOTIVE NEWS, JUNE 3, 1946 





is a graduate metallurgical engi- 


neer and has co-authored a num- 
ber of technical papers published 
by the American Institute of Min- 
ing and Metallurgical Engineer- 
ing. 

© * * 


Producing Firm Established 
For Frank Tyson Patents 


Organization of Frank Tyson 
Inc. for the purpose of manufac- 
turing articles under patents owned 
by Frank Tyson Development Corp., 
has been announced by Tyson, a 
mechanical engineer for Tyson 
Bearing Co., Canton, O. 

The company was incorporated 
at 1,000 shares of no par stock, with 
Evan C. Coldren, Charles 8S. Wein- 
traub and Tyson listed as incorpo- 
rators. Negotiations are now being 
conducted to acquire manufactur- 
ing facilities. | 


Northwest ‘Biede Chosen 


Darwin B. Evans, supervisor of 
Northwest District Auto Lite in 
Portland, has appointed four 


‘salesmen to cover Washington, 


Oregon, Montana, Northern Idaho 
and Wyoming. Those named are 





Saber ungeeetedl Us das Adsemeae Ganins On ae eoveng Goes” first trailer dis- 


tributor appointed by the American Bantam Co. The 


meeting of PMTA. 


old Shay, Spokane; E. C. Shotwell, 
Billings. 
2s + 8 


Shaw Transfers 


Harold Shaw has resigned his 
position as district manager in 
Dallas, Tex., for Hudson Motor Car 
Co., to become regional manager 
for United Transports, Inc., freight 
service company devoted primarily 


to automobiles. 
s- ¢ # 


Passes 32-Year Mark 
Al Huppel has celebrated his 


Everett D. Larson, Seattle; Har-| 32nd anniversary in the automo- 


the monthly 


tive business in Orlando, Fila. 
Huppel is said to be the first man 
in Florida and is believed to have 
been the first in the south to go 
into the exclusive field in automo- 
tive repair and handling of spe- 
cialized parts. 


e . e 
Spitzer of N. M. Moves 

Spitzer Electrical Co., Albuquer- 
que, N. M., has moved into new 
quarters at 509-513 N. Second St. 
J. J. Parker, president of the com- 
pany, said the new location af- 
fords double the floor space of the 
old location. 





RED soa 


the Automotive Industry 
on Its 50th Anniversary 


Reo salutes the many familiar names—active 
now or only remembered—that have contributed 
either chapter or vérse to automotive history. 
Reo is proud to be a part of an industry that has 
helped to develop the American Way of Life, 
that has affected the health, pleasure, comfort 
and the livelihood of so many people. Estab- 
lished in 1904, Reo has grown up with the truck 




















First of the pace-setting Reo Speed- 
‘e een 


; Be at Bettie 


», prfon Hea, Sette 





Pea y 


division of this great industry and has pioneered 
many important and lasting developments in 


commercial transportation. The advanced engi- 


neering and craftsmanship that made famous a 


long line of Reo Speedwagons are evident in 
the big, handsome, dependable trucks, tractors 
and buses now bearing the Reo name. 

REO MOTORS, INC., LANSING 20, MICHIGAN 


8 Firms in Canton Area 
Get Expansion Go-Aheads 


8 





Goodman’s Garage, Safford. 
Freeman Motor Co. Tucson; 
district gran Diesen thee Winslow? ive 

n rs, ; 
a ae son-Griffen Motor Co., Yuma; Pul- 


ed priorities to 
sipher-Colter Motor Co., St. Johns, 
Facbangh, plants include Tom ; 
Barberton, * ¢ & 


shop, $15,000; er oa & Frazier New Vice-President 
Akron, service station, ; 5. F.1 Of City Chevrolet, Buffalo 
eee Richard J. Frasier has been 
s S| Rie cet ta, “bu 

“ en’s , Chevro) bp 0, 
hoga Falls, $7,000; R and R Bberis President Don Allen announced. 
Kuntz, Barberton, auto ser-| Frazier has been 
vice, $43,000; A. V. Silver, Akron, 
ere owes age, Fase 


Kaiser-Frazer Dealership 


Total 12 in Arizona Siete a 

Twelve firms in Arizona are now|McCarthy, St. Louis, Buys 
listed as being dealers for Kaiser |OQne-S. Garag ffice 
and Frazer motor cars. They are: 0 —- e for O 

Ray Korte, Phoenix; Wilson Mo- 
tors, Casa Grande; Globe Motors, 
Globe; Lynn Motors, Lowell; Wil- 
Motor Service, Prescott; 


in Dayton, O. 





like TIME best" 


For instance, C. M. ZIMMERMAN, 
Del-Mont Motors, Inc., 
Bryn Mawr, Pa., writes: 


"In our business, you learn to be 


observant — and I find it's a good bet 
that a reader of TIME is very often 
a No. 1 prospect for an Oldsmobile." 


ODAY the more than 1,300,000 families who 
read TIME own more than 1,400,000 motor-cars, 
almost all of them well past the age at which their 
owners would have turned them in if new cars had 
been available. 


These families not only own more cars but regularly 
buy more cars. That’s one big reason why TIME 
subscribers are the kind of customers the auto- 
mobile industry thinks of first. Manufacturers and 
dealers not only want to sell cars—they want to 
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10,000 square feet of floor space. 
*- 


Hull Dobbs, Louisville, 
Offers Night Service 


Louisville, last week announced an 
18-hour service on cars and trucks, 


every day except 

“Use your car or truck all day, let 
us fix it at night. Night service 
costs no more than day service.” 


mechanics, Ford parts and towing 
service night or day. It is open 
from 7 a.m., until 1 a.m., every day 
except Sunday. 


general man- 
ager of City Chevrolet for the last 
seven years, a position he will con- 
tinue to hold. Previously, he was 
in the auto business for many years 


Scozszafava Seeks to Expand 


Ray McCarthy Motor Co., St. 
Louis, has purchased a one-story 
garage building at 5626 Gravois 
Ave. for a reported consideration 


of $49,000. After extensive altera-! Plymouth), Albany, Ga., 


Better Automobile Dealers Everywhere Say... 


"My best prospects 


will oc- 





Hull Dobbs, 1213 W. Broadway, 


Sunday, featuring 


The dealership features trained 





erect an addition to an automobile 
showroom in Niagara Falls, N. Y., 
owned by Peter Scozzafava. The 
addition will be of brick and cinder 
block construction and will occupy 
a space of 17,600 cubic feet. 

. 


Dougherty Motors Adds 


New Parts Department 
Dougherty County Motors (Dodge-| A new floor space display has 
has reno-|been formed by placing chains 


in green and white. 













‘sell people: well- off, infivential car- owning families 
who buy their cars new and turn them in more often. 


With incomes a good $3000 a year above the U.S. 
average, TIME readers can be relied upon this year 
and every year to buy three times as many new Cars per 
thousand families as average-income groups. 


——=<amet / j to sell new cars / 
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SLOSS & GLIKBARG CO. (Studebaker) 


vated and enlarged its quarters. A 
new parts department has bee 
added, two new offices have been 
partitioned from the main floor, 
and the service department has 
been almost doubled. The entire 
inside building has been repainted 

















has this building project underway at 1155 
Cot ai nddition ten sacuusht to | Yan Ness Ave., San Francisco, Leon Sloss jr. and J. I. Glikbarg operate the dealership 


from the corner of the parts de- 
partment to the front wall. Ar- 
ranged on this floor space are tires 
and various parts. 

* ~ * 


Dodge-Plymouth Franchise 
To Jones of St. Louis 


E. B. Jones, president of the E. 
B. Jones Motor Co., 5220 Natural 
Bridge Ave. St. Louis, has been 
appointed a Dodge-Plymouth deal- 
er. Jones, who has been in the 
automotive business in St. Louis 
for 22 years, operates one of the 
largest used-car areas in the mid- 
west on Kingshighway Bivd. 

James W. Mueller, active in the 
automobile business since 1922, is 
general manager of the company. 
Walter A. Stoltz is sales manager, 


Smith, Buffalo, Preparing 
To Occupy $175,000 Plant 


A new building, costing in excess 
of $175,000, is nearing completion 
on Abbott Rd. near Ridge Rd, 
Lackawanna, N. Y. It is to be oc- 
cupied by the L. B. Smith Motor 
Corp. (Ford), managed by John C. 
Owens, who has been associated 
with the auto business for many 
years. 

ss: 8 
Lincoln-Mercury Appoints 
Wyant-Bowman in Marion 


Wyant-Bowman, Inc., Marion, 
Ind., has been named Lincoin- 
Mercury dealer for Marion and 
president: 'D i. Seaenie sesiie 
Pp ent; . secre- 
tary-treasurer, and E. V. White- 
neck, service manager. 

a & 7 


Davenport Lewis Given 
Permission to Build 


Application of Davenport Lewis 
Chevrolet Co., Portsmouth, Va., to 
construct a building costing $40,000 
has been approved by CPA. 

+ 


Westminster of Roxbury 
Remodels Dealership 


Westminster Motors, Inc. (Dodge- 
Plymouth), 420 Warren St., Rox- 
bury, Mass., is completely remodel- 
ing oe service and body and 
parts departments, according to 
Clarence Rich, treasurer. The deal- 
ership has been in business for 25 
years. 


* * os 
Mayrose Buys Lot 
Purchase of a lot, 80 by 120 feet, 
is the first step in the building ex- 
pansion plans by Mayrose Motors 
(Chrysler), Melrose Park, Ill, ac- 
cording to A. H. Renzas. 


* es 
Brown Doubles Space 
Gordon Brown Motors (Chrysler), 
lika, Ala., is doubling its floor 
space and modernizing the front of 
the building, according to Gordon 
Brown. 


Adds to Shop Facilities 
George L. Brainard (Chrysler), 
Sharon, Pa., announced plans last 
week for the installation of a paint 
and body depart ment. 
* = 


Aitkin Increases Space 
Expansion of the service depart- 
ment is planned by Fred R. Heft 
(Chrysler), Aitkin, Minn. The deai- 


completing a new build- 

75 feet. The present quar- 
will be remodeled for addi- 
tional showroom and storage space. 
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| Dealer Doings 


Legion of Merit Awarded 


Springfield Dealer Drew 
Col. Charles B. Drew, former di- 
rector of the overseas supply di- 
vision of the Boston Port of Em- 
barkation, and president of Hamp- 
ton Motors (Nash), Springfield, 
Mass., has been awarded the Legion 
of Merit. 
The accompanying citation 
Col. Drew’s “unusual or- 
ganizational and executive ability” 
in handling the work at the Boston 
port. Col. Drew was active in the 
auto sales field in the period be- 


2 Vets Named Officers 
Of R. D. Jones in Mass. 


Two World War II veterans have 
been named officers of Ralph D. 
Jones, Inc., Springfield, Mass. The 
board of directors announced the 
appointment of Henry O. Albro as 
vice-president and a director, and 


Sherwood S. Jones as vice-presi- 
dent, assistant treasurer and direc- 
tor. 

Albro, who served in the Aleu- 
tians and Italy with the infantry, 
holds the Bronze Star medal for 
bravery. Jones is a veteran of Pa- 


tween the two wars, and has now/|cific service with the Naval Als 


returned to his post as president 
of Hampton. | 


East Side Sales, St. Paul, 
Building $30,000 Annex 

East Side Motor Sales, St. Paul, 
Minn., is constructing a $30,000 
addition to its sales and service 
garage. The project is one story in 
height, 40 by 130 feet in size, of 
brick and stone construction. 

* * * 


New Shop Is Opened 
By McInnes in Canton 


.J. V. McInnes, Ine. (Mercury- 
Lincoln), in Canton, O., has opened 
its new shop at McKinley Ave. 
and Second St. The firm occupies 
the former Timken Roller Bearing 
‘Co. plant and war exhibit building. 

The block-long building has been 
remodeled, and provides a greatly 
expanded service and parts divi- 
sion. McInnes has been a Lincoln 
dealer in Canton for 10 years. 

* * + 


Two Ohio Dealers to Build 


At Cuyahoga and Kent 


Construction of a $65,000 auto 
sales and repair building will be 
started soon by A. C. Conn at Cu- 
yahoga Falls, O. L. B. Lyman also 
announced plans to build a $35,000 
dealership at Kent, O. Both re- 
cently received the “go” sign from 
A. . * 

* 


Union Garage Returns | 
To Prewar Quarters 


Union Garage, Inc. (Chrysler) 
Cheektowaga, N. Y., has regained 
possession of its building which 
was leased to Bell Aircraft during 
the war. The dealership is oper- 
ated by Dan and Jerry Suozzi. The 
structure has been revamped and 
modernized. 


* * 


Three Chrysler Dealers 
Announce Expansions 


Ontario Tractor Co. (Chrysler), 
Nyssa, Ore., has moved into its 
new $25,000 building, according to 
C. G. Waggoner, owner. Hanley 
Motor Co. (Chrysler), Baker, Ore., 
plans an improvement and remod- 
eling program costing about $20,- 
000. J. M. Hanley has been a Chrys- 
ler dealer since 1933. 

Romph Motor Co. (Chrysler), 
Nampa, Id., plans to spend $30,000 
on a new building and other fa- 
cilities. The dealership has pur- 
chased two lots, 100 by 140 feet, 
for the expansion, according to 
Wayne Romph, owner. The above 
dealers are associated with Parks 
Auto Co. (Chrysler), Boise. 

- 2 * 


6 Projects Ok'd 


Western Mass. Construction 
Gets CPA Approval 


CPA’s office in Springfield, Mass., 
has granted approval for the fol- 
lowing automotive pre meg 
jobs in western Massachuset' 

Andrew F. Grobecker, Greenfield, 
@ service garage and sales build- 
ing, $25,000 

Richard W. and Frank E. Spauld- 
ing, Great Barrington, service gar- 
age, $25,000. 

Arthur F. Kehoe, Chicopee Falls, 
@ gas service station, $4,000, to be 
tun by two World War II veterans. 

Walter A. Hutchinson, Lenox, a 
War veteran, a service station and 
garage, $17,000. 

Edward A. Petrin, Greenfield, re- 
pair garage and service station, 
hew-car sales and service and re- 
capping plant, $20,000. 

Noble’s Sales and Service, West- 
field, an additional garage and sales 
building, $15,000. 


corps. 
= * 


Mills Increases Staff 


William H. Mills (Chrysler) 
Kingsport, Tenn., has added a sales 
managet, service manager and 
parts manager. The dealership 
was recently repainted and reno- 
vated. oe 


Lee Motors Remodels 


gram will provide increased space 
for Lee Bros. Motor 
ler), Mexia, Tex. 

+ * 


* 
Vets Buy Lot for K-F 


Two war veterans -— New 


vacant downtown lot in Holyoke, 
Mass., on which to erect a $20,000 


showroom for Kaiser-Frazer. 
= = * 


K-F Appoints Elliot 


Elliot Motor Co., Lidgerwood, N. 
D., has been appointed Kaiser- 
Frazer dealer. 

* 





= 
Patton Made Sales Head 
William C. Patton, a veteran in 


Buffalo automobile circles, has 
been appointed sales director of 
Glenn Campbell Chevrolet, 5686 
Main St. He formerly was secre- 
tary-treasurer of the Kurtz-Patton 
Co. Ine. (Chevrolet), for 14 years. 
He is a former director of the Buf- 
falo Automotive Trade Assn. 


* * + 


Wayland Plans Addition 


R. J. Wayland, Manassas, Va., is 
negotiating for the purchase of a 


Co. (Chrys- 


LODER BROS., one of the 
including sales and service, an 


cilities. The service department is 
to be renovated. 
* * e 
Hi-Way Moves 

Hi-Way Garage, Bastrop, Tex., 
has moved into a new showroom. 
This dealership has. purchased 
property near its present facilities 
and is in the process of enlarging 
the service and parts departments. 


Bud’s Service Growing 


Bud’s Auto Service, Newport, 
Ore., has completed an addition, 50 


_ Completion of its remodeling pro- lot on which to build an addition 'by 62 feet to its building and in- 


in the Willamette Valley for Oldsmobile, has recently 
enlarged parts 


ee ser a 





pioneer auto distributors of Salem, Ore., and headquarters 
modern 


department, repairing and storage space 


to improve storage and service fa-|tends to build another wing to 


house the body and paint shop. The 
showroom is to be redecorated and 
the parts department enlarged. 


Du Bois Builds Addition 


R. R. Du Bois (Chrysler), Van- 
couver, Wash., has completed an 
addition for the body and paint de- 
partment. The dealership has also 
modernized the service and parts 
department and the Showroom. 


Caihaie Modernizes 


Camas. Garage, Camas, Wash..,:is 
modernizing its showroom, parts 
and service departments. 


74 Business 


and Au Industry 
GETHER 


—SSSsss im 


more livable America . 
America. 


- @ more prosperous 


As America’s largest independent manufac- 
turer of automotive radiators, Fedders recog- 
nizes its responsibility to the industry and to the 
men and women who design, build, sell, service 
and drive the finest cars that roll. Fedders is 
honored to join with the industry in celebra- 
ting this 50th anniversary of working together. 


CORPORATION 


New York 


TOMOTIVE RADIATORS 


PRATION AND AIR CONDITIONING EQUIPMENT 








Xl 





AUTOMOTIVE NEWS, JUNE 3, 1946 





Crusoe Leaves 
Fisher to Head 
Willys Buying 


TOLEDO, O.—Claude A. Crusoe, 
director of purchases at the Fish- 
er Body division of General Mo- 
tezs for the past 15 years, has 
joined Willys-Overland Motors as 
manager of the purchasing depart 
ment and general purchasing agent, 
William E. Paris, vice-president in 
charge of operations of Willys, an- 
notnend last week. _ 

George Bancroft, present man- 
ager of purchasing, will continue 
as special assistant to Crusoe in 
an advisory capacity. 

Crusoe is a veteran of the auto- 
motive industry, his first position 
having been with Buick Motor 
Car Co. in 1909. In 1912, Crusoe 
joined Fisher Body Co. in the pur- 
chasing department. He became di- 
rector of purchases for Fisher in 
1929. 

Prior to his business career, Cru- 
soe attended Ripon College, Ripon, 
Wis., and the School of Commerce 
and Finance at the University of 
Detroit, of which he is a grad- 
uate. He has been president of the 





THIS ATTRACTIVE BUILDING, in which the architect 
Texas, is occupied by Leewright-Powers Motor 
i design. The dealership 


climate of 
Plenty of light and air feature the 


teok inte consideration the 
Co. (Chrysler), Carthage. 
was appointed by 


University of Detroit Alumni Asso- 
ciation for the past four years. 


K-F Adds 16 Dealers 


In Northern California 


Sixteen more northern California 
dealerships have been established 
by Kaiser-Fraser, bringing the to- 
tal for the area to 34. New on th 
list are the following: ° 

Northern Motor Sales, Alturas; 
Logan Motors, Hollister; Roth-Jac- 
obson Motor Co., King City; Gil- 
bert and Seibel, Merced; Clark 
Motor Sales, Monterey; Ivy Motor 
Co., Pittsburg; Murphy and Son, 
Red Bluff. 

Curry Auto Sales, 





Richmond; 


Warren Motor Sales, San Bruno; 
Modern Motor Sales, San Francisco; 
East Bay Motor Co., San Leandro; 
E. C. Wood Motors, San Rafael; 
Mortara-Jones Motor Co., Santa 
Cruz; Dumont Motors, Santa Rosa; 
Hemphill Motors, Ukiah, and Shas- 
ta Motors, Weed. 


Ruff & Company 

Ruff & Co., Ridge Springs, S. C., 
has been chartered with author- 
fzed capital stock of $100,000 to 
deal in motor vehicles. Officers are 
W. H. Ruff, II, president and 
treasurer; W. A. Slover, vice-pres- 
ident and secretary. 


Foreign Makes Eyed ‘oe 


SAE Scans 1950 Car. 
At Parley This Week 


FRENCH LICK, Ind.—Engineer- 
ing studies of past, future and for- 
eign motor vehicles will feature 
the summer meeting of the So- 
ciety of Automotive Engineers 
scheduled for this week at the 
French Lick Springs hotel. 

This, the first SAE summer 
meeting since World War II start- 
ed, will review old American cars 
as part of the celebration of the 
Automotive Golden Jubilee, receive 
reports on possible engineering 
features for 1950 models and pre- 
sent details of both prospective 
European small cars and Nazi mo- 
torized equipment 


On display will be ancient au- 
tomobiles from the Thompson 
Products collection and other 
sources, Nazi and Japanese war- 
planes, and engines, rockets and 
bombs loaned by the Army Air 
Forces Materiel Command. —- 
The 21 sessions will be spon- 


“‘\CONTROL TOWER’ Scheduling 


increases service work 30%" 


Louis Rose Co., Detroit 







and promised for today.” 


S$CHED-U-GRAPH Chart Board in elevated 
booth simplifies job scheduling and progress 
follow-up . . . minimizes confusion and delay. 


GREEN —"’ Work can be ac- 
cepted for this department 


RED—“’No more work can 
be taken for today in this de- 
partment! Customers like it! 


AMBER—"‘Department almost 
filled to capacity for today. 
Check before promising.” 









The Louis Rose Company, world’s 
largest De Soto-Plymouth dealer, 
reports that it is processing about 
30% more service and repair work 
for customers since installing Sched- 
U-Graph visible scheduling and fok 
low-up control. 

This means more: business and 
more profits with the same plant and 
the same personnel. It gives: new 
meaning to a Louis Rose credo— 
“Proper Service Control Maintains 


@® FULL DETAILS 


Ask ‘our nearest Branch Office for 
@ full description of the Louis Rose 
Co. Sched-U-Graph Service Control 
« + + OF write to us in New York. 


Customer Satisfaction.” 

Simplicity and visibility are keys 
to the effectiveness of this system— 
designed to eliminate confusion and 
loss of time. On receiving his copy of 
each order, the operating clerk in- 
serts it in a visible-margined pocket 
of the Sched-U-Graph control board. 
He flags all operations to be done, as~ 
signs the work to the mechanics and 
maintains visual progress follow-up. 


Sched-U-Graph makes possible a 
SYSTEMS DIVISION 


fighted signalling system on the con- 
trol tower. Visible from all parts of 
the service floor, these signals show 
the current work-scheduled status 
for each department at all times. The 
lights themselves answer a lot of 
questions, and with Sched-U-Graph 
the control operator can immediately 
answer 85% or a/l questions about 
cars in the shop! 


May we send you details? 


Reminglon Koad 


COPYRIGHT 1946, REMINGTON RAND INC, 


315 Fourth Avenue, New York 10, N. Y. 


sored by the various SAE engi- 
neering activities. Speakers will 
present technical papers on cur- 
rent and prospective engineering 
developments in driver training, 
independent wheel suspension, 
truck and bus design, European 
small cars, aircraft engine fuels, 
new automotive rubbers and plas- 
tics, late trends in alloy steels, 
combat performance of aircraft en- 
gines, diesel engine bearings, air 
transport operation, German die- 
sel engine development, future 
fuels and lubricants. 

Reports on Nazi automotive de- 
velopments will comprise data col- 
lected by American Technical In- 
dustrial Intelligence Committee 
teams for the benefit of American 
industry. 

Sessions chairmen will be J. W. 
Lord, the Atlantic Refining Co.; 
S. W. Sparrow, Studebaker Corp.; 
B. W. Keese, Timken-Detroit Axle 
Co.; H. T. Woolson, Chrysler Corp.; 
L. H. Smith, General American 
Aerocoach Co.; W. M. Phillips, 
General Motors. . 

R. M. Hazen, Allison division, 
General Motors; E. N. Hatch, New 
York City Transit System; O. D. 
Treiber, Hercules Motor Corp.; R. 
W. Roush, Timken-Detroit Axle 
Co.; A. T. Gregory, Ranger Air- 
craft; T. L. Hibbard, Ford Motor; 
H. A. Everett, Penn State college. 

L. G. Sorell, Air Transport Assn.; 
Arthur Nutt, Packard Motor Car 
Co.; F. M. Young, Young Radiator 
Co.; J. M. Campbell, General Mo- 
tors, and W. S. James, Ford Motor. 


The Golden Jubilee will be cele- 
brated at a field day to be held 
Wednesday (June 5) with a parade 
of old motor vehicles, many of 
them driven by long-time members 
of SAE who participated in their 
design or construction. Past presi- 
dents and veteran members of SAE 
were honored at a banquet sched- 
uled for Sunday (June 2). 






Casco Foresees 
Big Demand 
For Lighters 


BRIDGEPORT, Conn.—The post- 
war period promises to usher in a 
widespread demand for automatic 
cigaret lighters on the part of the 
motoring public, according to the 
findings of an extensive survey, it 
was revealed last week by Casco 
Products Corp. 


More than 2,000 cars were tested 
in New York City and 1,756 cars 
in Akron in order to ascertain the 
approximate national market trend 
for new postwar cigaret lighters 
as well as their replacement po- 
tential. These cities were selected 
because their localities presented a 
cross section of general conditions 
to be found in an inland city, and 
a coastal city where lighters would 
be subjected to the corrosive action 
of salt air. 


On the basis of the findings cor- 
related for the survey it is esti- 
mated that, of the 24,051,166 pre- 
war car registrations reported by 
R. L. Polk & Co. for 1944, approxi- 
mately 11,544,560 cars are without 
cigaret lighters at present while 
3,964,594 have defective lighters in 
need of new parts. Although it is 
known that about 500,000 prewar 
cars were taken off the road each 
year prior to V-E Day, the strikes- 
induced delay in production of new 
automobiles retards this trend. 


The survey further reveals that, 
of the cigaret lighter-equipped cars 
now on the road, 71.3 percent have 
the automatic type while 21 per- 
cent use a manual fixture. Since 
most manufacturers are discon- 
tinuing their manual models the 
motorists seeking to replace this 
type will naturally turn to the au- 
tomatic variety, as will also the 
car owners whose present lighter 
is already defective. 


Four-Car Showroom 
W. S. Wells (Chrysler), Pike- 
ville, Ky., has moved into a new 
building, 70 by 90 feet. It has a 
four-car showroom. 
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FEDDERS-EQUIPPED 


Thomas Flyer crosses a railroad trestle, on its way to victory 
in the classic New York to Paris race in 1908. 


Central Illinois Dealership 
Named By Kaiser-Frazer 


The following Kaiser-Frazer 
dealers have been appointed for 
central Illinois, it was announced 
last week by Edwards Motor Sales, 
Inc., Springfield: 

Beardstown, Thomas Sales & 
Service, Thirteenth at Edwards; 
Lloyd E. Thomas; Assumption, 


AAF Looking 
To Allison for 


Power Punch 


INDIANAPOLIS. — Allison will 
be the Army Air Forces chief 
source of aircraft power during 
1946 and 1947, members of the Avi- 
ation Writers Assn. were told at 
their annual meeting here last 
week. 

Both jet and reciprocating en- 
gines are on order and total de- 
liveries by the end of 1947 will 
amount to approximately 9,000,000 
hp, according to E. B. Newill, gen- 
eral manager of Allison division 
of General Motors Corp. 

The announcements, made with 
the approval of the Army Air 
Forces, said an improved jet en- 
gine already was in production and 
shipments of reciprocating engines 
to North American would begin 
later this year. It also was dis- 
closed that Allison since last Oc- 
tober has been the sole manufac- 
turer of jet engines for the Shoot- 
ing Star. 

Horsepower ratings on the im- 
proved Allison liquid-cooled en- 
gines were not released by the 
army but it was stated the combat 
rating was substantially higher 
than previous models. The P-82 
“Twin Mustang” which will be 
powered by these Allison engines 


which the army has announced a 
production program and the only 
army fighter now in production 
itilizing reciprocating engines. 
Allison will build its jet and re- 
ciprocating engines in a plant 
which was built during the war 
by the Defense Plant Corp. and 
operated as an engine plant by Al- 
lison. Following the end of the 
war, Allison continued to operate 
the plant for jet engine production 
— an interim agreement with 
the Reconstruction Finance Corp. 
but now will lease the plant for 


Root Motor Sales, Albert S. Root; 
Kincaid, Brawner Motor Sales, 
Duane Brawner; Morrisonville, 
Morrisonville Sales & Service, Clif- 
ford Achenbach; Mt. Auburn, 
Homer L. Morgret; Pana, Tipsword 
Motors, Frank Tipsword, Dewey 
Tipsword; Taylorville, Taylorville 
Motor Sales, 111 S. Walnut St., E. 
E. Redfern, Hyle Turner. 

Farmer City, Farmer City Sales 
& Service, Delbert Pointer; Clin- 
ton, Kettlekamp Motors, R. W. 
Kettlekamp; Carrollton, Preston 
Motor Sales, 432 S. Fifth St., W. E. 
Preston; Roodhouse} Roodhouse 
Motor Co., Franklin at State, Buell 
Ford, Arthur T. Broche, George B. 
Reynolds; Lincoln, Coonhound Mo- 
tor Co., 215 S. Sangamon 8St., Vin- 
cent Schwenoha; Decatur, Nolen 
Motor Co., 241 W. Wood St.; Ben 
Nolen. 


Carlinville, A & R Motor Co., W. 
Main St., Jack ©. Reilly, George 
Ashley; Gillespie, O’Connor & 
Fearon Motor Sales, 709 Staunton 
Rd., James O’Connor, John Fearon; 
Girard, Jenkins Motor. Co., 106 N. 
First, Ottis Jenkins; Mt. Olive, Olt- 
mann Bros. Motor Sales, Main St., 
H. E. Oltmann; Staunton, Staun- 
ton Motor Sales, E. Pearl St., Clar- 
ence Whitehouse, Edward An- 
schutz; Virden, Berry Motor Sales, 
117 S. Hibbard St., Robert J. Berry, 
Mort .C. Berry; Havanna, K & A 
Motor Sales, Donald Kuhle, Erval 
Adcock; Manito, Manito Motor Co., 
E. L. Moore; Mason City, Mason 
City Motor Sales, 620 E. Walnut 
St., Raymond Auxier. 

Petersburg, Wilde Motor Sales, 
120 E. Jackson, Wayne V. Wilde; 
Litchfield, C. R. Brandon, State at 
Union; Nokomis, Collins Motor 
Sales, 115 E. Front St, <A. W. 
Collins; Jacksonville, Hacker Im- 


plement Co., 210 E. Court St., Bal- | 
is the first post-war fighter for/lard J. 


Hacker; Waverly, Handy 
Sales & Service, James W. Handy, 
W. V. Handy; Sullivan, Patterson 
Motor Sales, Craig Bldg., Lemuel 
Patterson; Atwood, Davis Motor 
Sales, Pearl Davis; Cerro Gordo, 
Corzine Motor Sales, J. H. Corzine; 
Hammond, Hammond Motor Sales, 
Robert Hettinger; Monticello, Shin- 
neman Motor Sales, A. D. Shinne- 
man. 


Auburn, Michelich Sales & Serv- 


ice, 516 N. 
Findlay, 


the duration of the army contracts. | w, 7, 


Martinson Redecorates 
Martinson Motor Co. (Chrysler), 
Sutherland, Ia., is - eran ane 


Strausburg, Kull Bros., Earl Kull, 
Merle Kull; Shelbyville, F & 8 
and | Motor Sales, Paul Firnhaber, Wm. 
Swigert. 


time use in New Hampshire 
carries 45,000 pounds, it was 
explained that milk and oil 
trucks can be tipped over if 
less than full load is carried 
by “sloshing” action of the 
fluid. 





New Officers 
New officers of the Richland 
County Automobile Dealers Assn. 
in Ohio are G. L. Rogers, president; 
William Ingram, vice-president, and 
Bert Earick,. secretary-treasurer. 


LaBrie to Build 


A new building is planned by 
LaBrie Implement Co. (Chrysler), 
Northome, Minn. It will be 65 by 
100 feet. 


JOHN P. PARKER 





DETROIT.—The automotive in- 
dustry was saluted last week as 
the greatest contributor of all in- 
dustry to national income. 

The acclamation echoed in let- 
ters from presidents of 44 state 
banking associations, representing 
more than 13,000 banks, in response 
to invitations by Charles T. Fisher 
jr., president of the National Bank 
of Detroit, saluting the industry 
on its Golden Jubilee celebration 
which began here last week. — 

Further consensus that national 
prosperity is geared to the auto- 
motive industry was: 


When the wheels of the auto- 

motive industry are turning, the 
nation prospers. When they stop, 
the nation suffers. The industry, 
as the biggest single contributor 
to the national income, is. of vital 
importance to every state and 
every individual. 
9 The prosperity of the automo- 

tive industry is felt by every 


Banks Hail Auto Industry 


Greatest Single Contributor to National Income, 
Say Representatives of Nation’s Banks 









city, town, village and hamlet, and 
almost every farm. 

The national advertisement 

headline, “National Prosperity 
Geared to the Automotive Indus- 
try,” is a statement of fact, fully 
substantiated by the messages from 
the banking associations. 

Fisher reported enthusiastic re- 
sponse to his invitation and added: 

“The bankers are speaking from 
their records, and the records show 
millions of savings accounts go 
up when the industry starts to roll. 

“Those who have seen the mes- 
sages have been emphatic in state- 
ments that it is probably the great- 
est confirmation of the free en- 
terprise system .ever offered.” 

Fisher said that results of the 
survey will be published through- 
out the nation and abroad. ~ 


Plans Used Car Shop 


A. C. Sarow (Chrysler), Saginaw, 
Mich., plans to erect a used car 
reconditioning building. It will be 
68 by 100 feet. 





Former Navy man looks for a job in Philadelphia and 


finds it—thanks to the Veterans Service Bureau operated 


by The Evening Bulletin. 


John P. Parker, after 16 months in the Pacific serving on a Destroyer 


Escort, came out of the Navy and landed a job in Ohio. There was just 


one thing wrong. His wife, a Philadelphia girl, was not happy in Ohio. 


So Parker, a draftsman, came to Philadelphia and called at the Veterans 
Service Bureau operated by The Evening Bulletin. Through this office 
he was placed with the Carrier Corporation, where he is now working 
and very pleased with his job. And Mrs. Parker, of course, is delighted 
to be back in Philadelphia. 


Here’s a typical example of the way The Bulletin is lending a hand to 


returning veterans . . 


. helping them to find jobs . . . helping them to take 


advantage of all the benefits to which their war service entitles them. 


Operation of the Veterans Service Bureau is only one of the many 
activities which show how closely The Bulletin lives with the people of 
Philadelphia. These extra services help explain why The Bulletin is the 
favorite newspaper of Philadelphians . . . why they trust its editorial 


content... 


* * 


use its advertising columns as their reliable shopping guide. 


* 


The Evening Bulletin has a circulation exceeding 600,000, the largest evening 
circulation in America. It is read by four out of five Philadelphia families. 


IN PHILADELPHIA — NEARLY 


° 


EVERYBODY READS THE BULLETIN 
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NSPA Officials 
Meet June 19-21 
At French Lick 


CHICAGO.—Executive groups of 


the National Standard Parts 
Assn., including officers, directors 
and committeemen, will hold their 


annual summer conference June 


19-21 at French Lick, Ind., it was 
announced here last week by C. 
D. McKim, executive vice-presi- 
dent of the association. 

McKim released the program of 
the three-day meeting, as follows: 

June 19—Marketing, member- 
ship, replacement parts, shop 
equipment, accessories and sup- 
plies committees. 

June 20—Wholesalers’ board of 
governors; manufacturers’ board 
of governors. 

June 21—Board of directors and 
international trade committee. 

The sessions will review prog- 
ress during the first half of this 
year in connection with major ac- 
tivities and services, including op- 
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erations of the recently created 
personnel relations department. 
Improved techniques and pro- 
cedures in automotive distribu- 
tion will be discussed at the con- 
ference, especially by the market- 
ing research group which handles 
subjects relating to management 
and merchandising. The _inter- 
national trade committee will dis- 










































Quality news, 


ment, buildings, etc. 


cuss methods of serving the rapid- 
ly growing number of NSPA 
members in Latin America, and 
of improving trade relations in 
other parts of the world. 

NSPA has just issued a 16-page 
illustrated booklet entitled “Mod- 
ern Trends,” featuring ideal store 
exhibits of maintenance equip- 


is 
kiewicz, 
American Bank Credit Plan, as- 
serted in addressing the Philadel- 
phia Automobile Trades Assn. last 
week, 


Reporting 
opinion poll, Butkiewicz said that 









almost everywhere, H. C. But- 
vice-president of the 


he found the customer critical of 
deliveries, costs and charges. 

“The public,” he said, “felt that 
pull, undercover payments, gifts 
and used-car allowances are being 
used for his exploitation. The cus- 
tomer says shop charges are ex- 
cessive and I found an alarming 
trend among car owners to take 
their car to the neighborhood shop 
—not to their dealers.” 


TO THE AUTOMOTIVE 
MANUFACTURER WHO 


WANTS TO 


features and service made 


the News-Post Baltimore's biggest paper 19 


years ago — and 
since. That's why 


they’ve kept it No. 1 ever 
you'll find so many auto- 


motive and accessory sales leaders in the 
nation’s busy 6th city regular News-Post 


advertisers. Take a 


Put your ad dollars, 


tip now from their success: 


too, on the 1 St in the 6th. 




































What Customers Think 


Butkiewicz Tells Dealers Fair Play Now 
Will Pay Off in Future 


PHILADELPHIA.—From the| own 
outside looking in, dissatisfaction 









neighborhood and town.” 

“There is,” he said, “unrest and 
suspicion in the world and only 
fair treatment of the citizen by 
the business man can at least set 
a good example and restore the 
confidence of the man in the 
street.” 

Dealers were urged to so con- 
duct their businesses that they 
will be looked upon as an inte- 
grated unit for the sale of new 
cars, parts, accessories, used cars, 
and finally the salesmen for a rea- 
sonable, fair and equitable time- 
sale contract. 

While citing the necessity for 
dealers to win the confidence of 
the public, Butkiewicz praised the 
dealers for their war service. 

“{ would like to point out,” he 
said, “that the 


He offered these suggestions for 
the future: . 

1. New conditions demand new 
approaches, new techniques, just as 
new designs need new tools. 

2. We must have new attitudes 
of courtesy and dependability. Fair 
charges, reasonable profits if any 
today, to make a longer future. 

3. If a big chain says its new 
repair service will bring customers 
to its stores, fix your station up 
so it will bring prospects to your 
store. You will need them soon 
enough. Modernize, and sell the 
fairness of every job you do. 

4. Be more than a paymaster in 
your business. Be a teacher, a 
friend, a builder of better thinking 
by people in your employ. If every 
one of us small business men did 
that job, we would be working to 
save our way of life. The disturber 
talks to your men. We all better 
start to copy him in this respect. 

5. Be generous to the soldier. Not 
lip service—true generosity. This 
justice is due him and will pay 
you in the long run. 

6. You know what’s right and 
fair. You ow how to treat cus- 
tomers, properly. Start now and do 
it. It will keep the customer for 
you and bring more. 


Ford Elevates 


Strout in: Mass. 


DEARBORN.— Promotion of 
Henry M. Strout from assistant 
manager to manager of Ford's 
Somerville (Mass.) branch, and ap- 
pointment of William E. Kim- 
brough to succeed him as assistant 
manager, has been announced by 
J. R. Davis, vice-president in 
charge of sales and advertising. 

Strout succeeds Walker A. Wil- 
liams, recently transferred to the 
Dearborn office as Ford sales man- 
ager. Strout first entered the em- 
ploy of Ford Motor in 1937. Kim- 
brough joined Ford in 1928. 


Breeding Fails in Suit 
To Reorganize in Okla. 
ARDMORE, Okla.—Provisions of 
the Chandler Bankruptcy act have 
been removed by Federal court 
here as a legal refuge for Glenn 
E. Breeding of Muskogee in his 
court fight to retain extensive truck 
and bus lines bearing his name. 
The ruling was made by Federal 
Judge Eugene Rice, who dismissed 
Breeding’s petition for reorganiza- 
tion under the Chandler act, 2 
request which, if granted, would 
have enabled the truck and bus 
line operator to fend off creditors 
pressing for payment. Judge Rice’s 
action occurred after Breeding had 
failed to provide $30,000 to stay 
foreclosure on a loan for more than 
a quarter-million dollars obtained 
for the purposes of refinancing, 
from the RFC last November. 
Want to buy or sell new or used cars? 


Classified Want Ads (see inside backcover) 
will solve your problem. 
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Survey Shows Unions Avoid Rural Areas .. . 


Dealers in Industrial Cities Feel Brunt 


Of AFL-CIO Organizing Drives 


DETROIT.—The AFL and CIO 
are concentrating their drives to 
organize dealership employes in big 
industrial centers where they are 
already entrenched, a nationwide 
Automotive News survey disclosed 
last week. 

Dealers in non-industrial areas 
have in general not been ap- 
proached by union organizers. 
Most of these dealers stand ready 
to fight back when and if the un- 
ions move upon them, the survey 
revealed. 


salesmen’s contracts are now in 
progress at Seattle and Oakland, 
Calif. West Coast dealers whose 
salesmen are union members ex- 
press displeasure with the terms 
of the agreements and say they 
will seek changes on repressive 
house deal and fleet sale limita- 
_ (See Automotive News, May 
27). 

The salesmen’s agreement be- 
tween the AFL and the Motor Car 
Dealers Assn. of San Francisco is 
also understood to be up for ex- 
tension. San Francisco operators 
have been extremely critical of 
their arrangement, and some have 
hurled charges that the union is 
oe “an outright royalty rack- 

Ford and Chevrolet dealers in 
Detroit have refused AFL de- 
mands for the organization of 
salesmen. The local Chevrolet as- 
sociation is currently framing a 
code of minimum standards for 
the sellers, which is to 
wipe out inequities which give 
point to union drives. 


included in the St. Louis drive, 
and an agreement is anticipated 
within the next few months. 
The CIO, which has organized 
mechanics on a wide scale in Min- 
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neapolis, New York and Racine, 
Wis., is now moving on Chicago 
and Richmond. The Richmond 
campaign is a portion of the un- 
ion’s broad operation in the South, 
which aims to enroll 1,000,000 new 
members. Other Southern cities, 
however, reported union activities 
at a minimum. — 

Cities reporting no organizing 
drives included Albuquerque, N. 
M., Peoria, Ill., Dallas, Tex., Cas- 
per, Wyo., Louisville, Buffalo, 
Grand Rapids, Mich., New Orleans, 
Columbus, O., Kenosha, Wis., Bal- 
timore, York, Pa., Fargo, N. D., 
Portland, Ore., Milwaukee and Aus- 
tin, Tex. 

The CIO and AFL appear to 
have launched their invasions of 
unorganized fields with the idea of 
avoiding a jurisdictional war. The 
survey failed to disclose any com- 
munity where conflict over dealer- 
ship jurisdiction has developed. 
The CIO is emphasizing the én- 
listment of mechanics, while the 
AFL places the accent on sales- 
men at this time. 


= * * 


Calif. Dealers to Seek 
Changes in New Accord 


OAKLAND, Calif. — Automobile 
Salesmen’s union-AFL, local 1095, 
and the East Bay Motor Car Deal- 
ers Assn. are currently in the pro- 
cess of negotiating a contract cov- 
ering the year beginning Aug. 1. 

The present agreement is termed 
by Vad Jelton, president of the 
dealer association, as “not suitable 
to present conditions.” Albert R. 
Silva, an auto salesman for 23 
years and secretary of the local, 
indicated that the salesmen are 
satisfied with: present conditions. 
Both men stressed that dealings 
between the two organizations 
have been harmonious. 


Terming the 1945 
“highly remunerative to the 
salesmen,” Jelton pointed out 
that it was signed before prices, 
quotas and discounts had been 
fixed. Since 1941, dealer discounts 
have been cut, but commissions 
to the salesmen have been in- 
creased, he pointed out. 

The local is believed to be the 
first auto salesmen’s union organ- 
ized as such in the country. Other 
salesmen have been represented 
by Teamsters or Retail Clerks lo- 

The union has a closed shop 
agreement with the dealer associa- 
tion, which represents Alameda 
county. Principal cities involved 
are Oakland, Berkeley, Alameda, 
San Leandro and Albany. 


A breakdown of principal points 
in the agreement follows: 

PAY—A $250 monthly guaran- 
tee, to be paid against commis- 
sions. If sales commissions are 
less than $250, the salesman re- 
ceives the minimum sum, but if 
his commissions are in excess of 
that figure, he is entitled to the 
difference in addition to his guar- 
antee. 


COMMISSIONS—New cars: 
4% percent of the retail delivery 
price, defined as the dealer’s list- 
ed price for which the model 
sells for fob the dealer's estab- 
lishment; Used cars: 7 percent 
of the net sales which is 
the price to the customer less the 
tradein allowance; and 10 per- 
cent on all accessories other 
than standard 


lowed for House Deals and Fieet 
Sales. 


WORKING HOURS—The agree- 
ment recognizes eight legal holi- 
days, on which work is not re- 
quired. If the holiday falls on Sun- 
day, the following day is consid- 
ered a holiday. The work day be- 
gins at 8 am. and ends at 6 p.m. 
Between those hours, an employe 
may not spend more than eight 
hours on the floor, except to. com- 
plete a transaction, and except for 
Saturday, when 10 hours may be 
worked. 

HIRING—Hiring is from a list 
of unem union members 
which is made available to the em- 


ployer. If the employer can not 
obtain. sufficient competent union 
employes, the union agrees to ad- 
mit to membership applicants 
whom the employer may desire to 
hire. A card attesting to the sales- 
man’s good standing with the un- 
ion must be presented the employer 
before the salesman is actually 
hired. . 

A “board of adjustment” com- 
posed of three representatives 
each from the union and the 
dealer association is provided for 
“the purpose of effecting uni- 
form compliance with this agree- 
ment by all parties.” Arbitration 
is also provided. 

In Richmond, principal city of 
adjoining Contra Costa county, the 
salesmen are included in a Team- 
sters local. W. Brunsing, president 
of the Richmond dealer body, 
terms relations as “very satisfac- 
tory.” 

a 2 s 


St. Louis Dealers Meet 
AFL on Unionization 

ST. LOUIS.—The AFL Machin- 
ists and Teamsters’ unions are ne- 
gotiating with auto dealers to or- 
ganize mechanics, salesmen and 
service men. 

The negotiations have been de- 
scribed as peaceful and there is 
no immediate possibility of strikes. 
The terms of the AFL’s proposed 
contract have been withheld by 
both parties. 

As a general rule, the workers 
are in favor of any contract that 
will give them more wages. It is 
pretty hard, at this time, to figure 
the percentages of workers who 
have joined the unions. An agree- 


ment appears likely within the next | of the CIO’s “operation Dixie,” de- 


month or two. 

The CIO is entirely out of the 
picture as far as St. Louis is con- 
cerned. 


= * 
CIO Hits Va. Dealerships 
In Membership Campaign 

RICHMOND, Va.—CIO organiz- 
ers have opened a drive to organ- 
ize dealership employes in Vir- 
ginia, the state’s Automotive Trade 
Assn. revealed last week. 

A majority of Richmond dealers 
have received a letter from the 
state CIO director, warning against 
threats or coercion to prevent em- 
ployes from joining the union. 

The association, in its news let- 
ter, also cautioned dealers against 
violating the extortion clauses of 
the Wagner act, but pointed out 
that general discussion and argu- 
ment with workers on the merits 
of union membership are permis- 
sible. 

“The employer who wants to 
maintain friendly and productive 
labor relations with his employes 
will give serious thought to the 
welfare of his employes under 
present-day conditions,” the news 
letter declared. 

Factors in establishing amicable 
relations with the working force, 
the association said, are increased 
wages to match the higher cost 
of living, vacations with either pay 
or a year-end bonus, hospitaliza- 
tion and death benefits, proper 
restroom facilities, and periodic 
picnics or parties with the em- 
ployes-and their families. 

Dealers were advised anew on 
the organizing procedure pre- 
scribed in the Wagner act, espe- 
cially regarding the petition for 
bargaining privileges and the elec- 
tion which follows refusal to con- 
sider the petition. 

The association predicted that 
the CIO will approach every Vir- 
ginia dealer within a few weeks. 
The dealer drive is an integral part 





signed to organize the South. 
* om * 


N. M. Salesmen Quiet; 


Union Fails on Mechanics 

ALBUQUERQUE, N. M.—No ef- 
fort to unionize automobile sales- 
men in New Mexico has been made 
by the AFL to date. 

Automobile mechanics were con- 
tacted by organizers recently, but 
efforts to organize them were re- 
ported to be unsuccessful. Previous 
efforts to organize automobile me- 
chanics never resulted in a repre- 
sentative membership, so union or- 
ganizations apparently gave up es- 
tablishing a mechanics union for 
several years, until their recent 
effort. 


In view of the fact that there 
are practically no automobile 
salesmen employed by dealers at 
this time, and since dealers have 
a huge backlog of orders, it 
would not seem to be a particu- 
larly good time for the union to 
attempt such an organization. 
Albuquerque salesmen generally 
are reluctant to join a union. When 

new cars arrive in volume, they 
believe continuation of their pres- 
ent non-union status will prove 
more beneficial. 
aa 


* * 


Peoria Dealers Will Fight 


If Unions Open Drive 

PEORIA, Ill.— (UTPS) — Labor 
organizations will be unsuccessful 
if they try to unionize automotive 
service and sales workers here, 
according to trade officials. 

As yet no organized effort on 
dealerships seems to be afoot. 
But most dealers agree that any 
attempt to organize would be met 
with violent opposition. . 

The salesmen in Peoria are most- 
ly working on a salary and com- 
mission basis. They feel they are 
amply paid and are not receptive 
to unionization. The consensus was 
that a union would only lower the 
high professional standings of the 


auto salesmen instead of adding 
(Continued on Page 70, Col. 1) 
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AFL, CIO Avoid Rural Areas... 


Union Drives Aimed 


At Big City 


Dealers 


(Continued from Page 69) 


prestige or remunerative financial 
rewards. 

Harry Mitchell, president of the 
Peoria Automotive Dealers Assn., 
said although the association would 
not as an organization oppose the 
unions, the dealers, as individuals 
would. Dealers are keenly aware 
of the plight already placed upon 
them by the OPA, and any addi- 
tional “load” fostered by the un- 
ions or otherwise will be fought 
with the stiffest opposition possible 
to bolster, Mitchell said. 

“I want to personally thank 
Automotive News in behalf of 
the dealers in Peoria for the fine 
stand which it took in exposing 
the hoodlum union operations in 
Detroit,” Mitchell said. 

Mechanics asserted, “Sure we 
have been approached by union 
representatives, but we have no 
desire to belong to such things. I’d 
rather be free of any certain gang 
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or individual telling me when I can 


work and when I can’t work.” 
+ * * 


Few New Car Salesmen 


Are Needed in Louisville 

LOUISVILLE.—There has been 
no attempt to unionize Louisville 
dealerships. Most of the companies 
do not yet need salesmen on new 
cars, as the executives themselves 
can sell the few cars received. 

The shop of one Ford dealer here 
was organized in 1941. It is the 
only dealership here whose. me- 
chanics are organized, and the 
owners are not happy over it. 

: * a: 


No Activity in Portland; 


Salem Dealers Are Hit 
PORTLAND, Ore.—The AFL en- 
deavored to organize salesmen 


here before the war, but this ef- 
fort failed. Lately there has been 


MAYOR 


CHEP’ MORRISON 


no concerted attempt for organiz- 
ing dealerships by either AFL or 
CIO. 

Dealers pointed to the absence 
of a need for salesmen at this time. 
The few salesmen now employed 
are not believed desirous of join- 
ing a union. 

On the other hand, the AFL has 
served organizational demands on 
the Salem (Ore.) dealers. The ma- 
jor issue at Salem is a demand for 
higher wages, and less work. 


Lack of Salesmen Averts 


Need for Milwaukee Union 

MILWAUKEE.—Dealers and dis- 
tributors in the Milwaukee area 
are of the following opinions: _ 

Lack of necessity to strike ap- 
pears to be the main obstacle to 
starting trouble. One dealer stated 
that he failed to see where any 
movement to unionize salesmen at 
this time could be successful, or 
within the next three years, be- 
cause there are no commission 
salesmen employed by auto deal- 
ers here today. The sales are han- 
dled by executives of the firm, the 
men being on a salary, and those 
retained have been with the firms 
for many years. 


All of the cars that the fac- 
tories can produce for the next 


See Story on Page 12 


po 
be analyzed by stating that a man 
who works on a commiss 
commission men were employed) 
is generally his own boss, if he is 
successful. Therefore, he does not 
need a union to intercede for him. 
A strike of car salesmen, of sev- 
eral months’ duration, was carried 
on here in 1937, but, one dealer 
stated, it failed due to lack of good 
organization, lack of necessity for 
a union and lack of funds to oper- 


ate. 
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No Sales Drive Planned, 


Tex. AFL Leader Says 


AUSTIN, Tex.—A check of the 
automobile dealers in Austin, Tex., 
shows that no effort has been made 
by either the AFL or CIO to or- 
ganize automobile salesmen. 

H. W. Acreman, Austin, execu- 
tive secretary of the State Federa- 
tion of Labor (AFL), said that 
the AFL has not attempted to or- 
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ganize the car salesmen of Texas 
and that his organization does not 
anticipate making an effort along 
these lines at any time in the fu- 
ture. 


“The AFL (in Texas) does not 


later.” 

He said that if the car sales- 
men in any city in Texas wanted 
to become organized, the AFL 
would take them in. He doubted 
that such groups would be taken 
into the AFL Teamsters union. 
Rather, a federal charter would 
be issued. 

Texas spokesmen for the CIO 
have been unavailable for com- 
ment, but other sources indicated 
that the CIO has done nothing 
about organizing any group of 
workers attached to dealerships. 

The CIO has announced, how- 
ever, that Texas is part of the or- 
ganization’s “Operation Dixie,” but 
no mention was made of car sales- 
men or other workers connected 
with auto firms as being included 
in the groups that will be the tar- 
gets for unionization. 

Unionization in Texas, espe- 
cially among new groups, usu- 
ally starts in either Dallas, 
Houston, Beaumont or San An- 
tonio, but there has been no in- 
dication at any of these places 
3 any such effort being con- 


plated. 

In Texas, the CIO and the AFL 
do not cooperate. At least they 
have never done so in the past, 
so it is very doubtful they would, 
should a drive among car sales- 


men be started. 
e + a 


Reports from Many Cities 
Show Little Activity 

Miscellaneous reports by AvrTo- 
MoTive News correspondents from 
coast to coast: 

WYOMING.—No organizing ac- 
tivity, dealers advise. Some me- 
chanics believed unionized in Chey- 


.; enne. 


BUFFALO.—No AFL move- 
ments, according to leading deal- 
ers. CIO drive on mechanics 
meeting with “fair success,” but 
has not advanced beyond pre- 
liminary stages. If AFL seeks to 
sign up salesmen, dealers say 
they will wage fight. Prevailing 
lack of need for salesmen may 
be delaying AFL efforts, reports 
indicate. 

GRAND RAPIDS, Mich. — Nei- 
ther organization nor plans for 
drive. Dealers will fight if drive 
does develop. 

NEW ORLEANS.—No unioniza- 
tion activity om mechanics or 
salesmen. New Orleans is in CIO’s 
“Operation Dixie.” 

YORK, Pa.—aAll fronts quiet. 

COLUMBUS, O.—No _§sales- 
men’s drive. Talk about unioniz- 
ing mechanics heard recently, 
but nothing since. 

ST. PETERSBURG, Fla.— No 
salesmen’s drive in past, none 
planned, no evidence salesmen 
want union. 

BALTIMORE.—AFL has not or- 
ganized salesmen. Previous at- 
tempt failed, and dealers will fight 
repeat drive. Salesmen not needed 
to any great degree. 

FARGO, N. D.—Dealers repre- 
senting all makes do not seem to 


be aware of any drive on sales- 


Answers to the Quiz 
For Old-Timers 


1900 for scorching 10 miles an hour. 
Photo D—Wagner winning Vanderbilt 


Photo E—Augustus A. Post (left) 
and Cas 4. Glidden on first tour. 
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| not 
| the 
un- DETROIT.—The UAW-CIO con- 
bund tract with Ford Motor Co. has been 
ause ratified by 38 of the 43 Ford locals, 
yon’t Richard T. Leonard, union vice- 
president and national Ford direc- 
sales- tor, announced last week. 
anted Installation of the agreement was 
AFL scheduled as soon as the company 
ubted received official notification from 
taken the union. Retroactive pay, esti- 
inion. mated between $10,000,000 and $12,- 
would 000,000, is to be paid to Ford’s UAW 
employes, now laid off in the plant- 
CIO wide shutdown. 
com Ratification came three months 
cated after the company and union 
thing negotiators signed the contract. 
: of During the debate over approval 
~ several of the contract’s features, 
‘. a especially the company security 
” but clause, came in for severe oppo- 
sales- sition from some union quarters. 
ected Two Ford locals, at Chicago and 
luded Dallas, unanimously rejected the 
> tar- contract. These locals will be com- 
pelled to abide by the agreement, 
spe however, now that a majority has 
usu- voted to ratify. 
las, The contract is retroactive to 
An- Jan. 5. The 18-cent-an-hour raise 
> in- provided by the pact will be pas 
aces as of the effective date and be 
con- retroactive to Jan. 5. 
The Ford contract carries one of 
AFL the first and strongest company se- 
they curity guarantees in the auto in- 
dustry. The penalties set forth in 
ould, this section were the subject of 
sales- much argument during the long 
negotiations and the workers’ own 
P discussions of the contract. 
ties Leaders or instigators of strikes 
in violation of contract 
ail: will be subject to 
from Workers taking in wildcat 


week layoff for first offense and 
discharge for two or more of- 
fenses. 








The company had wanted to 
strengthen even more the penal- 
ties for wildcat walkouts. But a 
plan to fine wildcatter and union 
alike for each day of a strike was 
turned down by the UAW bargain- 
ers, who proposed that the worker 
be docked but not the union. 


Failure to agree on who should 
bear the cost of an unlawful strike 
led to withdrawal of the proposal 
for financial penalties in favor of 
the layoff system. The UAW 
pledged that it would strive to keep 
work stoppages at a minimum, and 
this vow, coupled with the layoff 
provisions, constituted adequate as- 
surance in the company’s mind. 


_ Should wildcat tieups continue 
at their wartime rate, however, 
in spite of the union’s pledge, 
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Locals OK Ford Pact 


Wildcat Strikers Face Layoffs and Discharge 
Under Stringent Security Clause 





then the contract calls for a re- 
negotiation of the security sec- 
tion to include financial 
This provision extends from the 
execution date of the agreement 
=. - expiration date, May 30, 
Factionalism within the UAW 
growing out of the feuding at the 
Atlantic City convention exhibited 
itself in the controversy over the 
company security provision. The 
forces backing Walter P. Reuther, 
union president, opposed any form 
of company security, while the 
camp of Richard T. Leonard and 
R. J. Thomas, national director and 
vice-president, respectively, cam- 
paigned for the contracted agree- 
ment. 


Reutherites are numerically weak 
in the Ford network, though, and 
their effort to write out company 
security was beaten. In what was 
regarded as a test vote several 
weeks ago, a Leonard-Thomas man 
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HARRY MOOCK (with 
honored by Frank N. Isbey for 
in the Detroit area. Besides the 
pocket piece and ce silver plaque. Isbey is state director for the 

members of M 


wrt ie wae Ee oe ne te tee a cae eee 
Pggthe A uring the war in helping to sell war bonds 
coreinenn, Moock was also presented with a silver 


Treasury department. With 
Moock and Isbey are SS ee eee Robert ©. Doug- 
lass, state director of U. S. Savings Bonds for Michigan, and Delmar V. Cote, director 
of the payroll savings for Michigan. The services for which Moock was cited 
were for advising and consulting with various members of Isbey’s staff on procedures 
to sell war bonds; for sales and organization talks to groups charged with the respon- 
sibility of carrying on bond selling activities; and for talks to various 


groups in fac- 
tories and offices on the desirability of purchasing bonds. 


—— SS rr 


defeated the incumbent, a Reuther 
supporter, for the presidency of the 
big Rouge local. 

The union did not come off sec- 


ond best in the contract. Mainte- 
nance of membership, which Gen- 
eral Motors succeeded in removing 
from its pact, was retained, as wel]l 








va 


as dues checkoff by the company. 

But the comparatively stringent 
company security clause is the 
highlight of the Ford contract. On 
its success or failure may well 
hinge the future of the industry's 
dealings with labor. 

The UAW’s forthcoming policy 
on company demands for a meas- 
ure of union responsibility will also 
affect labor relations in the indus- 
try. It was recalled that at the re- 
cent executive board meeting, both 
Reuther and the leftwingers de- 
nounced company security clause: 
in contracts, despite the Ford 
agreement to the contrary. 


Registry Rises 
98,000 in Penn. 


HARRISBURG, Pa.—(UTPS)—A ~ 
total of 1,727,883 motor vehicles 
were registered in Pennsylvania 
up to the deadline for license re- 
newal March 31, it was announced 
last week by the Bureau of Motor 
Vehicles. 

The figure is 58,000 ahead of the 
last day for registration in 1945. 
The number of plates issued was 
also the highest in the past three 
years. 








A.nin in the fourth edition of the New 


York Herald Tribune 


our reader-families named the automobile their 
number one aspiration. Nearly 8 out of 10 indicated 
they would buy one or more. 

The companion fact to bear in mind is 
that this is not just wishful thinking. For Herald 
Tribune families have a long history of car owner- 
ship and frequency of purchase which leaves only 
one question mark—whose car will they buy? 

Currently 63.4% of our families have one 
or more cars, more than two-thirds of them bought 
new. Their cars in use number 68 per 100 families 
—45% greater than the New York Market's figure 


Continuing Home Study, 


favorite newspaper. 


he 


cata ture 


OUR New Model? 


YORh 


Tribune 









of 47 per 100. (In addition, Herald Tribune families 
had 5.3 cars per 100 families in storage.) 

Now 78% of Herald Tribune families 
need one or more cars. One-fourth of them will buy 
as soon as cars are available. The rest will wait to 
compare makes. The big job for automotive adver- 
tisers is to influence their decisions—not only this 
year but in the years to come. There is no more 
effective way than scheduling campaigns in their 












Sherwin-Williams 
Produces Three 
New Polishes 


CLEVELAND.—Three new Sher- 
en asain ants be rubbing 
and polishing compounds are now 
in quantity production according 
to Rex C. Hall, general manager 
of automotive sales. The com- 
pounds produce a scratch-free, high 
lustre on newly refinished cars or 
on finishes which are dingy and 
faded from wear, the company 
states. 


The line includes a fast-cut lac- 
quer hand rubbing compound; a 
synthetic hand-rubbing compound, 
and a mechanical wheel polishing 
compound. 

The fast-cut lacquer compound is 
made from fine, regular cutting 
agents. Unlike many ordinary com- 
pounds that contain hard, sharp 
and irregular abrasives, it readily 
breaks up into small, smooth par- 
ticles on application, according to 
the makers. 

The synthetic enamel rubbing 
compound is used on jobs where 









, 
FOUR NEW Super Deluxe Ford Fordor sedans delivered by Twin City Motor Co., 
Winston-Salem, N. ©., to Veterans Cab Co., in 


company shown above. The 
ee to veteoans since V-J Day, 
pair job is done with lacquer. 

The mechanical wheel polishing 
compound is used with any type 
of flexible shaft mechanical wheel 
polisher. It is a free-working com- 
pound with a water base. 


Builds Parts Unit 
Trafford Motor Co. (Chrysler), 


the original finish of the car is a| Trafford, Pa. is erecting a new 
synthetic enamel and the spot-re- | parts department. 


dealership has 


to E. 


Galvin on Big Board 


CHICAGO.—Common stock of 
Galvin Mfg. Corp., manufacturers 
of Motorola radios, was admitted 
to trade on the. New York Stock 
Exchange last week. The listing 
covers 800,000 shares of $3 par 
value stock, which comprise the 
company’s sole capitalization. 
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Trouble on the Border 


Custom Officials Act to Curb Illegal Car Export 
To Mexico for Higher Prices 





LAREDO, Tex.—Customs au- 
thorities in this border ‘town are 
suffering many headaches as a re- 
sult of the new and used car trad- 
ing boom in progress here’ with 
Mexican nationals. 

A survey of the new car mar- 
ket here revealed almost 100 

new 1946 model Chevrolet pas- 
senger automobiles and a sprin- 
kling of the latest Buick and 
Cadillac passenger models are 
temporarily stored in the Laredo 
Stock Show grounds awaiting 
export licenses for shipment into 
Mexico. 


Automobile dealers here report 
the new models will bring high 
prices in Mexico where there are 
no OPA restrictions. A Chevrolet 
sedan probably will bring more 
than $4,000 American money, they 
said. 


Brisk trading in used cars here 
is a result of the yearning of Mex- 
ican citizens to own U. S. motor 


aa Want Ad Dept., Inside Back Cove:| vehicles of almost any type or 





‘They certainly eat 
like everything in 
REDBOOK. Michigan $ 





And why shouldn't these up-and- 
coming young Redbook, 
gan families eat 46 million dollars 
worth of food if they want it? 


They've got the price to 


it—$355,000,000 a year — and 
they’re young enough to digest it. 
If they weren’t young, they 
wouldn't be spending $8,800,000 
in the drug stores of Redbook, 


Michigan. 


‘And when they spend over $9,- 
700,000 for building materials, 


HIT EM WHERE 


REDBOOK 


THEY LIVE. 


aanan be 


Send for the Redbook state-by-state analysis of family buying power. 
Write or phone Redbook, 230 Park Avenue, New York 17, New York 





they don’t turn a hair. 


Michi- 


pay for 


ket, is it? 


you who they are. 


Now what do you think would be4{ 
a fair price to pay to hit these 
people where they live—in Red- 
book ? $2,088 will tell your story 
to Redbook, Michigan, in twelve 
full pages. $174 a page isn’t much 
to spend on a $355,000,000 mar- 


The smart advertising money calls 
Redbook a sound investment. A 
look at the current issue will tell 






576,000 for cars, 


$6,800,000,000 RATING 


These young Redbook families 
make over $3,800. They have a 
total income of $6,800,000,000— 
and they spend it! $143,546,091 
for drugs and cosmetics. $577,- 
as and oil, 

Nearly a billion dollars tor food. 
. And you can make the Redbook 
National Show your show every 
performance (12 pages) for a 
whole year for $37,200! 


| | 
DRUGS- soos loney 
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condition. A steady stream of sur- 
plus Army trucks and jeeps, as 
well as second-hand passenger au- 
tomobiles and trucks, is flowing 
across the International Bridge 
into Mexico. : 

Legitimate operators obtain their 
U. S. export permits, pay the Mexi- 
can customs duties and distribute 
the vehicles to various cities in 
the republic, mainly in Mexico 
City. 

The operators who are creat- 
ing the trouble for custom offi- 

cials, however, are those who are 
allegedly utilizing irregular pro- 
cedures in car dealings. 

Among them are the individual 

automobile owners who reportedly 
contact a Mexican buyer in Laredo, 
or drive cars across the border, 
contact buyers there and then ar. 
range to buy the car in the United 
States. The money changes hands 
in the United States—at prices dou- 
ble the OPA eceiling—and the 
American goes on his way. It’s up 
to the buyer to get the car into 
Mexico, legally or illegally. 
, Some car owners drive their cars 
across the International Bridge and 
sell the vehicles in Nuevo Laredo, 
thus violating the laws of two na- 
tions. The U. S. law requires an 
export license for all automobiles, 
while the Mexican statute requires 
the payment of import duties on 
cars sold in Mexico. 

As a means of combating this 
procedure, U. S. Customs authori- 
ties now require the driver of a 

motor vehicle to produce his cer- 
tificate of title. If he cannot show 
a certificate of title, or will not 
make a signed affidavit to the 
effect that he does not intend to 
sell the car in Mexico, he is de- 
nied a crossing. 

The problem still remains, cus- 
toms officials point out, of how to 
keep Mexican citizens from pay- 
ing over-the-ceiling prices in the 
United States—and Customs is 
throwing that “hot potato” tight 
into the lap of the OPA. 


Million Air Pumps 
Ease ‘Inflation’ 


MONROE, Mich.—Air from 
nearly a million brand new tire 
pumps has eased the first big post- 
war “inflation” worry of Ameri- 
can motorists. 


Figures announced here last 
week show that production of tire 
pumps, resumed after V-E Day, 
is approaching the 1,000,000-mark 
in one plant of Monroe Auto 
Equipment Co. This is as many 
pumps as the company produced 
in the 10-year period before the 





,| war. Output was suspended during 


the war with Germany. 


Big Paint Job 
Kaiser-Frazer Installs 


Finish Facilities 


WILLOW RUN.— One-third of 
the manufacturing space in Wil- 
low Run, the largest factory in the 
world under a single roof, is occu- 
pied by huge ovens and paint 
booths to be used for Kaiser and 
Frazer bodies, E. J. Hunt, man- 
ager of operations for Kaiser-F'ra- 
zer and Graham-Paige, said today. 

“We are nearing completion of 
work on the bonderite booths, paint 


spray booths, washing chambers- 


and ovens necessary to the produc- 
tion of 1,500 cars a day in an eight 
hour shift,” Hunt declared. “A to- 
tal of 2,950 steel body conveyor 
trucks and 1,630 feet of working 
conveyor chain will carry bodies 
at the rate of 12 feet a minute 
through bonderite and prime sur- 
face coats.” 

The bodies will move at the rate 
of six feet a minute through final 
paint coats. This installation com- 
prises four lines and 12 paint dry- 
ing ovens, each 210 feet long. Paint 
booths are pressurized to prevent 
dust inside, and a total of 500,000 
cubic feet of fresh warm air is 
forced into paint booths and 460,- 
000 cubic feet of air exhausted 
every minute. Painted bodies will 
be dried at 275 degrees, consum- 
ing approximately 68,000 cubic feet 
of gas hourly. 
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On Wall Street... 


AUTOMOTIVE NEWS, JUNE 3, 1946 


Inflationary Pressures 


Continue to Mount 


By Dana Stuart 
Staff Correspondent 
NEW YORK.—Inflationary pres- 
sures continue to pile up. They are 
the chief concern of many on Wall 
Street. These inflationary pressures 
are not necessarily a guarantee of 
eontinuing record demands for 
goods. Fears of a buyers’ strike al- 
ready have been expressed by im- 
portant business men. Thus, infla- 
tionary pressures are becoming in- 
flationary problems. 


The major need in relieving the 
pressure, in the opinion of Wall 
Street, is a “green light” for pro- 
duction. But it doesn’t come. Mean- 
while, industry is being squeezed 
between rising costs of labor and 
materials and price ceilings. Sel- 
dom do price increases granted by 
OPA to take care of wage increases 
do what they are intended to do. 


President Truman’s anti-strike 
legislation received a mixed re- 
ception in New York’s financial 
circles. It was generally praised 
for meeting a crisis but these 
things were noted: If it is perma- 
nent legislation, it still leaves in 
force laws that give labor all 
sorts of privileges and immuni- 
ties denied to business, and it 
gives the president the right to 
force wage increases on employ- 
ers without any assurance he will 
give any more weight to eco- 
nomic considerations than to pol- 
itics. 

The President’s legislative pro- 
gram may prevent strikes in the 
great vital industries, but it won’t 
prevent continuing demands for 
wage increases, and important elec- 
tion years are just ahead. Although 


Proved in thousands of motor 
car dealerships for more than 
a third of a century. 

@ Standard Accounting 

Systems 

@ Repair Orders 

@ Time Tickets 

@ Payroll Records 
Hundreds of other time-sav- 
ing forms for the automotive 


jer. 
Prompt Shipping Service 
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FLORIDA 


Offers Opportunities 
For Manufacturers of 
Automotive Parts 


Makers of metal or plastic automotive 
Darts and accessories will find exceptional 
opportunities in Jacksonville. 


With raw materials locally available; eco- 
homical, quick access to interior, Gulf and 
Pacific coast markets, by water, rail, truck 
and air; .an ample supply of cooperative 
labor; favorable taxes; and lower construc- 
tion and maintenance costs due to ideal 
Climate, Jacksonville offers many advan- 
tages worth investigating. 


. 
A specific industrial and market 
survey will be prepared at your 
request. Write us and outline your 
needs. Correspondence will be held 
strictly confidential. 


Dept. F., Industrial Division 
Chamber of Commerce 
JACKSONVILLE FLORIDA 





Stock Price Aver 


Latest 

Week Week 
10 cars and trucks 45.40 44.50 39.25 
10 parts and acces. 45.70 44.90 38.70 
5 tires and rubber 72.30 173.30 53.00 
25 automotives .... 50.90 50.45 41.76 


Wall Street believes the first post- 
war wave of wage demands has 
about spent itself, it feels certain 
& second wave will come before 
the end of this year and extend 
over into next year. 


Although many branches of busi- 
ness including the automotive, ap- 
pear to be assured of selling all 
they can produce for some months, 
the question of profits still is not 
clear. It is apparent that many of 
the holdovers in Washington from 
the New Deal would like to see a 
“profitless prosperity” for business. 
They seem to think that all that is 
necessary to keep the country pros- 
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perous is to have everybody hold- 


Motors and Chrysler—were among 
the 10 stocks most widely held by 
investment trusts as of March 31. 
The National Assn. of Investment 
Companies reported that as of that 
date 19 investment companies had 
Chrysler shares in their portfolios. 
The total holdings were 129,345 
shares. 

Only four stocks were more wide- 
ly held than Chrysler—Montgomery 
Ward, North American Co., Stand- 
ard Oil of New Jersey and Kenne- 
cott Copper. 

Next after Chrysler, Paramount 
Pictures was most widely held, 
with du Pont next, followed by 
General Motors. Seventeen invest- 
ment trusts held -GM stock at the 
end of March, their ownership 
totaling 142,900 shares. 


To feel the pulse of the industry, con- 
sistent reading of Automotive News is a 
necessity. 
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Danger Ages: 4-6, 17 


WASHINGTON.—The dangerous age for young pedestrians is be- 
tween the ages of four and sir, while youths of 17 are the principal 
juvenile victims of motor-vehicle fatalities affecting drivers and pas- 


sengers. 

These facts, shown in a study of 1944 traffic deaths, were announced 
last week by Director J. C. Capt of the Bureau of the Census: 

Of 4,179 deaths of persons less than 20 years of age from motor- 
vehicle traffic accidents, 2,977 or 71 percent were males. 

Of 1,788 pedestrian deaths in the age group, 1,184 were males and 
873 of these were boys four to six years old. 

Of 2,441 non-pedestrian deaths in the age group, 1,798 were males 


and 309 of these were 17 years old. 


These figures are from 42 states, the District of Columbia and New 
York City, and represent about 80 percent of the population of the 


United States, it was stated. 





Peru Dealers Organize; 
Niswander President 


PERU, Ind.—Automobile dealers 
here have organized the Peru Auto 
Dealers Assn., with Herman Nis- 
wander (Ford) as president and 
Ellis Shively (Dodge) as secretary- 
treasurer. The association plans to 
hold luncheon meetings monthly. 

Other charter members include: 
Guy Bahney (Chevrolet), Leonard 
Phillabaum (Chrysler), Frank and 


Easter (Pontiac), Alvin Richter 
(Buick), David Fair (Hudson), 
Robert Ulrey (Packard) and Frank 
Robinson (Willys). 


Voegli Buys Out Partner 

Leon Voegli has purchased the 
half interest of his former partner, 
R. H. oonover, in the firm of 
Schoonover-Voegli (Chevrolet- 
Buick) in Monticello, Wis. 


Others are profiting from AN Want Ads, 


Charles Sciortino (De Soto), Oscar'why not you? See inside backcover. 
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For <ommercial flying, Bendix builds mdg- 
netos, corburetors,: Fodio, landing geer, in- 
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and pneumatie controls, cotburetors, ignition 
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¥ Bendix marine ti include hydraulic con- 


“@ols, electric sign@ling systems, carburéters, 
the Supersonic Depth Seynder, the electric log. 
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Be sure your new car 


HEN you press the starter on your car 

it is highly probable that the ingenious 
mechanism whirling your engine to life is a 
° Bendix Starter Drive. As you roll along, it is 
quite as likely that a Bendix-built carbu- 
retor plays a prominent part in the smooth, 
economical flow of power. Step on the 
brakes—Bendix is there again as a foremost 
builder of brakes and brake lining. Nor 
are these all of the basics of better trans- 
portation emerging from the unparalleled 
scientific background of Bendix. On trucks 


IS BETTER BECAUSE OF 


sii MERE 88 


Bendix created V.H.F. radio for railroads. 
Other railway products include electricahe P 
generators and diesel fuel injection Squipment. 


and buses as on cars, Bendix automatic de- 
vices open doors and ease steering, braking 
and clutch operation . . . advanced Bendix 
ignition systems make the most of modern 
fuels . . . radio equipment by Bendix links 
driver and office. Over the horizon—but 
let tomorrow’s automobiles tell you that 
amazing story. Just remember that coming 
cars, like all forms of transportation, will be 
vastly better because of Bendix—and ask 
for Bendix equipment on your next car. 


FIRST IN CREATIVE ENGINEERING 
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For your’ motor cor Bendix builds brokes, brake 
lining, carburetors, starter drives, hydraulic, 
pneumatic, ond vacuum-operated controls. 


vides. radio and television, bicycle brokes, 
heating ond air conditioning controls. 


fors, 
lining, power sfeering and power broking 
Bendix ore/ used wherever trucks travel. 


Tadio devices, hegting ond air conditioning 
controls, foundry products, plastic moldings. 
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AVIATION CORPORATION 


corp’ 


BENDIX* PRODUCTS: automotive 
brakes, carburetors, landing gear - 
BENDIX RADIO*: radio, radar, tele- 
vision + BENDIX MARINE*: controls - 
ECLIPSE* MACHINE: starter drives - 
MARSHALL ECLIPSE*- brake lining - 
ZENITH*: carburetors +» STROMBERG*: 
aircraft carburetors, fuel injection -- 
FRIEZ*: weather instruments and con- 
trols » PIONEER*: flight instruments - 
ECLIPSE*: aviation accessories « SCIN- 
TILLA*: aircraft ignition « PACIFIC*: 
hydraulic systems « BENDIX INTER- 
NATIONAL: 30 
. New York 20, N.Y., Cable “‘Bendix- 
" New York. 


© 100 senor AVIATION CoRP., DETROT 2, wIcH. 


Rockefeller Plaza, 


REG. U.S. PAT.OFF. 
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First °47 Show 
Held for Workers 
At Studebaker 


SOUTH BEND.—The country’s 
first postwar automobile show was 
claimed by South Bend last week 
when Studebaker - displayed its 
1947 models to an exclusive em- 
ploye audience. 

Glistening new cars, colorful 
decorations, huge crowd and lots 
of children—traditional elements 
in all prewar auto shows were 
present in quantities. More than 
9,000 people were clocked eonter- 
ing the Indiana Club where the 
cars were shown. 

The show here consisted of en- 
gineering-built models which deal. 
ers recently saw at Chicago, New 
York and San Francisco meet- 
ings. 

Although some new cars have 
been produced, K. B. Blliott, vice 
president in charge of sales, said 
no national public showing of the 
1947 cars has yet been set. 





There are profit-making opportunities in 
AN Want Ads. See inside backcover. 
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W. Va. Dealer Draws 


$5,000 Fine, Sentence 
CHARLESTON, W. Va.— After 
pleading guilty to selling used cars 
in excess of OPA ceiling prices, 
Arnold J. Holley sr. drew a $5,000 
fine and a one-year suspended sen- 
tence from Federal Judge Moore. 
While passing sentence, Judge 


| just 


love 


Superseniority Denied 


By Supreme Court 


WASHINGTON — War veterans 
reemployed on their old positions 
are not entitled to displace non- 


‘| veteran workers with. greater se- 


niority. 

The Supreme court, delivering 
this decision by a 6-1 vote last 
week, rejected the “supersenior- 
ity” interpretations of the Selec- 
tive Service Act and upheld the 
seniority provisions of present la- 
bor contracts. 

Reinstated veterans are bound 
by established seniority practices 


Moore said that persons violating | and must not receive special prio- 
price ceilings are contributing to] rity over other employes if lay- 


inflation and that the black market 
must be stopped. He also placed 
Holley on probation for three 
years. 


To feel the pulse of the industry, con- 
sistent reading of Automotive News is a 
necessity. 


dressing up. 


I feel 
like 
a clown 

in this rig! 





offs occur, the court affirmed. 


“Justice Douglas, author of the 
majority opinion, claimed that 
this ruling does not conflict 
with the clause in the Selective 
Service act guaranteeing vete- 
rans their old jobs, “or a posi- 


YES! Man would rather be himself—but women like 


new guises to enhance their charms. They're always 


on the watch for new style and beauty features in 


automobiles, and on the alert for your presentations in 





THE MAGAZINE WOMEN BELIEVE IN 


the magazine that best satisfies their nose for news— 


tion of like seniority, status and 
pay unless the employer's cir- 
cumstances have so changed as 
to make it impossible or un- 
reasonable to do so.” 

Out of the language of this 
phase of the act grew the vary- 
ing interpretations and applica- 
tions which resulted in conflict- 
ing industrial practices and even- 
tual lawsuits. 

Issue Splits Industry 

The auto industry had followed 
the anti-superseniority interpreta- 
tion, which restores veterans to 
the straight seniority setup. On 
the other hand, the electrical in- 
dustry had laid off non-veterans 
with greater seniority to make 
room for its returning servicemen. 

The Supreme court’s verdict is 
expected to untangle the differ- 
ence of industrial opinion and 
put rehiring of veterans on 2 
uniform basis throughout the 


country. Several cases involving 
similar disputes over the act 
have been held up in _ lower 


courts pending the decision of 
the high tribunal. 


The issue reached the Supreme 
court in a suit brought by Abra- 
ham Fishgold, veteran and weld- 
er for a _ Brooklyn shipyard. 
Fishgold contended he should not 
have been laid off after being re- 
hired by the shipyard and sued 
for the pay given to the non-vet- 
eran employe with greater senior- 
ity who had taken his place. 


The Justice department inter- 
vened on Fishgold’s behalf, 
holding that Congress intended 
the veteran to have unlimited 
right to one year’s reemploy- 
ment, regardless of the status of 
non-veteran workers. The CIO 
Marine and Shipbuilding Work- 
ers union was allowed to par- 
ticipate in the defense and took 
strong exception to the Fish- 
gold position. 

In the first test of the act, the 
Federal. District court at Brooklyn 
upheld the veteran’s case and or- 
dered the shipyard to pay the 
amount of the claim. The union 


appealed and won a split deci- © 


sion of the Circuit Court of Ap- 
peals. 
Fishgold Claim Denied 

The decisive litigation before 
the Supreme court brought the 
6-1 ruling denying Fishgold’s 
claims. During the hearings at 
Washington the American Legion 
filed a brief supporting the Fish- 
gold viewpoint, while the big la- 
bor unions submitted statements 
backing up the marine union. 


Justice Black dissented from 
the decision, objecting to the 
union’s active role in an em- 
ployer-employe suit. Black called 
for a retrial of the case on this 
legal ground, but did not di- 
rectly dispute the anti-superse- 
niority decision of the majority. 
Justice Jackson, who is prose- 

cuting the Nazi warlords at 
Nuernberg, took no part in the 
proceedings. One vacancy exists 
in the court as the result of 
Chief Justice Stone’s death. 
The suit of George . war 
veteran, against Nash-Kelvinator 
over the superseniority issue Is 
still pending at the Circuit Court 
of Appeals at Cincinnati. Droste 
lost the ruling of the District 
court at Detroit, and the govern- 
ment is expected to withdraw 
the case entirely as the result of 
the Supreme court’s final decision 
in the Fishgold test. 







Walnalde)P bases e has 8 
ADJUSTABLE PARTS BINS! 


WRITE F R DE L ae a 





SPERBER MFG. CO 


f nbly Ave 








and 
cir- 
l as 
un- 


this 
vary- 
blica- 
flict- 
>ven- 


| of 


reme 
\bra- 
veld- 
yard. 
| not 
y re- 
sued 
-vet- 
nior- 


alf, 
ded 
ited 
loy- 
s of 
CIO 
rk- 















AUTOMOTIVE NEWS, JUNE 3, 1946 . 


For Deeper Understanding . . 
Jubilee Spirit High; 


Auto Exhibit Opens 


(Continued from Page 1) 


Brown at her side, Jubilee Queen 
Simescu waved the 


Mary Grace 
wand that lighted the tubular con- 


ception of an atom in the process 
of P splitting. The gleaming -sceptre 
gave off a neutron which smashed 
an atom of boron. The result was 


circles of brilliant red light. 

The old and new car sections of 
the symbol were revealed when 
Knudsen and Brown released the 
drapes. ares show—Detroit’s big- 


gest—was 0 

A Parade of All Nations, a color- 
ful procession of Anchorettes and 
nationality groups with flags and 
a band concert preceded the illumi- 
nation ceremony. 

Four persons were hospitalized 
when a grandstand under which 
they were standing collapsed. Two 
were believed to be seriously in- 
jured. 


Downtown Detroit is an illu- 
during 


minated “City of Gold” 
the jubilee. 


More than 100 gold-based py- 
lons on Woodward Ave. and 
points 
light 
posts and tower skyward 10 feet 
above the lights. The pylons, their 
lights glowing through 
transparent celoglass, are further 
illuminated by spotlights shining 


Washington Blvd., focal 
for the celebration, cover 


inner 


upward at the base of each. 

From lamp posts, rooftops and 
hotel windows, other flood lights 
turned night into day. on Wash- 
ington boulevard. The Golden Ju- 
bilee symbol, the towering struc- 
ture in Grand Circus Park, is the 
highspot of this wonderland in 
lights. 

Augmenting the colorful illu- 
mination of the Edison fountain 
in Grand Circus Park are five are 
lamps of 60-million candle power 
each. Other powerful lights, spot- 
ted around the base of the foun- 
tain, oscillate skyward, reaching 
40 miles into the night. 

Flood lights of brilliant hues 
will play on the park’s largest 
trees and on colorful flower beds 
beneath, adding further beauty to 
the spectacle. 

“Song of Our City,” a colorful 
musical dramatization of the as- 
similation of all nationalities into 
the social, patriotic and indus- 
trial life of Detroit, and their 
contribution to the successful 
achievement of the city’s many 
goals, was presented Friday af- 
ternoon and Sunday evening. 

A cast of more than 500 from 
local theatre groups, coached 
by Broadway technicians, sang 
and acted in this civic recogni- 
tion of the fact that Detroit, at 
one time under British control, 
and at another. under French, 
has been under the American 
flag for 150 years. 

Throughout the program, a full 
appreciation of the necessity of 
the higher concepts of family 
and community life to the de- 
velopment of a city and a nation, 
were stressed. The opening did 
not highlight the arrival of Cad- 
illac, the French founder of De- 
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troit, as has usually been the 
case in the dramatized and his- 
torical descriptions of the city. 
Instead, the opening scene de- 
picted the first appearance of his 
wife because, in conformity with 
the theme the family is the pre- 
dominant factor in civilization. 
Broader Concept 

From there it passes to the 
broader concept of harmonious 
community life and re-enacts the 
friendly feeling that existed be- 
tween the Americans with their 
newly-won freedom, and the resi- 
dents ‘across the river in Canada, 
who remained British subjects. 

More than 30 nationality 
groups in native costumes added 
to the effectiveness of the ideal 
that Detroit and its civic and 
industrial interests progressed 
while intolerance waned. The 
production was the civic tribute 
to the auto industry celebra- 
tion. 

The industry paid tribute to its 
outstanding early leaders—men of 
vision, courage and sweat—in a 
two-hour dramatic tribute at Ma- 
sonic Temple Friday evening af- 
ter a banquet in their honor. 

Each was presented with a 16- 
inch aluminum statuette, a repli- 
ca of the Jubilee emblem, by 
Lieut. Gen. William S. Knudsen, 


automotive industry chairman for |- 


the Jubilee. George Romney, man- 
aging director of Automobile 
Manufacturers Assn., was master 
of ceremonies. 

The Charles Clifton Aubomative 
Award presented to the pioneers 
was named after the late presi- 
dent of Pierce-Arrow Motor Car 
Co., who was head of the National 
Automobile amber of Commerce 
from 1904 to 1927. It was the pre- 
decessor to the Automobile Manu- 
facturers Assn. The statuettes were 
contributed by the Aluminum Co. 
of America. They have a dull fin- 
ish high-lighted by lampblack and 
wax to bring out the sculptor’s tool 
marks in relief. 

Tribute to Pioneers 

The dramatic tribute preceding 
the reading of the citations to 
each of the two pioneer dealers, 
the 12 representing other phases 
of the industry and the two pro- 


The achievements of dealers 
and other interesting facts about 
their careers are described in the 
Dealers’ Album on Page 6 of 
this issue. 


duction workers, employed both 
modern and old techniques of the 
theater. 

Starting with Eli Whitney's 
proof that mass production was 
possible in the production of guns, 
a predecessor to the swift-moving 
lines of today, the tribute drama- 
tically flashed the incidents that 
brought about the development 
of the modern motor car and the 
world-wide changes attributed di- 
rectly to it. 

The soloists were James Mel- 
ton, long identified with the in- 
dustry as a collector of old 
cars, and Carlotta Franzel, who 
starred in “Carmen Jones.” 

The longest, most spectacular 
parade ever staged in America 
had been planned for Saturday 
afternoon unless rain necessitated 
its delay until Sunday. It, too, 
was to be a combined civic and 
industrial exemplification of the 
city’s acknowledgement of its fa- 
mous past and its faith in an 
even more fabulous future. 

In Cavalcade 

More than 30 bands, about 400 
vehicles and 40 military, frater- 
nal and other types of organiza- 
tions planned to participate in 
this “Motor City Cavalcade.” 

The historical section was to 
follow the official party, led by a 
float depicting the appearance of 
Detroit when Cadillac landed 
here. Others were to carry scenes 
of the first raising of the Ameri- 
can Flag in 1796, the coming of 








the automobile and the “city of 
tomorrow.” 

Another was to portray the 
role of Father Gabriel Richard, 
one of the early builders of the 
community, a co-founder of the 
University of Michigan and the 
only Catholic priest ever elected 
to Congress. 

Next in the line of march was 
to be the old car section of about 
85 “horseless carriages” manu- 
factured in the early days of the 
automotive industry. These cars 
were brought to Detroit from. all 
parts of the nation. In addition, 
there were to be an equal num- 
ber of antique models furnished 
by auto manufacturers. 

Ford Leads List 

Of the total entered, there were 
more Fords than any other make. 
The latest count showed 17 Ford 
antiques. Next in number was 
Oldsmobile with 11. entries, fol- 


lowed by nine Cadillacs; eight 
Maxwells; five Packards; four 
different models each of the 


Brush, the Chevrolet, the White 
and the Wills-St. Clair; three 
each of the Hupmobile, Interna- 
tional, Rambler, Reo, and Stude- 
baker; and two of the Duryea, 
Dodge, Hudson, Overland, Pon- 
tiac, Pierce Arrow, and Sears 
Motor Buggy. 

The military section was to fol- 
low the old cars. Scheduled to 
appear in this were motorized 
units of the Michigan State 
Troops, the ROTC from Detroit 
high schools, the Essex Scottish 
Regiment of Windsor, which 
made history at Dieppe, VFW, 
American Legion, DAV, Amvets 
and other veterans’ groups. 

Preceded by heralds in cos- 
tume, was to be the most color- 
ful float of all, carrying her 
Automotive Majesty, the Gold- 
en Jubilee Queen, Miss Mary 
Grace 


tor secretary, and her court of 
six princesses. 
Racial and cultural groups 


were to march in their native 
costumes. 

Ed -Wynn, stage and radio star, 
was to be in the Detroit Fire 
department section, which was to 
be followed by the State High- 
way Department floats designed 
to show the influence of the auto 
on highway improvement. A 
horse-car was to lead the units 
entered by the Detroit Street 
Railway system. 

80 Groups Represented 

Nearly four-score automotive, 
mercantile, labor and other types 
of organizations were to have 
floats devoted to safety, the past, 
present, and future in the city’s 
industrial and. social life. The 
Quiz Kids of radio fame were to 
ride in a replica of a red school 
house. ; 

Over 80 trucks, each animated 
to tell the story of its part in 
the life of every citizen, was to 
have been one of the main parts 
of the parade. 

Motor City Cavalcade, like all 
other aspects of the Jubilee, was 
to be marked by the Hats off to 
the Past—Coats off to the Future 
spirit. In it were to be examples 
of the “folly” of men _ expecting 
those “contraptions” to be a suc- 
cess. 

In the same procession were 
today’s models, with as near per- 
fect power plants as engineers 
can obtain. But in a few years 
they, too, will appear almost as 
much out of place as their wheez- 
ing, chugging forerunners. 

There one has the spirit of 
Detroit, the tenacity for test 
and trial with time out for a 
look at the future. The indus- 
try’s quick appraisal of the fu- 
ture now, when it is bedeviled . 
by a volume of troubles that 
could be: concocted in a witch's 
cauldron of oversize dimen- 
sions, was to have been worked 
into the design and theme of 
many of the floats. 

Thursday morning was featured 
by a Community Women Pilgrim- 
age to Mt. Elliot cemetery and 
the grave of Col. John Francis 
Hamtramck, who accepted Bri- 
tish surrender and raised the 
first flag over Detroit 150 years 
ago. A women’s dinner and mu- 





Jubilee Car Show 





Old and New Vehicles Are on Display 
In Detroit Till June 9 


DETROIT.—An Antique and 
New Car Show will be the main 
event in this week’s observance 
of the Golden Jubilee of the auto- 
motive industry. The show will be 
held daily in Convention Hall, 
4484 Cass Ave., from 10:30 a.m. to 
10:30 p.m. with the exception of 
the closing day, June 9, when the 
hours will be from 12 p.m. to 
7 p.m. On display will be 165 an- 
tique cars, 20 of this year’s mod- 
els and 20 new trucks. 

This exposition will probably 
represent the nearest conception 
to a national automotive show 
this year. The formal opening 
ceremonies today (June 8) will 
be broadcast nationally by the 
Mutual’ Broadcasting System, 
starting at 12:15 p.m. 

Among the oldest American cars 
on display will be the Ford thai 
Henry Ford drove in Detroit in 
1896 and the “horseless carriage” 
built by the Duryea brothers that 
same year in Springfield, Mass. 
The Duryea is a duplicate of the 
car in the Smithsonian institute, 
which toured the country with the 
Barnum and Bailey circus in 
1896. An 1893 Italian Bernardi, 2 
three-wheeler, also will be shown. 

Participating in the program 
today will be Lieut. Gen. Williar. 
S. Knudsen, Co-chairman of the 
Jubilee; Charles W. Nash, chair- 
man, Nash-Kelvinator Corp.; Bar- 
ney Oldfield, former race driver. 
and Mary Grace Simescu Jubilee 
queen. 

Throughout the week, special 
programs will be given at the ex- 
hibit. Monday is Pioneer Day, 
Tuesday, Racing and Sports; Wed- 
nesday, Safety; Thursday, Wo. 
men’s Day; Friday, Internationa! 
Day, and Saturday, Youth’s Day. 

One of the exhibits will be an 
animated safety show. Built by 
90 members of the Detroit 
chapter of the Society of Auto- 
motive Engineers, it is keyed to 
the theme, “Safety Through 
Design.” It traces the progress 
of safety in cars and accessories 
from the original models to the 
present. 

An antique car contest will be 
a feature of the exposition. Judges 
of the contest were announced 


last week as follows. Maj. Lenor 


sicale were held Friday night in 
the Masonic Temple. 
The Jubilee festival, a mardi 


on Washington Blvd. Saturday 
evening. The indoor Jubilee at 
Olympia offered a one-hour na- 

tional radio salute to the indus- 
try with outstanding names in 
the automotive and entertain- 
ment world participating. The 

coronation ceremonies for the 

Golden Jubilee Queen were held 
at the Olympia show. 

A 1,200-foot overhead runway, 
cutting down the center of Wash- 
ington boulevard, provided an ae- 
rial highway for James Melton, 
Ed Wynn, Lowell Thomas, Ca- 
role Landis and others to ride in 
old cars and new over the heads, 
and in full view, of the 125,000 
people who were expected to wit- 
ness the jamboree. 





R. Lohr, president of the Museurn 
of Science and Industry, ~ Chicago: 
Wilbur Shaw, president of the 
Indianapolis speedway, and three- 
time winner of the 500-mile race; 
Tommy Milton, twice-winner of 
the same race; Peter De Paolo, 
who took Indianapolis speedway 
honors in 1925, and William Powli- 
son, chief of library and research 
patent department, AMA. 

The Jubilee will end next Sun. 
day on an _ international note 
aimed at stressing harmonious re- 
lations Norge nations. 

Trygve Lie, secretary - general 
of the Ualted Nations, will ad. 
dress a community rally in 
Briggs stadium at 2:30 p.m. It 
is expected that the stadium will 
be jammed to its capacity of 
over 55,000. 

“The United Nations leader will 
find a united city when he comes 
to Detroit.” Knudsen, national 
chairman and Prentiss M. Brown, 
civic chairman, announced. “Every 
segment of the city stands behind 
this celebration, which should 
show the world that what De- 
troit accomplished in war it can 
repeat in peace.” 

This will be the first time that 
Lie has attended an affair outside 
New York since the UN Security 
council sessions opened. He will 
fly to Detroit, accompanied by his 
wife and two daughters, Guri and 
Mette, and will visit auto plants 
here next Monday. 


Seattle Marks 
Jubilee with 
Parade June 8 


SEATTLE.—Kickoff for the big 
Parade of Progress, Seattle's 
Golden Jubilee observance, June 
8, at the Armory, will be the par- 
ade of old and néw cars’ and 


trucks. 
be staged at 






This event will 
noon in downtown Seattle, under 
the auspices of Seattle Automobile 
Dealers Assn. The climax will 
come at a banquet that evening, 
at 6 p.m. at the Civic Auditorium 
for 500 dealers and others affi- 
liated with the industry. 

Guests will include Gov. Mons 
C. Wallgren, Mayor Devin, Chief 
of Police Kimsey, other officials, 
and automobile oldtimers. 

T. Dayton Davies has been 
named chairman of the parade 
committee, by President Frank L. 
Hawkins of Seattle Automobile 
Dealers Assn. 

In direct charge of the parade 
will be L. E. Belcourt, L. E. Bel- 
court Co. (Studebaker). Davies is 
owner-manager of Davies Chev- 
rolet Co. 

Others on the committee are 
Ralph Ostrander, Wm. O. McKay 
Co., chairman of the “Calling 
Old Cars” feature; Lyman Thom- 
as, (Packard Seattle), banquet; 
Jack Blume, (University Chevro- 
let), ticket sales. 

The Automotive Oldtimers Club 
of Seattle and Tacoma, m A. 
Regalia, Seattle, president, and 
Joseph Crews, Tacoma, vice-presi- 
dent, is planning a big open-air 
meeting at some lake-site between 
the two cities. 
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One-Fourth of Prewar Rate .. . 


U.S. Car, Truck Output 
Slumps Off to 33,387 


(Continued from Page 1) 


this period totaled an estimated 
572,078 and truck output 652,242. 

Besides Ford, Nash and Stude- 
baker, which were closed through- 
out last week, Ford of Canada 
was forced to shut down May 27. 
However, a possibility of Stude- 
baker reopening today (June 3) 
was reported. 

For the second time in May, 
Hudson announced an increase in 
its production rate. The new rate 
is 560 per day, compared with its 
previous schedule of 480 a day. 
George H. Pratt, Hudson sales- 
manager, attributed the boost in 
the output rate to a “high degree 
of integration.” 

Even with quick settlement of 
the coal dispute, a rapid return to 

production throughout the 
auto industry is not expected. In- 
dustry spokesmen pointed out 
that it will take several weeks for 
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individual plants to rebuild inven. 
tories of many materials. 

Of last week’s total output, 
General Motors divisions scored 
12,466 cars and trucks compared 
with 14,198 in the previous week. 
According to Automotive News 
estimates Chevrolet, of all the 
GM units, appeared to be most 
affected by shortages. 

Chrysler Corp. production 
dropped to an estimated 13,757 
from the revised total of 16,968 
in the previous week. 

Of the independent makers, 
Hudson hit an estimated 2,400 
last week compared with 2,380 
in the previous week. 

Packard totaled an_ estimated 
702 units last week, compared 
with 929 in the previous week. 

At Willys, production tallied an 
estimated 1,400 last week, after 
being shut down in the previous 
week. 

Miscellaneous truck makers 
turned out an estimated 2,636 
units Iast week compared with 
3,416 in the previous week. 

* * 7 


GM Resumes Output 


At Los Angeles Unit 

LOS ANG S—For the first 
time since Pearl Harbor, the Gen- 
eral Motors plant here last week 
resumed production of passenger 
cars. The assembly lines turned 
out 1946 Buick, Oldsmobile and 
Pontiac models. 

The postwar expansion program 
at the plant is virtually completed, 
adding 350,000 square feet of floor 
space. Employment at the plant 
at present is slightly over 1,800 of- 
fice and production personnel. 

* * & 


Chevrolet Unit in Calif. 
Begins Car Output 
OAKLAND, Calif—Reconversion 


|}of the Chevrolet and Fisher’ Body 


plants to production of 1946 Chev- 
rolets has been completed, accord- 
ing to announcements by F. J. 
Fitzpatrick and Charles W. Met- 
calf, respective managers of the 
plants. 


The first cars have rolled off the 


jassembly lines, climaxing the re- 


conversion program begun in 
March when the Army released 
control. The plants hire 900 work- 
ers. ' 


Victory in ‘500’ 
Worth $44,000 
To Geo. Robson 


INDIANAPOLIS. — George Rob- 
son reigned as king of America’s 
auto race drivers Thursday after 
his cleancut victory in the thir- 
tieth running of the 500-mile race 
at the Indianapolis Speedway. 

A “dark horse” before the race, 
Robson, a Californian, received al- 
most $44,000 in prize money, the 
$12,000 Borg-Warner trophy and 
many other gifts and awards. . 

Only nine of the 33 racers which 
started were able to complete the 
200-lap, 4%-hour grind. Parts 
breakdowns forced out such favor- 
ites as Cliff Bergere, Mauri Rose 
and Ralph Hepburn. 

George Barringer, who piloted a 
Tucker Torpedo model, had to quit 
in the forty-sixth lap because of a 
broken clutch. The Torpedo was 
one of the few models built espe- 
cially for this race, the first since 
the war. 

Robson’s average speed around 
the 2%-mile brick oval was 114.820 
mph, short of the record of 117 
mph. Jimmy Jackson, who finished 
second, averaged 114.498 mph. 

Henry Ford II, president of Ford 
Motor, led the racers around the 
preliminary pace lap in a new Lin- 
coln Cabriolet. Perfect Circle spon- 
sored broadcasts of the running 
or the Mutual Broadcasting sys- 

m. 


Want to buy or sell new or used cars? 
Classified Want Ads (see inside backcover) 
will solve your problem. 






Car, Truck Output Estimates 





By Automotive News 
(U. S. Only) 

Week Jan. 1 Jan. 1 
Week Same Ended May to to 
Ended Week May 25 1946 May 31 dune 1 
dune 1 1941 1946* Total 1941 1946 
GENERAL MOTORS 12,466 44,143 14,198 1,144,350 157,586 
MI Gives cesckeye 2,056 6983 2,040 10,592 179,392 16,147 
Cadillac ............ 495 «=—-:1,277 493 =_- 2,704 $1,940 864,778 
+Chevrolet .......... 6,480 24,783 8,100 52,348 654,941 100,505 
Oldsmobile ......... 1250 644,810 1380 7,850 125,428 17,960 
Petia: ile. 2,185 6,285 2,180 10,742 152,649 18,201 
CHRYSLER ......... 13,757 19,047 16,968 58,175 604,360 247,609 
De Soto ............ 1,328 2,085 1,561 65,442 58,347 26,274 
ESR een 7,213 7,123 25,658 183,875 111,592 
+Plymouth .......... 5,700 11,145 6,619 21,600 287,589 84,247 
Chrysler ........... 1,506 3,206 1,665 5,480 79,549 25,496 
ES oo oda pkcnensees Closed 20,466 Closed 32,043 495,328 187,068 
WE, os Fei casts ckadow Closed 17,666 Closed 28,066 425,857 168,304 
MR. 6 43 don 40.4% Closed $68 Closed Closed 10,261 2,278 
Mercury .....:..... Closed 2,482 Closed 3,977 59,206 16,486 
Me Sake Closed 1,927 1,954 8,497 44408 33,836 
4+STUDEBAKER ..... Closed 2,512 1,575 65,081 56,978 $2,982 
HUDSON ............ 2,400 1,723 2,880 9,465 35,947 28,766 
PACKARD .......... 702 «=: 1,226 929 «= 8,647 31,696 7,847 

+WILLYS ........... 1,400 784 Olosed ‘5,117 13,384 

CROSLEY ........... 26 «CNA. 24 80 N.A. 

MISCELLANEOUS 2,686 6343 38416 14,842 171,775 
4TOTAL ....... $83,387 103,034 41,489 221,183 2,598,171 772,126 


*Reviged. tIncludes trucks. Miscallaneous includes GMC, IHC, Autocar, Divco, Reo, Mack, 


Diamond T, Federal, Marmon H., 
N. A.—Not available. 


te, Brockway, Sterling, Four-Wheel Drive, etc. 


Total Cars Since V-E Day................ 572,078 
Total Trucks Since V-E Day............ 652,242 


Total Cars Since Jan. 


Re MPs orc conasont 516,089 


Total Trucks Since Jan. 1, ’46........ 256,037 


DEARBORN. — Work stoppages 
at Ford since last Sept. 1 have cost 
the company approximately $500,- 
000,000 in lost sales possibilities and 
employes more than $237,000,000 in 
lost wages, it was estimated last 
week. 

The figure on sales loss includes 
only cars. Indirect losses of many 


Ford Launches 
Training Plan 
For Field Staff 


DEARBORN.—Ford Motor Co. 
is launching a comprehensive 
field training program in modern 
merchandising methods, it was an- 
nounced last week by J. R. Davis, 
vice-president in charge of sales 
and advertising. 

It is one of the most extensive 
and thorough training programs 
ever inaugurated by Ford and is 
designed to train the entire Ford 
field organization in the funda- 
mentals of modern merchandising 
and business management. 

The first training session will 
start June 3 at the Ford Rotunda 
and will be attended by regional 
supervisors of passenger car and 
truck sales, business management 
and other divisions from the five 
United State regions, including 
representatives from the Dearborn 
branch. 

L. W. Smead, business manage- 
ment head for the sales division, 
will be in direct charge of the 
school, under the supervision of 
Walker Williams, Férd sales man- 
ager. Such subjects as marketing, 
advertising, public relations, new 
and used car and truck sales, 
modern merchandising, parts and 
service merchandising, incentive 
plans of compensation, and busi- 
ness management will be covered. 

Instructors will be the heads of 
the various divisions, including 
Dean Sellers, assistant Ford car 
sales manager; J. D. Ball, truck 
sales manager; B. R. Donaldson, 
advertising manager; Frank Mc- 
Ginnis, Ford car advertising man- 
ager; David Lee, Ford truck ad- 
vertising manager; H. D. Everett, 
marketing research manager; I. 
L. Pierce, parts and service man- 
ager; Paul Hoffman, parts and 
accessories sales manager, and D. 
R. Tyson, business management 
head for the Lincoln-Mercury di- 
vision. 

Members of the company’s cen- 
tral engineering staff and various 
officials of the company also will 


participate. 





Half Billion Ford Loss 


Work Stoppages Since Sept. 1 Cost That Much 
In Car Sales, $237 Million in Wages 





more millions resulting from truck, 
tire and other accessory sales were 
not estimated. 

A Ford spokesman explained that 
the estimate of wage loss was 
based on shutdowns dating from 
Sept. 1 to Apr. 30. The present 
system-wide suspension will in- 
— this figure, it was pointed 
out. 

If not for the recurring stop- 
pages, it was presumed that the 
company would have turned out an 
additional 500,000 cars from Sept. 1 
to the present. The presumption 
was taken from forecasts of Ford 
output made last year by company 
officials. 

Thus, at a retail value averaging 
$1,000 a car, the company sustained 
a $500,000,000 loss through failure 
to meet its orders. Company spokes- 
men, however, declined to confirm 
these estimates. 

The UAW-CIO has not engaged 
in a single strike at Ford since 
Sept. 1, in sharp contrast with the 
770 walkouts during the war. The 
recent shutdowns have been due to 
supplier strikes, the soft coal tieup 
and resultant rail freight embargo, 
and continuing shortages of ma- 
terials. 


GM to Produce 





























Wetherald Ends 


Retirement for | 
Sugar Post 


MIAMI.—Charles E. Wether 
ald, who retired as general manu, 
facturing manager of Chevrolet 
last year, and since that time hag 
lived on his farm at Grand Blane, 
Mich., has been called out of re. 
tirement at 61 to 
become vice 
president and 
general manager 
of the United 
States Sugar 
Corp. at Clew- 
iston, Fila. 

Wetherald’s ap- 
pointment came 
as a climax to a 
record - breaking 
season during 
which the Ever- 
glades produced 
cane sufficient to supply the sugar 
needs of the entire United States 
for a single month. 

Wetherald was brought from re- 
tirement by the Charles R. Mott 
interests of Detroit, majority stock- 
holders in the corporation. Mott 
succeeded Clarence R. Bitting as 
president of the corporation. 

Wetherald began his automotive 
career with Buick in 1904, when 
only two cars of that make had 
been produced. He became afifili- 
ated with Chevrolet in 1915. 


p ery 
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Own Parts in 
Plan to Centralize 


DETROIT.—General Motors re- 
vealed last week that plans are 
maturing by the corporation to 


start its own production of parts|_ 


now available from suppliers. 

Alfred P. Sloan jr., chairman of 
GM, told stockholders at an annual 
meeting that the corporation is 
moving toward greater integration 
of its facilities. 

Sloan cited certain types of cast- 
ings as parts that GM would un- 
dertake to produce for itself. 

Sloan added that he hoped the 
new light car, which will be a 
Chevrolet, would reach the public 
by the end of next year. 


$111,000 Wages 
For Christopher 


DETROIT.— George T. Christo- 
pher, Packard president, earned 
$111,590 in the last fiscal year, it has 


been disclosed by the Securities and | | 


Exchange commission. 


James H. Marks, executive vice- ; 


president, received $53,150, and J. 
G. Vincent, engineering vice-presi- 
dent, $50,008. 






































































150 liers Closed . . . 
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| Wave of Parts Strikes 


er- 
nus 
let 
1a 
— GM president, has reported that 
to the parts famine alone has 
é& slashed the corporation’s assembly 
nd by two-thirds of schedule. 
rer GM’s situation was taken as 
ed typical, in view of the fact that 
ar the corporation was out of pro- 
We duction for 113 days during the 
UAW.CIO strike. During the shut- 
Ap- down, GM filled its stockpiles to 
ne the bursting point, but now ap- 
a parently, the intake of compon- 
ing ents has dropped off to such an 
ng extent that production schedules 
er- have suffered. 
sed Ford disclosed last week the 
yar extreme lengths to which it had 
tes gone in an effort to stay in the 
production race. For example, 
re- the company purchased a mil- 
ott lion sandbags in India for 
ck- spring covers and coil wraps 
ott when the source of supply 
as joined the strikebound list. 
‘ But such extremes were of no 
ve avail in the end. Latest prediction 
en fis that Ford “might” be able to 
=, reopen by June 17 if the parts 
"4 crisis eases. 
— John Small, civilian production 


administrator, reported Friday that 
the coal and other strikes had set 
production schedules in major in- 
dustries back at least three months. 


The miners’ walkout, which be- 
gan Apr. 1, cost the nation two 
Dillion dollars in lost production, 
Small said. The economy will 
bear this strike’s “scars” for 
months to come, he warned. - 

At the present time the most 
atute shortages are in bumpers, 
eushion springs and bearings. The 
UAW’s strike against seven Hou- 
daille - Hershey divisions has 
choked off the bumper flow to 
both factory and dealer. This 
strike was understood to be near 
settlement last week following 

“agreement on a new contract. 


The spring shortage eased by 
settlement of the McInerney 
strike 10 days ago, will be ag- 
gravated this week. American 
Steel and Wire is shutting down 
to give its employes their annual 
two-week vacations. Without 
spring wire, assemblers cannot 
build seat and back upholstery as- 
semblies. 


Walkouts at several key bear- 
ings and forgings makers have 





Bars Volume Output 


(Continued from Page 1) 


affected truck production. Dia- 
mond T, GMC Truck division and 
Kenworth Motor Truck have 
closed for lack of these items. 

Materials are also scarce. Bat- 
tery output is being drastically 
affected by the lead shortage. The 
non-ferrous metals picture has 
displayed negligible signs of im- 
provement. 

All of the shortages, of course, 
are felt in the replacement parts 
field. As the parts strikes go on, 
dealers will face longer delays 
in filling service orders. 

In the majority of shutdowns, 
the union is seeking two gains: 
an 18%-cent wage raise and elim- 
ination of piecework or incentive 
systems. There are other minor 
grievances, most of which are 
peculiar to the particular company 
or area of the strike. 


Many of the small outfits, 
pleading the OPA price squeeze 
on sales, say they cannot meet 
the raises of the big assembly 
plants and remain profitable ven- 
tures. Wage hikes in _ lesser 
amounts are offered, but the union 
insists on 18% and takes strike 
action. 


The other controversy involves 
the piecework systems with which 
the parts plants managed to main- 
tain high productivity during the 
war. UAW ledders are fighting for 
the abolition of such alleged 
“speedups” and have authorized a 
goodly number of the 150 strikes 
over this dispute alone. 

The supplier managements, 
however, hope to keep the in- 
centive procedures at least un- 
til the pentup demand for new 
vehicles is met. Otherwise, they 
fear that lagging productivity 
will result in production drops 
and further profit losses. 

No auto or truck builder will 
minimize the ‘seriousness of the 
parts and materials crisis. With 
notices of intent to strike piling up 
by the day at state and federal 
labor boards, the outlook for the 
future is bleak indeed. 

On a national scale, the labor 
scene passed through one of the 
most turbulent weeks in history. 
The major developments follow: 

1, President Truman dramatic- 
ally reversed his pro-labor stand 
as the nationwide railroad strike 
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MOONEY SALES & SERVICE, Spencer, 
pleted building of Indiana limestone 
owner and operator. A program of organ music was held during the affair, which 


1,200 visitors. 


tied the nation’s economy in knots. 
In addresses to the people and 
Congress, he denounced the presi- 
dent of the two rail brotherhoods 
on strike and demanded enact- 
ment of drastic restrictions to 
combat “strikes against the gov- 
ernment.” (See story on labor 
legislation elsewhere in this issue.) 

2. With the wrath of almost 
everybody pouring down upon 
them, A. F. Whitney and Alvan- 
ley Johnston, the brotherhood 
leaders, surrendered on the set- 
tlement terms proposed by the 
President. They accepted an 
average raise of 18% cents an 
hour and a moratorium of one 
year on working rules changes. 

3. The spotlight then turned to 
John L. Lewis, whose 400,000 soft 
coal miners stayed out of the 
mines after the two-week truce 
expired. Fears that the czar of 
the miners would choose to defy 
any curbs which Truman and 
Congress could aim at him were 
dispelled when a final settlement 


_of the coal dispute was reached. 


4. Terms of the soft coal settle- 
ment between Lewis and Interior 
Secretary Krug, in charge of the 
government seizure, include an 18%- 
cent-an-hour basis raise, a royalty 
of five cents a ton of coal mined 
for a miners’ welfare fund, and a 
payroll levy to finance a medical 
fund. 


These and the other terms of the- 


new contract meet in substance the 
demands originally made by Lewis. 
The operators had no part in the 
final negotiations, but despite bit- 
ter criticism of Krug’s concessions, 
they have no other recourse but to 
accept the government-Lewis agree- 
ment. 

All soft coal miners are slated to 
be back at work today (June 3). It 
will require about four weeks for 
steel output to reach prestrike 
levels. : 

5. The strike of 76,000 anthracite 
miners started Friday on the heels 
of the bituminous peace. This strike 
was expected neither to last as long 
nor to have as much effect upon 
industry as the soft coal stoppage. 

7 a * 


Stinson Plant Reopens; 
Voyagers Rolling Again 

WAYNE, Mich.—The Stinson air- 
craft plant reopened last week and 
resumed production of the four- 
place Voyager 150. 

The plant, operated by the Stin- 
son division of Consolidated Vul- 
tee Aircraft Corp., was closed fol- 
lowing a walkout of production 
workers Apr. 20. 

The new contract, which was ne- 
gotiated by representatives of man- 
agement and the UAW-CIO and 
provides for wage increases of 18 
cents an hour, was ratified by a 
substantial majority of the strik- 
ing workers. 

* * * 


GM Asks NLRB to Drop 
UAW ‘Unfair’ Charges 
DETROIT.—General Motors 
asked the NLRB last week to dis- 
miss charges of unfair labor prac- 
tices filed by the UAW-CIO last 
year during the strike negotiations. 
The corporation requested dis- 
missal of the complaint “with 
prejudice,” which would mean that 
the case be entirely closed. 
Earlier, UAW President Walter 
P. Reuther asked the board to dis- 
miss the charges “without preju- 
dice.” Such action would permit 
reopening of the case at any time, 
GM pointed out. 
Hearings on the charges were 
held at sporadic intervals while 


‘the GM strike continued. When 


final settlement was reached on 
March 13, however, the NLRB 
quietly abandoned the proceedings. 


holds open house in its recently com- 


Ind., 
with an interior of oak paneling: Earl Mooney is 





Checkoff Escape Period 


Opens for GM Workers 

DETROIT.—The ten-day es- 
cape period in the checkoff 
clause of the national General 
Motors contract started Friday. 
UAW-CIO workers have until 
June 9 to remove their names 
from the payroll checkoff list. 

Workers failing to withdraw 
from the checkoff system during 
the escape period will be unable 
to do so until the contract ex- 
pires in March, 1948. Dues 
checkoff was substituted for 
maintenance of union member- 
ship in the GM contract. 


Held in Tag Case 


Pa. Dealer’s Abuse Stirs 
2nd Assn. Warning 


HARRISBURG, Pa.— (UTPS) — 
The first “arrest” case in the mis- 
use of temporary tags by an auto 
dealer has been called to the at- 
tention of the Pennsylvania Auto- 
motive Assn. by officials of the 
Bureau of Motor Vehicles, it was 
reported by Claude S. Klugh, PAA 
manager. 

Klugh said the violation involved 
a dealer using the temporary tags 
on his own vehicles, “something 
rl have warned against since the 
start.” 


The temporary tag law, which 
was sponsored by the PAA, per- 
mits use of temporary cardboard 
tags by purchasers when no per- 
manent license tag is aveiluahe'S for 
transfer and until the permanent 
tag is issued. 

“Don’t,” Klugh warned dealers, 
“under any circumstances, use 
these temporary tags on your own 
vehicles. 














Old Timers Hit 
High in Addition 
Of New Members 


NEW YORK.—A new high rec- 
ord for the election of members 
Was recorded by the Automobile 
Old Timers at the Executive com- 
mittee meeting held here, May 24 
when 211 were enrolled, including 
27 life, 9 sustaining and 175 ac- 
tive members. 

The membership total has risen 
to nearly 1,100 since the April an- 
nouncement by Chairman Ralph 
De Palma of the Membership 
committee the organization had 
reached its goal of 1,000. 

A resolution was adopted in 
tribute to the late William T. 
Morris, who had served for sev- 
eral years as a member of the 
board of directors. Herman C. 
Mergenthaler, chairman of the 
Committee on Admissions, was 
elected to fill the vacancy. 

Mrs. Gertrude 8S. Fenner was 
elected chairman of the Women’s 
division, and William A. Smith 
was appointed as_ representative 
on the National Advisory council 
succeeding D. Cameron Peck, who 
has been elected chairman of the 
advisory group. 
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Fifty leaders indentified with 
early successes in the industry 
were selected to represent the 
contribution of thousands to the 
growth of the automotive and al- 
lied fields. 

‘The 14 men elected to the Auto- 
motive Hall of Fame are: 

JOHN. VAN BENSCHOTEN, 
Poughkeepsie, N. Y., who had es- 
tablished a reputation as cycle 
racer and salesman when he started 
his dealership late in the last cen- 
tury. At present a, Dodge-Plym- 
outh dealer, he has handled 36 
lines of cars. He has been an ac- 
tive member of NADA since its 
inception, is a past president of 
New York State Automobile Deal- 
ers Assn., and a member of the 
board of Automobile Old Timers. 

+ * + 


CHARLES SNYDER, York, Pa., 
head of Snyder Automobile Co., 
launched his dealership career 
while still in his teens. He was 
introduced to auto retailing be- 
fore 1900 by two builders in York, 
who were anxious to get into the 
automobile business. The products 
were steam cars. Snyder and his 
brother shortly afterward became 
Locomobile dealers. Later they 
handled the curved dash Oldsmo- 
bile, Reo, and Chalmers. Now the 
dealership represents Hudson and 
White truck. ; 

*~ * + 

EDGAR APPERSON, respon- 
sible for many of the advanced 
mechanical designs in autos, drove 
in races and long overland road 
tests. He recalls that two of his im- 
portant dssignments in the early 
days were to drive the cars over a 
demonstration route for custom- 
iB ers. who came to the factory for 
» . delivery, and to collect the pur- 
chase price in full before the car 
was driven out of the yard. 

* * Ea 

WILLIAM CRAPO DURANT, 
founder of General Motors, Chev- 
rolet and Durant Motors, entered 
the auto industry through the 
wagon field. He and a friend, J. 
Dallas Dort, purchased a -wagon 
business for $2,000. It grew to be 
the largest of its kind in Ameri- 
ca. In 1903, Durant took over the 
Flint wagon works and began to 
make cars. The result was one 
of the most famous of the early 
ears, the Dort. ‘ 

+ * 


J. FRANK DURYEA and his 
late brother, Charles, built the 
first gasoline-powered car in this 
country, and drove it in Spring- 
field, Mass., in February, 1893. 
Their first car is in the Smith- 
sonian Institute in Washington. 
He drove his second model to vic- 
tory in Amerca’s first automobile 
race November 28, -1895 in Chi- 
eago. He retired from the auto- 
motive business in 1915. 

* 7” * 

HENRY FORD, the industry’s 
best known personality, was born 
on a farm near Detroit July 30, 
1863. He built his first car in a 
shed .behind what is now the 

theater here, and drove 
it in June, 1896. The present Ford 


Permanent Home Set 





For Hall of Fame 
DETROIT.—The Automotive 
Hall of Fame, two 


including 
dealers and 12 other pioneers of 
the industry, was assured 


50 Leaders Honored 


Identified with Early Successes of Industry, 
They Get Jubilee Recognition 





Motor Co. was founded in 1903. He 
fathered the assembly line; pio- 
neered in paying high enough 
wages to make customers out of 
his workers; successfully applied 
on a modern scale progressive 
volume production principle; pio- 
neered in establishment of rural 
industry and took a leading part 
in the development of chemurgy. 
* + + 


GEORGE M. HOLLEY, iden- 
tified with the motor industry 
since 1899, has produced more 
than 20,000,000 carburetors in the 
past 41 years. After a venture 
with a three-wheel car at Brad- 
ford, Pa. he _ started building 
standard automobiles and motors 
in 1901. He. established world 
motorcycle records at the Pan- 
American Exposition in Buffalo, 
and with George Hendy, won a 
gold medal for completing the 
first motorcycle contest between 
Boston and New York. 

aa * & 


CHARLES BRADY KING, the 
first man to build and drive an 
auto on the streets of Detroit, was 
a builder of railroad cars. His 
first runs in 1896 were limited to 
five miles an hour by city author- 
ities, and he was ordered to be 
out of Belle Isle, where he con- 
ducted the tests, before 5 p.m. 
each day. He later built motors 
for other manufacturers and 
founded the company which built 
the Northern, at one time one 
of the industry’s outstanding 


* * * 


CHARLES W. NASH started his 
business career in a $1-a-day job 
with the Durant-Dort Carriage 
Co., of which he later became 
general manager. After heading 
Buick, and later General Motors, 
he organized his own company, 
Nash Motors, in 1916. It was 
merged with Kelvinator Corp., in 
1936, with Nash as chairman. 
After six years of farm chores, 
relieved by only three months of 
schooling a year, young Nash ran 
away and apprenticed himself to 
a carpenter for $9 a mionth. He 
left that for the job with Durant. 

© . * 


RANSOM E. OLDS had built a 
steam model before he built gaso- 
line-propelled cars. He sold a 
steam model to an Indian poten- 
tate but the car was lost when 
the ship was sunk enroute to 
the Orient. Olds has often said 
that his “reputation was saved” 
as a result. He began his business 
career by organizing Olds Motor 
Works at Lansing in 1897. The 
plant moved to Detroit in 1899 
and became the first to produce 
cars on a mass production basis. 
Later he left the firm and found- 
ed Reo. 

* = +. 

FRANK Stude- 
baker production worker, has been 
with Studebaker for 60 years. 
Born in Poland, he came to the 
United States when a boy. 

2 e + 


JOHN ZAUGG, White production 
worker, came to this country from 
Switzerland when he was four 


years old. : 
e + . 


BARNEY OLDFIELD was one 
of the speed demons of the early 
days of the automobile who did 
much to bring the young indus- 
into prominence. He sold 
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Bearing in 1897 and expanded 
the business to more than $10,- 
000,000 a year. Sloan was one 
of the first in the industry 
to realize the advantages in 
consolidation of far-flung op- 
erations and in 1916, Hyatt and 
several other accessory com- 
panies were consolidated into 
United Motors with Sloan as 
president. United was merged 
with GM in 1918. He was made 
GM chairman in 1937. 

+ +. * 


In addition to the above 14 
pioneers, an Honorary Pioneers 
committee was chosen. Jubilee 
officials stated that it is rep- 
resentative of the many hun- 
dreds who helped inaugurate 
the automotive age in America. 
The committee is made up of 

men active in the various phases 
of the automotive and allied in- 
dustries since before the turn of 
the century. 

It is composed of the following: 
Herbert W. Alden—First identi- 

fied with the automobile industry 
as assistant engineer motor car 
department of Pope Mfg. Co., he 
later joined the Timken-Detroit 
Axle. Alden is a past president of 
SAE. 

Walter C. Baker—A pioneer de- 
signer and manufacturer of auto- 
mobile component parts and pro- 
ducer of one of the earliest elec- 
tric vehicles. 

Oliver E. Barthel—A pioneer 
automotive designing engineer 
who worked on early models of 
Fords and Cadillacs. He de- 
signed engines and other basic 
automotive units for  well- 
known pioneer automobile 
manufacturers, and developed 
the taper automobile frame and 
the first allsteel automobile body, 

Carl Breer — While still in 
his teens, he designed, built and 
operated a pioneer steam auto- 
mobile in California. Through en- 
suing years, he was automotive 
engineer of various companies, 
including Studebaker, Willys, and 
Maxwell and is now director of 
research for Chrysler. 

Alanson P. Brush—Worked on 
the design of motors for the first 
Olds. Designed the first one-cyl- 
inder Cadillac, and produced the 
well-known Brush Runabout. 

Henry Cave—Famous automo- 
tive engineer, did consulting work 
at Hartford, Conn., for many of 
the successful automobile and 
truck companies. He joined the 
industry in the middle 1890s as a 
member of the English Daimler 
Co. He is a member of most of the 
engineering societies in this 
country. 

Louis 8. Clarke—Organized the 
Pittsburgh Motor Vehicle Co., and 
the Autocar Co. He pioneered pro- 
duction of the shaft-driven ve- 
hicle as opposed to the chain 
drive. 

W. L. Connelly—Pioneer petro- 
leum industry executive, now 
chairman of the board of Sin- 
clair Prairie Oil Co. 

George ©. Diehl — Pioneer 
highway engineer, was presi- 
dent of the American Automo- 
bile Assn. in 1921 and 1922. 
Now president of the Automo- 
bile Old Timers. 

David C. Fenner—Vice-president 
of Mack - International Motor 
Truck. Has been actively engaged 
in various phases of automotive 
industry since studying automo- 
tive design at the Providence, R. 
IL, YMCA in 1895. Fenner raced in 
the first mile track speed contest 
in America. 

George F. Fox—President of 




























and later pioneered with the Peer- 
less and White Steamers. A pio- 
neer toolmaker, Griffith has been 
with Ford for 22 years. 

Frederick H. M. Hart—Pioneer 
designer and producer of steam 
automobiles and produced engines 
for Lane Brothers steam cars. He 
has subsequently been a supplier 
to various automotive concerns. 

Cc. B. Hayes—Pioneer manu- 
facturer of automobile wheels. 
Founder of the Hayes Wheel 
and now director of Kelsey- 
Hayes Wheel, and president of 
Hayes Industries, Inc., manu- 
facturer of automotive parts, 
Jackson, Mich. 

William T. Hunter — Developer 
of the Schraeder valve used on 
pneumatic tires, without which the 
modern motor car would not be 
possible. 

Joseph W. Jones—Pioneer de- 
signer who manufactured a fa- 
mous early speedometer. Also pio- 
neered in the manufacture of 
taximeters which were marketed 
in 1908. He built a steam car in 
1898. 

Cc. W. Kelsey—Winning driver in 
the early Glidden Tours with the 
Maxwell car to which he con- 
tributed many new features. He 
is now president: of Rototiller, 
Inc., Troy, N. Y. 

H. O. Koller—Pioneer dealer. 
Winton, Olds, Packard, Ford, 
Dodge, Peerless, Reo, Pope-To- 
ledo, and Pope-Hartford cars 
hgve been sold by him. Now a 
Buick dealer in Reading, Pa. 

A. S. Krotz—Entered the indus- 
try in 1897. Took out the first 
patent on an automobile in that 
year. Was engaged in the manu- 
facture of roller bearings, axles 
and wheels in Springfield, O. 

P. W. Litchfield—Pioneer to- 
mobile tire manufacturer. Forther- 
ly superintendent factory man- 
ager, vice-president, president, and 
now board chairman of Goodyear 
Tire & Rubber. 

Frederick E. Moskovics — Pio- 
neer automobile manufacturer and 
racer. Has been associated with 
Franklin, Stutz and Marmon, and 
is now New York representative 
of A. O. Smith Co. 

Charles S. Mott—Pioneer manu- 
facturer of wheels and axles. 
Former head of Western-Mott 
Axle Co., and former director of 
General Motors. Mott pioneered 
in the formation of automobile 
clubs. 

Arthur Lee Newton—Pioneer 
automobile dealer who has 
handled the Woods Electric, 
Northern and Pope-Hartford. 
Currently a Buick dealer in 


CECIL WHITEBONE, Midtown Motor Co. (Ford), San Francisco 
American Legion junior baseball teams of Greater Mission Post and Zane I Post. 


Whitebone, who is a member of the Zane Irwin Post, contributed $1,000 for 
chase of uniforms, bats, balls, sliding pads and sweat shirts for these two teams. Ford, 
Lincoln and Meroury dealers are sponsoring 64 such teams in a program guided by 
Jack Doyle, zone manager of the Richmond branch. 


Alexander Winton on his first car | 





, shown with the 


pur. 





New York City and vice-presi- 
dent of Automobile Old Timers. 

J. Edgar Pew—Vice-president of 
Sun Oil Co. Entered the oil in. 
dustry at the age of 16 years. He 
was the second president of the 
American Petroleum Institute and 
chairman of its committee of 
petroleum resources. . 

Albert L. Pope—With his father 
in the Pope Mfg. Co., Hartford, 
Conn. Made the Pope-Hartford, 
Pope-Tribune and Pope-Toledo 
cars. 

Thomas J. Regan—Entered the 
industry in 1898. War formerly a 
director of the Electric Storage 
Battery Co. and of the Electric 
Vehicle Co. 

R. J. Schmunk—Formerly asso- 
ciated with the Peerless Motor 
Car. Now president of the Cleve- 
land Automobile Club. 

C. W. Seiberling—Entered the 
rubber industry in 1895 as sales 
manager for the Akron-India 
Rubber Co. Entered the Goodyear 
Tire & Rubber in 1898. Has been 
first vice-president of the Seiber- 
ling Rubber since 1922. 


F. <A. Seiberling—For many 
years president of the Goodyear 
Tire & Rubber. President and 
founder of the Lincoln Highway 
Assn. Now president of the Seiber- 
ling Rubber. 

E. G. Seubert—Chairman of 
the executive committee of the 
Standard Oil of Indiana. Entered 
the oil industry as a mechanic’s 
helper in’ 1891. Seubert is a di- 
rector of the American Pe- 
troleum Institute and served on 
the staff of the Petroleum Ad- 
ministrator for War and the 
Petroleum Industry War Coun- 
cil. 

Claude Sintz—Pioneer seller of 
automotive parts. Sintz’s firm 
built motors which were adapted 
and used in some of the first 
automobiles, including early mod- 
els produced by Charles B. King 
and Elwood Haynes. 

Richard H. Trimpi— Pioneer 
manufacturer of windshields and 
bumpers. Formerly with the Wa- 
verly Electric Co. and the Yale Co. 
Founder of the Electric Vehicle Co. 
Trimpi entered the industry in 1899. 

A. P. Warner—Builder of early 
speedometers, including the well- 
known model bearing his name. 

J. C. Weston—Salesman of bi- 
cycle tires with the Morgan & 
Wright Co. Formerly vice-presi- 
dent and general manager of the 
United States Rubber ‘Co. Presi- 
dent of the Rubber Assn. of 
America in 1926 and 1927, Weston 
is now associated with the Gen- 
eral Tire & Rubber in an execu- 


tive capacity. 























AT 


a 
aI 



































































RE 


BEA ae 


58 


gabe 


38 








corattiy ft 





- = 
























per- try : 
Seana hee thee inenaeian | Srreeeees So deehans Sin Gest) Menry 3. Coats (On, an nit to. O.P.A. Car and Truck Forms 
cycle an e le! nown concern a cago, an i 
of e taent ies maa a oe as a bike racer. In 1902, Henry| other cities. Fox has been in the Certificate of Transfer—Used Cars $1.50 per 100 
trial wing of the Detroit His- more Sar ESeveteaty yan, Seen ene oe aon bo Tags Combined—4” x 8”—Used Cars $2.45 per 100 C 
cthate caiiaaed in ae ok “999” and could find no one to| ducing motor fuel. New Car—Certificate of Transfer $1.25 per 100 
be added to the plaque. drive ” a had oer Gare anes * Geet ek. Conia . Warranty “in Duplicate”—Used Cars $2.35 per 100 
George . Stark, presiden a car, but taught u}|since 1913 an ormer presiden' mee a 
Detroit easectoal . ee week, and Oldfield went on to| of Goodrich Rubber, was born in Certificate of Transfer—New Truck $1.40 per 100 
said: “This is not a mere win records so consistently that| Akron, the son of the founder o 
cape cet the part of the ae. his name became synonomous|the Goodrich company, Dr. Ben- Prepare Now For Increased Sales ; 
w convinced that people | with speed. in Franklin Goodrich. ; : = 
. SLO facturer of trucks eveloper = 
the growth of otro. Hts his: | graduated. trom, Massacheschs | of power take-off so that motor MODERN SELLING METHODS CO. = 
comnprices Eiving pages Institute of Technology at the | vehicle engine power co P. O. BOX 686 VILLE 1, KY. | 
ee Se atinne Gat ag age of 20, completing the four- | utilized in operating farm and T think 
seum.” year course in three years. He other machinery. develo 
Hyatt Walter Griffith—Worked with 

















AUTOMOTIVE NEWS, JUNE 3, 1946 


CLASSIFIED WANT AD 


WE BUY ARMY SURPLUS VEHICLES 


DEPARTMENT 


PARTS WANTED 
WANTED—1941 Chrysler 6 body as near 


ATTENTION AUTO DEALERS 
— License Pilate Clips — 


new or used, any quantity, any size. complete as possible. Must be in good (Cadmium Plated) 
aes i —— bore uae condition. Will pay a premium for good | Snap your plates on or off in a jiffy. Holds 
Cincinnati, Ohio, Parkway 4880. one. Keller Motors, 2750 W. Alameda, | securely—lasts indefinitely. 1% doz. only 
pest . " Denver 9, Colorado. = Trial —_ on — = Co., 
oe NEW CHASSIS WANTED with cab or flat aa ee ee 
ADVERTISING NOVELTY SIDE LINE— ace cowl. any point. Cash. Your 
ae "yest cling sens (key am ae} espe- W ANTED TO BUY ceiling price. Write or wire collect. Amer- | quam 
i cially for auto trade. Highest commis- ee ae baggs = Phen ogag ~ ag" ~¥ 
psi. supervise a ‘ change Avenue, ahoma ty, a. 
ors. handwriting, giving all details. Box 1284, | Be er ete Rn Gifts 125 | All Makes and Models of New Phome $2061. MISCELLANEOUS 
‘c/o Automotive News, Detroit 26. Trucks me 
t of [Ree ae aANAGER TO TAKE COM: et aT een, ee eee Ee E- Aloo Mew Bus Chassis FOR 1941 PONTIAC EIGHT CLUB si- | ENGINE REBUILDING—Cranksnaft grind- 
in. "PLETE CHARGE including hiring, train- OPPORTUNITIES DAN: 1—505157—Hood grille, 1—505449| ing and metallizing. John P. Hughes Mo- 
FP and supervising personnel Must be —Hood ornament, 1—505353—Emblem, i tor Co., Ine., 800 Commerce st., Lynch- 
He fins. —3114719—Radiator, 1—505206—Radi-| burg, Virginia. 
ficient, have thorough knowledge, and 
the fully experienced. Liberal compensa- ‘ a center eo salar Tene au n 
racket, 1—50! —Bumper bracket, 1— DBON OTO! carburetor, transmis- 
“ot [paw,Deierny. Fo box os, mere, | TRUCK BODY eg oy 
_. ae ke . - Frame, 1—505146—Hood panel, 1. prompt service. 
’ eontans. Hood panel. Bill Holler Motor Sales, 550 else. Wilsey Hudson Sales, Lima, Onto. 
ther Pe cae Seen |  KRANCHISE Sorte Weetene Sve, SME | ean caine sas -aeaied GE 
x cra- TT - 
'o nto, California. 1000 car desler, in ONE 1938, 1%-ton 158” Ford V-8 parts | i941 OLDS “08 MOTOR. If within 200/titcate of transfer for new trucks and 
oe siness 30 years. Must have General A é b Geek Ge Moony oa om ng oe es nomnes - a —- Auto| new motorcycles (MPR 610). 100 in pad. 
ptors experience. Salary commensurate aila le 8, . Cameron , Harrisburg, $1 per pad. 5 pads $4. Postpaid. Frank 
ledo eb ability and experience. Address 5 Mr. v tors, 1003 Francis, St. Joseph, Mo. Pa. Phone 3-1688. Jackson, 906 Central Street, Kansas City 
Bacra mento, ‘California. "| These are van type, all steel. Dou- USED CARS WANTED WANTED °39, "40, or 41 Bantam motor.|_°% ™M® 
the [ifPoRTUNITY WITH A REAL FUTURE A ee lee Rectacten enmevivente, | FOR SALE—One very large Ford oval neon 
ly a OR AN AGGRESSIVE YOUNG MAN SEVEN PASSENGERS, limousines, to ipesnehfineiatiot aaiptheetteteeedeabaeinene 
h a@ Packard Distributor located in must be clean. ILE 
ro of largest cities in middle west. MeCLINTOOK - CADILLAC, | ries. Custom cruiser. Part wanted—rear 
ctric oe age about forty, Lansing, Mich. deck or trunk lid. Will pay all costs. ee ona . Grand Avenue, Toledo 
n enlar experience in zone man- Harry W. Metz, 805 E. Weber Avenue,| % . 
1ss0- m See copentciee ak Qe nite {made daily, Mounted on your Stockton, California. 
{ 4 trucks before driveaway at Detroit, MIDWEST DEALERS 
otor with all branches of combined retail and ’ PARTS FOR SALE 
eve. e operation. This is an oppor-| Pontiac, Cleveland or Chicago. ATTENTION! 
nity for a major executive of qualified I will buy your NEW ROOF PANEL for 1941 Super Buick, y O J 
@iperience to assume complete charge of 7 Passenger Sedans 5-passenger coupe. $40. De Voe Motors, 
the alarge operation. Address inquiry to Box & Inc., Dedham, Mass. CAN MAKE MONEY 
ales Ee EON WA Olt O'Neill Co.| ato Big Ss and Formats |* 3080 DoDoE-aduior woot panes | Wore GED CARS 
“radiator e panels. O- 
ae ERT CHEVROLET PARTSMAR six I n- € will be nee fos smb ‘aan Contact Phe a a ee US t 
- ’ - le one e 
year years experience, desires position New York office for prompt attention. | ————________......._.| With This Merchandising Plan 
Tel. LA. 8504 65171 Martin, Detroit 
been age dealership. Location immaterial. , CYLINDER HEAD for 3-ton Diesel Dodge 
thee fest references. Box 1287, c/o A. N., truck 1940-1942. Part number 955629. A training course with a 
% 1 oit 26. yt gg < ee Motor step by step . from 
iTS MANAGER with 20 years’ experi- mpany, ick Avenue, Youngs- . 
nany e Chrysler wholesale and retail. Please | MANUFACTURERS REPRESENTATIVE town, Ohio. buying to the final ga sale, in 6 
ous . burgh 30, nsyl- | MANUFACTURERS REPRESENTATIVE a nnnmennnneaenaieeeninteetatseneacyagater lessons. 
year ania. wants item of merit for the automotive EQUIPMENT FOR SALE vany speck 
,and OMOTIVE EXECUTIVE — Highly ex-| jobber, hardware jobber, farm implement Learn to avoid the pitfalls 
rway Mes new connection progressive, Fagen. trained, dealers, eleven western states or Pacific PACKARD DISPLAY sSIGN—10-foot L d mistak tha: cost 
ibe new connection with manufacturer coast states. Box 1277, c/o Automotive type and Packard Used Car sign, ali | 2N es t you 
r- = large distributor. Service and a News, Detroit 26. oe > im ; neon. - Globe eaeeaste hoist. Very 
good organ (42 schoo dren) superior high head- reasona Box 1264, c/o Automotive 
of Veteran World War II. Willing to travel, DEALERSHIP WANTED room bodies. New motors, tires good.| News, Detroit 26. This plan is the result of 
tho. /"Vagevies mancger. Gapanle’ of consulting earn a UTo EQUIPMENT 25 f successful used 
se mas \ cuoehie - ting A years or suc 
red excellent references. ‘t miss to snide tlatipeapcememenctnpsntnricitatpcncensiieis c 
aoe fequest @ detailed application: “there is THREE 1942, GMC, 2% ton, yellow coach car merchandising experi 
di. a ae — lan bee oe 1273, aan. eaten i — perfect, 
. i t ty- . earw ‘otors, 
Pt ee a Snelbeyilie” tua Phone 200. PLACE YOUR ORDER TODAY 
partnership Improved 
a enced with ample BUSES WANTED 
Ad- munications held in strict confidence. TOW PILOT—*17# 
the Box 1271, c/o Automotive News, De-| WE BUY BUSES of all makes and models, Dealers Your total ‘cost, onl i 
troit 26. any quantity. Also bus chassis. LINN- Bumper to Bumper Tow Bar 
un- rey nes | SAT. SPE, GO, Lansing <2 enw eee eam ome em ane axe a am eae a Send today for ye 
EX-MARINE OFFICER, capable of step- Mienigan. Phone 83814. ® r 
r of BEN FISHEL AUTOMOBILE Pine ane ane ete. decleechip or wart, | WE BUY BUSES not older than 1035. Any Improved Automatic CAR MERCHANDISIN 
pure automobile ership or - 
firm nership in established business. Prefer-| @uantity. Good condition Most impor- 
— AUCTION COMPANY ably in Minnesots, iowa er Nebraska | tant ‘The Queen City “Chevrolet Com- RED ARROW | avuTo SALEs & SERVICE 
first At 10:30 AM. ce ae oe. Ae ee, eT . a Seen ak ONE-MAN 308 W. MAIN 
mod- fF DEALERSHIP FOR SALE T PUYALLUP, WASH. 
cel Mabrummemnierae | ae BOW Bax 
; cars, units, 
Every Tuesday —Rain or Shine |/ modern plant and equipment, home in: “Wr Spe tonne) wih 
yneer cluded, large volume..parts and acces- partm : Cab 
a AT All Times sory business, owner has other interesta. | Franklin 1780, 717 So. Vandeventer Ave- 
Apply Box 1278, ¢/o Automotive News, | Due, St. Louis 10, Missouri. $3363 Dealers ATTENTION !!! 
ae FOR DEALERS ONLY Detrott_36. 5 PARTS WANTED 
WE BUY WE SELL WE SW Sera TRUOKS WANTED |—————— AR SALES EX-SERVICEMEN 
_Oe B AP NEW BU: CHASSIS AND TRUCKS t aconis eee or ieee TOW B SAL Co. - ladly insert 
8 o 6. new or 3 8) gs, ISTRIBUTO 
1899. BUY COME SELL WANTED. Will purchase any number of | shackles, bearings, U bolts, other misc. FACTORY D: RS Position Wantes ads’ te “this section, 
early new Chevrolet, Ford, International, trailer parts. Spartan Industries, 8215 |§ 100 S. Clinton St. Chicago 6, Ill. free of charge, for men or women me 
well- Phones 127-128-591 Dodge, and all other makes of chassis, | McDougall, Detroit 11. have been honorably discharged from 
for immediate or reasonably early future | WRECKED OR BURNED CARS WANT- ANDover 8888—DORchester 8378 
ame. 2112-14-16 Sy St. OR BURNED CARS WANT military service, providing applicant 
camore delivery. Prompt cash transaction. Write,| ep, Late models preferred. Write or IMMEDIATE DELIVERY furnishes (1) proof of honorable dis- 
f bi- wire or call, M. C. Murrell, Superior : M 
Cairo, Illinois phone Henderson 0232, 6700 Euclid Ave., charge; (2) reference as to former 
n & Coach Sales Company, 2335 N. W. 12th] (Gieveland 3, Ohio. Write or Wire for FREE Literatare connection with any branch of the 
i py Phone ak a “_ automotive industry. Welcome home; 
presi~ » giving — -0.b. chassis fac-|wanTED—Hood for 1941 62 Cadillac, there's a job waiting for you some- 
f the tory of other location. hood and frame for 1941 61 Cadillac, where among our readers. 
>resi- doors for either '41 62 Cadillac, '41 Olds ANTIQUE CARS FOR SALE 
, 98, 1940 or 1941 Buick Super Convertible GEORGE M. SLOCUM, Publisher 
of Coupes. Landis Garage, Landis, North | 1910 E. M. F. TOURING CAR. Blaine C. 
eston Carolina. Watson, Ford Agency, Linesville, Pa. 
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AUTOMOTIVE NEWS, 2666 Penobscot Bldg., Detroit 26, Mich. 


word Want Advertisement, under proper heading in the next 
(1) or (3) editions of Automotive News, for which find enclosed $ 
of TEN CENTS (10c) per word for one insertion or Twenty-five cents (25c) per word for three inser- 
tions. Count each word, initial or group of numbers as one word. Add $1 per insertion for box No. address, 
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A hundred years ago, the country’s entire output of brass 


averaged about a ton a week. In 1943 The American Brass 
Company’s own plants turned out over 10,000 tons of 
finished mill products per week. Today a modern high- 
speed reversing mill like the one pictured here breaks 


down a ton of metal in a matter of minutes. 


While progress in brass making is evident at every turn, 
its production, to meet Industry’s specialized needs, is 
still an art. In the mills and laboratories of The American 
Brass Company the art of making brass boils down to 
skilled craftsmanship, supported by a planned program 


From an original painting by John Barker, Waterbury Branch employee of The American Brass Company 


of metallurgical research and close technical control of 


every step of production. 


The Anaconda Trade-mark continues to identify time- 
tried, dependable metals — unsurpassed in quality and 


uniformity. ‘aie 


ee 


COPPER AND BRASS 


THE AMERICAN BRASS COMPANY 
General Offices: Waterbury 88, Connecticut 
Subsidiary of Anaconda Copper Mining Company 
‘In Canada: ANACONDA AMERICAN BRASS LED.. New Teronte, Ont. 





